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A BUILDER OF HIS OWN SUCCESS. 


One of the brightest of railroad men, whose name 

1 word are esteemed in financial and transportation 
circles throughout the country, declared recently that 
opportunities for success of the younger genera- 
n of today were greater than those offered the 
ith of previous decades. His words doubtless were 
e and thousands of instances possibly could he 
ught to bear to support this theory. But while 
: opportunity may be wider it is also true that the 
ing’ man of today finds an oppor- 
iity created for him if he has ability, 
ile those of preceding generations 
re compelled to create opportunities 

themselves, often under difficulties. 
Corporations and men of wealth of 
se times are alert to invest capital 
enever and appears a 
ance for adequate return. But to 
inage these funds invested in various 
terprises requires brains, integrity 
And the man who 


wherever 


d perseverance. 
ssesses these qualities can readily 
in the support of capital. Years 
:o, When the country was younger 
d the development of its immense 
sources had not progressed so far, it 
; much more difficult than now for a 
ing man to enlist the support of 
n of wealth and push to a success- 
conclusion some cherished ambition. 
An individual in whom mental power, 
integrity and perseverance are the most 
onounced characteristics and who 
rved out his own opportunities to 
ich the success that has come to him 
Patrick Noud, of Manistee, Mich. 

is early life began with a struggle for 
mere existence and this very fact 
rought out and developed vall the 
sher qualities of manhood and re- 
lted in the molding of a career that 
1y be taken as an example by the 
uth of this period who aspires to 
gher things. He had not the ad- 
ntage of a good education when as a 

'y he started out in the world to earn 
is living. Left an orphan when a 
re child, his youth was spent in toil 
uid surroundings that offered far less 
in his ambition required. It was 
nly after he had left the scenes of 
youth and had gone to a section of 
country where possibilities were un- 
limited that the true though latent 
qualities were awakened and developed, 
To America in-the early part of the 
nineteenth century came from Ireland 
an ambitious set of men and women who settled in 
the more promising sections of Canada. Mr. Noud’s 
father and mother were of Irish descent and the 
strong characteristics of the Hibernian race are to 
be seen today in their descendant. The subject of 
this sketch was born January 19, 1845, in the town 
of Arnprior, province of Ontario, Canada. The boy 
was only 9 years old when he was left motherless and 
three years later an orphan and practically homeless 
through the death of his father. From that time until 
he had reached his twentieth year he shared the home 
of his grandfather and was the chief support of the 
latter. Perhaps it was the added responsibility thrust 


upon him that caused him to labor all the harder in 
the knowledge that it meant not only his own com- 
He worked 


fort but the welfare of his grandparent. 





hard as a lad and had few opportunities to improve his 
mind as he desired. What education he managed to 
acquire was gained at a considerable cost to himself, as 
he could not give up work to attend school, and all 
that he learned was from the few elementary books 
that comprised the library of the household, which he 
pored over upon his return to his home at night after 
laboring all day. 

In the little village where he had spent so many 
years young Noud saw small chances of his ever 
being more than a mere cog in the wheel of industry 





PATRICK NOUD, OF MANISTEE, MICH.; 
A Sterling Representative of the Old Guard of Northern Lumbermen. 


that ground so wearily for him. From the newspapers 
and the conversation of those about him the youth 
heard of the great white pine north country, with its 
seemingly unlimited possibilities for moneymaking. 
He secured enough money to defray the expense of 
reaching Michigan. He endeavored to enter the saw 
milling business, but his youthfulness and lack of ex- 
perience at first made it hard for him to obtain even 
employment. But he soon got work in a logging camp 
and within a comparatively short period became an 
expert woodsman. With his natural intelligence and 
the experience he had gained he secured the post of 
foreman for R. G. Peters, who at that time was oper- 
ating largely imf#white pine on the Manistee river. An 
offer of a larger salary led him to take a similar 
position for Magoon & Clarke. Then he sought to 


engage in business for himself and secured several 
logging contracts, and upon the completion of one of 
these, in 1873, he was possessed of a small capital with 
which to prosecute the business. From 1873 to 1878 he 
was superintendent of the logging operations of his 
former employer, R. G. Peters. 

In 1879 Mr. Noud engaged in a venture that was 
destined to become successful, when he associated 
himself with Thomas Kenny in the log booming busi- 
ness. As both men were ambitious and industrious the 
operations carried on by them paid handsome returns. 
With a woods of fifteen 
years and with the money he had man- 
aged to accumulate Mr. Noud, in 1881, 
became a member of the firm of Davies, 
Blacker & Co., which was organized for 
the purpose of manufacturing lumber. 
The mill operated had a capacity of 
100,000 feet of lumber and 500,000 shin- 
gles a day. The firm, in 1887, was in- 
corporated as the State Lumber Com- 
pany, of which corporation Mr. Noud 
is president. 

With the formation of the company 
a salt block was added and the business 
extended. The plant of the State Lum- 
ber Company occupies about twenty- 
five acres of land on Manistee lake and 
is exceptionally well situated, with two 
circular saws and all the latest ap- 
proved machinery, and has a capacity 
of 125,000 feet a day. In the shingle 
mill one rotary and two hand ma- 
chines are operated and the output is 
200,000 shingies,a day. The stave mill 
has two machines and other machinery 
for the manufacture daily of 25,000 
staves and 1,000 sets of barrel head- 
ings. The salt block has no less than 
eighteen grainers and three settlers, the 
grainer process alone being used by 
the company in the manufacture of 
salt. Twelve hundred barrels is the 
daily capacity of the block and this 
output is handled entirely by the 
Michigan Salt Association. Three wells 
have been sunk on the company’s 
premises and an immense quantity of 
brine flows from each well. The salt 
deposit is found at a depth of from 
1,920 to 1,992 feet. The first well was 
the property of the Davies, Blacker con- 
cern and was operated by it for a 


experience 


short time prior to the organization of 
the company. 

In planning for the future of the com- 
pany Mr. Noud was particular to provide 
every facility for the carrying on of 
the operations. The company’s dock- 
ing and booming facilities are adequate to the 
enormous demands made upon them. On the dock is 
storage room for 5,000,000 feet of lumber and 6,000,000 
shingles. Besides this is a railroad yard with a ¢a- 
pacity of 10,000,000 feet of lumber, while the shingle 
shed provides storage for 4,000,000 shingles. The 
tracks of two railroads enter the yard owned by the 
company, giving every possible advantage in the way 
of rail shipments. In the mill and reserve booms the 
company provides for the handling of 5,000,000 feet of 
logs at one time and the depth of water at the docks 
gives accommodation for vessels of large tonnage. 

At the suggestion of Mr. Noud the company has fol- 
lowed the policy of increasing its timber holdings from 
time to time as opportunity presented, thus provid- 
(Concluded on Page 57.) 
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AN OLD GAME REVIVED. 


Good things are of two classes—the real and the 
spurious. The term is used interchangeably and is 
employed to characterize a bonafide high class oppor- 
tunity or a chance for the fool and his money to part 
company. 

Trading on the established reputation of a responsi- 
ble concern has been one of the many devices em- 
ployed by those who indulge in questionable operations 
to obtain credit or to secure goods by misrepresenting 
the true condition of affairs. An instance of this kind 
recently was brought to the attention of the AMERICAN 
LUMBERMAN and the schemers were almost successful 
in the case, of which details have been secured. In 
other instances it is presumed they carried out their 
schemes to their own satisfaction and at the expense 
of the concerns upon which the imposition was worked. 

Briefly related the facts in the ease are: Certain in- 
dividuals raised sufficient funds to have a letterhead 
printed which in selfassertive type proclaimed the com- 
pany to be the Long-Bell Lumber Company, of Kan- 
sas City and Atlanta. Doubtless presuming that in- 
quiries if any were made would be in regard to the 
standing of the Long-Bell Lumber Company, of Kan- 
sas City, the letterhead carried a notation to the effect 
that references of the company were the best and 
that if doubt existed in the mind of possible debtors 
to ask the man about it. Using this stationery in- 
quiries were sent out for quotations on carload lots of 
fancy stock and as the standing of the Long-Bell Lum- 
ber Company, of Kansas City, is generally known in 
several cases shipment was made without any investi- 
gation. One Tennessee manufacturer, however, evi- 
dently smelled a mouse. He wired for a report on the 
Long-Bell Lumber Company, of Atlanta and Kansas 
City, and doubtless was somewhat startled to receive 
a wire stating that the Long-Bell Lumber Company, of 
Kansas City, had no branch office in Atlanta. What- 
ever may have been his surprise, unquestionably the 
satisfaction produced by this message was great, as 
the concern had arranged to ship two carloads of 
quartered white oak which would have gone forward 
in a day or two. Fortunately the Lumbermen’s Credit 
Association was asked for an opinion and quickly un- 
earthed the plot. 








This is a plain case of trying to turn an honest (?) 
penny by questionable methods. It is to be presumed 
that those who devised the scheme imagined no in- 
quiry would be made in regard to the responsibility 


of such a well known and responsible umber concern ~ 


as the Long-Bell Lumber Company, of Kansas City. 

A report from Atlanta states that two shipments 
were received in that city consigned to the Long-Bell 
Lumber Company. One of these shipments was made 
by a Nashville lumber company, the shipper in the 
other instance not being ascertained. 

The scheme of operation included the prompt dis- 
position of the lumber after it reached Atlanta and it 
doubtless was thought that the true state of affairs 
would not come to light until after those who origi- 
nated the scheme had profited by their villainy. 

In a case of this kind, where the prospective cus- 


tomer is not known to have a branch establishment at 
the point to which shipment is to be made, a wire or 
letter to the main office doubtless would develop the 
facts. However, schemes of this kind are worked once 
and then allowed to lie dormant so long that everyone 
fergets about the modus operandi. 

The Tennessee manufacturer is to be congratulated 
that he did smell a mouse. But for this odor he in all 
probability would be out the price of two carloads of 
fancy quarter sawed white oak, which is worth some- 
thing these days. 

LaTER—Two carloads of lumber have been saved ship- 
pers by prompt action, on the part of those handling the 
ease. One of the schemers is in durance vile, having been 
arrested at the request of the postoffice authorities. The 
Long-Bell Lumber Company and tke parties who shipped 
the lumber, the LUMBERMAN is advised, will prosecute. 





POINTS RELATIVE TO THE CHESTNUT SITUATION. 


When the American forests were planted it would 
seem as though the supply of young trees of certain 
kinds was limited. Chestnut, for instance, one of the 
early favorites whose popularity has steadily increased, 
is found in limited quantities only and is native to a 
comparatively small portion of the hardwood belt. The 
timber supply being’ restricted the chestnut lumber 
production of course is limited. ; 

This year in an endeavor to satisfy the requirements 
of users the producer and distributer has had oppor- 
tunity to ascertain the condition of the foundations on 
which chestnut is piled. The situation at this time 
may be viewed as a chestnut lumber famine. The de- 
mand from all sources has been unprecedented and has 
ealled for a much larger quantity of lumber than was 
available. 

Chestnut is used for many purposes. In the eastern 
cities, such as Philadelphia, New York etc., it is being 
used largely for inside finish with satisfactory results, 


as evidenced by the continued increase in the demand 
from this source; in addition, of course, is the con- 
tinued use of chestnut as a base for veneering and for 
cloth covered casket work. 

Buyers this year find there is more demand than 
supply, the number of those desiring to sell stock being 
comparatively few when compared with those who 
want to buy. A surplus demand naturally strengthens 
the position of holders and this year very fancy prices 
have been paid for chestnut lumber in shipping condi- 
pe or for blocks that met the requirements of special 
trade. 

While chestnut is not a wood of wide distribution in 
the sense that oak is, it is found in considerable quan- 
tity in many of the central eastern and Atlantic coast 
states, but inroads have been made on the supply and 
the production cannot be materially increased, as every 
possibility exists that the demand from many sources 
of consumption will continue to increase steadily. 





AN OBJECTION TO TERMS 2 PERCENT TEN DAYS. 


Boonp, Iowa, Oct. 16.—Editor AMERICAN LUMBERMAN: 
Your article “2 percent ten days” noted. I do not think 
the object you state “to be the end subserved” would be 
reached by this arbitrary rule.. Lumber from northern mills 
would not reach us in time. But few would discount bills 
before cars arrive. The object would be better attained by 
“2 percent five days after arrival at destination,” as the 
Pacific mills do. Such a rule could be insisted upon without 
injury or injustice to us. Lumber is all bought delivered 
and if prices are maintained would make it cost us all alike 
and make northern mill prices the same as those nearer 
by and could be insisted upon with justice to all. We who 
do business at other points would need five working days 
in which to unload, check up, get our reports and make the 
remittance. Sundays should not be included in the five 
days. Such a rule, in my judgment, would come nearer to 
bringing about the “end to be subserved.” 

L. H. FEHLEISEN, 


Fehleisen-Rosacker Lumber Company. 

Tersely and convincingly told. The correspondent’s 
review of the situation is much to the point and if it 
may be regarded as an index to the attitude of the 
retail lumber dealer on the terms of credit question 
opportunity for argument is presented. 

Referring to the discussion of this question in last 
week’s issue the LUMBERMAN desires to reiterate a 
statement made and which it believes to be the prin- 
cipal reason for a just and equitable settlement of 
this much mooted question of terms. The statement 
was: ‘‘The great end to be subserved by unifying 
terms of sale is to make the lumber cost each dealer 
the same as nearly as possible and place him on a basis 
of equality with his competitors.’ 

So long as the period within which discount may 
be taken has no definite beginning or ending the net 
price to the dealer must vary, because the privilege of 
discounting a bill for lumber has much to do with 
what it shall cost. At the present time the ostensible 
terms of the majority of manufacturers are 2 percent 
ten days from date of invoice; they have not been en- 
forced. The present agitation has that object in view 
—i. e., the enforcement of terms acceptable to both 
buyer and seller. The AMERICAN LUMBERMAN is not 


concerned in securing the adoption and observance of 
the 2 percent ten day clause of present terms, and 
if such enforcement would work a hardship on any de- 
partment of the lumber business it believes they should 
be modified. What it has persistently and consistently 
advocated is the adoption of uniform terms and their 
observance in practice. A manufacturer has a legal 
right to sell his products on six months’ time and allow 
2 percent discount at the expiration of six months if 
he so elect. Unquestionably, however, he would find 
that such methods would not be satisfactory when the 
net results of his operations were compared with those 
of his neighbor. 

At the time the 2 percent discount from date of 
invoice idea was evolved the lumber business by no 
means was as complex as it is today. Lumber was sold 
within comparatively short distances of the points at 
which it was manufactured. Within recent years, how- 
ever, territoria] lines have been obliterated. Lumber 
manufacturers now ship to customers in all parts of 
the country and in many cases the service is considered 
prompt if the lumber reaches destination within two 
or three weeks. Frequently cars are not delivered 
for thirty to sixty days and in exceptional cases for 
three or four months. This materially changes the 
complexion of affairs. While at one time ten days was 
ample for shipment to reach destination, be accepted 
and unloaded it is today inadequate, yet if the ten 
day limit is the accepted and authorized law it should 
be enforced. 

Mr. Fehleisen’s protest against the rigid enforce- 
ment of the ten day clause by no means is the first 
that has been recorded. Retailers as a rule are op- 
posed to the contemplated arrangement and their ob- 
jections are not unsupported. In the first place it is 
urged that as a usual thing lumber would not he re- 
ceived within ten days and so retailers must either pay 
their bills before the lumber shall be received or 
forego the discount. In many cases the retailer would 
not be satisfied with either horn of the dilemma. In 
the event the discount privilege is waived the re- 
tailer feels aggrieved in that he has surrendered a pos- 
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sible extra profit, though a small one. In case the bill 
is paid before shipment reaches destination he must 
trust to the sense of fairness on the part of the ship- 
per to adjust any claim for shortage or inferior qual- 
ity that may be made, providing it is a just one. 

In many eases the retail dealer, able to discount his 
bills providing the car shall arrive within the dis- 
count period, is not strong enough financially to tie 
up $200 to $500 in lumber that may be on the road 
thirty to sixty days. The average dealer in a small 
sown earries moderate stocks and is frequently in the 
iaarket. If his business is.to be handled to advantage 
it is necessary for him to have his capital at com- 
mand so that he may manipulate his purchases and 
profit by any opportunity that may arise. 

On the other hand, the sellers’ arguments are good 
and substantial ones. The claim that lumber is sold 
f. o. b. destination is not admitted by the manufac- 


turer, who points out that in many cases the courts 
have held that title passes with the bill of lading and 
that lumber in transit belongs to the consignee. The 
rate of interest, as has been set forth on numerous 
occasions, is very high and under present monetary 
conditions the majority of manufacturers would pre- 
fer that good customers should let their bills run sixty 
days and pay in full. Time was, it is true, when money 
was not so plentiful and they wanted their returns as 
soon as they could get them. It probably was for this 
reason that the shippers did not object very strongly 
when remittances were received fifteen to twenty days 
after the shipment was made. On this basis the issue 
is joined and the position of both parties to the trans- 
action fairly well defined. It should be remembered, 
however, that any terms not acceptable to the retail 
dealer will in the end be disregarded. Now with the 
support of an excess demand manufacturers probably 


would ke able to secure the rigid enforcement of any 
terms of sale that might be agreed upon; but when the 
demand shall become less active manufacturers will be 
anxious for orders, and history proves that they are 
not above offering inducements. Probably one of the 
inducements would be a lenient interpretation of terms 
of sale, particularly those relating to discount. 

This is a question that properly could be referred 
to a joint commission representing the manufacturers 
and the retail lumber dealers’ associations. A eombi- 
nation of delegates from the various organizations 
could be called at some suitable.time and this matter 
taken up and some equitable disposition made of it. 
The necessity of uniform terms of sale is conceded by 
all. What the terms shall be is where unanimity of 
opinion ceases and conflict begins. Now, Mr. Whole- 
saler and Mr. Retailer, what is your idea of this ques- 
tion? <A free expression from you would be welcomed. 





A LAY SERMON REGARDING LUMBER TRADE ISSUES. 


Apropos of the subject of business relations between 
retail and wholesale lumbermen, the grounds of dis- 
pute between them and the special causes at this time 
for complaints by the retailers a prominent retail dealer 
stetes to the AMERICAN LUMBERMAN that some manu- 
facturers under present conditions seem to have little 
reeard for their contract obligations and even less for 

5 . . . 
what may be called their implied contracts. He puts 
it very strongly when he says: 

Within the last few months it has come home very forcibly 
to me how little responsibility certain manufacturers assume 
in their methods of handling orders given by the retailer to 
them or to their representatives. When the price of lumber 
begins to go up some of the most honorable manufacturers 
apparently lose sight of their obligations and simply go out 
with the idea of making as much out of their business as 
possible regardless of their duty. 

He instances a case in point that came within his 
own experience, It seems that a prominent manufactur- 
ine concern sent to a city wholesaler who had been act- 

5 . : . r . 
ing as its representative a stock sheet and instructed the 

g as its 


wholesaler to sell what lumber he could from that list 
at a specified approximate price. The wholesaler went 
to the office of the retailer, presented his letter of in- 
struction and the stock sheet and made a price on some 
of the lumber. After going over it the retailer pur- 
chased a considerable number of cars, relying upon 
the letter and the stock list as authority and his guar- 
anty that he would get the lumber, for which he was 
in immediate need. When the order was sent in to the 
manutacturer it was turned down with no other ex- 
cuse than that the price on the entire order was un- 
satisfactory, but that it would fill one or two ears. 
The result was that as the price about that time ad- 
vanced the retailer had to buy the lumber at a loss. 

Undoubtedly the manufacturer in this case would 
have what he would consider good and sufficient rea- 
sons for not filling this particular order, but as a matter 
of fact he deigned to give but one, which was that the 
price was not satisfactory, although it was a_ price 
which he had quoted to his accredited representative. 


There is nothing for the buyer to do in a case of this 
sort but to take his medicine and vow that the same 
party shall not catch him again. 

There are too many instances of this sort, just as 
when the market conditions are reversed and the sup- 
ply is in excess of the demand there are too many 
buyers who will cancel orders, be captious about grades 
and generally conduct themselves in an unbusinesslike 
and unpleasant manner. 

But after all there is no reasonable excuse for such 
methods. A man has no right to get rich any faster 
than can be accomplished by fair and honest methods. 
The man who is always trying to grab the last cent of 
profit that he can see is pretty sure to get hold of 
some profit that doesn’t belong to him at all. Such 
business methods are always dangerously near the line 
between legality and illegality and are constantly 
breaking those principles of business equity without 
which a satisfactorily conducted business is in the long 
run impossible, despite all efforts to prove the contrary. 





APPARENT TREND OF CONDITIONS IN THE BRITISH LUMBER TRADE. 


Direct advices to the AMERICAN LuMBERMAN from the 
three British ports to which lumber is most largely ex- 
ported indicate better conditions in those markets dur- 
ing September than had prevailed for perhaps a year 
or longer. Structural lumber of the better grades is 
imported in notably increasing demand and sold at fair 
prices in London. Among the hardwoods black walout 
in all grades was in quest at good prices. The oak 
market was weak for quartered stocks, with ample sup- 
plies, but for plain oak plank there was a fairly steady 
demand. Logs were reported dormant. For quartered 
oak the market was reported weak: on quotations of 
2s 6d to 4s 9d a ecubie foot. The London market was 
overstocked with the lower grades of poplar and for 
first quality the quest was only fair. For the latter the 
quotation was 2s 3d to 3s 6d a cubic foot. ' 

Liverpool reported a heavy stock of hewn pitch pine 
of inferior quality and the consumption as limited. Im- 
portations of sawn pitch pine had been met by con- 
sumption that reduced the stocks to the smallest known 
at that port for years, this being the most cheerful note 
in connection with pitch pine that was received in 
advices from any of the ports. Values of pitch pine 
were said to be in sympathy with the increased prices 
demanded by shippers. : 

Liverpool importations of walnut had been light and 
the stocks, mostly of inferior grades, still heavy, with 
values ruling low. A similar condition prevailed at 


Liverpool in regard to poplar and the oak market was 
reported quiet. 

Glasgow reports indicate a healthier condition of 
that market generally. Consumption had _ increased, 
bringing a tendency to firmer prices. A factor in this 
condition was the revival of shipbuilding. Stocks of 
pitch pine at the Scotch port were reported the lowest 
in three years, consequent on light importations and 
fair consumption. Prices tended upward. 

Walnut was imported in fair quantities in September 
but the Glasgow demand was said to be restricted be- 
cause of the competition of mahogany, which had been 
substituted largely for many purposes for which wal- 
nut had been used. Glasgow imported lightly poplar 
of inferior grades. With no notable consumption prices 
continued unsatisfactory. 

Some inferior white oak arrived at Glasgow and it 
had no call. The higher grades of white oak logs were 
in demand and the supply practically nothing. For 
oak planks the market was active largely because of 
light importations. Good quality planks would meet 
with ready buying. Low grade oak boards continued to 
arrive, but for even the few importations of the better 
grades the demard was light. Some inquiry was noted 
for quarter sawed boards, but the high prices de- 
manded for them restricted sales. 

On the whole the British markets show more encour- 
aging prospects than could have been recorded for many 


months previous and the indications are that the im- 
provement will continue. This is attributed largely to 
a cessation of labor troubles and the relief consequent 
upon the termination of the war in the far east, and 
in the far north, as stated, to a notable revival of ship- 
building. Some confidence was expressed at all three 
ports in a general advance in prices. 

As has been the burden of reports for months, almost 
as far back as they have been made, consignments of 
inferior stocks and even of the better grades where 
supplies are already ample are shown to be the most 
potent factor in unsatisfactory conditions in Great 
Britain. Communications to the AMERICAN LUMBERMAN 
continue to protest eloquently against such undesirable 
consignments. It has been demonstrated for years that 
English and Scotch consumers cannot be induced to take 
any practical interest in inferior woods. Structural 
woods of fair to good grades have generally been in 
good demand at fair prices where the markets have 
not been overstocked. If shippers on this side of the 
Atlantic will consult their own interests they will con- 
tinually keep themselves advised as to the extent of 
supplies in the markets of Great Britain and ship ac- 
cordingly. The British markets from latest advices 
are in an encouraging condition, but that condition 
inevitably will be nullified if injudicious action shall be 
taken by American exporters of structural or finishing 
lumber, a hint that appears most strongly now. 





AN INCREASED SPRUCE MOVEMENT AT BANGOR IN RECENT TIME. 


Spruce is regarded as the backbone of the lumber 
trade of the New England states. To an increasing 
extent it is being used in New York, Pennsylvania and 
other Atlantie states. The amount-used by the build- 
ing trade probably would be greater if more of it 
could be secured. Within the last two years that por- 
tion of the eastern consuming trade which in the past 
has depended upon spruce entirely has turned its at- 
tention to hemlock and southern pine for dimension and 
boards and has drawn its supplies of the better grades 
from practically all producing sections of the country. 
White pine from Minnesota and Wisconsin, fir and 
cedar from the Pacific northwest and redwood and 
sugar pine from California are being used. This year 
the eastern trade has shown power of absorption which 
ealled for all of the product of the home milling dis- 
tricts and in addition a large amount of lumber pro- 
duced at a distance. The output of the Maine spruce 
mills finds a market along the Atlantic coast, a con- 
siderable portion moving by water. 

If the report of Surveyor General Bunker, of Bangor, 
may be regarded as a true index of the movement at 
other points of origin the spruce production of Maine 
this year will show a big increase over that of either 
1904 or 1903. The total amount surveyed to October 
1 was 136,178,270 feet, of which 66 percent or 90,334,- 
872 feet was spruce. For the corresponding time in 
1904 the total amount of lumber surveyed was 113,182,- 
181 feet; in 1903, 101,641,190 feet, showing the very 
appreciable gain of 22,996,089 feet over the 1904 pro- 
duction, of which 19,797,245 feet was spruce. With the 
exception of pine the other items were about. the same 


as in 1904. A statement of the kinds and amounts of 
lumber surveyed for nine months of the last three 
years is shown herewith: 











1993. 1904. 1905. 
Dry pine ......ss+ 21,805,3880 18,535,511 22,324,748 
Green: Die. . .-. sc 2,199,178 ,535,130 1,617,984 
PONE 6 5.0 he amare 62,107,334 71,587,627 90,334,872 
ROMIOEK. kc wvewcus 16,029,339 21,573,913 21,900,666 
ROTA: sssxsie's 101,641,190 113,182,181 136,178,270 


Usually the heaviest survey is in October and No- 
vember, during which months the movement continues 
brisk, and on the ground that this year’s business 
will follow the same course as that of other years the 
total survey for 1905 will show a gain of probably 
30,000,000 feet over that of 1904. 

This year the demand for spruce has been remark- 
able. Reports state that all the Penobscot mills are 
behind on orders although they have been operated to 
the limit of their capacity this season: A consider- 
able part of the demand comes from New York and 
vicinity, from where continues to come a call for large 
quantities of thick plank and dimension. 

An index to the general situation is afforded by the 
New York quotations, which show that $27 a thou- 
sand is being offered for 10-inch and up wide plank stock. 
This is equal to about $22.50 a thousand at the mill. 
According to New York advices the market is con- 
ceded to be in the hands of the seller. Stocks are 
bought as soon as offered and are used as fast as de- 
livered. The consumption this year is enormous and 
shows no signs of abatement, although that season of 
the year which usually calls for intrenchment is ep- 


proaching. From other centers come reports of light 
stocks and heavy demand, but the mills are not in 
position to handle all the business that is being of- 
fered promptly, with the result that in some instances 
consumers are endeavoring to locate other acceptable 
woods, E 

A Bangor correspondent writes that in view of the 
present market conditions and the prospect for a 
continuance of the good demand and high price next 
year the amount of input of logs in the Penobscot 
waters will be increased 20 percent over that of the 
1904-5 season. Labor in the east is scarce and log- 
gers have resorted to the expedient of shipping in car- 
loads of men from Boston in order to fill their crews. 
The majority of this imported labor is unskilled and 
not accustomed to woods work, but at present it is the 
best obtainable. Wages range from $22 to $28 a month 
for this class of workmen. 

Certain points of similarity exist between the spruce 
manufacturers of the east and the white pine pro- 
ducers of Wisconsin, Michigan and Minnesota. In the 


eastern milling districts, Maine for instance, the home , 


or local consumption is not as large as in the great 
lake states, but the demand for the manufactured 
lumber proportionately is as great in one instance as 
the other. This year it has been impossible for the 
operators to supply as much lumber as was called for 
and it would seem that these conditions will carry 
over far into 1906. In some instances the manufac- 
turers will not be able to catch up with their orders 
until after the new year shall have begun; some are not 
entirely sanguine of being able to as early as then. 
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In regard to acting as missionaries the retail dealers 
may be lined up into two classes—one doing a most 
conscientious business, aiming at all times to advise 
customers in a way that will redound to their benefit; 
the other repudiating all semblance of a missionary 
spirit, selling only the material that may be called for. 
A marked illustration of the two kinds of dealers was 
okserved in a town in which are two yards, basswood 
siding being the item that called into prominence the 
characteristics of the yardmen. Both dealers had faith 
in basswood as siding and one of them labored that 
this faith should be accepted by the builders of the 
community. It was his belief that in basswood he 
could sell them a better siding for the money than they 
had been buying, an act that he thought would do 
something toward proving that as a retail lumberman 
he was of the right stamp. He laid in a stock and 
talked its good qualities to every carpenter, contractor 
and other who was to build a house. It was uphill 
work, however. As the demand for the siding was to 
be created the other dealer deciined to handle it. As 
sensible, he said, would it be for him to lay in a stock 
of South American hardwoods for which there was no 
call. He already was selling white pine and poplar 
siding and to add basswood when the others were all 
with which the builders in that vicinity were really 
acquainted appeared ridiculous to him. The dealer 
who introduced the siding pushed it until his neighbor 
was obliged to add it to his stock and for a half 
dozen years the three kinds of siding have been carried 
at the two yards. Notwithstanding the dealer who 


THE RETAIL LUMBER DEALER AS A MISSIONARY. 


introduced basswood sold an excellent siding for a com- 
paratively small price the question arises, Was it wise 
from a business standpoint so to do? 

The residents in a certain community are noted for 
their conservatism. Of Danish nationality, they are 
not given to the show which many others think be- 
comes a people. The following of customs and conven- 
tionalities is of less importance to them than are com- 
fort and true prosperity. The retail dealer in the town 
from which this community draws its supplies is doing 
what would be called by many an oldtime business. 
He sells no front doors with glass panels, no colonial 
columns, no large windows, and with nearly every win- 
dow must go a pair of old fashioned slat blinds. This 
dealer accepts the situation. He says he has no desire 
to revolutionize the building habits of the community. 
He could explain to the people that in the sense of 
fashion they are far behind, but it is not his intention 
so to do. He gets good prices, and on account of its 
old style he handles material which pays him an extra 
profit. During all the years he has been in trade at 
this point he has not suggested an innovation. The 
goods which are wanted are called for and are fur- 
nished to the satisfaction of the purchasers. Would it 
ke wise for this dealer to change his methods? 

Into another town where trade had been carried on 
quietly and profitably came a new dealer whose mission 
it appeared to be to furnish a variety of lumber. The 
other dealers, he proclaimed, had not been up to date 
and he advertised the kinds of siding, flooring and 
finish which he could furnish, some of which never had 


been heard of by the average builder in that vicinity. 
But it was for this dealer to make the builder hear of 
them. His object to start with may have been self 
glorification, or it may not; at any rate his alleged 
enterprise led to his putting a large amount of money 
into stock, a course that was followed by the other 
dealers of the town. It was estimated that within 
nine months all the old stocks of the town were in- 
creased at least 30 percent in value, with no corre- 
sponding increase in sales. Later on, when some of the 
woods have had their run, no doubt a lot of dead stock 
will go on inventory after inventory until it will be- 
come an eyesore. The question connected with this 
change in conditions is, Did it pay? 

Many dealers would say that the question of pay is 
not the only vital one. They ask What kind of a 
merchant would the drygoods man be whose stock con- 
sisted wholly of staples? What kind of a grocer would 
he be who earried salt, sugar and fish, leaving out all 
the luxuries? Not very enterprising merchants, surely, 
provided there was a demand for the fancy dress pat- 
terns in dry goods and fancy condiments in groceries; 
but to lay in these goods anticipating a sale for them 
might not every time prove profitable. The doubling 
of stocks is the prime condition which is rendering so 
much more expensive than formerly the conducting of 
the retail business, hence it may be unwise to double 
the stocks until it shall be actually demanded by the 
customers. So long as there is no complaint and a 
single stock fills the bill it would appear foolish to 
many a dealer to add to his expenses by deubling it. 





A LARGE AND INCREASING DEMAND VERSUS A LARGE AND DIMINISHING SUPPLY. 


When supplies of any article of general use appar- 
ently are inexhaustible they are used without regard 
to economy. A dweller by a great spring has no ocea- 
sion to use its water sparingly and may employ enough 
of the liquid in a day to satisfy the requirements of 
his brother of the desert country for a fortnight, even 
though the latter have sufficient for his needs. Lav- 
ish use in one instance is not extravagance though in 
the other it would be. 

A similar comparison holds good relative to the 
employment of forest trees. When they prove an ob- 
stacle to man’s use of the soil it can not be held to be 
wasteful to put them out of the way. Their destrue- 
tion is necessary in order that man may provide sus- 
tenance of life for himself and his family. Unques- 
tionably the people of the United States are guilty, as 
frequently charged, of extravagant and wasteful meth- 
ods. Particularly is this true with respect to their 
attitude toward the timber resources: of the country. 
Yet if the people’s guilt be admitted it must be condi- 
tional. Substantially they exercised the right to select 
the best from the abundance of material at their dis- 
posal. With respect to lumber, the inferior qualities 
were rejected and woods difficult to work or those 
possessing traits but little understood were refused. 
From the early superabundance of the supply of woods 
for which there was a demand the best could be secured 
at moderate prices. The manner in which they were 
used bears a similarity to the illustration given at the 
beginning of this article. In many cases it was cheaper 
to buy new lumber than to endeavor to utilize the 
old and lumber, being cheap, was employed whenever it 
would serve the purpose. 

The task of reconciling a heavy and increasing de- 
mand to a large but diminishing supply was begun 
years ago. It was evidenced in the beginning by an 
appreciation in the value of the higher grades of lum- 
ber due to an enlarged demand which turned the atten- 
tion of producers and users to the fact that some of 
the heretofore rejected portions of the preferred kinds 
could be employed. Later it caused the exploitation 
of the neglected members of the forest and still later 
it was instrumental in bringing on to the market other 
articles to take the place of lumber. 

In some instances lumber has given place to substi- 
tute materials which though more costly are more per- 
manent and on the whole more satisfactory. In build- 
ing, for instance, stone, iron and concrete are employed 
to an extent at one time never anticipated, yet with 
the increased employment of these substitutes comes 
an increased demand for lumber for those purposes 
which only wood ean fill satisfactorily. Thus while 
wood has vacated some portions of the field it is called 
for in increased amounts from others. 

What proportion of the lumber used in the United 
States is employed in temporary and what proportion 
in permanent manner cannot well be stated. The for- 
mer uses, unquestionably, are much larger than gener- 
ally is thought. Wood for packages of all kinds consti- 
tutes a tremendous drain upon the forest. In addition 


much of the sawed product is used in such manner that 
it lasts at the most not more than a year or two. Lum- 
ker is used almost entirely for superficial work, such 
as scaffoldings, molds and patterns, in building and 
manufacture, and in similar manner in other kinds of 
work. Very few operators have come to a point where 
they realize that it is more profitable to provide per- 
manent adjustable equipment, the majority seemingly 
preferring to employ new lumber on each job and 
usually it is used but once. The list of purposes for 
which lumber is employed or the cases where it is 
inadvisedly used and where from the nature of the 
service required it must be replaced within a short 
time are almost unlimited. Gradually, however, the 
people of the United States will discard these extrava- 
gant habits, which are the logical results of their 
education and of the attitude of their associates and 
predecessors. 

It is fair to presume, therefore, that consumers will 
assist in reconciling the demand to the supply by more 
economical use of lumber after it shall have been man- 
ufactured. The more conservative employment of 
wood will ke encouraged because it will be profitable 
so to conduct business. When lumber was cheap and 
a new supply could be secured cheaper than the old 
could be preserved operators deemed it profitable to 
discard the old and buy a new lot. When conditions 
shall be so shaped that profits are increased by taking 
steps to prevent needless destruction such steps will be 
taken. 

In the foregoing the more common, everyday classes 
of consumers have been considered. Their attitude is 
not based on absolute knowledge but on the general 
eustom of doing as others do. The vanguard, how- 
ever, has changed its tactics and it is fair to assume 
that the remainder of the army will act in harmony. 

Still another saving in the use of lumber and one 
which without doubt will have much to with limiting 
the percapita consumption will be the more intelligent 
handling of wood by the big consumers. Take for in- 
stance the railroad companies; they require annually 
for renewals and extensions 3,500,000,000 to 4,000,000,- 
000 feet of timber for ties. This estimate is based 
on an average life of five years. The mileage of the 
United States is approximately 207,000 and the average 
number of ties used is about 3,000 to the mile. The 
average tie contains probably about thirty-two feet, 
making the total amount of timber used in ties approx- 
imately 20,000,000,000 feet. From the painstaking in- 
vestigations and experiments that have been made 
within the last few years it is thought that by the use 
of some wood preserving process the life of the tie can 
be doubled—in some instances trebled. The increased 
cost of replacing ties has been instrumental in turn- 
ing attention to the idea of preserving them by chem- 
ical treatment and within the last few years the use 
of treated wood for ties and bridge timbers has in- 
creased enormously. While it is possible that the in- 
creasing mileage of urban and suburban electric roads 
and steam railroads will call for an amount of timber 


approximately as large as that now used, even though 
the ties be treated, that process will very substantially 
lessen the per mile consumption and therefore prove a 
less severe drain upon the forests. 

Not what cne wants but what one can get will be 
the controlling feature of the lumber market of the 
future. Until within recent years lumber buyers have 
considered themselves at liberty to draw their own 
specifications. The power to dictate is being wrested 
from the buyer, who today is beginning to realize the 
radical change which is taking place. Increased cost and 
inability readily to secure certain qualities in quanti- 
ties desired have done much to stimulate investigation 
of the purposes for which certain woods are suited and 
the quality of a certain kind of lumber that will give 
satisfactory service for any specific purpose. Much 
good will come from the investigations now being ear- 
ried on by the railroad companies, car building con- 
cerns and the forest service. A considerable addition 
to the sum of knowledge relative to the character of 
American woods and the uses for which they are fitted 
is being supplied by manufacturers who have created 
a demand for the product of a number of the so called 
inferior woods. In this work the producer is sup- 
ported and encouraged by the consumer who of late 
years has abdicated his throne and set about to see if 
codperation will remedy a part of the trouble that 
has been built up by selfishness and indifference. 

Not many years ago oak, hickory and ash were the 
only kinds of material deemed fit to put into vehicle 
frame and wheel stock. Wagon boxes and bodies for 
buggies were practically all made of poplar. These 
woods were preferred because they are the best for 
such purposes, but experience and tests have shown 
that others can be used. Similar changes have taken 
place among other large users of wood for remanufae- 
ture and today no field is preémpted by any one mate- 
rial. Not infrequently the best available substitute 
for a scarce wood of increased value is a cheap wood 
for which is a comparatively small demand. These 
conditions work toward a more uniform price for all 
kinds of lumber. Values of the new discoveries have 
increased more rapidly than have those of the old 
favorites. Inasmuch as the service of one wood is 
more generally satisfactory than that of another the 
price of the substitute can approach only within a rea- 
sonable distance of the favorite. When anything like 
a parity of prices, quality and preference considered, 
has been established the demand for one becomes 
lighter and that for the other grows heavier. 

Now that a broad, general market has been estab- 
lished for practically all of the native woods manu- 
facturers have changed their ideas of how to operate 
their plants. In the northern districts where in the 
past the pioneers cut the white pine only lumbermen 
of today are sending everything to the mill. White 
pine, norway, tamarack and the hardwoods form a 
part of the grist. And this is true with respect to the 
hardwood districts. Oak, hickory, ash and poplar were 
the mainstay of the old operator. This was the kind 
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of lumber he could sell and while the profits may not 
have been large they sufficed to cover the cost of pro- 
duction and leave a small margin. The lumber oper- 
ator of today has a comfortable profit, particularly if 
the timber was bought years ago, on all of the old 
favorite woods and a safe margin on those for which 
a demand has been established during recent years. 
Today the lumber manufacturer can practice clean 
cutting. He finds it is profitable to send everything 


to the mill that it can be shown will square 4x4. 

Briefly stated lumber manufacturers are able, owing 
to the present diversified demand for product, to secure 
from young and from overripe timber sufficient not only 
to defray the cost of logging, sawing and marketing 
but enough to cover the recognized stumpage value of 
such timber and a small profit. In case of the over- 
ripe timber they are to be congratulated on their 
ability to handle it properly. With respect to the 


young timber, however, while it may be possible to 
show a moderate profit by present methods the question 
arises as to whether it would not be more profitable to 
leave this small growth as the nucleus of a second 
crop. While it is not possible to assemble figures 
giving the exact cost of sparing this young growth 
or to say what it may be worth twenty or thirty years 
hence, the field invites speculation and various phases 
of the step will be discussed in the near future. 





PROGRESS OF THE WESTERN RETAIL LUMBERMEN’S ASSOCIATION. 


A. L. Porter, secretary of the Western Retail Lum- 
bermen’s Association, with headquarters in Spokane, 
believes that those who have seen the light should 
endeavor to bring others to it. He regards a retail 
lumber dealers’ association as a coeducational and 
mutually protective institution. If 50 percent of the 
dealers hold membership in the organization great re- 
sults are accomplished; if 60 percent own allegiance 
the good is proportionately greater; if 75 percent, still 
larger, and if all joined the organization the millennium 
in lumber circles would be in sight. The retail lumber 
dealers’ association, acording to Mr. Porter, is benefi- 
cial not only to the retail dealer but to the manufac- 
turer and wholesaler as well. With an idea of bring- 
ing about a more perfect understanding between these 
two grand divisions of the lumber trade the retailer 
and the concern which supplies him with lumber a 
meeting at some convenient central point was 
broached. In bringing this matter to the attention of 
the members of the Western Retail Lumbermen’s As- 
sociation the secretary outlines the object to be ac- 
complished in these words: 

Our annual meetings of 1904 and 1905 were held in Spo- 
kane, with the result that manufacturers of the Inland 
Empire are conversant with the plans of the retail lum- 
bermen’s association and are as a general rule giving the 
dealers every consideration. Our directors are of the opin- 
ion that an annual meeting with a large attendance held in 
one of the coast cities, either Portland or Tacoma, where 
the object and aims of our organization could be explained 
personally to a large number of manufacturers, would be 
very beneficial to the retail dealer in the future and result 
in a closer codperation by both branches of the trade for 
their general good. 


The Western Retail Lumber Dealers’ Association 
covers a large territory. It has members in Washing- 
ton, Oregon, Idaho, Montana and Utah, is strong 
numerically and has been an efficient and potent force 
in advancing the interests of the retail dealers. Its 
work may be illustrated by a reference to the Lumber- 
men’s Mutual Society, an insurance organization. The 
annual dues of the association are $12, membership fee 
$5. This outlay is more than offset by the saving in 
cost of insuring the retail yards through the Lumber- 
men’s Mutual Society. A comparison of board rates 
and society rates is given which shows how much is 


saved to the members each year, a number of board 
rates being considered: 


Cost in old Cost in Annual 
Board rate line company Lumbermen’s saving 
per $100 for $3,000. Mutual Society. to members. 
$2.00 $60.00 $36.00 24.00 
2.25 67.50 40.50 27.00 
2.50 75.00 45.00 30.00 
2.75 82.50 49.50 33.00 
3.00 90.00 54.00 36.00 


Bonafide unsolicited expressions of satisfaction with 
the manner in which any business is conducted or rela- 
tive to the benefits that have been derived from the 
membership in an organization of any kind are a true 
index to what it is worth. It may be well to give a 
few cf the many letters which have been received 
from members of the Western Retail Lumbermen’s As- 
sociation. These are some brief expressions culled 
from the booklet recently issued by Secretary Porter: 


SPOKANE, WASH., Sept. 2.—Some there are, and always 
will be, who estimate the value of all things from the actual 
revenue received in coin of the realm. This we feel sure can- 
not be done with association work. Results are usually 
indirect and bear as great or greater fruits from moral in- 
fluence and conduct of business as from direct financial 
results. Financial benefits always follow perfected methods 
of operating business. Manufacturers and retailers have 
felt its influence and are now ready to lend a helping hand 
to make conditions for the retailer more enjoyable and 
reciprocal with those from whom purchases are made. 

HAYDEN LUMBER COMPANY. 


CLARKSTON, WASH., Aug. 30.—I beg to thank you for the 
$737 check to cover my loss in the *“‘Lumbermen’s Mutual.” 
D. B. PARKS. 











PocATELLO, IpA., Sept. 5.—We desire to compliment your 
association upon the effective work which it is doing 
throughout the northwest. The retail business is in better 
shape in our section of the country than it has been for 
a number of years. WEETER LUMBER CO., LIMITED. 


LEWISTON, IpA., Sept. 11.—It gives us pleasure to advise 
you that we are highly pleased with the work being accom- 
plished by the association; the insurance feature saves us 
exactly four times what we pay in dues. In our opinion, 
every dealer who does not join and take out insurance 
stands in his own light. Bartlett & Cox. 








RicBy, Ipa., Sept. 5.—The amount we save annually on 
our insurance in the Lumbermen’s Mutual Society more than 
pays all dues and expenses connected with belonging to the 
Western Retail Lumbermen’s Association and also our local 


association, hence the great benefit we continually receive 
costs us nothing compared with the old way of doing busi- 
ness. We would not think of doing a lumber business with- 
out belonging to a lumbermen’s association such as the 
Western. 

RigBy HARDWARE, LUMBER & MANUFACTURING COMPANY. 





Moscow, Ipa., Sept. 2.—In the short time that we have 
been in operation the effect of the work done by the asso- 
ciation has been very apparent to us in that the manufac- 
turers and wholesalers are now giving us consideration by 
voluntarily confining their business to recognized dealers. 

MADISON LUMBER COMPANY. 





BILLINGS, Mont., Sept. 1—We feel that the association 
is doing a great work and should have the hearty codpera- 
tion of every dealer in its territory. The way in which you 
have promulgated the scheme of education, setting forth 
higher ideals in trade ethics, is of untold benefit to the 
retail dealer. We do not know today of a more profitable 
investment for the retail dealer. The insurance feature 
saves us annually $64.80 and the annual cost of belonging 
to the Western association is $24, giving us a net profit of 
$40.80 each year, besides other benefits. 

H. M. ALLEN & Co. 





BozEMAN, Mont., Sept. 8.—I am saving more on my in- 
surance with your company than it costs me to maintain 
my membership in your association. J. M. Fuint. 





BouLper, Mont., Sept. 5.—We are very well satisfied with 
the work of the Western Retail Lumbermen’s Association. 
It helps both the manufacturers and the retailers and brings 
them closer together, so that they can work for their mutual 
benefit ; do not see how a retailer can stay out of the asso- 
ciation. LEES TAYLOR, 





SPoKANE, WASH., Sept. 4.—I have been a member of 
retail associations for the past twelve years and should not 
care to be in the retail lumber business in this country 
unless I belonged, as life would not be worth living. 

F. R. Woopsury LuMBER CoMPANY. 





STARBUCK, WASH., Sept. 2.—Aside from the benefits to be 
secured to the members of the organization in the way of a 
saving of more than the cost of membership by taking out 
an insurance policy in the Lumbermen’s Mutual and aside 
from the protection afforded against infringements of his 
territory, the educational features of association work ought 
to appeal to every retail dealer, however small his invest- 
ment. STarBucK LUMBER COMPANY. 


The retail lumber dealers’ associations have become 
a fixture in the trade. They are today recognized as 
an integral element of the business and are regarded 
as a necessity by both manufacturer and dealer. 





THE TRUTH ABOUT THE CANADIAN LUMBER TARIFF. 


Commercial relations between the United States and 
Canada are receiving much consideration on both sides 
of the line. The Canadians have for years been try- 
ing to increase their trade with the mother country by 
dint of a preferential tariff; but notwithstanding the 
enormous advantage they have given to Great Britain 
their imports from the United States continue to in- 
crease, as do their exports to this country. Natural 
trade relationships have not yet been reversed by any 
arbitrary enactments, but unquestionably some meas- 
ure of protection might be adopted by the dominion 
parliament which would shut American goods out of 
the Canadian markets; and other measures of internal 
administration might prevent Canadian raw materials, 
which now supply American manufacturers, from cross- 
ing the line, as since 1898 logs cut on Ontario crown 
lands have been debarred under the Canadian laws from 
exportation. 

Canada has a tariff commission at work which it 
hopes will find some way of seriously decreasing trade 
with this country unless—and here probably is the 
chief animus of the matter—the United States should 
be very generous to Canada and allow it to do just 
about as it pleases in relation to international trade, 
in which case Canada manufacturers probably would 
consent to discriminate no more than 3314 percent in 
favor of Great Britain in its import tariffs, 

The prospect of adverse legislation by the Canadian 
parliament naturally has aroused considerable uneasi- 
ness in this country, for it is recognized that if Can- 
ada should go much farther with its tariff wall it might 
build a rampart so high that American goods could 
not climb it, with the result that American capital 
would make farther investments in Canada, as Ameri- 
can capital has built saw mills, steel mills, nickel re- 
ducing works, agricultural implement factories ete. 
north of the international boundary as the result of 
similar measures in the past. 

The popularity of the subject naturally is reflected 
in the newspapers and much space is given to the sub- 
ject of trade relations between the United States and 
the dominion. Not content with statements of condi- 
tions as they are and with what Canadian authorities 
are doing and contemplate doing, history is being ran- 
sacked to throw alleged light on the subject. Very 
much of this talk, which always goes back to the time 
of the joint high commission and its failure to nego- 
tiate a treaty which should involve reciprocity in trade 
relations, is born of ignorance and misleading. Even 
so able a paper as the Chicago Tribune allows a staff 


representative at Washington to say under date of Oc- 
tober 16: 


Mr. Kasson pointed out that at the time the high joint 
commission was engaged in negotiations the Canadian 
representatives evinced a gratifying willingness to make 
a reciprocity treaty which would have been highly advan- 
tageous to this country. This government, however, was 
unwilling to meet the Canadians half way and the reci- 
procity negotiations fell through, as did those relating to 
other questions under discussion. Had the United States 
reduced the duty on lumber one-half, as desired by Can- 
ada, Mr. Kasson pointed out, this country would have 
been benefited through the preservation of its forests, 
which would not have been denuded in order to obtain 
timber for building and other purposes. 


Although Mr. Kasson is an earnest and extraor- 
dinarily intelligent advocate of reciprocity it may be 
doubted if he meant to give just the impression which 
evidently was received by the Tribune’s correspondent. 

The joint high commission, which began its sessions 
in Quebec in the latter part of 1898 and adjourned at 
Washington in February, 1899, did not find in the 
lumber business or in the subject of reciprocity gen- 
erally its reason for being. The agreement between 
Canada, Great Britain and the United States for the 
creation of the commission grew out of the sealing con- 
troversy, but the commission was constituted to if pos- 
sible negotiate a treaty by which all existing subjects 
of controversy between the United States and Canada 
should be settled. Among the important questions re- 
ferred to the commission were the establishment of the 
boundary between Alaska and British Columbia, the 
Bering sea and sealing difficulties, the northeastern 
fisheries question, the alien labor question and com- 
mercial reciprocity between the two countries, 

Many minor subjects were under consideration, but 
adjournment was taken when it became evident that 
no agreement as to the Alaskan boundary dispute was 
possible. When such appeared to be the case the 
American representatives proposed that the subject 
of the boundary be laid aside and the remaining ques- 
tions of difference be proceeded with, but this was de- 
clined by the British commissioners and the commis- 
sion was adjourned never to meet again. 

As lumber is one of the leading industries of Can- 
ada the subject of the American lumber tariff was one 
of the leading features in the reciprocity part of the 
discussion. As stated by Mr. Kasson, according to the 
Tribune’s correspondent, the Canadian commissioners 


wanted the lumber duty removed or reduced to $1. 
American lumbermen felt that they had good reasons 
for opposing any reduction of the duty, but consented 
for the sake of good fellowship and the promotion of 
amicable relations between the two countries to a 
reduction of 20 percent in the duty, which would have 
made it $1.60 a thousand. They thought, in view of 
the fact that lumber had the lowest rate of protection 
of any of the important classes on the tariff schedules, 
that such a reduction was all that should be asked of 
them. 

But in the meantime the Canadians were prepared 
to give nothing. They had prohibited the export of 
logs cut from crown lands, which constituted almost 
the entire output, and the American mills in consider- 
able numbers along Lake Michigan shores were 
obliged to shut down or move to other localities in the 
States or to Canada. But, while demanding that 
the Americans should abolish or reduce their duty on 
lumber and ignoring their efforts to make a 30 per- 
cent reduction the Canadians steadfastly declined to 
listen to the idea of allowing the exportation of crown 
land logs, 

That was their privilege, and from a Canadian 
standpoint they may have been wise, but it does not 
become them or any one else to accuse the American 
commissioners or American lumbermen of selfishness or 
obstinate partisanship in the premises. 

As for the effect that the removal or decrease of 
the tariff on lumber would have had upon the preser- 
vation of the forests in the United States, Mr. Kasson 
talks, if he said what he is reported to have said, like 
any sentimentalist with no knowledge of the subject. 
The lumber manufacturer knows and every wholesale 
lumber dealer ought to know that the effect of the 
lumber duty has not been to exclude Canadian lumber 
and probably not seriously to diminish the volume of 
its importation into the United States, but that its 
purpose and effect were to. preserve a market 
for the coarse lumber production of the Ameri- 
can saw mills and, therefore, give profit to a 
business which without that profit would be 
unable conservatively and economically to con- 
duct logging operations. As it is we are buying 
700,000,000 feet of lumber a year from Canada, The 
Canadians are satisfied with that trade, as they ought 
to be, and there is no occasion for any American, 
whether a lumber manufacturer or dealer or only a 


lumber consumer, to find any fault with the results. 


of the present tariff schedule on sawed lumber. 
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PASSING OF ONE GREAT IN THE INDUSTRIAL ANNALS OF THE SOUTH AND WEST. 


Toll the bell for the passing of one great in the 
industrial annals of the south and west—Richard H. 
Keith. 

Man comes up as a flower and is cut down, but the 
influence of his life and the results of his endeavors 
endure. The scent of a flower lingers long after the 
blossom has turned to dust, and so lingereth the memory 
of the kind acts and the goodly influence of the lives of 
men. Kind words are spoken when the least useful men 
pass into the great beyond. It is not strange, there- 
fore, that the message telling of the end of a useful 
life, of the termination of the work of a leader, should 
fill the hearts of friends with melancholy which only the 
memory of the helpfulness of the strength of the de- 
parted can lighten. 

Society is too poor to bear without complaint the loss 
of any of its pillars. In the industrial world there is 
need of the services of every one of the great leaders. 
Among those whose perseverance, honesty and consistency 
of purpose have reared as monuments to their energy 
and industry great commercial institutions Richard H. 
Keith ranked high. A review of his life shows the 
measure of reward meted out to those who strive earn- 
estly and intelligently for position. Regarded in another 
light, it refutes the claim of necessity which in some 
instances is advanced by those who make a practice of 
double dealing. Most of the great, useful and neces- 
sary commercial houses and manufacturing industries 


have been made possible by the early self-denial and sub- 
sequent steady application of the individual to the work 
of creating them. 

Sometimes the allegation is made that activity is 
induced by selfish consideration; that the individual is 
laboring for his own betterment and aggrandizement. 
This charge holds good when applied to all, yet without 
the prosperity of the individual that of the nation is 
impossible. Man is rewarded only for the employment 
of those talents with which a generous providence has 
endowed him. Failure cannot be excused. In certain 
instances are mitigating circumstances, yet failure of 
itself is primafacie evidence of misapplied energy. 

The starting point and environment of the contestant 
at the beginning are not of themselves controlling fac- 
tors. ‘Taking the life of Richard H. Keith as an exam- 
ple a review shows other than brilliant prospects when 
he entered manhood’s estate. 

Impoverished physically and financially by reason. of 
his espousal of a lost cause, he was able to free his 
mind of bitterness and bias and to begin work under the 
conditions which the times imposed. He was broad 
enough to lay aside every trace of sectional feeling, to 
surrender the bright hopes that lightened the burden of 
thousands during the civil war, in which he participated. 
An ardent believer in the justness of the Confederate 
cause, he was able to rise above its loss and to realize 
that honest, painstaking, conscientious work could com- 


mend its reward. He was a type of the versatile, able 
general who is able with equanimity to rise above defeat 
and to turn it into victory. 

The review of his life given elsewhere presents only 
statistical phases of his achievements. That he was able 
with the assistance of his associates to build up one of 
the greatest coal mining and lumber manufacturing insti- 
tutions in the south and west is evidence of the caliber 
of the mar when his energies were applied commercially. 
In like manner were his social and political activities 
rewarded. 

His was a well rounded career. His life does not show 
that one side of his character was developed at the ex- 
pense of another. His great object in life was not the 
mere accumulation of fortune. He reared a substantial 
and useful industrial organization, of a character to do 
credit to any man. He raised a family of useful men 
and women and trained them to take their part in the 
affairs of this life. He had the courage to undertake 
great things and the patience and industry to work 
tkem out. 

Men will pause in their work and stay their busy 
minds to pay tribute to the passing of a worker, of a 
builder, of a useful citizen, of a tender husband, of a 
loving father, whose busy life will be an inspiration to 
all who knew him. 

One word suffices to describe Richard H. Keith—he 
was a man. 





A RIVER IMPROVEMENT SCHEME OF VITAL INTEREST TO A WIDE TERRITORY. 


The fourth annual meeting of the Upper Mississippi 
River Improvement Association, held at La Crosse Octo- 
ber 10-11, again brought into view the importance of a 
movement for the promotion of internal commerce, the 
significance of which possibly is not fully recognized 
by the mass of our people. Such has been the tre- 
mendous development of the railroad systems of the 
country and such their dominating effect on transpor- 
tation that rivers and canals have to a large degree 
lost their importance in a commercial sense. The great 
lakes continue to maintain their distinctive relation to 
traffic in the northern part of the country, mainly be- 
cause they afford water routes of immense capacity 
between the northwest and the eastern seaboard, in 
which the transportation of grain, iron ore and lumber 
is directly competitive with railway transportation. The 
Erie canal is an important aid to water transit between 
the west and east and serves the purpose of regulating 
freight rates on competitive rail traffic in heavy com- 
modities. But lakes and canals are closed during the 
winter season, giving the railroads full swing in traffic 
during a large portion of the year. 

The Mississippi river system, which seems to have 
been designed by nature to command a large portion 
of the country’s traffic, has an outlet in the Gulf of 
Mexico, so that it has had a trend away from the 
direction of that overwhelming development of com- 
modity movement that has been from east to west and 
west to east. But within recent years such has been 
the immense growth of production and manufactures 
in the southern states that a renewal of interest in 
water transit between the north and south, by way 
of the Mississippi river and its tributaries, has become 
obvious and pronounced. New Orleans is developing 
rapidly as a great seaport through which a large portion 
of grain and packing house products of the upper river 
states is seeking an outlet to foreign countries. In 
several other lines of heavy traffic the rivers are being 
increasingly used and transportation by such means 
would show a much more rapid increase if river 
improvement could be carried forward to an extent that 
would assure a safer and more ample channel of com- 
munication than yet has been afforded. 

The importance of river transportation to the Missis- 
sippi valley states is more and more commanding the 
attention of commercial interests in the north Missis- 
sippi river valley, especially in trade and manufacturing 
centers along the upper main river and the Ohio river. 
For ten years the Ohio Valley Improvement Association 
has labored strenuously to secure sufficient government 
appropriations for the carrying forward of improvements 
in the Ohio river, and with a large measure of success. 
For four years the Upper Mississippi River Improvement 
Association has performed a similar function in behalf 
of the river between St. Louis and Minneapolis. These 
two associations have been instrumental in energizing a 
national movement in the interest of river and harbor 
improvement, have codperated with the promoters of the 
National Rivers and Harbors Congress, which convened 
at Baltimore in 1891, and will more fully codperate in 
the efforts of that body, which will hold a meeting in 
Washington early in January. . 

A general awakening in the cause of promot'ng a com- 
prehensive effort to reinstate the waterways of the coun- 
try in their rightful position as means of commodity 
transportation and as a regulative influence in the mak- 
ing of rates for freight carriage will be seen. In this 
matter the promoters of river improvement realize that 
the concern of one section is the concern of all sections 
and that if legislation is to be secured for one section 


it must be on the principle of an equitable division of 
benefits. While each is bound to any reasonable extent 
to urge its own claims it must not expect to secure 
them by ignoring the claims of other sections. Any 
congressional action in behalf of river improvement 
must be attained by a majority of the votes of both 
houses, to secure which a unity of influence for a gen- 
eral improvement of the waterways must be secured. 
It must be a national enterprise in which the different 
river sections are joined to support one another’s in- 
terests. 

At this point in the consideration it is pertinent to 
suggest one important waterway that the big river asso- 
ciations apparently have overlooked in their eagerness 
for the improvement of the larger streams—namely, the 
Illinois river and its connection with the chain of great 
lakes through the Chicago drainage canal. The impor- 
tance of this waterway certainly cannot be ignored in 
any consideration of a general improvement of western 
rivers. In one sense it is more vital to the interests 
of the country and more worthy of government assist- 
ance than any other river scheme, because in case of 
war it could be the means by which the navy could 
pass into the great interior river system, and from the 
rivers to the lakes. Moreover, in consideration of Chi- 
cago’s future as the great commercial receiving and dis- 
tributing center of the interior, whose magnitude in that 
respect sagacious and farseeing men think has been 
merely approached, it should appear evident that a 
navigable connection between this great lake port and 
the Mississippi river, with the Hennepin canal cutoff for 
the upper river trade, would be a large part of the 
scheme for river improvement. It must be confessed 
that the Illinois river proposition needs the support of 
Mississippi river interests, for the engineers appointed 
by the war department to make surveys of the Illinois 
with the view of providing a channel fourteen feet deep 
lately reported adversely to the scheme because, they 
said, it would cost from $8,000,000 to $10,000,000. That 
amount certainly does not seem large in view of the 
great benefits that would follow the completion of the 
work. It is a mere bagatelle as compared to what France 
has done for her waterways since the Franco-Prussian 
war, which has involved an expenditure of nearly $800,- 
000,000; but an insignficant amount as compared to the 
cost of the Panama canal, and makes but a small showing 
against what already has been expended on the im- 
provement of the Mississippi river. Perhaps it would 
be sufficient in case of the Illinois river first to secure 
a channel that would admit of the free all season pas- 
sage of Mississippi river steamers and barges, to which 
the Hennepin canal should be made to conform. In any 
event the Illinois river improvement should be made a 
part of the general plan for Mississippi river improve- 
ment. Then the principal interests of Chicago and the 
lake marine, with the Illinois river towns, could unite 
with the promoters of the big river undertaking, and 
thus secure a powerful influence on congress in favor of 
sufficient appropriations to carry on the united work. 

What the Upper Mississippi River Association is aim- 
ing at is the attainment of a channel six feet in depth, 
at low water, from St. Paul or Minneapolis to St. Louis. 
Thomas Wilkinson, of Burlington, Iowa, president of 
the association, stated in his address before the La 
Crosse meeting that under the rivers and harbors act 
a preliminary estimate of the cost of upper river im- 
provement was made, which amounted to $19,860,348. 
This estimate did not take into account the more recently 
contemplated 6-foot channel, but an ordinary one of 
about four feet and a half in depth. Mr, Wilkinson 


now estimates that the completion of a permanent 6-foot 
channel between St. Louis and St. Paul will cost no 
more, probably, than $30,000,000, or $4,300 a mile. 

The first attempt at upper river improvement under 
government appropriation and supervision was made in 
1873 at the head of Pig’s Eye island, six miles below 
St. Paul. At that point boats had been completely 
blocked and could not get through. A dam was con- 
structed across the chute with piles and sacks of earth 
which made a marked improvement in navigation. In 
1874 this dam was rebuilt of loose stones and it proved 
so satisfactory that it was maintained for several years. 
or until appropriations became available for closing side 
chutes and constructing shore protections. Systematic 
improvement was begun in 1878 and has continued under 
limited appropriations until the present time. In the 
meantime vast amounts of government money have been 
expended on the shifty lower Mississippi with good gen- 
eral results. Now as a complement to the work done in 
the south the upper river people ask for sufficient gov- 
ernment aid to establish a permanent channel at low 
water six feet in depth, and with good and defensible 
reason. Such a channel would permit the largest down 
river boats to pass up to St. Paul. It would permit of 
the use of large barges, and thus provide for the move- 
ment of grain southward and southern freights of what- 
ever kind northward to all points on the river above 
St. Louis. One might suggest that this would result in 
a large freightage of southern pine and hardwoods to 
the far north; though it must be admitted that so far 
southern shippers have to a preponderating extent pre- 
ferred rail to river transit. Still since Memphis and 
St. Louis receive a large amount of hardwood and 
cypress lumber by river boats there is no reason why all 
the river towns up to St. Paul and Minneapolis should 
not do the same if a channel sufficient for the passage 
of lower river boats to the head of navigation were 
provided. 

The original condition of the upper river channel— 
that is, between the mouth of the Missouri river and 
St. Paul—was such that at low stages of water boats 
were unable to proceed farther up the river than La 
Crosse or Winona, while at extreme low water naviga- 
tion was impeded at points much lower. The initial 
project for improvement adopted in 1878 simply con- 
templated the closure of chutes, revetment of caving 
banks and contraction of the channel by wing dams, so 
as to induce a channel of four and a half feet in depth 
at low water, to be increased eventually to six feet. 
After much persistent effort on the part of L. B. Bos- 
well, the secretary of the association, he secured an 
addition to the report of the committee on rivers and 
harbors, which was adopted March 3, 1905, which pro- 
vided for a survey of the river from the mouth of the 
Missouri to St. Paul, for the purpose of estimating the 
cost of a 6-foot channel. This act brought the associa- 
tion to the point of direct recognition by congress and 
showed the value of associated effort. 

Additional progress was made by the association in 
securing the passage by the legislatures of Minnesota, 
Wisconsin, Illinois and Missouri of joint resolutions 
in favor of the 6-foot channel improvement and urging 
the senators and representatives of the respective states 
to favor appropriations for the proposed work. Iowa 
failed to adopt a like resolution by an oversight in the 
senate but doubtless will come into line with the other 
states. 

Thus it was shown at the La Crosse meeting that 
progress had been made toward -reaching the object 
sought by the association. Little doubt exists that the . 
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time is not very remote when a channel six feet deep at 
low tide between St. Louis and St. Paul, by which the 
largest boats on the river can pass up to St. Paul, will 
be a fact. This condition should revolutionize the upper 
river traffic and contribute greatly to the prosperity of 
the river towns and the adjacent country. 

In connection with the proposed deeper channel in 
the upper river the government reservoirs above Minne- 
apolis come in for consideration. President Wilkinson, 
in his address at the La Crosse meeting, said that dur- 
ing the year a considerable sentiment of opposition had 
been aroused against the maintenance of the reservoirs 
built by the national government at the headwaters 
of the rivers. The opposition went so far as to de- 
mand the abandonment of the reservoirs or the turning 
over of the control of them to the state of Minnesota. 
On account of this agitation a special commission was 
appointed, consisting of three United States States army 
engineers, to take testimony germane to the subject. 
This commission held a public hearing concerning the 
question at St. Paul, on September 12 and 13 of this 
year, at which the opposition, in the language of Mr. 
Wilkinson, ‘‘was completely routed.’’ 

It was shown clearly by arguments of able speakers 





that the reservoirs are of inestimable value to naviga- 
tion, as well as to many large manufacturing industries 
situated on the river, and that their impairment would 
result in loss to the interests of the Mississippi valley. 

President Wilkinson voices the belief of the associa- 
tion of which he is the head when he says substantially 
that anything which threatens the source from whence 
flows the Mississippi river menaces the navigation 
thereof as well as the stability of all commercial enter- 
prises located along its margins. It is a demonstrated 
fact that the denudation of the forests at the head- 
waters of a river decreases the natural flowage of water 
in its channel, says Mr. Wilkinson; he would have been 
more accurate if he had said that denudation renders 
the flow uneven and spasmodic; it never has been demon- 
strated that the cutting away of the forest at the head- 
waters of any considerable stream diminished its annual 
flowage; besides, no portion of the territory at the 
tributary sources of the Mississippi river has been de- 
nuced of its timber to the extent of hindering the con- 
servation of moisture. Where there is no large timber 
there are brushwood and coppice. 

The Minnesota national forest reserve covers a large 
territory in which the Mississippi river has its sources, 


and in the opinion of President Wilkinson and his asso- 
ciate will go far toward maintaining the flow of the 
great river. Much is expected of that and the mainte- 
nance of the government reservoirs as aids to preserv- 
ing the 6-foot channel. The convention indorses em- 
phatically the Minnesota forest reserve policy of the 
government, particularly as operative at the headwaters 
of the Mississippi river. 

One of the important results of the La Crosse con- 
vention was the formation of a permanent organization, 
with a regular membership. Theretofore the movement 
had been to a degree tentative and informal, with a 
voluntary nonmembership support. The association now 
has individual members, and anyone interested may 
affiliate as a member by the payment of $5 as an initia- 
tion fee. 

The result of the ballot for choice of the next annual 
meeting place was in favor of Minneapolis, which re- 
ceived fifty-eight votes. Winona received twenty-nine 
votes, Chicago three, Hastings ore and Dresback one. 
Chicago’s vote was taken as an indication that some- 
body in this city is waking up to the significance of the 
upper river mcvement and all its influence on the com- 
merce of the vast area that is to be affected by it. 


PAPPPL 


LUMBERMEN’S ASSOCIATIONS AND THE INTERSTATE COMMISSION. 


A special meeting of the executive committee of 
the National Wholesale Lumber Dealers’ Association 
was held at 66 Broadway, New York city, last Friday 
and considerable business of importance was _ trans- 
acted, especially in connection with the arrangements 
for the meeting at the Auditorium hotel, Chicago, on 
October 25 to consider the car stake and equipment 
complaint. Those present at this meeting were Lewis 
Dill, president, Baltimore; J. M, Hastings, Pittsburg; 
C,. H. Prescott, i%:5 
N. Y.; E. F. Perry, secretary, and, by invitation, F. R. 
Babcock, Pittsburg, and R, W. Higbie, New York, 
respectively chairmen of the railroad and transporta- 
After 
voing over routine matters, among which were interest- 


Cleveland; C. H. Bond, Oswego, 


tion committee and committee on legislation. 


ing reports showing progress in all departments of the 
organization, the meeting to be held at Chicago next 
week was discussed and it was found that the enthu- 
siasm in this important matter is increasing daily 
and that there is jittle doubt of a good representation 
and with the impetus already given the matter the 
prospects for uniform and concerted action are most 
encouraging. 

The meeting at Chicago will include a conference 
of the executive committee, which was appointed at 
Ottawa last August, consisting of a dozen prominent 
lumbermen, as well as of the ways and means com- 
mittee, which is formed by delegates consisting of the 
president and one other member of each lumber asso- 
ciation interested, whether wholesale or retail. It is 
expected to lay plans at Chicago for continuing the 
prosecution of the complaint which has already been 
filed before the Interstate Commerce Commission, and 


to present comprehensively the subject of car stakes 


and equipment to the various associations through 
their delegates and enlist the support and codperation 
of the lumber trade in general. 

The following executive committee has the. organi- 
zation of this movement in charge and will un- 
doubtedly be fully represented: 

EXECUTIVE COMMITTEE. 

Chicago Wholesale Lumber Dealers’ Assoc:ation—Edward 
Ilines, Chicago. ae 

Saginaw Valley Lumber Dealers’ Association—F, E. Par- 
ker, Saginaw, Mich. oe 

National Lumber Manufacturers’ Association—C. I. Mil- 
lard, St. Louis, Mo. my 

Southern Lumber Manufacturers’ Assoc:ation—John L. 
Kaul, Birmingham, Ala. 

Northwestern Hemlock Manufacturers’ Association—W. 
A. Holt, Oconto, Wis. matt 

Eastern States Retail Lumber Dealers’ Association— 
Richard S. White, Brooklyn, N. Y. Be 

Pacific Coast Lumber Manufacturers’ Association—Ches- 
ter I’. White, Seattle, Wash. 

National Hardwood Lumber Association—Earl Palmer, 
Paducah, Ky. iets - 

Hardwood Manufacturers’ Association of the United 
States—R. H. Vansant, Ashland, Ky. : 

Georgia Interstate Saw Mill Association—W. B. Stillwell, 
Savannah, Ga. 

National Wholesale Lumber Dealers‘ Association—F. R. 
Babcock, Pittsburg, Pa., chairman; R. W. Higb‘te, New 
York. 

Secretary Perry says that he has keen notified of 
the appointment of the following members of the 
ways and means committee, hut that this list is not 
yet complete as other appointments are coming in 
right along: 

WAYS AND MEANS COMMITTEE. 

Southwestern Washington Lumber Manufacturers’ Asso- 
ciation—H. MeCormick, president, McCormick, Wash.; C. 
A. Doty, Doty, Wash. 

Wisconsin Hardwocd Lumbermen's’ Association—E. P. 
Arpin, president, Grand Rapids, Wis.; Hl. C. Wumphrey, 
Appleton, W-.s. 

North Carclina Pine Association, Incorporated—R. S8. 
Cohn and J. T. Deal, Norfolk, Va. 

Retail Lumber Dealers’ Association of Alabama & Ten- 
nessee—Richard Randolph, president, Birmingham, Ala. ; 
W. TP. McBroom, Chattanooga, Tenn. 

Lumber Exchange of Baltimore—Norman James, presi- 
dent; E. P. Gill, Baltimore, Md. 


Lumber Dealers’ Association of Connecticut—Eugere I. 
Pelton, president, Essex, Conn.; L. A. Manstield, secretary, 
New Haven, Conn. 

IEastern States Retail Lumber Dealers’ Association— 
Richard S. White, president, New York; Lou:s A. Mans- 
field, secretary, New Haven, Conn. 

Retail Lumber Dealers’ Association of New York State— 
Charles J. Miller, president, Newfane; George Wilson Jones, 
secretary, Utica, N. Y. 

Illinois Lumber Dealers’ Association—W. T. Boston, pres- 
ident, Yorkville: W. H. Hunter, vice president, La Salle; 
George W. Hotchkiss, Chicago. 

Northwestern Cedarmen’s Association—M. K. Bissell, 
president, Escanaba, Mich.; W. T. Watkins, Minneapolis, 
Minn.; E. L. Clark, Chicago. 

National Wholesale Lumber Dealers’ Association—Lewis 
Dill, president, Baltimore, Md.; J. L. Kendall, Pittsburg, Pa. 

Lumbermen’s Exchange of Philadelphia—Edwin B. Ma- 
lone, president; E. F. Henson, Philadelphia, 

Lumbermen’s Club of Memphis—George C. Ehemann, sec- 
retary, Memphis. 

Wholesale Lumber Dealers’ Association of Toledo—B. H. 
Whitney, secretary, Toledo. 

National Association of Box & Box Shook Manufacturers 
—B. KF. Masters, president, Chicago; Arthur M. Wight, 
general manager, Chicago. 

Mississippi Valley Lumbermen's Association—E. L. Car- 
penter, president, Minneapolis, Minn. 

Saginaw Lumber Dealers’ Association—L. H. Briggs, sec- 
retary, Saginaw, Mich. 

Pennsylvania Lumbermen’s Association—W. N. James, 
president, Steelton; T. J. Snowden, Scranton; M. Brandon, 
Wilkesbarre. 

National Lumber Manufacturers’ Association—N. W. 
McLeod, president, and C. I. Millard, St. Louis, Mo. 

Buffelo Lumber Exchange—George B. Montgomery, presi- 
dent: Knowlton Mixer, secretary, Buffalo, N. Y. 

Philadelphia Wholesale Lumber Dealers’ Association— 
George F. Craig, president: B. Franklin Betts. 

Pittsburg Whelesale Lumber Dealers’ Association— W. E. 
Terhune, president; J. M. Hastings. 

White Pine Association of North Tonawanda & Buffalo— 
George B. Montgomery, Buffalo: Morris Preisch, Buffalo. 

Wholesale Lumber Dealers’ Association of Cleveland—C. 
H. Prescott, jr., president; A. L. Stone. 

Southern Cypress Manufacturers’ Association—Frederic 
co’ president, Plaquemine, La.; F. B. Williams, Pat- 
erson, La. 








The Interstate Commerce Law Convention will meet 
on the 26th, the day following the meeting of the 
executive and ways and means committees at the same 
place; therefore this is regarded as a most opportune 
time to consider the car stake and equipment complaint. 





CHANGES IN SOURCES FROM WHICH CAR MATERIALS ARE SECURED. 


This year the purchasing departments of the great 
railway systems and those of the car construction com- 
panies as well have maintained a strong representation 
on the Pacifie coast. Orders for approximately 30,000,- 
000 feet have within the last ten days been seeking a 
taker. These orders were offered to manufacturers in 
and around Seattle and, it is quite possible, represent 
only a portion of the material which the railways are 
endeavoring to secure in the west. It is interesting to 
give details of some of the orders which show that the 
great railway systems of the central and eastern states 
are dependent in part upon the western millman for 
supplies. This list with the amount of material desired 
by each customer is given: 

From Chicago, 800,000 feet of car siding, 200,000 feet 
of car flooring and 350,000 feet of car sills and bridge 
stringers. 

From Chicago & North-Western Railway Company, for 
material with which to construct new ore docks at Ash- 
land, Wis. (3,000,000 feet of timbers). 

From the Chicago, Milwaukee & St. Paul Railway Com- 
pany, 3,000,000 feet car material. 

From the Pennsylvania Railrcad Company, for delivery 
at Benwick, Va., 4,000,000 feet of car material, including 
siding, decking, sills and framing. Vartly placed, 

From the Haskel & Barker Car Company, for delivery at 
Michigan City, Ind., 2,500,000 feet car material. Nearly all 
placed. : 

From the American Car & Foundry Company, for delivery 
at St. Louis, 3,500,000 feet car material. Partly placed. 

From the Western Steel Car & Foundry Company, for 
delivery at Chicago, 4,000,000 feet car material. Partly 
placed. ; 

From the Pullman Palace Car Company, for delivery at 
Pullman, 6,000,000 feet of all kinds of car material. 

Within the last few years a great change has taken 
place in the kinds of lumber employed by the railroad 
and the car building companies, At one time the hard- 
wood manufacturers supplied oak for the sills and 
frame work. A tribute was levied on the white pine 
districts for siding, flooving and decking. These woods 
still are employed but their use is becoming more lim- 


ited as prices increase and supplies become more diffi- 
cult to secure. It probably was owing to the in- 
creased cost of cars built of oak and white pine that 
investigations were made looking toward the use of 
southern pine. Financial considerations unquestion- 
ably had much to do with sending purchasers for the 
railroad and car companies into the south. The south- 
ern manufacturer was not slow to appreciate the oppor- 
tunity and the result of investigations by the users and 
representations by the manufacturers was the develop- 
ment of a heavy trade in this direction. 

The railroad and car companies are ranked among 
the best customers the southern pine manufacturer has 
today and southern mills will continue to supply a 
large part of this demand. This year tremendous 
quantities of car siding, flooring, decking, framing, 
bridge timbers, ties and other items used by the ear 
building or railroad companies have been ealled for. 
As a usual thing the purchasing agent for either a 
railroad company or a car building concern wants to 
make contracts that will operate to the advantage of 
the buyer. In such eases specifications are supplied 
by the purchaser, who has the option as to when the 
material is to be delivered, and other important details 
are settled by him. When business is normal the buyer 
has little difficulty in getting what he wants and on the 
terms he may dictate. 

In all departments of the Inmber business the beaten 
paths have been abandoned this year. Operations of 
the mills in many districts having been restricted by 
weather, supplies have been lighter and, regardless of 
the willingness of manufacturers to comply with the 
wishes of their heaviest customers, in many instances 
they have keen unable to furnish what was wanted. In 
some cases they could not even promise when certain 
kinds of material could be supplied, as they, of course, 
could not exercise any influence on weather conditions. 
In addition to this drawback, which was general 


throughout the south, the average manufacturer has 
felt it incumbent upon himself to take care of a certain 
portion of his regular trade and many of even the 
larger manufacturers have been able to secure all the 
business they could handle without attempting to cater 
largely to the railroad or car companies. 

This combination has made it impossible to secure 
all the heavy timbers and car material that were desired 
in the south or the north. Attention was turned to the 
western lumber districts and while buyers have met 
with greater success they have not been able to get 
all the lumber they wanted or as fast as desired. At 
the present time the shortage in the car supply is hold- 
ing back shipments and many of the mills are loaded 
up with orders which will keep them busy for thirty to 
ninety days, 

Within the last few years complaint has been made 
by western lumbermen against what was termed a dis- 
crimination in favor of the use of southern and north- 
ern woods in the construction of cars. It was urged 
that inasmuch as the western lumber manufacturer 
furnished the railroads with a large tonnage western 
material should be used in building at least a part of 
the ears used by the transcontinental roads. This 
protest bore good fruit and orders were issued that a 
part at least of the lumber used should be purchased 
from the western manufacturers.. Many of the eastern 
roals have followed the example set by the great rail- 
roads of the west and as shown in the list of requests 
the western producers will have opportunity to furnish 
all the car material that their mills will be able to turn 
out in addition to taking care of their regular trade. 

One of the more important phases of this shifting in 
the source of supply, brought about by current condi- 
tions of the market, is that many of the sizes and 
grades called for by the railroad companies.are with 
difficulty secured by the southern manufacturer and it 
is held that in some instances this special trade calls 


Po ee 


Br rekindle 


aed 


ETL 





OcroBEerR 21, 1905. 


AMERICAN LUMBERMAN. 


25 





for sizes and grades which make it impossible for the 
mill to eut its logs to the best advantage; in other 
words, that much of the southern timber is worth 
more when worked into yard stock or building mate- 
rial than when cut into ties, bridge timber or car stock. 
Many phases to the railroad lumber supply situation 
in a measure show the effect of the inroads that have 


been made upon the forest resources of the country. 
Oak timber in the ordinary freight car has been super- 
seded by the use of longleaf pine or Douglas fir. The 
primary consideration is that the price of oak is pro- 
hibitive. Another weighty reason is that an adequate 
supply of oak timber for cars from any point or points 
now known is not available. 


The inability of the southern purchaser to furnish 
all the ear material that has been called for this year 
has turned the attention of the roads west. It is 
natural to suppose that in the future the western mills 
will continue to be a factor in supplying the require- 
ments of the railroad and car companies, a fact which 
is apparently to be increasingly in evidence. 





PRESIDENT ROOSEVELT AND POWERS OF THE INTERSTATE COMMISSION. 


President Roosevelt has an energetic, result-bringing 
manner of taking up and presenting questions to the 
people of the courtry or to the nations of the world. 
His speech to the good citizens of Raleigh, N. C., on 
Thursday of this week, is full of meat and has an un- 
mistakuble Kooseveltian flavor, Had it ben uttered 
by others prominently before the public it would have 
been classified as radical. However, the speech was a 
comprehensive one. The president reviewed in general 
terms many of the more important questions now before 
the American people. Apparently it is difficult at this 
time for President Roosevelt to say anything without 
sooner or later reverting to the question of how the 
operations of the railroads are to be regulated. After 
outlining the changes that have taken place in the trans- 
portation world the president approached the subject 
close to his heart and of peculiar interest at this time. 
This was in reference to the specific manner in which the 
operation of the railroads should be supervised by the 
government. He said: 

But in my judgment the most important thing to do is to 
give to this administrative body power to make its findings 
effective, and this can be done only by giving it power, when 
complaint is made of a given rate as being unjust or unrea- 
sonable, if it finds the complaint proper; then itself to fix 
a marimum rate which it regards as just and reasonable, 
this rate to go into effect practically at once—that is, 
within a reasonable time, and to stay in effect until revised 
by the courts. I earnestly hope that we shall see a law 
giving this power passed by congress. 

Introducing the term ‘‘maximum rate’’ changes the 
powers and the prerogatives of this supervising body, at 
present represented by the Interstate Commerce Commis- 
sion, but whose personality in the future in some degree 
may be modified. Previously the president recommended 
that the interstate Commerce Commission be vested with 
power to name a ‘‘reasonable’’ rate to take the place 
of one found to be unreasonable. This change in the 
phraseology of the president’s recommendation is re- 
garded by some as a radical departure from what he 
had previously advocated. It might not be wise, how- 
ever, to place too much reliance on the specific language 
employed. In the first case the substitute rate to be 
name by the commission was to conform in all its 
essential elements to the description of being a ‘‘reason- 
able’? charge on the shipper and reasonable compensa- 
tion fur the service given. The ‘‘maximum’’ rate, how- 
ever, must also be a ‘‘reasonable’’ rate, just to the 
shipper and fair to the railroad, but the latter, if de- 
sired, may avail itself of the privilege of making a lower 
rate when a maximum rate is named by the govern- 
meut agents. ‘This, it is safe to assume, is a reasonable 
interpretation of the president’s language. With the 
exception of the introduction of the word ‘‘maximum’’ 
as descriptive of the kind of rate to be designated there 


is nothing in the quotation given to conflict with pre- 
vious utterances. 

An opinion from representatives of both of the oppos- 
ing factions was secured by the AMERICAN LUMBERMAN. 
These gentlemen hereinafter named construe the intent 
of President Roosevelt’s language in an entirely differ- 
ent manner. N. W. McLeod, president of the National 
Lumber Manufacturers’ Association, had this to say 
relative to the president’s Raleigh address after first 
outlining the position of E. P. Bacon, chairman of the 
Interstate Commerce Law Convention, which is stated in 
full on page 29: 


In advocating a maximum rate proposition the president 
has thrown into a state of confusion the adherents of the 
Pacon propaganda. In fact President Roosevelt has cut the 
ground away from the feet of the Bacon delegates to the 
Interstate Commerce Law Convention. 


Mr. McLeod then referred to the statement made by 
Mr. Bacon (given in full on page 29), in regard to 
which he said: 


The specific legislation referred to in this call of Mr. 
Bacon as being the president’s idea on the subject provides 
that where a given rate has been challenged and after a full 
hearing is found to be unreasonable the commission or gov- 
erning body shall decide, subject to judicial review, what 
shall be a reasonable rate to take its place. 

That same view, or something very much like it, is known 
to have been Mr. Bacon's idea for a considerable length of 
time. In fact, early in May last, when Mr. Bacon appeared 
before the senate committee, he acknowledged that the Esch- 
Townsend bill provided for the fixing of an absolute rate, 
not a maximum rate, now advocated by the president. 

The Bacon convention called to ratify the idea of Presi- 
dent Roosevelt, as formulated in his last message, now finds 
itself confronted with the proposition of ratifying something 
that the president does not now believe. The situation be- 
comes especially interesting when it is understood that in 
the last two weeks Mr. Bacon has attempted to bar a great 
many leading shippers out of his convention on the ground 
that they do not believe in the president’s theory as formu- 
lated some time ago. In other words, Mr. Bacon makes his 
test of eligibility to presence at his convention a belief in 
the theory of the president, and which the president showed 
by his speech today he has utterly abandoned. 


Evidently certain words do not convey an identical 
idea to different minds. When H. C. Barlow, manager 
of the Chicago Shippers’ Association, with which many 
of the large shippers of Chicago are identified, was ap- 
proached by the editor of the AMERICAN LUMBERMAN 
upen this question he took an entirely different 
view of the idea the president intended to convey and 
his personal interpretation of what the speech signified. 
In substance he sai‘: 

According to my view any rate named by the commission 
or any other body representing the government must be a 
maximum rate. When the commission condemns a rate it 
then names a rate to take its place and that would be a 
maximum rate and would not debar the railroads from mak- 


ing a lower rate if they wanted to. Heretofore the railroads 
have complained that if the commission fixed a rate they 


could not make a lower one, and that it would result in a 
fixed and unchangeable charge. We have always contended 
that was not the case; that any rate they might name would 
be a maximum rate to the railroad companies, which are 
given the power of lowering their rates or modifying them 
within the prescribed limits if desired. Any change of this 
nature would be to the advantage of the shipper. I do not 
see how it could be otherwise than a maximum rate. If it 
were called a minimum rate then the railroads would have 
the right to make any charge they wanted to. According te 
my view, President Roosevelt has put the matter in a little 
stronger light but has not changed the status of affairs in 
the least. 

The radical part of the Raleigh speech introduces a 
rew and neretofore little discussed question. In some 
quarters the theory has been advanced that the govern- 
ment should exercise as close supervision over the affairs 
of the railroads as it does over those of the banks. This 
possibility is concisely preseuted and immediately follows 
the reference to the manner in which rate regulation 
shall be administered. It is reproduced: 

Moreover, I hope that by law power will be conferred 
upon representatives of the government, capable of perform- 
ing the duty of public accountants, carefully to examine the 
books of railroads, when so ordered by the Interstate Com- 
merce Commission, which should itself have power to pre- 
scribe what books, and what books only, should be kept by 
the railroads. If there is in the minds of the commission 
any suspicion that a certain railroad is in any shape or 
way giving rebates or behaving improperly I wish the com- 
mission to have power as a matter of right—not as a mat- 
ter of favor—to make a full and exhaustive investigation 
of the receipts and expenditures of the railroad so that any 
violation or evasion of the law may be detected. 

This is not a revolutionary proposal on my part, for i 
only wish the same power given in reference to railroads 
that is now exercised as a matter of course by the national 
bank examiners as regards national banks. * * * 

In closing his address President Roosevelt made an 
impassioned plea for a square deal—a square deal for 
the railroad, for the poor man, for the rich man, for the 
little concern and for the big corporation—and urged 
that no more favor be shown one than another. ‘‘ Let 
each mau stand on his merits, receive what is due him 
and be judged according to his deserts. To more he is 
not entitled, and less he shall not have.’’ 

The present incumbent of the presidential chair is per- 
haps the most corsistent, the most earnest and the most 
progressive advocate of the policy of ‘‘do something’’ 
that the covntry has ever had. But if something is to 
be done it must be done in the right way, with the right 
spirit and with proper objects in view. 

With respect to the rate regulation policy of the ad- 
ministration, it may be that some modifications in its 
plans will be made, but, judging from the Raleigh utter- 
ances, it is evident that less talk and more work would 
meet with the approval of the powers that be. The 
square deal idea, however, is the fundamental, under- 
lying principle ov which the campaign is being waged. 





EDITORIAL COMMENT 


JACK FROST’S advent has brought joy to the Hee SEATTLE reports the receipt of so many big in- 
qu 


infested regions of the south—and to some localities 
that hadn’t a case of Yellow Jack. The old gentleman 
has brought along with him orders for the abolition at 
once of a lot of the most senseless hindrances to trade 
that a civilized people ever allowed to exist. 


AMONG the other scarcities which are robbing mill 
and woods operators of sleep and producing silver 
threads among the gold is that of labor. In three 
blocks of Clark street and at other localities in Chi- 
cago can be seen any day hundreds of ‘‘out of works.’’ 
And Chicago would be happy to lose most of these— 
certainly until they could accumulate a few hundred 
dollars apiece. 


CANADA/’S illustrious premier, Sir Wilfrid Laurier, 
has issued the official call for the forestry convention 
to be held in January, 1906, at Ottawa. Invitations to 
be present are extended especially to the national and 
state bureaus in this country and to associations and 
‘fall others who take an interest in forestry.’’ 


BETWEEN 6,000 and 7,000 cars is a conservative 
estimate of the actual number for which filled orders 
are waiting in western Washington alone. Retaliatory 
action through the Washington railroad commission is 
threatened by the Pacific Coast Lumber Manufactur- 
ers’ Association unless the railroad companies shall 
furnish equipment at once. 


iries for car. and dock material that no one mill 


~* is deemed able to deliver any whole order, so that the 


requisitions have been divided. Nearly all the orders 
run into the millions of feet. An interesting feature 
regarding shipment on rush items is the announcement 
that the railroad companies needing quick dispatch 
promise to send their own cars to the coast. 


PRESUMABLY if the report of a meeting prepared 
especially for and by one paper should be used by an- 
other the offense is palliated and excused if character- 
ized as ‘‘adapted,’’ this version being in accordance 
with the opinion of the St. Louis Lumberman. In ex- 
plaining its use of the AMERICAN LUMBERMAN’S report 
of the meeting of the Wisconsin Hardwood Lumber- 
men’s Association the St. Louis organ admits the free 
use of scisscrs, which was the instrument of adaptation 
employed. There is a good old Saxon word that would 
fit the case and it is shorter and more to the point. 


SOMETHING like a year ago the AMERICAN LUMBER- 
MAN suggested a plan of railroad supervision. The 
scheme involved the subdivision of the country into dis- 
tricts and the appointment of territorial supervisors 
with a competent corps of assistants to whom all com- 
plaints and all dissatisfaction from whatever cause aris- 
ing could be referred. In addition an interstate com- 
merce court was to be provided, so that in case the 


ON MATTERS OF CURRENT LUMBER TRADE INTEREST. 


decision of the territorial supervisor Should not be satis- 
factory the disputed question could be reviewed, the idea 
being to provide a system of regulation and an efficient 
executive to carry out an adequate system and dispense 
justice to all involved. It is interesting to note haw 
many proposals similar in character have been made. 
The first was advocated by Paul Morton when that gen- 
tleman was secretary of the navy. The Record-Herald 
of Chicago next came forward with a scheme. Several 
others involving the bureau idea have been broached, the 
latest being by D. M. Parry, president of the National 
Manufacturers’ Association, who, according to press dis- 
patches, is inclined to believe this to be the logical solu- 
tion of the vexatious problem. 


‘“‘GUILTY of conspiracy to defraud the United 
States’’ is getting to be the somewhat monotonous 
verdict of the juries in the Jand fraud cases now being 
aired in the courts of Oregon. The latest convictions 
included Congressman J. N. Williamson, Willard N. 
Jones and Thaddeus Potter. Ira Wade, who was in- 
dicted in connection with Messrs. Jones and Potter, 
was acquitted. 


AT A RECENT sale of Minnesota timber $12.25 a 
thousand feet was paid by the Scott-Graff Lumber 
Company for a desirable tract. The amount disposed 
of at this sale was 75,000,000 feet and it brought $575,- 
000 against an appraised value of $440,000. Moral, 
raise a new crop of timber every year. 
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EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN. 


Encyclopedic Order from Connecticut—A Wide Range of Queries Answered—Dolor in Dialect. 


Being Frank About the Matter. 

New Haven, Conn., Oct. 9.—Editor AMERICAN LUMBER- 
MAN: Can you inform me of the amount of annual consump- 
tion of white pine for boxes and shooks in Massachusetts? 
Would also like to know what percent of the amount is cut 
in that state and what is the total value of this amount. 
What is the total annual consumption all over the United 
States for boxes and shooks and what is its value? Would 
be very grateful to you if you can inform me on these points. 
If you cannot answer these questions will you kindly advise 
me who can? H. IF. STupLey. 

[This is one of the easy ones that are propounded at 
intervals and which encourage the humble quill driver 
to hang on to his job. When the foregoing communica- 
tion reached the desk of the individual whose duty it is 
to play the parts of lawyer, arbitrator, judge advocate 
and several others not easily enumerated there was work 
for those who understand the business of supplying first 
aid to the injured. Upon being revived the inquiry 
editor gave voice to what sounded something like this: 

‘«They are using everything for boxes they can get 
their hands on or that can be pried loose with a financial 
lever. Products of the Massachusetts box factories put 
that state third in the list of producers. New York is 


first, the total of its box factories being $7,850,262; Llli- 
nois is second, value $4,858,580; Massachusetts third, 


value $3,723,518. Michigan and Pennsylvania are prac- 
tically tied for fourth position, the value of boxes pro- 
duced in the former being $2,287,495 and in the latter 
$2,117,029.’’ Here are some additional data: 

In Massachusetts a part of the raw or partial manu- 
factured material supplied to the box factories is secured 
from second growth white pine or the lower grades of 
pine secured from various sources. Many other kinds of 


woods are used, though probably the preference is given 
to white pine and spruce, though with respect to the 
latter no definite statement can be made. The total value 
of the materials used by the box factories in 1899, for 
which year the figures given were secured, was $1,990,023. 
A part of this expenditure doubtless was for nails and 
other supplies, but the bulk of it was for lumber. If 
the average price paid for lumber was $12 a thousand the 
box factories of Massachusetts in 1899 used 165,835,000 
feet. The percentage of white pine cannot be determined, 
though possibly if inquiry were made of some of the 
organizations among the box manufacturers an idea of 
the quantities of each kind of lumber employed could be 
secured, 

Census figures show that box factories, exclusive of 
cigar and fancy paper box producers, paid in 1899 $21,- 
284,593 for partially manufactured material. In addi- 
tion nearly $500,000,000 was paid for what is termed raw 
material. If it be feasible to suppose that the latter ex- 
penditure is equivalent to the cost of materials other than 
lumber and that the average price paid for the lumber 
product is $12 a thousand feet approximately 1,775,000,- 
000 feet of lumber was used in this way. 

Recently an estimate was made that over 300,000,000 
feet of lumber was used annually in making boxes in 
Chicago alone. This estimate was for the year subse- 
quent to 1899 and undoubtedly within the last few years 
the number and value of boxes made in Chicago, as well 
as in all other parts of the country, has increased greatly. 

With the meager information available a discussion of 
this subject is likely to lead into speculative and not 
very profitable highways.—Ep1Tor. ] 


Tribute to the Departed. 


Los ANGELES, CAL., Sept. 21.—Meister Nusepaper 
Man: Ay bein’ send yu lettel storie ’bout mein boy 
Olie 292. Mein Poor Boy. Hay bein’ die long long 
tiem. Ay bein’ so sorrie yust bein’ tank ay can’t stop 
crie. 

Hae Bein Mein Storie. 
On May twenty two neinteen hundred and two, 
Mein boy Olie bein die. it bein true. 
Hay bein Ho-Ho, number ninety two 
Lots fallers know him you bein know him too: 


Yumpin Yimmie mein old heart bein sad. 

Ay dont no more hear him bein say my old Dadd. 
Ay dont bein read lots gude storie hay write 

Ay cant no’ more told him, mein Olie do right. 


Hay bein faller what have gude heart. 
Every Sweed man kno hay bein smart. 
Ho Ho faller bein like hime he make plantie fun 
Hay bein gone nodder vorld His work is all dun. 


Oh mein Dear Olie you bein hear your old Dadd 
Ay bein so lonesome ay bein sorrie and sad. 

But donte come back Olie Old world bein So Cold; 
Stay right by your Mudder She bein in de fold. 


Meister Nusepaper Man ay don’t write no more 

Some time ay bein see Olie, on Nudder Shore. 

Hay will yump by Yimmie, he bein So Glad 

to see his old Fadder his White Headed Dadd. 
OLIE OLSON’sS FADDER. 





CURRENT TALES OF THE LUMBER TRADE, TOLD ABOUT OR BY LUMBERMEN. 


Immune from Time’s Assault—An Eastern Water Transportation Problen—Pittsburgians Antagonism to Race Suicide. 


Still a Young Man. 

Still a young man though by no means a still young 
man. This is a fitting and accurate description of the 
young fellow who is known to probably more retail lum- 
ber dealers in the country than any other man identi- 
fied with association work. It is scarcely necessary to 
give the name of the gentleman concerned, as doubt- 
less all of his friends have recognized in the descriptive 
words of the first sentence the personnel of George W. 
Hotchkiss. This young gentleman has recently—that is, 
during the last fifty years—been actively connected with 
many phases of the lumber business. He has been lum- 
ber surveyor, shipper, association worker, newspaper 
editor and, during his leisure moments, compiled a _his- 
tory of the northwest. At present he is secretary of 
the Illinois Lumber Dealers’ Association and he is 





GEORGE W. HOTCHKISS, OF CHICAGO; 
With the Virility of 25, the Erudition of 75. 


also secretary of the Secretaries’ Bureau of Informa- 
tion. He is an earnest and conscientious worker and 
possesses rare tact and judgment in handling those mat- 
ters intrusted to him. 

His large circle of friends are well acquainted with 
the charming personality of the gentleman feebly por- 
trayed in the foregoing. An incident which occurred 
Monday, October 16, however, may serve to call to 
mind how long and how earnestly this young man has 
worked for the advancement of their general welfare. 
On that day a meeting of the Twentieth Century Club 
was held at Mr. Hotchkiss’ home in Evanston, Ill. This 
organization is devoted to recreation and pleasure and 
the meeting on Monday was in commemoration of 
George W. Hotchkiss’ seventy-fourth birthday. 

May there be as many more and may the future years 
add to the many charming qualities of his well rounded 
and many sided character. 


Lumber Rates by Rail and Water. 


Lumber shipments from Canada and northern New 
York to New York city have hitherto been on a basis 
of measurement instead of weight, moving via rail 
to Albany and thence by barge tows. The volume of 
movement sometimes overtaxes the river facilities and 
leads to congestion at the transfer point and embargoes, 
one of which has been in force recently and still ex- 
ists as to the New York Central & Hudson River line, 
which has since September refused to accept ship- 
ments routed via the Williams line on the river. The 
transportation companies now propose to change from 
measurement to weight basis, to which the lumbermen 
object. Their motives of self interest, perhaps, pre- 
vent them from understanding why the large volume 
of the business which they offer should be a valid rea- 
son for what amounts to a considerable increase in the 
rate. A similar proposition on lumber shipments by 
steamer from Savannah to New York some time ago 
was defeated by the energetic opposition of yellow pine 
manufacturers and these shipments are still coming for- 
ward on a measurement basis, 





A Discriminative Choice of Parents. 

‘¢ 9S that you, Fred?’’ 

Peep,” ‘ 

“S9t’s: a boy!’ 

‘Honest???’ 

**Honest.’? 

‘*How are they doing?’’ 

«sine, ?? 

“*Coming down today?’’ 

‘*Nope; is there any mail for me?’’ 

‘*¥Yes, a half dozen personal letters.’’ 

‘Tell my stenographer to get on the ’phone; I 
want to dictate a couple of letters.’’ 

No, gentle reader, this is not an extract from a con- 
versation carried on between two inmates of a sani- 
tarium. It is the gist of a wire talk held by E. V. 
Babcock, he of Pittsburg fame and head of the large 
interests of the Babcocks, with his brother, F. R. 
Babcock, on the morning of Tuesday, October 17. One 
end of the wire was held by E. V. at his home while 
at the receiving end in the offices of E. V. Babcock & 
Co. in the Frick building stood F. R. It was a simple 
tale, told in a joyful way, of the advent of a bouncing 
boy baby in the home of the senior brother. And 
there were happiness and peace unto all men in the 
voice of the proud papa as he broke the good news 
to his brother. There was a girl baby in the home of 
E. V, Babeock—just a cooing bunch of tiny pink and 
white loveliness—but a longing for a boy was shared 
by husband and wife and their wish has been gratified. 

Mr. Babcock is a big man, physically, and what one 
might expect to see as the head and shoulders of a 
gigantic enterprise. But the latest addition to the 
family may cause him to throw back his shoulders, 
hold his head higher and in appearance become taller 
than ever. Anyhow, he is proud and he does not care 
who knows it. 

And the happiness that exists in E. V.’s home ex- 
tends to the households of the other three members 
of the Babcock quartet, and even as far as Ashtola, 


Pa. Last reports indicate that the mother and baby 
are doing nicely. 





i 
[The above engraving was prepared to commemorate 


BABCOCK AND SON. 


another and in the main a similar occasion. However, a 
comparison of the portrait of the newest arrival with that 
of its predecessor does not show any considerable difference 
in the dominant facial characteristics. Of course the dis- 
criminating eye of a proud father is able to distinguish 
the fine points of difference which cannot be detected by an 
unappreciative outsider. Inasmuch as the LUMBERMAN is 
not printed in colors the portrait given probably will suf- 
fice. At any rate it shows the well known features of the 
father and leaves opportunity for the exercise of the 
imagination in regard to what the son may look like.] 
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THE PASSING OF A PROMINENT FIGURE IN THE SOUTHWESTERN LUMBER TRADE. 


RICHARD H. KEITH. 


Richard H. Keith, president of the Central Coal & Coke 
mpany, died at his home, 3380 Baltimore avenue, Kansas 
City, Mo. at 5:45 o’clock Tuesday morning, October 17. 
or more than two years he had been an invalid, his sys- 
m having given away from the overwork in which he 
1d indulged in building up the Central Coal & Coke Com- 
any. He is said to have gone twenty-four years without 
vacation. Two years ago he made W. C. Perry active 
vice president of the company and went to Europe, but his 
ay abroad, and later a winter in New Orleans, failed to 
snefit him materially. Three months ago he was near 
eath, but rallied; the most recent attack, however, he was 

nable to survive. . 

Primarily a coalman, Mr. Keith had become a lumber- 
ian by the steady growth and development of his interests, 
vhich at the time of his death included the ownership of 
iundreds of miles of magnificent timber in the southwest 
ihe manufacture of which furnishes activity to a number 
f great mills. 

Mr. Keith was born 
Missouri, in 1842. 


in Lexington, Lafayette county, 
His ancestors were among the first 
esidents of Virginia. His parents moved to Missouri in 

839. Mr. Keith was educated at the old Masonic College 
it Lexington until his seventeenth year, when he became 
deputy clerk of the circuit and probate courts and recorder 
if deeds of the county. In 1861, when he had reached the 
age of 18, he enlisted in the Confederate service as a private 
n Col. John Bowman’s regiment of the Missouri State 
Guards. He saw active service in the battles of Lexington, 
Oak Hill and Pea Ridge. He then went to Memphis and 
enlisted in the Confederate service in the Landis battery 
f artillery. With that organization be went through the 
first and second battles of Corinth, of Iuka, Hatchie River, 
Grand Gulf, Fort Gibson, Champion Hills and Black River 
ind the siege of Vicksburg. Mr. Keith refused parole at 
Vicksburg and had a taste of Yankee prison life at Camp 
Morton, Indianapolis. At the conclusion of his army ser- 
ice, which terminated with his escape from prison, he 
went to California. He spent two years trading between 
Leavenworth, Kan., and New Mexico. For a year he was 
in the drygoods business at Leavenworth. 

Mr. Keith went to Kansas City in 1871. His capital 
vhen he arrived there amounted to $40, with which he 
opened a small coal yard on Bluff street. At that time 
about thirty or forty cars of coal were handled daily in 
KXansas City. The quantity is now about 400. He operated 
this retail business for several years and eventually became, 
through his connection with the Central Coal & Coke Com- 
pany, one of the largest retail coal dealers in the country. 

He opened his first mine at Godfrey, Bourbon county, 
Kansas, in 1873. In 1874-5 he opened other mines at Rich 
ilill and subsequently extensive mines in the Bonanza 
(Ark.) district. The Central Coal & Coke Company owns 
enough mines to aggregate in production 4,000,000 tons of 
coal a year. 

When Colonel Keith began business in Kansas City he 
employed only two or three men; the men now employed 
by the Central Coal & Coke Company number about 10,000. 
by way of comparison it may be stated that the annual 
coal output of the Central Coal & Coke Company is 120,000 
cars, making a business of $7,000,000 annually. The com- 
pany mines coal in Missouri, Kansas, Indian Territory, Ar- 
kansas and Wyoming. In connection with its coal business 
the company owns twenty-five stores which handle $3,000,- 
000 worth of merchandise annually. The company is inter- 
ested in the retail coal business at Wichita, Kan.; St. 
Joseph, Mo.; Omaha, Neb., and Salt Lake City, Utah. It 
owns three retail yards in Kansas City. It distributes its 
products over Missouri, Kansas, Nebraska, Indian Territory, 
Arkansas, Louisiana, ‘Texas, Utah, Wyoming, Montana, 
Nevada, California and Washington and conducts the largest 
commercial coa) business in the western states. 


The Keith & Perry Coal Company was organized June 1, 
1883, and reorganized as the Central Coal & Coke Company 
May 1, 1893. Before the reorganization of the company 
it had been a dealer in lumber in a small way in connection 
with the coal business. Shortly after the Central Coal & 
Coke Company was chartered the lumber department took on 
greater importance and the company assumed a place 
among lumber manufacturers as well as dealers. The prop- 
erty of the Bowie Lumber Company, at Texarkana, Tex., 
was purchased, including twenty-five acres within the city 
limits of Texarkana. Shortly afterward the circular saw 


RICHARD H. KEITH; 
Born 1842; died 1905, 


mill was torn Cown and replaced by a gang and the fastest 
band mill that ever sawed yellow pine. 

The actual lumber manufacturing operations of the Cen- 
tral Coal & Coke Company began in January, 1894, at 
which time the new plant, begun the previous August, was 
ready for business. This plant at Texarkana was operated 
until the summer of 1902, when it was torn down and re- 
moved to Carson, La., as the timber holdings at Texarkana 
had become exhausted. At Carson the company’s band and 
gang circular mill cuts about 5,000,000 feet a month, or about 
175,000 feet a day. The logs are brought in over a road 





owned practically by the Central Coal & Coke Company and 
known as the Missouri & Louisiana. It is fifty-one miles 
in length. ‘The second saw mill plant erected by the Cen- 
tral Coal & Coke Company was at Keith, La., now known 
as Neame, 200 miles south of Texarkana, on the Kansas 
City Southern. It manufactures 140,000 feet of logs into 
lumber every day. 

Mr. Keith was also interested in 165,000 acres of pine 
lands in Houston county, Texas, lying between the Cotton 
Belt and International & Great Northern railroads. The 
stumpage runs about 7,000 feet to the acre. This business 
is entirely separate from that of the 
Central Coal & Coke Company, hav- 
ing been incorporated under the 
name of the Louisiana & Texas Lum- 
ber Company. A mill plant was 
erected at Kennard, Tex., equipped 
with double bands and gang, with a 
capacity of 300,000 feet a day. This 
is the largest mill in the south. Mr. 
Keith was the president and Charles 
Campbell the secretary and _ treas- 
urer of this company. The product 
of the Louisiana & Texas Lumber 
Company’s plant is handled by the 
Central Coal & Coke Company. 

Mr. Keith always had that love 
of detail which is often more ef- 
fective in the building up of a great 
business than are reach of plan or 
enthusiasm of purpose. He had al- 
ways been one of those practical 
men who have pushed their thought 
to useful result. While he was able 
to look along extended lines of ac- 
tion he had the ability to deal with 
the smallest matters essential to 
success with unerring judgment and 
with rapidity. His independent and 
confident nature, together with his 
determination of purpose, all of 
which spurred him on in his young 
manhood, doubtless were instrumen- 
tal in a large measure in raising 
him to a place of power in the lum- 
ber and coal industries. 

Mr. Keith is survived by a widow 
and eight children. He had been 
twice married. Soon after coming 
to Kansas City, in 1871, he married 
Miss Anna Boarman, a daughter of 
Dr. Charles 8. Boarman, a physician 


practicing in Kansas City. They 
had three children: Charles S. 
Keith is now general manager of 


the Central Coal & Coke Company, 
Margaret Keith is now Mrs. C. W. 
Hastings; Robert L. Keith is a 
physican at Seattle, Wash. Mrs. 
Keith died soon after the birth of 
Robert L. Keith and in 1877 Mr. 
Keith married her sister, Miss Mary 
Lee Boarman, who survives him. Of 
this marriage came five living children—Mrs. Anna Keith 
Koehler, wife of Henry Koehler, cashier of the Western Ex- 
change bank; Richard H. Keith, engaged in the lumber 
department of the Central Coal & Coke Company, and three 
unmarried daughters—Miss Virginia Keith, Miss Emily Keith 
and Miss Mary Taylor Keith. ; 

It was announced that the funeral would be held Thurs- 
day morning from the Redemptorist church, Thirty-first and 
Wyandotte streets, Kansas City. All of the mills and offices 
of the Central Coal & Coke Company were ordered closed on 
that day. 





CONDITIONS IN DOORS AND MILLWORK IN ALL PARTS OF THE COUNTRY. 


In the large cities and smaller urban centers builders 
have searcely relaxed their efforts, though the year is 
nearing the end. A rush is now on by all contractors 
‘o get structures forward toward a finish as rapidly as 
pessible, with the result that special work in the fac- 
tories is about as urgent as at any time in this season 
of remarkable endeavor in that direction. At some points 
the factories are fairly overwhelmed with business. The 
strictly rural trade has slackened a little in spots, though 
there is scarcely any letup in demand for stock goods. 
Se much building in the cities is but approaching the 
finishing stage that it may safely be concluded that there 
will be a good demand for mill work far into the winter 
—all winter in fact—and a corresponding demand for 
shop material. 

* - * 


The Chicago trade in sash, doors and finish is in 
seasonable volume. There is a heavy accumulation of odd 
work orders as a natural result of the large number of 
buildings being completed and approaching that condi- 
tion, Dealers complain that stock goods are not mov- 
ing In as great volume as they would like at this season, 
though a decline in that respect in the rural trade is no 
more than might be considered normal in the late fall, 
when building on farms and in the villages usually 
diminishes on the approach of cold weather. Prices are 
steady and in a healthful condition. Though not in- 


flexible they are fairly uniform on cards sent out Oc- 
tober 4, 


* * * 
Manufacturers of Minneapolis and St. Paul report an 
unusual amount of special work in sight. The building 
Tush this season has caused a good many to defer start- 


ing work until late and considerable work will be done 

inside this winter. The factories are still piled up with 

old work and in getting it out they are much hurried. 
* * * 


There is a rush in all the door mills at Buffalo, 
N. Y., and eastward to keep in sight of the orders that 
come in. Probably never was the demand so active as 
now. It is entirely impossible to meet and the inde- 
pendent manufacturer is asking fairly any price that he 
wishes. All classes and grades of doors are in demand, 
the cheap ones now about as much as any. The rush 
seems to have brought out a somewhat better class of 
dcor, the cheaper veneers taking the place of solid pine 
considerably, as they are soid at decidedly low prices still. 

* * * 

At Baltimore, Md., the trade reflects the activity prev- 
alent in other divisions of the lumber trade. All the 
factories there are very busy on orders and the numer- 
cus building permits taken out of late insure a continu- 
ance of present conditions. At no previous time have 
Baltimore contractors for the erection of dwellings found 
investors so willing to put their money into residence 
property and an extensive development of the vacant lots 
in the city and its outskirts is in progress. 

* * * 

At Los Angeles, Cal., an excellent trade has been main- 
tained for some time. Prices are decidedly better than 
they were a while ago. The last summer’s policy among 
dealers of cutting each others’ throats has seemingly 
exhausted itself. A full proportion of stock goods from 
tke north is being sold and perhaps, lately, rather more 
than the ordinary percentage, owing to the vast number 


of houses for sale that have been built lately. On the 
other hand, some shops scll from 60 to 70 percent of 
odd sizes of all kinds, both doors and sash. Window 
glass has not yet recovered its wonted firmness. Certain 
sizes of cut glass are being sold in Los Angeles for little 
above eastern agency prices. 





TRADE AT TOLEDO. 

TOLEDO, OHIO, Oct. 16.—The extraordinary growth of 
Toledo accounts largely for the wonderful activity in the 
lumber trade. This is expected to continue throughout 
the winter wherever weather conditions shall not abso- 
lutely prohibit building. Of course some prospective 
building will be postponed on account of the high prices 
of labor and the firm prices of lumber and other build- 
ing material, and some postponement will be caused b- 
low temperatures.. The lumber trade generally is notably 
active and in some respects extraordinarily so. Demand 
is excellent, especially for structural woods. 

D. D. Flanner, of Flanner & Reeves, is away on a busi- 
ness trip, as also is H. W. Reeves, who is in the Georgian 
bay district. 

The Frank Spangler Company reports itself too busy 
to be posted on what is going on outside of the manu- 
facture of its specialty, porch columns. For this high 
grade product the Spangler company is pushed to its 
utmost capacity to supply the demard in practically 
every state east of the Mississippi river and is paying 
more attention to an increased export demand, The 
company has done twice the amount of business that it 
did in 1904 and now has orders enough to keep it busy 
for the remainder of the year. 
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INHARMONY PROBABLE IN THE COMING INTERSTATE COMMERCE LAW CONVENTION. 


Opposition Develops Toward the Attitude of Its Chairman—Some Spicy Correspondence —Possibility of Antagonistic Meetings. 


Industrial forces are somewhat divided in their opin- 
ion of what action shall be taken on the rate regulation 
question. Signs of a possible rupture have been in 
evidence for some time and this week culminated in a 
disagreement between Chairman E. P. Bacon, of the In- 
terstate Commerce Law Convention, and representatives 
of various manufacturing associations. 

It is somewhat difficult to outline the exact nature 
of the obstruction which severed the heretofore friendly 
and codperative relations. Those who have expressed 
themselves on the subject admit that some regulation of 
the operations of the railroads should be exercised, but as 
to the nature of this supervision opinions differ widely. 

At a conference of business men representing organ- 
ized industrial interests held at the Auditorium hotel in 
Chicago this weck an endeavor was made to ascertain 
the exact purpose for which the meeting had been calle.l. 
The action taken at this gathering is set forth definitely 
in a cireular letter reproduced herewith: 

To the Trade, Industral and Organizations of 
the Country: 

B.. 2. chairman of the executive committee of the 
Interstate Law Association, under date of Sep- 
issued a call for a convention, the pur 
stated as follows: 

1905.—A convention of delegates 


Producing 


Bacon, 
Commerce 
1905, 
which 
“MILWAUKEE, Sept. 18, 


tember 18, 


ose of was 
] 


representing the various trade, industrial and producing 
interests. of the country is hereby called, by the executive 


committee named in the heading of this sheet, to be held 
at the Auditorium hotel at Chicago, to meet at 10 o’clock 
a. m. on the 26th of October next, the sessions to continue 
probably into the following day. The basis of representa- 
tion will be one delegate for every organization, composed 
of persons engaged in the pursuits above mentioned, of 100 
members or less, and an additional delegate for each addi- 
tional 200 members or major part in excess thereof. 

“The object of the convention is to impress upon congress 
the extent and persistence of the demand of the people of 
all parts of the country for legislation outlined in the pres- 
ident’s last annual message in the following language : 

“The Interstate Commission should be 
vested with the power, where a given rate has been 
challenged and after full hearing found to be unrea- 
sonable, to decide, subject to judicial review, what 
shall be a reasonable rate to take its place; the ruling 
of the take effect immediately and to 
obtain unless and until it is reversed by the court of 
review.” 

It has been assumed, as the call for delegates to the con- 
vention was for the purpose, as expressed, of determining 
the extent and persistence of the demand for special legis- 
lation, that the convention was to be open to properly 
accredited delegates to express the views of the organiza- 
tions which they, as delegates, represented, in order that 
the extent of the demand for legislation might be definitely 
ascertained. 

The following telegram was sent to Mr. 


Commerce 


commission to 


sacon on October 


12 by the president of a national commercial organization, 
which organization has been claimed for two years by Mr. 


Bacon as supporting his movement: 

“Received appointment today as delegate from President 
Long, of Southern association. In view of yours of October 
10 to Smith, doubt my elizibility. Does eligibility as a 
delegate depend on commitment to specific indorsement of 
extract from call to which you refer? Answer.” 

To this Mr. Bacon replied by wire as follows, under the 
same date: 

“Purpose stated in call precludes entertaining any prop- 
ositions to modify scope of legislat.on outlined from extract 
of president's message quoted therein. Doubt eligibility of 
delegate not in sympathy with purpose stated.” 

It being manifest from the above ruling by Mr. Bacon 
that an attempt will be made to prevent free speech or 
any discussion or action in the convention that does not 
reflect Mr. Bacon's personal views, regardless of the will 
of the delegates to the convention, we, the undersigned, 
officers of national business and shipping organizations, 
that the importance of the question under con- 
sideration demands that an absolutely free expression of 
all interested be permitted and that gag rule should not 
obtain in a deliberative body of American citizens, and in 


believing 


view of the fact that action on this subject may be taken 
at the next session of congress, consider it to be desirable 
that our lawmakers have the benefit of a full and unbiased 
expression of the great industrial business and shipping in- 
terests of the country. 

We hold it to be of vital importance that the bonafide 
shipping interests of the country be represented at this 
convention and that these interests should strongly deny 
the right of politicians to make the issue of this conven- 
tion and the subject to be discussed therein a weapon for 
political purposes, which result unquestionably will follow 
should the shipping interests of the country be denied a 
right of hearing. 

To this end you are urgently requested to appoint the 
number of delegates to which your organization is entitled 
under the call quoted above, regardless of what the views 
of your organization on the subject may be, and have your 
delegation in Chicago on the morning of October 26. 

If we should be refused free speech and if Mr. Bacon 
shall see fit to shut off any portion of the business inter- 
ests of the country from an expression of op‘nion on this 
vital question steps will be taken so that the delegates may 
have an opportunity elsewhere to give a full and free ex- 
pression of their views. 

This statement is to you to urge you to be present 
at-the Interstate Commerce Law Convention and to seek 
to secure at that meeting, in an orderly and proper manner, 
the right to be heard in your own behalf. 

NELSON W. McLEop, 
Manufacturers’ Association 


sert 


President National 
(Chairman). 


Lumber 


W. C. PrErRry, 


President Southwestern Coal Operators’ Association. 
. R. A. LONG, 
President Southern Lumber Manufacturers’ Association. 


Davip M. Parry, 
Association of Manufacturers. 
, La Le ALBERT L. CARPENTER, 
Presideut Mississippi Valley Lumbermen’s Association. 
ms J. C. BIRGE, 
National Hardware & Manufacturers’ Association. 
, x C. °©.. Zawsny, 
Pres:dent Wisconsin Valley Lumbermen’s Association. 


President National 


President 


When the foregoing statement was presented to Chair- 
man Bacon by a Milwaukee newspaper he had this to 
say in regard thereto: 


E. P. Bacon Explains Call. 


“That is highly amusing,” said E. P. Bacon last night 
when shown a copy of the call issued in Chicago. “I have 
not heard of this before, but if several organizations want 
to hold conventions to express their own individual opinions 
they may do so. The convention I called is for the express 
purpose of impressing ‘upon congress the extent and _ per- 
sistence of the demand of the people of all parts of the 
country for leg:slation outlived im the president's last an- 
nual message to congress.’ “ 

“Will any delegate be permitted to voice his cpinion on 
proposed legislation ?”’ 

“Only in so far as outlined in the call. 
enough, it seems to me. 


The call is plain 
Any delegate or organization not 
in accord with the president's recommendation has no busi- 
ness in that convention.” ; 

“If his organization should have the same cbject in view, 
but to be attained by a different method from that which 
you propose, is he entitled to a seat on the floor of the 
convention ?” 

“The call distinctly says what its purpose is and quotes 
an extract from the president's message. That will be the 
sole criterion by which a delegate’s eligibility is to be judged. 
‘There can not be two different opinions or methods.” 

“Would you call your convention in that event a ratifica- 
tion meeting?’ 

“In a sense, but its principal object is to impress 
upon congress the persistence and extent of the demand for 
legislation as outlined in the president’s message.” 

“Will you draft any bill in line with that recommenda- 
tion 7’ 

“Hardly. That remains for the committee of congress. 
What we intend to do is clearly outlined in the call.” 

“Have you objected to any delegates already elected?’ 

‘Object’ is too strong a word. I have not objected, but 


yes: 


I have called attention to the call and asked two organiza 
tions whose delegates inquired to judge for themselves 
whether under the terms of that call they could take seat: 
in this convention. We do not want any opposition move 
ment. I will not say that delegates opposing the president's 
recommendation are working for the railroads more than 
for the shippers, but I am informed that several delegates 
have been promised their railroad fares and expenses b) 
certain railroads.’ 

“What have you to say of officers of the organizations wh 
signed the call in the name of their organizations?’ 

“Only three of these, the Naticnal Lumber Manufacturers’ 
Association, the National Association of Manufacturers and 
the Mississippi Vailey Lumbermen’s Association, have in th: 
past worked in harmony with the Interstate Commerce Lay 
Association. Further than that I do not care to make any 
statement.” 

“What have you to say abcut the statement of Frank S. 
Gardner, secretary of the New York Board of Trade and 
‘Transportation, who says that you do not consider the board 
eligible to representation under the call?’ 

“That is perfectly correct. I do not see how his organiza 
tion can come in under the call, as any substitution will no: 
be permitted. Any one proposing anything different fron 
what President Roosevelt has recommended must look to a 
different convention.” 

“Are you passing upon the credentials of the delegates?’ 

“Not by any means, but a committee will be appointed foi 
that purpose, which will, however, be guided by the terms 
of the call.” 

“If a delegate, regularly seated, should offer some other 
legislation than that which you propose, would it be enter 
tained ?”’ 

“It would not, as that would be against the call.” 

“Would you permit any discussion of such different legis 
lation 7?” 

“We could not, as that would be in opposition to what 
President Roosevelt recommended.’’—Milwaukee Sentinel, Oc 
tober 17. 

It is possible that as a result of this difference of 
opinion two conveutions may be held, one by the pro ani 
one by the antirate regulation advocates. This subdi 
vision of those interested in the question cannot, however, 
be considered a true one, inasmuch as even the most 
radical opponents to President Roosevelt’s policy admit 
or concede that some plan should be evolved. Unanimity 
of opinion ceases when a plan is broached. The Interstat: 
Commerce Law Convention officials maintain that thei 
policy is not to indorse any specific plan but merely to 
urge upon congress the necessity of making the inter 
state commerce law effective, leaving it to congress to pro 
vide the necessary legislation. This plan has received 
the indorsement of probably a majority of the industrial! 
and commercial organizations of the country. It would 
seem, however, that a remedy acceptable to the Inter 
state Commerce Law Convention does not meet tli 
approval of the railroads and a portion of the commer 
cial interests; hence the probability of a split on a 
**how.’? 

The possibility for argument at the forthcoming meet 
ing or meetings doubtless will bring forth many impas 
sioned statements. Also the occasion should develop 
whatever change of opinion the past year may have 
brought about. 

In connection with the circulars being sent out on 
behalf of the Interstate Commerce Law Convention to 
the various ussociated interests of the country a request 
is made as indicated by a reproduction of a slip inclosed: 


Please mail names of delegates to 
E. P. BACON, Milwaukee, Wis., 
and send a carbon copy of the same to 
N. W. M’LEOD, Room 1714, 
Auditorium Annex, Chicago, III. 


Now that the parties have taken a decided stand on 
opposite sides of the cause of the disagreement it is to be 
presumed that the rival claims for the attention and 
support of the various representatives will afford much 
copy for the newspapers. At any rate the coming contest 
unquestionably will be interesting in character and pos- 
sibly thrilling in its gradually unfolded developments. 





OPPOSITION TO THE ATTEMPT TO CHANGE THE BASIS OF 


New York, Oct. 18.—Considerable interest is mani- 
fested in this city over the proposed change in rates on 
lumber shipped from Canadian and northern New York 
points to the metropolitan district and lumbermen ship- 
ping from these sections are up in arms over the matter 
and are determined to take some uniform action that 
will, if possible, impress upon the transportation com- 
panies the advisability and desirability of continuing 
the present arrangement. Lumber shipped from Canada 
and Adirondack territories is now billed on a basis of 
measurement, but for some time certain interested rail- 
roads have had their representatives in the territory 
affected for the purpose of agitating a change to billing 
on a weight basis, as is customary on lumber shipments 
from almost every other section of the country. During 


the open season practically all the lumber reaching New 
York from Canada and adjoining lumber districts is 
received by the railroads and turned over to the Williams 
line at Albany, where it is transferred from cars to 
barges and towel down to New York, each of the car- 
riers receiving its proportion of freight. 


Occasionally lumber shipments came into Albany so 
fast that the Williams line, for lack of facilities or 
otherwise, was unable to accept all that was offered by 
the New York Central & Hudson River railroad, and in 
order to protect itself that road was forced to issue an 
embargo to its connections and shippers against all lum- 
ber for New York which would route via the Williams 
line. The first embargo, enforced last summer, lasted 
about a month, and the second, which was placed late in 
September, is still in effect via the Central, but the Dela- 
ware & Hudson railroad, which joined in the embargo, 
is again aceepting shipments via the Williams line. 

The proposition of the railroads is to change the 
freight rate from a measurement to a weight basis, 
thereby increasing the freight to wholesalers and manu- 
facturers to such an extent that some believe they will 
be unable to meet competition aiong certain lines, One 
large shipper advanced the argument this week that the 
change in freights alone would mean a loss of at least 
$1,000 on cxisting contracts, outside of the loss of any 
subsequent business. Large quantities of Canadian 


LUMBER TRANSPORTATION. 


spruce and white pine and Adirordack spruce come into 
this market via the Williams line and shippers repre- 
sented in this market are considerably agitated over the 
subject and are making a concerted effort to use their 
influence against any such action as is proposed by the 
railroads. ‘ With that in view a meeting has been called 
for October 25, at 18 Broadway, to carefully consider 
plans ‘to conduct a campaign in opposition to the pro- 
pesals of the transportation lines. The New York Lum- 
ber Trade Asscciation, at its annual meeting on October 
11, appointed a committee with authority to take part 
in the meeting of October 25 and act with any commit- 
tee appointed there for the consideration of this subject. 
It is recalled that a short time ago the Ocean Steam- 
ship Company, of Savannah, endeavored to make a simi- 
lar change of freight from a measurement to a weight 
basis on lumber shipments from Savannah to New York. 
but on account of severe and united opposition on the 
part of yellow pine manufacturers the steamship com- 
pany rescinded its action and shipments now come 
through on a measurement schedule, as. heretofore. 
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ADDITIONS OF VIRILE EASTERN BLOOD TO THE LUMBER TRADE OF THE WEST COAST. 


It is getting to be an old story to tell of eastern 
| :mbermen moving to the Pacific coast to engage in the 
uber business, but it is with pleasure that the 
{ERICAN JLUMBERMAN is able at this time to announce 
tie advent in the north Pacific coast lumber business 
i lumberman from the east who has had a very suc- 





JAY S. 


BENNETT, OF SEATTLE, WASH. 


cessful eareer in manufacturing and wholesaling and 
who, having disposed of his interests in the east, has 
cast his lot with the people of the west. The J. S. 
Kennett Lumber Company has opened offices in the 
Lumber Exchange, Seattle, Wash., and from this time 
on will be a factor in lumber circles of that section. 
Jay S. Bennett has for years operated in Michigan 
and Ohio and is well known among lumbermen in the 
east. He started in the lumber business in Detroit in 


1883 in company with his brother, Ira B. Bennett, now 
in San Francisco. The firm was then Bennett Bros., 
but in 1885 the late L. C. Gilbert entered the firm 
and it moved to Muskegon and the name was changed 
to the Gilbert & Bennett Company. Mr. Gilbert died 
in 1888 and the name of the concern was changed to 
Bennett Bros. In 1895 it moved to Sandusky, Ohio, 
and formed the Bennett Bros. Lumber Company with 
the late C. H. Hackley, of Muskegon, as president of 
the company, and his associate, Thomas Hume, of 
Muskegon, as secretary. Jay S. Bennett was treasurer 
and manager. In 1902 the latter bought the interest 
of his brother Ira and changed the name of the com- 
pany to the Jay S. Bennett Lumber Company. At the 
same time Jay S. Bennett formed the Sandusky Sash, 
Door & Lumber Company to handle the company’s 
retail business. Last July Mr. Bennett disposed of 
both of these concerns to the J. M. Hastings Lumber 
Company, of Pittsburg, Pa., and a few weeks later 
moved bag and baggage to the Pacifie coast to cast his 
lot with the lumkermen of that section. 

Associated with Mr. Rennett at Seattle is Lloyd L. 
Hillman, an enterprising young lumberman who has 
had several years’ experience in the west which 
will be of value to the company. Mr. Hillman was 
with W. 8S. Hill & Co., Minneapolis, for six years. 
Nearly four years ago he went to Spokane and ae- 
quired a general experience in selling the lumker of 
that section in the middle west, traveling on the 
road part of the time. For the past year Mr. Hillman 
has been with the Menz Lumber Company and after- 
ward with its successor, the H. B. Waite Lumber Com- 
pany, in the office at Seattle. 

The J. S. Bennett Lumber Company is particularly 
well equipped for doing an extensive manufacturing 
and wholesaling business in fir, cedar and spruce lumber 
and red cedar shingles, for the reason that before an- 
nouncing its readiness for accepting business it had 
made connections with well established mill concerns 
on the north coast that will enable it to make prompt 
shipments of everything in the way of Pacific coast 
lumber. Mr. Bennett says it is the company’s inten- 
tion to secure interests in manufacturing concerns in 
Washington as opportunity may offer, and as it is 
financially well able to do so it will not be long before 
the J. S. Bennett Lumber Company will have made 


permanent investments in mills and timber on the north 
coast that will more firmly establish it in manufactur- 
ing as well as wholesale lines. 

A specialty will be made of supplying the needs of 
the retail lumber dealers throughout the middle west 
and east. Mr. Bennett’s business for years has been 





LLOYD L. 


HILLMAN, 


OF SEATTLE, WASH. 


catering to the demands of this trade and his aequaint- 
ance with dealers throughout the eastern country no 
doubt will enable him to take on an extensive trade. 
The company is this week issuing an attractive price 
list covering the delivered prices on fir, spruce and 
cedar on all rates. This list is being sent to the trade 
and will act with this announcement as the introduc- 
tory bow of the J. S. Bennett Lumber Company, of 
Seattle, a familiar name in a new section. 





ACCESSIONS TO THE RANKS OF LUMBERMEN BENEDICTS DURING THE PAST FORTNIGHT. 


Gilman-Uhler. 


\t Burlington, Iowa, October 4, William F. Gilman and 
ss Edna Uhler, daughter of Mr. and Mrs. John A. Uhler, 
re united in marriage at the residence of the bride’s 
parents. The ceremony was a somewhat elaborate and a 
ry pretty one; the services were those of the Episcopal 
urch. The home was beautifully decorated with flowers 
d the ceremony was witnessed by about sixty relatives 
id intimate friends of the family. A reception followed 
om 8 to 11 p. m., when dainty refreshments were served 
» about 200 guests. : 
The bride is one of the most popular and attractive of 
» younger set of Burlington’s best society. She has a host 
warm friends in all parts of Iowa and neighboring sec- 
ons, many of whom attended the ceremony from a distance 
s evidence of the popularity and esteem in which they hold 
e young lady. John A. Uhler, her father, conducts a most 
uceessful and one of the larger lumber businesses of Bur- 
ngton and is a pioneer in the trade in that section. Wil- 
liam F. Gilman is cashier of the Burlington Lumber Com- 
iny and is regarded as one of the most progress:ve business 
men of his city. 
Following the reception the young couple left for an ex- 
‘nded honeymoon in the east, intending to visit New Ycrk, 
‘anada and New Ilampshire. They were followed by the 
‘artfelt good wishes of their legion of friends. They will 
e at home after November 1 at 909 South Sixth street, 
urlington. 





Two Autumn Weddings. 

MvuSKEGON, Micu., Oct. 16.—One of Muskegon's fairest 
laughters and a well known young Manistee lumberman 
vere married at noon in this city last Saturday, when 
Miss Mary Louise Bigelow, daughter of Mr. and Mrs. H. G. 
lsigelow, became the bride of George Henry Hopper, a_ son 
of M. A. Hopper, of the McKillip & Hopper Lumber Com- 
pany, Manistee. 3 

The ceremony was performed at the home of the bride’s 
sarents by the Rey. Mr. Hadden, pastor of the First Con- 

zational church of this city. The idea of autumn was 
carried out in detail in the house decorations. Friends 
nd relatives to the number of fifty witnessed the ceremony. 
\fter the ceremony came a congratulatory hour and then a 
wedding breakfast was served. 

Mr. and Mrs. Hopper left in the afternoon for a honey- 
moon trip through the east, to visit Cleveland, New York, 
Philadelphia and Washington, intending to be at home at 
122 Spruce street, Manistee, after November 1. The groom 

i is treasurer of the McKillip & Hopper Lumber Company. 

Miss Leona Linderman, of Whitehall, Mich., married last 
Wednesday Walter P. Marshali, who is employed in the 
office of the factory of the bride’s father, A. T. Linderman, 
the head of the Linderman Manufacturing Company, maker 
of dovetailing machines, Muskegon. 








Olson-Hanson. 

ENUMCLAW, WASH., Oct. 13.—A very pretty wedding oc- 
curred here last evening in which a young lumberman who 
is well known among millmen of western Washington and 
a young lady who comes of a family well known in lumber 
circles were the chief actors. Louis Olson, the mill super- 
intendent of the White River Lumber Company, married 
Miss Ellen T. Hanson, daughter of Mr. and Mrs. C. M. 
Hanson, at the home of the bride’s parents, the Rev. W. H. 
McHenry officiating. After the ceremony a wedding supper 
was served to about forty invited guests. 

The bride is a very charming and popular young lady. 
Her father and brothers, A. G. and Charles Hanson, own 
and operate the White River Lumber Company, which is one 
of the strongest lumber manufacturing concerns of the 
Puget sound country. Miss Hanson since graduation from 
college has occupied an important position in the office of 
the company for several years and her marriage to Mr. 
Olson, who has charge of the manufacturing end of the 
business, comes from an acquaintance covering a number 
of years. The young couple have the best wishes of a host 
of friends both in and out of the lumber trade. 









Kitchen-Crowell. 


ASHLAND, Ky., Oct. 11.—‘‘There’s many a slip;” but the 
most genuine, successful slip given our people for some 
time was practiced today when Miss Catherine Crowell and 








JOHN W. KITCHEN. 


satiacia 


MRS. JOHN W. KITCHEN, 





John W. Kitchen were married. It was no secret that this 
couple intended theirs to be among October weddings, but 
date and plans for the event were kept very quiet. There- 
fore everyone was surprised at high noon today to see a 
cab, drawn by fiery black horses, dash up Broadway, with 
a glimpse of Miss Catherine Crowell’s beautiful brown eyes 
just visible through the window. Arriving at the Presby- 
terian church, Misses Catherine and Maud Crowell and 
Jchn W. Kitchen and John B. King joined the party of 
friends already assembled, who were Miss Belva Mullan, 
Miss Emma Bartholomew, Miss Frances Kilgore, Dell Crow- 
ell, James Trimble, Clifford and Marian Woods, this city, 
and Mrs. Wright and Miss Kitchen, from Ashland, sisters 
of the groom. 

In their presence Miss Crowell and Mr. Kitchen were 
quietly united in marriage by Rev. S. D. Boggs, and then 
left on the 1 o’clock train for their honeymoon, going first 
to Cincinnati. The bride looked unusually pretty, though 
she is a lovely girl at all times, and her tailor-made suit 
of soft brown, with a brown hat, enhanced her beauty, as 
did also the delicate pink of the great bunch of carnations 
she carried. Rice and geod wishes were showered upon the 


happy bride and groom, who are quite deserving of the 
latter and could not- shake off the former. 
Miss Crowell is the second daughter of Mrs. Thomas 


Wood and possesses much beauty and sweetness of manner; 
while Mr. Kitchen is 2 very estimable young man and well 
up in business, being the son of Mr. Kitchen, of the lumber 
firm of Vansant. Kitchen & Co., with which the groom, too, 
is connected. Mr. and Mrs. Kitchen will keep hovse in 
their home on Lexington avenue, in Ashland. 





Woodbury-Woodman. 

Boston, MAss., Oct. 17.—Ralph B. Woodbury, the popular 
young salesman for Charles S. Wentworth & Co., was united 
in marriage October 11 to Miss Alice Louise Woodman at 
the First Universalist church, Cambridge. A reception was 
held during the evening at the home of the bride. 

The couple received many costly gifts, among which was 
a cut glass punch bowl from the F. L. Allen Lumber Com- 
pany, Fall River, Mass. After a trip through New Hamp- 
shire Mr. and Mrs. Woodbury will reside in Cambridge. 





Receiver for N. Lapham & Co. 

New York, Oct. 14.—Judge Holt, in the United States 
district court, has appointed Charles L. Brookheim receiver 
of the assets of Charles C. Lapham, who was in the cooper- 
age stock business at 150 Nassau street under the name of 
N. Lapham & Co. A petition in bankruptcy was filed by 


A. G. Bailey & Bro., of Luray, Va., creditors for $1,910. 
Included is a draft for $179 which went to protest iast 
Monday. Archer G. Bailey, of the petitioners, called at 


the Lapham office last Wednesday and says he was met 
there by a man who said he was creditor for $10,000 and 
had attacbed ITapham’s property in Virginia. They were 
told, he said, that Mr. Lapham had been at his office only 
once since early in September and that his present where- 
abouts were unknown. Charles J. Guggenheim, who applied 
for the appointment of a receiver, says that the only asset 
in sight is the office furniture and that he does not know 
where Lapham is. 

Nathan Passman, manufacturer of interior trim at 515 
East Severtieth street, has filed a petition in bankruptcy, 
with liabilities of $7.707 and nominal assets of $16,181 in 
worthless accounts, for which bond and mortgages were 
given but were cut off by foreclosure. 

BQ BBB OOOO 

A pamphlet has been issued by H. W. Jones, a 
reputed expert on western affairs, in which it is stated 
that in seven representative western states farm land 
values have increased $5,000,000,000 since 1880. That 
isn’t so bad, but Mr. Jones neglects to say how much 
more the lands will be worth twenty-five years from 
now. 
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NORTH CAROLINA LUMBERMEN BESTOW MERITED HONOR ON ONE OF THEIR NUMBER. 


A Called Meeting Made the Vehicle for Tributes to Capt. Join L. Roper—Dinner and a Presentation—The New President a Worthy Successor. 


NorFotk, Va., Oct. 17.—One of the most notable 
events in the history of the North Carolina Pine Asso- 
ciation occurred todzy at a special meeting of the 
body at the Monticello hotel, at which was tendered 
an enjoyable banquet in honor of Capt. John L. Roper, 
the retiring presidenz of the association. 

While some business was transacted the gathering 
was mainly for the formal acceptance of Captain 
Roper’s resiguation and to appoint his successor. Cap- 
tain Roper was not given up without sincere expressions 
of regret from members of the association. The mantle 
which he has worn with so much ability and executive 
qualifications for nearly nine years, since 1897, fell 
upon the shoulders of E. C. Fosburgh, who has long 
been serving the association faithfully as its vice presi- 
dent, 

The meeting was called to order with Vice President 
Fosburgh in the chair. Secretary Walker submitted 
the minutes of the previous meeting, which were 
approved. He also read a report compiled from re- 
ports from various mills in the association showing 
that they were considerably oversold, that stocks were 
very low, prices holding firm to the list and the outlook 
particularly bright and promising. The president was 
authorized to appoint a committee of three to serve 
on a committee of 100 looking toward raising $150,000 
to be devoted by the National Lumber Manufacturers’ 
Association to the establishment of a chair of forestry 
in the Yale Forest School. 


Captain Roper’s Formal Resignation. 


The committee appointed to accept Captain Roper’s 
resignation read the formal letter of acceptance which 
is as follows: 

Joun L. Rorer, Esq., Norfolk, Va.—Dear Sir: In ac- 
cepting your resignation as its president this association 
seeks occasion to express its appreciation of your service 
and in its regret at your retirement. 

For a longer period than any of your associates you 
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RETIRING PRESIDENT JOHN L. ROPER, 
of the North Carolina Pine Association. 


have been identified with the lumber industry of this sec- 
tion; since 1866—almost forty years—you have labored 
zealously for its well being. During this entire time you 
have stood for progress and broad principles throughout. A 
pioneer in its establishment, you have ever been a pioneer 
in the introduction into this industry of improvements, in 
extending its markets and in elevating the value of its 
products. From 1880 to 1890, when the North Carolina 
pine industry had attained to large proportions, the demoral- 
ized conditions emphasized the necessity of codperation. 
Your energy and initiative were called into play and in 
large measure contributed to the formation of the first 
association seeking to cope with the problems of that period 
—the Carolina Pine Lumber Association, organized in 1888, 
of which you became president. In 1889 this organization 
was succeeded by the North Carolina Pine Lumber Com- 
pany, you being made its vice president and holding that 
position until the organization of its successor, the North 
Carolina Pine Association, in 1897, in which year you were 
elected president and have continued as such until the 
present time. 

With the introduction of planing mills, about 1886, fol- 
lowed a confused and unprofitable period of ten years, dur- 
ing which time your efforts were ever exerted to better the 
conditions and to inaugurate a period of intelligent codéper- 
ation. You were prominently identified with every move- 
ment seeking to remedy that situation, being president of 
the Carolina Dressed Lumber Association, organized in 
1891; president of the North Carolina Dressed Lumber 
Company, organized in the same year, and president of the 
Southern Dressed Lumber Association, organized in 1895. 
While each of these organizations proved unequal to the 
task before it yet these attempts culminated in the forma- 
tion of the North Carolina Pine Association, embracing 
both rough and dressed lumber. Your preéminent position, 
both locally and nationally, in your chosen field of en- 
deavor has reflected great honor upon yourself and great 
eredit upon the association. Your successful career has 
made a beneficent oud enduring impress upon the history 
of our industry, which will afford an inspiration to your 
associates and to a younger generation, and your applica- 
tion of a noble standard of morality to the practical needs 
of life will simplify that problem for others. 

We have testified our respect for your honesty of pur- 
pose and our confidence in your business acumen by elect- 
ing you to the highest position in our gift for eight succes- 
sive terms, and it is an unmixed pleasure to recall that 
during this entire period your wisdom and our merited 
confidence in your fairness have avoided all semblance of 
friction or ill-will. : 


Your resignation as our president is accepted with pro- 
found regret. So greatly have your devoted effort, clear 
vision and abundant faith contributed to the welfare of 
this organization that only with great difficulty will it 
accommodate itself to your withdrawal. The recollections 
of the many pleasures and profits of your service will, 
however, temper the unpleasantness of the cessation. Your 
success is the inevitable reward for energy, integrity and 
judgment, and it is our earnest hope that there lie before 
you many years for the enjoyment of its fruition and for 
applying it to its best and noblest uses. 

Respectfully, 
THe NortH CARoLINA PINE ASSOCIATION, INCORPORATED. 
R. J. -CAMP, 


R. 8. Comn, 
JOHN R. WALKER, 
Committee. 


President Roper responded feelingly, and in express- 
ing his regret at severing the tie which had so long and 
pleasantly bound him to the members of the associa- 
tion he felt that he was entitled to be relieved of the 
activity in view of his retirement from active business, 

A committee consisting of R. S. Cohn, Horton Corwin, 
jr., and George W. Roper was then appointed to recom- 
mend officers for such vacancies as would need to be 
filled. Upen its recommending E. C. Fosburgh for presi- 
dent and R. J. Camp for vice president from Virginia 
chaos reigned supreme and it was several moments be- 
fore anything like order was restored. Both gentle- 
men were unanimously elected to their respective 
offices. Mr. Fosburgh spoke briefly but earnestly, 
pledging the association his very best interests. Mr. 
Camp also responded effectively. 

Several communications were read regarding the 
coming meeting of the Interstate Commerce Commis- 
sion which will be held in Chicago October 26-27. The 
chair was authorized to appoint two delegates to at- 
tend this convention. Just here a happy thought 
struck a happy man—George W. Jones; he moved that 
the rules of the association be suspended and that 
Captain Roper be elected a ‘life member of the asso- 
ciation. No sooner said than done—the motion was 
immediately and unanimously carried. 

The committee on consolidation with the South Caro- 
lina Lumber Association made its report and sub- 
mitted a plan of by-laws for the reorganization, which 
plan will be accepted and adopted by the South Caro- 
lina association. A meeting of both associations will 
be held in Columbia, S. C., November 15, at which 
the consolidation will be effected. With the North 
Carolina and South Carolina associations united the 
consolidation will control 75 percent of the entire lum- 
ber output of Virginia, North and South Carolina, rep- 
resenting an annual output of 900,000,000 feet of lum- 
ber with a valuation of something over $15,000,000. 

A Dinner to the Retiring President. 

This practically concluded the business of the meet- 
ing and the members and their visitors adjourned to 
the ladies’ private dining room, where one of the most 
notable and enjoyable banquets ever given by the asso- 
ciation was given in honor of Capt. John L. Roper. A 


delightful‘ menu was served from 2 to 5 p. m., the 


menu being as follows: 
Menu. 
Lynnhaven Selects. 
Queen Olives. Salted Almonds. 
Clear Green Turtle en Tasse. 
Salmon Trout Boiled Maitre d’Hotel. 
Sauterne. 
Pommes de Terre Julienne. Sliced Tomatoes. 
Filet Mignon Antoinette. 
Mashed Potatoes. New Green Peas. 


Celery. 


Frozen Punch. 

Champagne. 

Broiled Sora sur Canape au_cresson. 
Candied Yams, Georgia Style. 
Asparagus Hollandaise. 
Fruit Salad. 
Vanilla Ice Cream. Petits Fours Assortis. 
Creme de Menthe. 
Roquefort Cheese with Toasted Crackers. 
Cigars. 


The Attendance. 


Assembled at the dinner were: 


Capt. John L. Roper, John L. Roper Lumber Co., Norfolk. 
E. C. Fosburgh, Fosburgh Lumber Co., Norfolk. 

R. S. Cohn, Roanoke R. R. & Lumber Co., Norfolk. 

John R. Walker, secretary, Norfolk. 

R. H. Morris, official inspector. 

L. S. Blades, Blades Lumber Co., Elizabeth City, N. C. 
k. J. Camp, Camp Manufacturing Co., Franklin, Va. 

P. D. Camp, Camp Manufacturing Co., Franklin, Va. 

J. L. Camp, Camp Manufacturing Co., Franklin, Va. 

B. L. Eaton, Church E. Gates & Co., New_York. 

Horton Corwin, jr., Browning Mfg. Co., Edenton, N. C. 
H. C. Turner, New Bern Lumber Co., New Bern, N. C. 
W. B. Roper, John L. Roper Lumber Co., Norfolk. 
George W. Roper, John L. Roper Lumber Co., Norfolk. 

S. W. Clarke, Roanoke R. R. & Lumber Co., Norfolk. 
George W. Jones, Rowland Lumber Co., Norfolk. 

John <A. Wilkinson, William Schuette & Co., Belhaven, 
Cc 


Coffee. 


A. W. McKenny, Gay Manufacturing Co., Suffolk. 

Ira Johnson, Greenleaf Johnson Lumber Co., Baltimore. 

sor A. Arringdale, Cape Fear Lumber Co., Wilming- 
ton, N. C. 

Frank Hitch, Frank Hitch Lumber Co., Norfolk. 

Goldsboro Serpell, Frank Hitech Lumber Co., Norfolk. 

re Tilghman, Dennis Simmons Lumber Co., Williams- 
ton, N. C. 

H. L. Tilghman, Tilghman Lumber Co., Sellers, S. C. 

Harvey J. Hollister, Fosburgh Lumber Co., Grand Rap- 
ids, Mich. 

A. B. Cramer, A. B. Cramer Co., Suffolk. 

E. M. Wiley, Wiley. Harker & Camp Co., New York. 

John F. Steeves, Marion County Lumber Co., New York. 

E. H. Barnes, E. H. Barnes Co., Norfolk. 

Frank Regers, E. H. Barnes Co., Norfolk. 

George T. Leach, Eureka Lumber Co., Washington, N. C. 

Willie Mayer, Simonds Manufacturing Co., Fitchburg, 


Mass. 
A Token of Esteem. 
Just at the conclusion of the banquet Mr. Fosburgh, 
in happy vein, presented to Captain Roper a hand- 


some walking cane as a token of esteem from the 
association. Mr. Fosburgh’s remarks were delivere:| 
with fine effect and were as follows: 


Gentlemen: Dvring the lifetime of the North Carolin 
Pine Association we have on many previous occasion- 
gathered around the festal board and indulged in friend! 
intercourse and good fellowship. 

The gathering today is the most interesting and notab!:- 
in the history of our association. We are here for t! 
purpose of paying a tribute of our respect and honor ¢ 
one who for the past eight years has been our leader, ou: 
eaptain. During that period of time the grand old ship « 
ours, with its gallant captain, has encountered many roug 
and stormy voyages. There have been times when it seem¢ 
that no earthly :power could save her from destruction i: 
such tempestuous seas. We had a captain, however, gent! 
men, whose undaunted courage never wavered for a m 
ment; a captain whose cool, calm judgment always enable:! 
him to bring our ship safely into smooth waters and finally 
into ports where he has asked to be relieved of his con 
mand. With most sincere regret, and may also sa 
profound sorrow, we have complied with his request. 

There are but few men burdened with the multitude 0: 
business affairs such as have rested upon the shouldei 
of our esteemed: friend who would have given their time, 
their energy and their best thought so unsparingly and so 
unselfishly to a work like ours; this Captain Roper hss 
always stood ready willingly and cheerfully to do In 
laying down his burden now it cannot be otherwise tha: 
with a feeling of lasting satisfaction at the results whic 
have been accomplished during his administration. Le 
leaves our association a strong, powerful and thorough'y 
united organization, with a future before it full of brigh:- 
ness and promise. 

We have today tendered to our esteemed friend an ex- 
pression couched in no uncertain terms of our appreciation 
as a body of the splendid services which he has rendered to 
us. On behalf of the North Carolina Pine Association I 
have great pleasure, Captain Roper, in now presenting ‘o 
you this souvenir cane as a memento of this pleasant occa- 
sion. I hope you may often lean upon it in your declining 
years and in doing so if you can bring yourself to feel that 
the added strength which it gives you comes from the esteem 
and the good wishes which your friends of the North Caro- 
lina Pine Association will always cherish for you it will 
be a source of pleasure to us all. 


Captain Roper responded in an appreciative and 
touching manner and accepted the gift most gracefully. 





PRESIDENT E. C. FOSBURGH, 
of the North Carolina Pine Association. 


Other toasts heard with considerable interest were from 
R. J. Camp, R, S. Cohn, George W. Jones, H. J. Ho!- 
lister, John A. Arringdale, B. L. Eaton and Mr. Rice. 
Mr. Hollister, being vice president of the Old National 
bank of Grand Rapids, Mich., delivered a particularly 
effective address on the banking and lumber interests. 

At the conclusion of these speeches, with loud hur- 
rahs and clapping of hands in honor of the retiring 
president, the newly elected president and vice presi- 
dent, the day, ended. 


A Sketch of Capt. John L. Roper. 


Capt. John L. Roper was born in Bellville, Miflin 
county, Pa., in 1835, and in that pine and hemloci 
country he imbibed his first knowledge of the lumber 
trade. During the civil war he gained distinction an‘ 
earned his military title. With the insight that has 
always been characteristic of him, Captain Roper aj 
preciated the value of North Carolina pine and, to put 
that appreciation into effect, in 1866 he went to Nor- 
folk and operating from that city he built a small mi!! 
at the head of the North Landing river, Princess Anne 
county, Virginia, at the entrance of the Albemarle 
canal, twenty-four miles from Norfolk. This mill wa* 
a single circle with a capacity at that time fully equa! 
to one-half the total of all the North Carolina pin 
manufactured. 

From the date of his first connection with the Nort! 
Carolina business circumstances forced upon him th 
character of the father of the North Carolina pine 
trade and in that relation he has been known to the 
present time. He initiated the first practical dry kilo 
for seasoning North Carolina pine and was responsible 
for the greater part of the improvements in that 
process. 

He has operated a great band and band resaw mill at 
Norfolk, a somewhat similiar plant at Roper, N, ©. 
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d a single band mill at Winthrop, N. C. The com- 
ned daily capacity of these three plants has been esti- 
’ ated at 330,000 feet. Captain Roper also has had 
«yaller mills in Virginia and North Carolina which 
.ve-an annual output of about 50,000,000 feet. Tribu- 
ry to all of these operations are large tracts of tim- 
r sufficient to last the operators of the various mills 
i tor many years, 
The John L. Roper Lumber Company does a large 
port business and also ships in great quantities to all 
(ue principal eastern and New England points. 
Captain Roper has various other industries besides 
t.ose directly connected with lumber. He is inter- 
ted in the National City bank of Norfolk and in the 
yper Storage Company, the Seaboard Fire Insurance 
mpany, the Columbian Peanut Company, the Norfolk 
. krincess Anne Turnpike Company and various other 
.terprises, and is the owner of a model stock farm 
ar Norfolk, 
Without in any way disparaging the loyalty and in- 
lligent activity of others, it may be said that to 
‘aptain Roper more than to any other man is due 
e prosperity which has been the fortune of the 
orth Carolina trade through the wisely directed ef- 
rts of the North Carolina Pine Association. For 
any successive terms up to within recent weeks 


Captain Roper was president of that organization 
and his resignation, forced upon him as he thought 
by the demands of other matters and his withdrawal 
from active participation in the lumber trade, met 
the organization somewhat in the nature of a personal 
bereavement and was accepted with extreme reluct- 
ance, 
The New President. 

‘Edward C. Fosburgh came to Norfolk from Cadillac, 
Mich., his native state, fourteen years ago, being then 
about 31 years old. He had been in the lumber busi- 
ness there for a number of years. With him came the 
Messrs. Cummer, also from Cadillac, and they bought 
out the lumber interests of Lekies & Collins, in Berk- 
ley. The Cummer Company was organized and Mr. 
Fosburgh made secretary and general manager of it. 

This ‘business was continued until January, 1902, 
when it was succeeded by the Fosburgh Lumber Com- 
pany. The new concern was organized by Mr. Fos- 
burgh, associated with James M. Barnett and Harvey 
J. Hollister, of Grand Rapids, Mich., president and 
vice president respectively of the Old National bank 
of Grand Rapids. Of the Fosburgh Lumber Company 
Mr. Fosburgh became vice president and general man- 
ager. 

As a lumberman Mr. Fosburgh has been a conspicu- 


ous success. His rise in the business has been steady, 
until now he is the controlling head of one of the 
largest lumber mills in the south Atlantic states. But 
Mr. Fosburgh has also interested himself in many 
other business enterprises of the community. Among 
them are the Lumbermen’s Marine Insurance Com- 
pany, of which he is president. He is a director of 
the National Bank of Commerce, a director in the 
Norfolk Bank for Savings & Trusts, vice president of 
the National Life Insurance Company of Virginia, di- 
rector of the People’s Fire Insurance Company, a di- 
rector of the American Brazing Company, and until 
today was vice president of the North Carolina Pine 
Association. 

One organization in which Mr. Fosburgh is espe- 
cially interested is the National Lumber Manufac- 
turers’ Association. This association covers the en- 
tire United States, Canada and Mexico. In its or- 
ganization Mr. Fosburgh was prominently active and 
he has served it two terms as president. He retired 
from that office a year ago. 

Mr. Fosburgh is credited, and doubtless rightly, with 
knowing about as much about the lumber business as 
any man in the United States. He has made a close 
study of the business, especially as it relates to North 
Carolina pine, 





TRANSACTIONS OF ACTIVE LUMBER TRADE AND AFFILIATED ASSOCIATIONS. 


Detroit Dealers Devour a Delectable Dinner—Boston Opens Its Fall Campaign—Union’s Annual—Prosperous Underwriters. 


| DETROIT DEALERS’ ANNUAL BANQUET. 


Detroit, Micu., Oct. 18.—The Detroit Lumber Deal- 
ers’ Association had its third annual banquet at the 
Ktussell house last evening. In the language of an en- 
thusiastie member it ‘‘pulled off’? one of the most 
lappy and successful events of a very successful exist- 
cance. After the banquet the toasts, which from the 
iopies assigned would indicate were of a very unique 
nature, began under the guidance of Frank Weber, 
resident of the Detroit association, whose modesty has 
led all to believe that he was of the most retired, un- 
stentatious kinds of humanity and which is again 
proven by the fact that nowhere on the program does 
iis name appear; but the manner in which he handled 
ihe position of toastmaster and the masterly way in 

hich he put the different speakers before the audience 
vroved that many business diamonds are hidden behind 
the shadows, and while all the members of the associa- 
ion have known of his splendid worth yet it was 
‘rought home to them last night that they have a star. 
tach of the topics was discussed in the most intelligent 
1anner conceivable and many happy hits were brought 
ut, proving that the gentleman in charge of each 
juestion had his topic well in hand. The following is 
he formal list of toasts: 


{nd now is the tale of one more short year rehearsed.” 


ilutations—The East to the West...... John J. Comerford 
he: Wese (6: She HOGG. ccccctccescceccs H. Leonard Wilton 
Rad oc em ude oa wad Aeee caw ecemaws Arthur L. Holmes 
Not the government of law, but that of the Golden Rule.” 
WOGis cv crmoveteteeusicudstockesnces Charles W. Restrick 
“And verily, there are many that beset us.’’ 
ROINGINEIG cc cceccceGQasausaooecenwaneces Fred J. Robinson 


“With many and poor relations are we blest.” 


WYQUIEIs 6. Gcsc cece as heh mcaas meee as John C. Stuart 
a “Truly a harsh word.” 

COVGRCIBING, cc Secwescccucecnennaeueue Charles W. Kotcher 

: “Not toot, toot, toot, but facts.” 

Gl). EP TEs + cxccnee tac cusceesccne da Ralph B. Wilkinson 


“Did his wife sign?’ 
And now preserve us from the direful words 
“My dear, where have you been?” 
Messrs. 


The following gentlemen were present: 


Mans, F. Fergason, W. Otis, Dashke, Proud, J. Holmes, 
C. Weeks, J. Stuart, G. Ross, Kotcher, Commerford, F. 
J. Weber, Wilkinson, Thompson, J. F. Weber, Ternes, 
D. A. Ross, Starret, Theisen, Mathewson, Sample, Bige- 
low, Smith, Turrenhouse, George Ross, C. W. Restrick, 
Robert Restrick, Holmes, Robinson, Lowrie, Hitchcock, 
Leonard, Marshall, W. Fergason, Jansen. 





DOINGS AT THE HUB. 


Boston, Mass., Oct. 17.—The Massachusetts Whole- 
sale Lumber Dealers’ Association held its first fall meet- 
ing at Young’s, Friday evening, October 13. 

The subject for the evening was ‘‘Corporation Laws 
of Massachusetts.’’ Grosvenor Calkins, secretary of the 
commission which revised the law of 1903, gave a very in- 
teresting talk on ‘‘ Why and Hew the Massachusetts Cor- 
poration Laws Have Been Cnanged.’’ Representative 
Robert Luce spoke on ‘‘ The Effect of the Past and Pres- 
ent Corporation Laws of Massachusetts.’’ Other speakers 
were Charles A. Adams, president of the Massachusetts 
state board of trade, and H. D. Wiggin. 

W. R. Chester was elected to succeed himself as a dele- 
gate to the state board of trade. Warren C. B. Robbins, 
secretary of the Massachusetts Wholesale Association, was 
elected delegate to represent the association at the Inter- 
state Commerce Law Convention to be held in Chicago, 
October 25 and 26. 

Two new members were taken in—M. W. Hart and W. 
C. Bates. Thirty members and guests were present. 


LIST ADVANCES IN RHODE ISLAND. 

PROVIDENCE, R. I., Oct. 17—The Rhode Island Lum- 
ber Dealers’ Association held a meeting at the Crown ho- 
tel October 12. ‘The chief business transacted was the 
adoption of the Boston price list on spruce, hemlock and 
North Carclina, making the price for spruce $27 and $30. 

Burrows & Kenyon issued a new spruce price list sev- 
eral days previous to the meeting, advancing prices to the 
level adopted. 


UNION ASSOCIATION ANNUAL. 


The directors of the Union Association of Lumber 
Dealers held a meeting recently and among other 
matters decided upon the dates for the next annual 
meeting for that organization. Secretary H. S. Adams 
advises the AMERICAN LUMBERMAN that the time and 
place selected are respectively January 16 and 17, 
1906, and Cleveland, Ohio. Headquarters will be at the 
Colonial hotel. Indications are that this will be one 
of the most numerously attended conventions in the 
history of the organization, as matters of unusual im- 
portance will be considered and it is said that an ex- 
ceptionally interesting program for entertainment is 
being prepared. 





CONSTANT INCREASES SHOWN. 


NEw York, Oet. 18.—A special meeting of the Lum- 
ber Underwriters at Mutual Lloyds was held at the New 
York ofiice, 66 Broadway, on Thursday, and matters of 
interest were considered. Among those present were 
Charles M. Betts, of Charles M. Betts & Co., Philadel- 
phia, Pa.; Pendennis White, of White, Gratwick & 
Mitchell, North Tonawanda, N. Y., and president of the 
Lumber Insurance Company of New York; Robert C. 
Lippincott, Philadelphia, Pa.; Lewis Dill, of Lewis Dill 
& Co., Baltimcre, Md.; E. F. Perry, New York; John 
J. McKelvey, New York; H. Shumway Lee, of Mixer 
& Co., Buffalo, N. Y.; C. H. Prescott, jr., of the Sagi- 
naw Bay Company, Cleveland, Ohio; Frank C. Rice, of 
the Rice & Lockwood Lumber Company, Springfield, 
Mass.; Robert W. Higbie, New York; F. W. Cole, New 
York; M. S. Tremaine, of the Montgomery Bros. Com- 
pany, Buffalo, N. Y., and W. C. Laidlaw, of the R, 
Laidlaw Lumber Company, Buffalo, N. Y., all of whom 
are underwriters. The reports submitted showed a sub- 
stantial increase in the volume of business written and 
that the company is gradually extending its field of 
operations, particularly in the far west and along the 
Pacific coast. 





Conflict Over Name and Rights. 


St. Jonn, N. B., Oct. 16.—An interesting dispute is on 
ver rights at Grand Falls. The New Brunswick’ govern- 
ient last year granted rights to an American company 
hich purposed to spend $1,000,000 or so in pulp and paper 
‘ills, ferromanganese works and the generation of electric 
wer. The company made a large deposit with the gov- 
nment and has heen reported to be progressing with its 
heme. About the same time the dominion government 
ve a charter to another company in which Senator Proc- 
r, of Vermont, is interested, and it claims priority of 
chts at Grand Falls. The matter is to come up at 
‘ttawa this week. Both companies have the same name, 
he Grand Falls Power Company, Limited. The company 
acorporated at Fredericton is seeking to compel the Ottawa 
mpany to change its name, while the Ottawa company 
ill ask to have the charter of the local company disal- 
4 owed. The right.of the province to control the Grand 
alls water power. will be a subject of dispute. 





; Receiver Appointed for a Hardwood Export Company. 


Houston, Tex., Oct. 17.—A petition was filed in the fed- 
ral court Friday, October 13, asking that the Ranger Hard- 
yood Export Company be declared a bankrupt and that a 
receiver be appointed. The proceedings in involuntary bank- 
ruptey were begun on behalf of four creditors, all of this 
‘ity, the names of whom with the amounts claimed to be 
due each are given: 

I MIN ss cc dcwsieae vw ewWeee eres $3,440.25 
Borchard, Brashear & CO.........-.ee0. 1,074.16 
BY. W. Heltmann Company. ..... sc cesccee 3,008.04 
ORNGr OW COMUERY. 6600 ccvidscowsewas 437.46 


The corporation was organized under the laws of Texas 
and its principal office and place of business is in this city. 
Max Sondheimer, of the E. Sondheimer Lumber Company, 
Memphis, Tenn., is president and Julian Ranger is vice 

i president and treasurer. 
4 Creditors allege that the company owes debts to the 
amount of $100,000 and over and that it is insolvent and 
unable to meet its current obligations and carry on its 
business. It is set forth in the petition and so alleged by 
the creditors that on August 22, 1905, the Ranger Hard- 
wood Export Company while insolvent committed an act 
of bankruptcy in that its president transferred to the B. 








Sondheimer Company the majority of the stock of manu- 
factured lumber, valued at $15,000, which was applied to a 
claim held by the E. Sondheimer Company with the intent, 
it is alleged, of preferring that company to other creditors. 

Application was made to the court on behalf of peti- 
tioners for a receiver to be appointed to take charge of 
assets of the Ranger company, which it is set forth consist 
of 5,000 acres of land in Liberty and San Jacinto counties, 
a saw mill plant, a small stock of manufactured lumber, 
a logging outfit and about 1,000,000 feet of logs at or near 
the plant and about 500,000 feet in the woods and along 
sie Trinity river the probable value of which is given at 
75, q 
After the petition had been argued Judge Burns ap- 
pointed Sam T. Swinford receiver, his bond being placed at 
$5,000. Mr. Swinford has made an inspection of the prop- 
erty and will file a report at an early date. Locally it is 
thought that the company owes the E. Sondheimer Company 
about $67,000 and it is also said to be indebted to the 
Merchants’ bank of Houston. The total indebtedness of the 
company is currently estimated to be $100,000 and the 
probable value of its assets $75,000. 





Another Futile Gun Play. 


MENOMINEE, MicH., Oct. 16.—The Crawford Lumber 
Company, of Cedar River, has won its fight for the control 
of Devil’s creek after four years of litigation. The Devil's 
ereek case in many particulars resembled the famous Deitz 
ease in Wisconsin. Robert Pluchak is the owner of a small 
saw mill on the bank of the creek, in Menominee county. 
S. Crawford & Sons, of Cedar River, own about 40,000,000 
feet of timber which must be driven down the stream in 
order to reach their mills. Two dams were built on Devil's 
creek in 1884 by the Spaulding Lumber Company. In 1898 
the company sold out to S. Crawford & Sons, who have 
continued operations there. Devil’s creek runs through 
land which Pluchak purchased in 1898 and on which he 
built his saw mill, between the two dams, and he tried to 
prevent the Crawfords from driving their logs down the 
creek. 

The case has been tried twice in the circuit court and 
twice in the supreme court of Michigan. While the actions 
were on Mr. Pluchak and his sons obstructed the creek by 


felling trees across it and chaining them to the banks, and 
once blew out with dynamite the lower dam, which the 


Crawfords rebuilt. In the spring of 1904 Pluchak felled 
a big tree across the creek and prevented Crawford’s men 
from cutting it out by threatening them with a rifle. When 
David Crawford took an ax from the hands of one of his 
men and stepped on the log to cut it out Pluchak aimed at 
him and told him if he struck a blow he (Pluchak) would 
shoot. Crawford told him to “shoot and be damned” and 
proceeded to cut the Jog out, while Pluchak stormed and 
kept him covered with the rifle. 

In the decision just rendered the prescriptive title of 
the Crawfords is upheld and Pluchak is enjoined from in- 
terfering with their driving operations for fifteen days each 
year. 





Anxiety Over Assets. 


North ToNawAanpa, N. Y., Oct. 17.—W. E. Kelsey, of C. EB. 
& W. E. Kelsey, and J. A. McKenney, of this city, have 
returned from a trip to Philadelphia, Pa., where on Monday 
and Tuesday of last week they attended a meeting of the 
creditors of Strong & Meckley, whose petition in voluntary 
bankruptcy was filed recently. After the petition had been 
filed Flanner & Reeves, Toledo, Ohio, and the Kelley Lumber 
& Shingle Company, of Traverse City, Mich., creditors, 
levied on the lumber in the defunct firm’s yard at No 
Tonawanda and advertised it for sale on October 20. The 
stock was shipped to North Tonawanda by the Toledo and 
Traverse City operators. The principal object of the local 
creditors at the meeting last week was to present reasons 
why the lumber should be included in the estate to be divided 
among all of the creditors. A referee was appointed by the 
bankruptcy court and announcement made that an order 
would be issued restraining the sale of the stock as adver- 
tised. The lumber in the yard here is valued at $20,000. 





Cockey & Co. in Receiver’s Hands. 


BALTIMorE, Mp., Oct. 18.—John C. Tolson was appointed 
receiver for the lumber firm of Cockey & Co., Friendship 
lane, near York road, in the courts here last Saturday. 
Bond was fixed at $10,000. The appointment was asked 
in the bill of complaint filed in circuit court No. 2 by the 
Windsor Park Com rye which alleged that the firm owes 
the complainant $456.89 and is insolvent. These allega- 
tions were admitted in the answer filed by Cockey & Co., 
signed by J. H. Cockey, treasurer, and Henry C. Shirley, 
jr., attorney. 
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HARDWOOD MANUFACTURE AND TRADE AS REPORTED FROM SIX STATES. 


Emphatic Testimony on Injudicious Exports—Impressions at First Hand of English Trade—Demand Everywhere Active —Effects of the End of the Quarantine 


WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., Oct. 17.—Norman C. Wright, of C. 
Leary & Co., London, England, who reached this country 
about a month ago, was seen at the office of Russe & 
Burgess this afternoon. He manifested considerable in- 
terest in the question of consignments of lumber and ex- 
pressed himself in rather unequivocal terms in regard 
thereto. He said among other things: 

Cc. Leary & Co. are as much opposed to the consignment 
of lumber from the United States as any other house in the 
business and will do as much as any other to stop ths 
evil, which has assumed vast proportions and which is affect- 
ing the stability of the foreign market for American hard- 
woods. Instead of the evil growing less it is growing 
greater, because of the entrance: into the brokerage business 
of people who have never had any experience therein and 
who must solicit consignments because this is the only method 
apparently by which they can secure shipments from the 
United States. The best interests of the brokerage business, 
however, are utterly opposed to the consignment plan ot 
doing business and they are fighting it to the utmost of their 
ability by forcing stock into storage wherever possible, thus 
making the loss to those who eugage in this business and 
especially to the smaller manufac:urer as large as it can be 
in order that one experience will be suflicient. American 
shippers have had some rather bitter experiences along this 
line recently and it is to be hoped that they will profit by 
it. They must be educated up io a_ point _where they will 
understand foreign conditions and when this shall be done, 
I believe, the brokerage business will be rid of this evil to 
a considerable extent. It is hard to do a firm contract busi- 
ness when the broker is confronted with shipments of prac- 
tically the same class of goods by the same ship to some 
broker who has secured the lumber or timber on a consign- 
ment basis and who is therefore prepared to sell at a ma- 
terially lower price than the firm which has_ received its 
shipment on a contract. This is the reason the legitimate 
brokerage interests are fighting the consignment business. 
But there is still another reason in the fact that, if the 
evil shall not be stopped, it can but result in the establish 
ment of plans for direct selling in the foreign market on the 
part of the more important export interests of the United 
States, a move which would be to the detriment of all lines 
of the brokerage business. C. Leary & Co. never solicited a 
consignment of lumber from the States and never will, 
because unalterably opposed to such methods of doing busi- 
ness, and will continue to discourage this method as far as 
possible, 

Mr. Wright tells a good story of the methods of one 
of these consignment brokerage representatives who not 
long ago attempted to secure a consignment of lumber 
from a prominent Baltimore firm. The broker asked for 
the shipment of a ceriain class of poplar. The firm 
asked him what he could get for it. He replied that it 
was worth such and such a price. The firm then asked 
him why he didn’t sell the two carloads belonging to the 
concern that had been kept in storage for about a year. 

The Braughton Mantel Company has received its char- 
ter and perfected organization by the election of the fol. 
lowing: President, E. B. McHenry, cashier of the Mem- 
pbis Savings Bank & Trust Company; vice president, M. 
Rk. Perkins, a prominent lumberman; general manager, 
Kenjamin Braughton, the principal promoter of the com- 
pany. The factory site has been secured and machinery 
will be purchased and installed as soon as the building 
shall be rendy. F. E. Gary, of the Gary Lumber Com- 
pany, is ene of the incorpuiators. The company is com- 
posed exclusively of Mempnis men. 

J. T. Willingham, of the Memphis Coffin Company and 
president of the Business Men’s Club, who was nomi- 
rated for the board of fire and police commissioners 
on the administration ticket, has refused to make the 
race, saying thet business Gemands and other considera- 
tions make such a course impossible. He has just re- 
turned from an extensive eastern trip, which explains the 
long time elapsing between the nomination and his de- 
chnation of the honor. He has followed the action of J. 
W. Thompson, of the J. W. Thompson Lumber Company, 
who was nominated for a place on the board of public 
works. 

Citizens of Rosedaie, Miss., one of the prettiest and 
most attractive little towns in the Mississippi delta, are 
anxious for a jarge, uptodate band saw mill in that city 
and are offering special inducements to those who are 
willing to invest their money in a plant of this kind. The 
timber supply in the country contiguous to Rosedale is 
very large und the desire to have this developed is at the 
bottom of this wish for a big lumber plant. 

The American Hoe & Fork Company has secured title 
to about thirteen acres of land in,South Memphis at a 
cost of about $63,000. The company thas its plant in 
partial operaticn. It is the largest woodworking concern 
in the city outside of the American Car & Foundry Com- 
pany, giving employment to about 250 persons. 

V. D. Wiley, of Chicago, representing the most im- 
portant lumber veneering interests in the country, is in 
the city looking over the field with a view to establish- 
ing a plant here to be capitalized at something like $100,- 
000. Max Sondheimer, president of the E. Sondheimer 
Lumber Company, is showing him over the local field. 

A letter has been received from a Rotterdam (Hol- 
land) firm soliciting consignments of lumber, timber, 
wood products and even the byproducts of lumber plants, 
and it has attracted considerable attention in export cir- 
cles because of the recent agitation of the consignment 
question, It is such a palpable effort to get consign- 
ments on a big scale that export interests desire pub- 
licity for it. Leaving out names, the letter reads as fol- 
lows: 

We herewith beg to inform you that in order to improve 
and extend our connections with American exporters of sawn 
woods, lumber, timber and logs, our Mr. ————— will again 
visit the United States of America during the months of 
October and November. 

As we are well acquainted and in direct touch with im- 
orters in Holland, the Rhine districts of Germany and 

elgium, we feel justified in giving you the assurance that 





we are in position to take good care of your interests, either 
as consignees or as selling agents for the above mentioned 
territory. A 

We are especially interested in longleaf yellow and short- 
leaf pines, Carolina pine, cottonwood, whitewood, poplar, 
walnut, satin walnut, ocak, ash, hickory and mahogany, but 
would give due attention to offers in cypress, bass, birch and 
other woods, if you should be willing to place them before us. 

We avail ourselves of this opportunity to inform you 
that we would also be pleased to receive your offers for oak 
staves and heading, hickory hammer and other handles, while 
we would feel greatly obliged to you if you would be kind 
enough to bring us into connection with manufacturers of 
turpentine, rosin, dyewood and wood extracts and other 
wood products, and assure you that you will always find 
us ready to serve you in a similar way. | x : 

As our Mr. —_— intends to visit your city if there 
is any possibility of coming to business with your firm, we 
trust that you will be kind enough to let us have your 





answer to the above, which please address to Mr. —-——-—, 
New York. We trust that although we had to address you 
by circular, on account of the time before Mr. —-—--—'s 


departure being very limited, you will give the above your 
best attention. 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Oct. 15.—There is no letup in the 
demand for lumber, especially for the hardwoods. Both 
the domestic and export trades are very active and the 
local mills and dealers are shipping stoek in large quan- 
tities. 

John B. Ransom, recently returned from spending the 
summer in Europe with his wife and two children, re- 
ports the English market as in a very satisfactory condi- 
tion. Engiand has been enjoying an era of prosperity 
like that in the United States and an immense amount 
of building is going on throughout the entire United 
Kingdom. Mr. Ransom looks for a good trade for a 
year or more. In spite of all that has been said and 
done by the lumber manufacturers’ associations to pre- 
vent the promiscuous consignment of lumber to England 
large shipments of this class of merchandise are re- 
ceived from the United States at Liverpool. On investi- 
gation Mr. Ransom found that ninety-two carloads of 
American lumber reached that port the day the investi- 
gation was made. All of this was consigned stock. A 
great deal of this is lost. The greatest of the abuses of 
the English market are the Loudon dock charges; these 
are far in excess of those at Liverpool. While Mr. Ran- 
som was away be visited Beigium and France. His 
company does an extensive business in the Belgium mar- 
ket, but when asked about conditions in France he laugh- 
ingly said that he did not make a study of the French 
market, as he had learned by experience to avoid it. 

J. L. Strickland, general manager of the Planters’ 
Lumber Company, of Greenville, Miss., returned home 
Sunday. He says the yellow fever scare has affected all 
business in the Mississippi delta, more on account of the 
strictness of the quarantine restrictions than because of 
the fever. The quarantine restrictions keep the buyers 
out of that territory, and all buying and other business 
has to be conducted by mail. Mr. Strickland says the 
Evropean demand is good and that he had been able to 
get better prices abroad than in the domestic market. 

ifugh C. Gard, formerly president and manager of the 
Southern Hardwood Lumber Company, of this city, and 
now of the John M. Smith Lumber Company, a Mis- 
sissippi corporation, has organized the H. C. Gard Lum- 
Ler Company and will establish a large band mill at 
Laurel, Miss. Located at Laurel is the immense longleaf 
yellow pine plant of the Kingston Lumber Company, of 
which F, W. Pettibone is vice president and general man- 
ager. Mr. Pettibone is one of the incorporators and di- 
reetors of the John M. Smith Lumber Company. Mr. 
Gard, Mr. Pettibone and several others interested in the 
Kingston company have therefore organized the H. C. 
Gard company for the purpose of handling the hardwood 
product of the Kingston mill. Laurel is one of the most 
progressive little cities in the pine belt of Mississippi. 
A few years ago it was merely a lumber camp, but now it 
has a number of large and growing ifidustries and a good 
farming district tributary. Besides using the timber on 
the lands of the Kingston Lumber Company the H. C. 
Gard Lumber Company will handle the timber from 
several other large mills in that vicinity. 





IN THE SHADOW OF OLD LOOKOUT. 


CHATTANOOGA, TENN., Oct. 17.—Lumber orders are 
more numerous and there is more vim and life to the 
market than has been the case in this portion of 
Tennessee for months. The export business is doing 
better, too. The practical lifting of the quarantine 
has allowed people to travel with more freedom and 
the hotels and downtown district show more strange 
faces than for months. It is regarded as fortunate 
for Tennessee that not one case of fever made its 
appearance this year, so the quarantine must be re- 
garded as having been very effective. 

Frank and James D, Berry, of the Berry Lumber 
& Tie Company, of Oil City, Pa., have been in Chat- 
tanooga looking after a branch of their business. 
They have bought about 8,000 acres of timber land 
near Waldron, Tenn., formerly owned by the Rock 
Creek Lumber & Mining Company. Several mills will 
be put into operation. It is thought that a large 
amount of oak, poplar and pine will be available in 
this tract, 

Stoker Bros., of Saginaw, Mich., who came to Chat- 
tanooga to start a logging tool manufactory, have be- 
gun the erection of their plant. 

For the third time since the Lookout Planing Mills 


located on Montgomery avenue improvements increas 


ing its capacity are being made. This time the con 
cern is adding about 2,000 feet of floor space. Thi 
addition is 16 by 64 feet and has two stories. A 
woodworking and a combination sash and door ma 
chine will be located in the new building. 

The Yellow Pine Lumber Company, recently ineco: 
porated here by F. T. Gobel, A. W. Gaines, J. W 
Thurman and others with a capital of $20,000, ha: 
acquired several acres of land at Montgomery avenu 
and the belt line and will establish yards for the buy 
ing and selilng of pine lumber. 

The Chattanooga Furniture Manufacturing Company 
will erect a large addition to its plant next spring 
This will be the third addition to the plant in tw 
years. 

The Hauer Manufacturing Company is exporting con 
siderable cedar stock to Europe in the form of pencil 
slats. W. F. Best, president of the company, is in 
Kurope calling on the pencil factories of Germany 
England and France for the purpose of closing con 
tracts for next year’s work. A letter recently re 
ceived from him says they all prefer Tennessee re: 
cedar for the manufacture of lead pencils; that man) 
substitutes for red cedar have been tried by the Euro 
pean factories, but without much success, and as long 
as Tennessee will yield the cedar our friends in 
Europe will use no other. Mr. Best has closed con 
tracts with one European pencil factory for its nex! 
year’s requirements, amounting to $30,000. 

The McDonald Lumber Company, of Columbus, Ohio, 
is preparing at Maryville a general woodworking 
plant, 

The Freeman Milling Company, Galen, Tenn., is put 
ting in a saw and planing mill. This is a new company 
composed of M. B. Freeman, M. 8S. Freeman, J. I. 
Freeman, H. S. Cook and J. D. L. Blankenship. 

H. M. Goethe & Co. will establish a large saw mili 
at Summerfield, Fla. C. J. McGhee, of Live Oak, Fla.. 
in the vicinity, has purchased a saw mill and planing 
mill, together with a tract of timber land, which will 
be developed. 





IN NORTHEASTERN TENNESSEEE. 


BristoL, TENN., Oct. 18.—This city and section are en- 
joying much prosperity in lumber lines and a steady 
demand comes from manufacturing concerns all over 
the country for various kinds of wood. The briskness 
in lines of the trade during the past few weeks stil! 
retains all of its buoyaney and the demand is so great 
and prices are so attractive that all of the mills are 
increasing capacities and getting in full time, and 
are devoting their time more particularly to the manu- 
facture of the grades and kinds of lumber in greatest 
demand. The market has a decided upward tendency 
for all kinds of stock and a farther advance is not 
improhable. The mills are all running regularly and 
under the present conditions the supply falls far short 
of the demand. 

Baron von Stain, of Amsterdam, Holland, a timber 
and lumber investor, is making a tour of this part ot 
the south and it is stated that he wil make investments 
in Tennessee. 

C. D. O, Ferris & Co. have acquired a valuable mill 
site at South Pittsburg, Tenn., and are about to begin 
the erection of one of the largest planing mills in th« 
state. They will build a saw mill in connection with 
the planing mill and will fell and cut their own logs. 

O. M. Pryor, of Pensacola, Fla., was in this section 
a few days ago with a view to erecting furniture man- 
ufacturing plants at several points, 

William J. Sharpe, representing Churchill & Sim, 
of Liverpool, England, was recently in this territory in 
the interest of his concern. Mr. Sharpe made large 
contracts for hardwood export stock in Tennessee, He 
will visit other parts of the country before returning 
to his native land. 

M. N. Offett, of the Tug River Lumber Company, and 
Boice, Burns & Offett, continues ill of typhoid at his 
home. He is receiving the best of medical attention 
and it is thought he will have recovered in a few weeks. 

A representative of large furniture manufacturing 
interests of the east was in Bristol last week on busi- 
ness and probably will erect a furniture plant in Bris- 
tol or this immediate territory, to cost $100,000 and 
be modern in every detail. 

Bristol wholesale concerns are making unusually 
large shipments to foreign countries. During the last 
two weeks the export trade has been especially heavy 
and, in the words of a dealer, ‘‘is on the top notch.’’ 

The R. E. Wood Lumber Company, of Baltimore, 
Md., whose branch office has been located in Bristol 
for some time with E. L. Warren as manager, will be 
moved to Buladeen, Tenn., about twenty-five miles 
from Bristol, in proximity to the company’s large 
double band mill recently erected. The company owns 
a large boundary of timber in Carter county which it 
bought recently from the Boston Iron & Timber Com- 
pany. The mill is in active operation. 

W. B. Barrows, a prominent banker of Philadelphia, 
Pa., and secretary and treasurer of the James Strong 
Lumber Company, a $500,000 lumber corporation or- 
ganized in Philadelphia by James Strong in 1901, is in 
Bristol. On account of litigation arising out of a large 
timber land purchase from the Virginia Iron, Coal & 
Coke Company, of this city, the large mill of the com- 
pany in South Bristol, with a capacity. of . 150,000 
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feet a day and one of the finest in this section, has been 

for over.a year. It is thought that Mr. Barrows is 
votiating for another timber purchase with a view 

starting the mill. The company still has about 
00,000 feet of stock on yards in Bristol. The sig- 
nificance of Mr. Barrows’ visit has not been publicly 
av nouneed. 
', C. Crumley, who has been connected with the 

smes Strong Lumber Company in Bristol for years, 
hos taken a position with a well known eastern lumber 
icern and will leave within a few days to enter upon 
new field of labor. He is a thoroughly experienced 
iberman and made many friends during his stay of 
» years in Bristol. He probably will be located in 
iladelphia. ; 
%. H. Manson, of Glasgow, Scotland, representing 
ove of the largest lumber importing concerns in that 
c'-y, has been in this section for a number of days 
mn: king contracts for oak and poplar stock for im- 
m diate shipments. He is offering good prices and 
hes placed a number of orders. 

\laj. W. B. Graham, of Max Meadows, and D. D. 
Holl, of Marion, have sold to Pennsylvania capitalists 
2,-00 aeres of the richest timber land in Virginia. The 
tracts are in Wythe county and along the line of the 
Norfolk & Western. 

Pennsylvania capitalists are buying all of the tim- 
ber land offered for sale in the Old Dominion or this 
section and are paying good prices. The deals are 
consummated through real estate agents and the names 
oi the purchasers are not divulged. It is thought that 
within a short time one of the largest mills in the 
south will be erected in southwest Virginia by these 
cu pitalists, 


ea) 





FROM THE BIG HARDWOOD MARKET. 


sr. Louis, Mo., Oct. 17.—Steele & Hibbard report 
an improvement in business during the last week and 
look for its continuance. Plain sawed oak and cypress 
have shown considerable improvement. 

The Thomas & Proetz Lumber Company is well 
pleased with conditions in general and looks for a big 
alvanee in prices on oak. A. F. Brady, formerly with 
the company, has incorporated a company under the 
nime of the Lacy-Gore Lumber Company, operating 
two yellow pine mills at Pinnacle, Ark. 

‘he Acme Planing Mill Company, formerly at 1326 
Merchant street, has moved to Second and Convent 
streets, 

The Mosberger-O’Reilly Lumber Company reports 
business as being satisfactory and has noticed an im- 
provement in inquiries from the east. This company 
has bought a tract of land on Bulwer avenue and the 
Merchants Terminal railroad, 530 by 330 feet, and 
will use it as a shipping yard. 

‘he Charles F, Luehrmann Lumber Company has 
closed its mill at Marianna, Ark. The mill eut over 
11,100,000 feet of lumber this year and will not resume 
operations before December 1. The company is satis- 
fic with the business done this month and has received 
several rush orders at high prices. 

The American Hardwood Lumber Company reports 
inquiries good on quarter sawed oak and eypress. 
George F. Cottrill, secretary, looks for an advance in 

price of thick ash, which has been in demand with 
only a small stock to meet it. 





KENTUCKY HARDWOOD NOTES. 


LOUISVILLE, Ky., Oct. 17.—The yellow pine market 
¢ is in a rather nervous condition, brought about by 
desire on the part of yardmen to reduce stocks as 
as possible for the winter on the one hand and by 
‘tinued activity in building operations on the other. 
few weeks ago something akin to a letup in the vol- 

e of demand for yellow pine occurred, but follow- 

: this came such an active call from building con- 
\actors that yardmen were forced to get into the mar- 

t and buy more liberally, and as a result trade livened 

considerably for a week or two and is pretty lively 
The hardwood trade, in contrast, is apparently gain- 
“ in steadiness and the buying orders appear to be 
excess of the selling. Chestnut is showing unusual 
‘ivity and is strengthening a little, while oak ap- 
peurs to be waking up. Car material is practically the 
culy slow part of the trade. Poplar continues steady, 
with holders not anxious to move stock at current 
prices, 

Leo M. Parsons, of the Parsons-Willis Lumber Com- 
pany, is taking business easy and not doing much 
skirmishing around for either orders or stock. With 
the good demand prevailing the company could enlarge 
the volume of its business by doing a little more 
hustling, but he thinks it is a good time to take things 
— not get tied up with a lot of orders difficult 
to nik, 

Perkins & Pettibone say trade is holding pretty firm 
all around and they note that the demand for chestnut 
; livening up considerably and that prices are stif- 
ening. 

A new mantel factory has entered the trade, known 
as the Columbia Mantel Company, incorporated recently 
with a capital of $25,000. The company has purchased 
What is known as the Koop Furniture Factory, which 
Will be remodeled. The officers of the Columbia Mantel 
Company are: C. P. Beecher, president; C. J. Leon- 
hard, vice president; H. C. Kramer, secretary-treas- 
urer. 

The State Development Convention last week brought 
a number of lumbermen to town from different parts 
of the state. Among the delegates were George E. 
Tomlinson, of the Reliance Manufacturing Company, 


Winchester, Ky., who found time between sessions to 
visit among his friends in the trade and. talk shop. 

Curtis Hall, who is to be married October 24, is a 
member of the firm of Hall & Son, Shelbyville, Ky., in- 
stead of Hall & Chowning, as reported. 

The Lanham Lumber Company, Lebanon, Ky., in ad- 
dition to doing a retail lumber business operates a 
parquetry flooring plant, which is a comparatively new 
industry but is coming along in nice shape. 

Arno Spalteholz, of Dresden, Germany, was calling 
on the local wholesalers last week. He has been in this 
country a couple of months and while in some lines 
he finds prices pretty stiff and people not anxious to 
sell he says he has managed to pick up a bargain or two 
in hardwood. 

E. L. Hughes, who has been seriously ill with pneu- 
monia, is reported as improving and it is felt that he 
is out of danger. Speaking of business, Mr. Brown, of 
E. L. Hughes & Co., says that they have had a fairly 
good trade in sash and doors this fall. 





IN CENTRAL ARKANSAS, 


LirtLe Rock, ArK., Oct. 16.—Reports from all parts 
of the state show no falling off in the demand and 
that erders are coming to the mills in even greater 
abundance than during the last few weeks. Manu- 
facturers have more orders than they ean fill and 
consequently in many eases they are receiving re- 
markably good prices. Difficulty in securing cars is 
the only thing to mar the pleasure of the lumbermen. 

Encouraging reports regarding yellow fever indi- 
eate that the quarantine at most points will be lifted 
by the end of the present month. It will mean re- 
sumption of traffic on many short roads which have 
been almost completely tied up and within a short time 
business will return to normal conditions. 

Oliver O. Bright, secretary of the Arkansas Short- 
leaf Yellow Pine Association, was in this city this 
week after visiting a number of mills in various parts 
of the state. Mr. Bright said that manufacturers are 
unanimous in declaring that business is better now 
than it has been for years. ‘‘Every lumberman whom 
I have seen,’’ he said, ‘‘has expressed himself as per- 
fectly satisfied with present conditions. Under a big 
demand the mills have all they can do to keep up with 
their orders. In spite of the car shortage there is 
little accumulation at the mills. The general satisfac- 
tion is remarkable.’’ 

J. A. Potts, of Virginia, has bought a tract of 
3,500 acres of timber land in Cleburne county and 
will establish a mill near Heber. 

Henry C. Bowen, treasurer and general manager 
of the White River Lumber & Minera] Company, died 
at his home at Kingdon Springs, Ark. The remains 
were taken to his former home in Rhode Island for 
interment. 

The Rector Lumber Company, of Rector, Clay county, 
has filed articles of incorporation with the secretary of 
state. The capital is $20,000, of which $9,000 has been 
subseribed. The officers are: J. S. Simpson, presi- 
dent; G, M. Wright, vice president; W. H. McCarroll, 
secretary and treasurer. 





CONDITIONS REVIEWED BY EXPERTS. 


ASHLAND, Ky., Oct. 18.—R. H. Vansant has furnished 
the AMERICAN LUMBERMAN with this review of con- 
ditions: 


Stocks on hand are of minimum size and demand contin- 
ues to increase. Poplar lumber is selling at full list prices 
and selects and better are very active. Few of the big 
poplar mills are being operated and I attribute this to the 
small supplies of logs. During the season there has not 
been enough water at the head of the Big Sandy to raise 
the river sufficiently to bring down the great supply of logs 
now ready. 

I do not think any one has reason to complain of the 
demand, which is exceptionally good, and collections can be 
elassified in the same manner. I believe the situation as 
outlined in the October 14 issue of the AMERICAN LuUM- 
BERMAN, on page 23, is an accurate one. The only addition 
I would make to it is that the small mills only have been 
adversely affected in getting out their logs. Very few of 
the large mills have had enough water in the rivers to 
bring down their timber supplies. 


Poplar and the general situation were the subjects of 
a recent talk on behalf of the W. H. Dawkins Lumber 
Company, of this city. In reviewing the situation it 
was said: 

We shipped more lumber in September than in any other 
month since we have been in business. Our mill is still 
being operated and we have timber sufficient to last us until 
about the middle of December. The demand for all grades 
of poplar is large, but especially so for the better qualities. 
We are unable to keep on hand any considerable amounts 
of first and second grades or thick common. We are prac- 
tically sold up to the saw on these items. 

I believe that ali the large consumers realize that poplar 
will bring more money in the near future. Stocks will be 
difficult to secure and buyers evidently realize this, as they 
are stocking up heavily. We find that on account of prices 
of white pine and all other woods advancing so rapidly the 
demand for poplar is increasing and it is evident that many 
consumers are substituting poplar for purposes for which 
white pine had been used. On the whole the situation is 
about as bright as could be desired. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, OHIO, Oct. 17.—‘‘The greatest difficulty 
we have to contend with now,’’ said W. J. Eckman, 
of the Farrin-Korn Company, ‘‘is our inability to get 
out prompt shipments. Our shipments have been 
heavy and the demand for transportation facilities is 
urgent. Orders for oak flooring and bevel poplar sid- 
ing are coming in faster than we can fill them. I 
suppose the lack of cars is due to an unusually strong 
demand on the resources of the railroads. We are 
shipping every day to fill export orders for oak 
flooring. The constant and steady high prices for 


plain oak have resulted in more numerous inquiries for 
the quarter sawed lumber. The furniture trade seems 
more anxious to get quartered oak than at auy other 
time within the last year.’’ Mr. Eckman‘s observa- 
— are sustained by other dealers in the local mar- 
et. 
Carload receipts and shipments: 


Re- Ship- | Re. Ship- 

ceipts. ments. ceipts. ments. 

October 10.... 260 171 | October J4...... 193 191 
October 11.... 231 244] October 16...... 143 195 
October 12.... 259 284 —_ __-— 
October 13.... 188 147 WO tet ceexe 1,274 1,282 


Receipts for week ending October 15, 1904, 1,020; ship- 
ments, 495. 

The C. W. Sowles Lumber Company, with offices at 
Fifth and Main streets, made an assignment last 
Friday. P. J. Stanberry was appointed assignee. 
The assets of the firm were estimated at $1,500 and the 
liabilities at $5,000. C. W. Sowles was the president 
and W. H. Crowder the treasurer. Mr. Sowles said 
that the company was compelled to make the assign- 
ment because of losses sustained on contracts with 
mills and building contractors. 

William G. Wegley, aged 60, senior member of Weg- 
ley & Brown, millwrights and builders, died last Fri- 
day afternoon. He was stricken on the street with an 
attack of heart trouble. A patrol wagon was ¢alled 
to remove him to the city hospital, but he was dead 
before that institution was reached. 

Local furniture manufacturers have inaugurated a 
movement to discontinue the custom of holding the 
furniture expositions that have been given at New 
York, Chicago and Grand Rapids. 





WESTERN NEW YORK TRADE. 

BurFaLo, N. Y., Oct. 17.—The prospective disappear- 
ance of yellow fever from the southwest lends ac- 
tivity to hardwood interests here. F. W. Vetter will 
return there this week in the interest of the Empire 
Lumber Company. It is easy to get into that district 
from the north and he will be prepared to stay until al! 
quarantine shall be raised. 

The Hugh McLean Lumber Company has the switch 
tracks laid in its new mill yard at Memphis and will 
begin building as soon as the district shall be open to 
outsiders, which ought to be pretty soon. 

Surveyor General George L. Smith, of the National 
Hardwood Lumber Association, reports the inspection 
bureau in fine running condition. The new handbook 
issued by the association shows 370 members and fifty- 
four licensed inspectors, of whom nine are salaried. 

The yard of the Standard Hardwood Lumber Com- 
pany was se crowded last week with cars of oak from 
the south thet some of the heads of the office had to 
take a hand in measuring it. 





NEW HARDWOOD HANDBOOK. 


The National Hardwood Lumber Association has 
issued a handbook for the convenience of its members. 
The publication is in compact form and includes among 
other things: Lists of officers and board of directors; 
the standing committees of the association, its pur- 
poses and achievements; a comprehensive report on its 
inspection department, with a list of licensed in- 
spectors and their fees; the articles of incorporation 
of the association, its constitution and bylaws, and a 
list of its membership by states. Included in the 
handbook is an admonition calling the attention of the 
membership to the annual meeting of the association, 
to be held at Memphis, Tenn., May 17 and 18, 1906. 

The little handbook is exhaustive of all that would 
appear desirable in such a publication. It is in form 
convenient for reference and reflects much credit on its 
compilers. 





IN SOLE OWNERSHIP OF A GREAT ENTERPRISE. 


Francis Beidler, president of Francis Beidler & Co., 
of Chicago, has closed with the Northern Trust Com- 
pany, of this city, executor of the estate of the late 
Benjamin F. Ferguson, for the decedant’s half inter- 
est in the Santee River Cypress Lumber Company, of 
Ferguson, S. C. From the origin of that business, about 
a dozen years ago, Mr. Fergusou and Mr. Beidler were 
the chief owners, except that at its initiation Joseph 
Rathborne, of Chicago, also was a partner, but Mr. Rath- 
borne sold out to the other two gentlemen. Mr. Beidler 
and Mr. Ferguson were interested for twenty years as 
partners in other companies, namely the South Branch 
Lumber Company, of this city, and the Eastern Lumber 
Company, of North Tonawanda, N. Y., and during later 
years exclusively in the Santee River Cypress Lumber 
Company. 

Mr. Ferguson, it will be remembered, died April 10, 
1905, and bequeathed to the city of Chicago, or to its 
park system, $1,000,000, the income of the bequest to 
be devoted to the erection of monuments to men or 
women of character and wealth and great deeds or to 
commemorate great events in American history, the 
monuments to be installed in or about the public parks 
of Chicago and under the intelligent direction of the 
Art Institute. 

Mr. Beidler’s purchase was made recently, Perley 
Lowe, the well known lumberman, acting for the execu- 
tur of the estate of Mr. Ferguson and Mr. Beidler in 
his own behalf consummating the sale. Mr. Beidler, 
who is now practically sole owner of the enterprise— 
his representatives on the ground being small stock- 
holders—says that it is hoped that the affairs of the 
company will be conducted from now on as they have 
been formerly and that the Santee River company will 

@ a conservative course in the manufacture of 
umber. 
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RECORD OF A WEEK’S CHANGES, INCORPORATIONS, FAILURES AND NEW MILLS. 


Alabama. 


Athens—Bristol Bros. have been succeeded by W. L. 
3ristol. 
Decatur—The Huntsville Lumber Company has moved its 
headquarters to this place from Huntsville. 
Mobile—The Loxley Lumber Company has 
capital stock from $100,000 to $200,000. : 
Montgomery—Morgan Smith and F. C. McCormick have 
established the Whitewater Mills at Autaugaville. 
Windsor—The Standard Turpentine & Lumber Company 
has chartered; capital, $25,000. Henry McSweeney is presi- 
dent; A. Kline, vice president and general manager, and 
Albert Kline, secretary and treasurer. 


Arkansas. 


Strong—Sturgis & Doster have been succeeded by J. B. 
Sturgis. 


increased its 


Georgia. 


Atlanta—W. B. Hammock, J. H. Harris and W. F. Rudi- 
sill have incorporated the Hammock Lumber Company with 
capital stock $5,000. ’ 

Talbotton—Newton YV. Callier is reported out of business, 


Idaho. 


Burley—The Nibley-Channel Lumber Company succeeds 
the R. T. Story Lumber Company. 

Coeur d’Alene—The Gunderson Lumber Company has been 
succeeded by the Kidd Island Lumber Company, which has 
been incorporated with capital stock $50,000. 

Illinois. 

Bentley—A charter has been granted to the Elkhorn- 
Valley Lumber Company with capital stock $30,000. 

Chicago—Robbins Manufacturing Company succeeds the 
Pfleger Manufacturing Company.——The John M. Hart 
Company has opened offices in the Ashland block. George 
J. Kemler has disposed of his interests in the Kemler Lum- 
ber Company. : 

Deer Creek—W. L. Nixon & Co. have sold their lumber 
business to J. M. & B. L. Davis. 2 

Rock Island—The Rock Island Sash & Door Works has 
closed its mill for the season. 


Indiana. 


Fort Wayne—James Kennedy & Co., Limited, lumber ex- 
porters, will move their offices from this city to the Mer- 
cantile Library building, Cincinnati, Ohio, on October 28. 


Iowa. 


Earling—J. C. Heese has been succeeded by the Bayard 
Lumber Company. oat 

Ladora—Bair & McKnight have disposed of their interests 
here and esiablished a yard at Malcom. A. L. King & Sons 
will continue the business at this point. 

Malcom—F. P. Hubbert & Sons have sold their yard to 
the W. G. Bair Lumber Company, formerly of Ladora. 

West Union—Dwyer & Kiple have been succeeded by 
Dwyer & Tamblyn. 











Kansas. 


Parsons—The partnership heretofore existing between 
N. E. Allen and J. J. Kallaus under the style of the N. E. 
Allen Lumber Company has been dissolved. Mr. Allen will 
continue the business. f 

Sylvia—Austin Lumber Company out to the 
D. J. Fair Lumber Company. 


Kentucky. 

Ashland—The Winton Lumber & Manufacturing Company 
has bought the mill of G. H. Elliott. 

3urnside—The Haywood-King Tie Company has 
porated; capital, $20,000, all paid in. 

Louisville—The Lyons Manufacturing & Mercantile Com- 
pany has been adjudged a bankrupt. Creditors will hold a 
meeting in the office of Robert C. Kinkead, 
October 238. 

Paducah—The Mergenthaler-Horton Basket Company has 
increased its capital stock from $100,000 to $150,000. 


Louisiana. 


Quadrate—Dunman & Robinson have been succeeded by 
Cc. E. Robinson. 


is selling 


incor- 





referee, on 


Maine. 

South Berwick-—A charter has been granted to the Isaac 
Varney & Sons Company with capital stock $40,000. Isaac 
Varney is president, and E. B. Varney, secretary and treas- 
urer. 

Maryland. 

Baltimore—It was erroneously reported in this column 
last week that the Charles T. Stran Company had discon- 
tinued business. The company conducts a wholesale and 
commission lumber business, making a specialty of dressed 
North Carolina pine, and is the selling agent for the Wiley, 
Harker & Camp Company, of New York, whose daily output 
is 650,000 feet. The Young-Manor Lumber Company has 
bought out the Preston Lumber & Coal Company in Garrett 
county. Articles of incorporation have been filed by the 
Baldwin & Kuhn Company; capital, $2,500. Incorporators: 
W. D. Baldwin, L. Dodsworth Kuhn, E. Francis Baldwin 
and H. P. Bridges.———Moses L. Himmel, of Moses L. Himmel 
& Son, is dead. 

Crellin—The Kendall 








Lumber Company will shortly be 
incorporated with capital stock $70,000. Officers will be 
L. I. Kendall, president; S. A. Kendall, vice president; 
James H. Henderson, secretary, and J. C. Kendall, treas- 
urer. 

Oakland—The Preston Lumber & Coal Company has 
been succeeded by the Kendall Lumber Company. 


Massachusetts. 
Lawrence—George W. Dinsmoor has sold his interest in 
the D. W. Pingree Company. 


Michigan. 

Bellevue—F. M. Mulvaney & Co. have been succeeded by 
the Weed Coulter Company. 

Fremont—H. J. Dudiey is out of business. | 

Grand Rapids—The Michigan Lumber Company has been 
incorporated with capital stock $250,000. 

Harrisville—Joseph Vas Buskirk is dead. 

Muskegon—J. H. McCracken is out of business. 

Saginaw—Arthur D. Smith, foreman of the A, W. Wright 
Lumber Company, is dead. 


Minnesota. 

De Graff—The Standard Lumber Company is selling out 
to the Hennepin Lumber Company. 

Duluth—cC. B. Woodruff has been succeeded by the Wood- 
ruff Lumber Company. * 

Eden Valley—W. L. Hutcheson and S. J. McCarthy have 
bought the Salzer Lumber Company’s yard at this point. 

Kenyon—The Wisconsin Lumber Company has sold its 
lumber yard at this point to the McMullin Lumber Com- 
any. 

Lakefield—The Interior Lumber Company, of Minneapo- 
=n has bought the interests of D. L. Riley & Son at this 
place. 

Stillwater—The report last week under this head tha 
the Hershey Lumber Company’s mill had been sold to W. 
S. Mackey, of Stillwater, and John H. Kaiser, Muscatine, 
Iowa, was an error in so far as Mr. Kaiser is concerned, 
as he advises that he had no connection whatsoever with 
the transaction. 


Woodstock—Armin & Bennett are selling out to the In- 

terior Lumber Company, of Minneapolis. 
Mississippi. 

Hollandale—The Twin Lakes Lumber Company has in- 
corporated; capital, $15,000. Incorporators: A. Young, 
T. W. Wrixen and others. 

Shubuta—A charter has been issued to the Kaupp Lum- 
ber Company with capital stock $100,000. 


Missouri. 


Barnard—The Noll & George Lumber Company has been 
succeeded by the Central Lumber Company. 

El Dorado Springs—Gitting Lumber Company has discon- 
tinued business. 

Liberal—Richard Baldwin has engaged in the retail lum- 
ber business. Conrad Bros. have sold their yard to 
Thompson & Allen, 

Iantha—J. M. Thompson has sold his yard to H. R. 
Houston. 

Lathrop—W. C. Young is buying out the Lathrop Lumber 
Company. 

Pickering—The Central Lumber Company has bought the 
interests of the Noll & George Lumber Company. 

St. Joseph—The Noll & George Lumber Company has con- 
solidated with the Central Lumber Company, which operate 
a line of yards in Kansas, under the name of the latter. 
Its capital stock has been increased from $100,000 to $200,- 
000. Officers: H. H. Welty, Barnes, Kan., president; M. W. 
Hardman, Philipsburg, Kan., vice president, and W. H. Noll, 
secretary and treasurer. 

St. Louis—A. F. Brady, formerly with the Thomas & 
Proetz Lumber Company, has incorporated a concern under 
the style of the Lacy-Gore Lumber Company. The Valley 
Lumber Company has sold its interests to the Gulf States 
Lumber Company, of New Orleans, La., which will remove 
its offices from that city here. It is said that the style 
will later be changed to the Gulf & Valley Lumber Company. 


Nebraska. 


Beaver City—The Beaver City Lumber Company has re- 
cently begun business. 











New Jersey. 


Newark—Stipp Lumber Company has recently begun a 
wholesale business. 

Sussex—Lawrence & Harden have been succeeded by the 
Lawrence & Harden Company. 


New Mexico. 

Chama—Fountain Lumber & Supply Company is out of 
business. 

Deming—W. C. Wallis has sold out. 

El Rita—The North Labato Lumber & Commercial Com- 
pany has been incorporated by Denver parties with capital 
stock $15,000. 

" Las Vegas—The Moore Lumber Company is closing out 
ere. 

Lakewood—The Lakewood Lumber Company has sold out 
to the Kemp Lumber Company, of Roswell. 


New York. 

Newton Falls—Clark & Squires are selling out to Streeter 
& Goodrich. 

New York—The Maley, Thompson & Moffett Company, of 
Cincinnati, Ohio, has opened a branch office and yard at 
Thirty-fourth street and the East river, for the handling of 
veneers, mahogany and hardwoods. The Kearsarge Lum- 
ber Company has been incorporated with capital stock $100,- 
000. A charter has been granted to the Northeastern 
Lumber Company with capital stock $40,000. A petition 
in bankruptcy has been filed against N. Lapham & Co., 
wholesalers and exporters of cooperage stock. Nathan 
Passman has filed a petition in bankruptcy. 

Syracuse—Articles of incorporation have been filed by the 
L. J. Casrin Manufacturing Company, giving capital stock 
as $50,000. Directors: Leman J. Carrier, Joseph A. Chap- 
man, Frank M. Breed, George B. Brand and others. 


North Carolina. 

Franklin—The Middle Creek Lumber Company has incor- 
porated; capital, $100,000. Incorporators: W. C. Smith, 
R. F. Branner and F. S. Johnson. 

Kingsdale—J. A. Duke has bought the assets of the 
Southern Saw Mill Lumber Company at the receiver's 


sale. 
North Dakota. 
Engleville—Baker & Johnston will open a retail lumber 
yard here. cs 
Mohall—M. P. Ripley & Co. are selling out. 
Souris—It is reported that the St. Anthony & Dakota 
Elevator Company has sold out. 


Ohio. 

Bluffton—Peter Althaus, of Althaus, Ewing & Co., is dead. 

Cincinnati—The C. W. Soules Lumber Company has made 
an assignment with liabilities at $5,000 and assets $1,500. 

Loudonville—George Branstool has sold his lumber inter- 
ests at this place. 

North Bloomfield—W. A. Kilgore, T. J. Milliken, Charles 
Fillius and G. M. Tuttle have incorporated the North Bloom- 
field Hoop Company with capital stock $6,000. 

Toledo—Articles of incorporation have been filed by the 
Lumbermen’s Bureau & Credit Company, giving capital stock 
as $1,000. Incorporators: Rowland Starr, James H. Camp- 
bell, David Trotter, John H. Puck and George L. Freeman. 

_ Wellsville—Gillis McGregor is closing out to the Wells- 
ville Lumber Company, 


Oklahoma Territory. 
Custer—The White Lumber & Coal Company has been 
succeeded by the Harding Lumber & Coal Comnany. 
Lexington—W. T. James, of James Bros., is dead. 


Oregon. 

Hood River—Beck & Green have rebuilt their box factory 
which burned several months ago. 

Portland—The Oregon Box & Manufacturing Company 
has been incorporated with capital stock $9,000. Incorpo- 
rators: F, P. Sheasgreen, B. H. Neer and H. H. Jones.—— 
A charter has been issued to the Cowlitz County Logging 
Company_with capital stock $52,000. Incorporators: H. L 
Powers, John W. Alexander and S. B. Linthicum. 


Pennsylvania. 
Philade!lphia—Southern Pine Company has_ been 
porated recently with capital stock $50,000. 


Tennessee. 
Chattanooga—It is reported that Stoker Bros. will erect 
a handle factory in this city. 
Crossville—The Powell Lumber & Mining Company is re- 
— Pomc 4 ag - assignment 
Memphis—Dudley Lumber Company, of Grand Rapids, 
Mich., has established a yard ond "sie here. r - 
Emery, Thomas Goodwin, J. B. Scott, R. D. Donoho, J. H. 
Phillips, A. H. Murray and J. C. James have incorporated 
NS ae poe Comneny — capital stock $50,000. 
ew any—D. D. cher & Son ha } 
Albany Planing Mill. asinine 
Texas 


Carney—The Womble Lumber Company has recently be- 
oun oo — 

ommanche—J. V. Neeley, manager of th - 
Cunningham Company, is dead. — . lita ceed 














incor- 





Olive—Articles of incorporation have been filed by the 
Oliver D. Sternberg Lumber Company; capital stock, $100,- 
006. Incorporators: V. A. Petty, G. A. Sternberg, Fk. W. 
Sternberg, jr., and Charles Sternberg. 

Pittsburg—Prince & Stoner have been succeeded by 
Prince & Patterson. 


Utah. 
Parowan—William Wilcox is out of business, 
Virginia. 
Norfolk—The Seaboard Coal & Timber Company has been 
incorporated with capital stock from $60,000 to $100,000. 


Pound—The Pound Woodworking Company has recently 


been organized. 
Washington. 


Ballard—George A. Dickie, of Ballard, and H. M. West, 
of Shenandoah, Iowa, have bought the plant of the Rines 
Manufacturing Company. 

Chehalis—The Chehalis Fir Door Company contemplates 
doubling the capacity of its plant. 

Issaquah—The Issaquah Mill Company is reported to have 
filed a petition in bankruptcy. 

Hoquiam—tThe National Lumber & Box Company, with 
capital stock $1,500,000, succeeds the Panel & Folding Box 
Company. The business will be continued along practically 
the same lines as heretofore with increased facilities and 
capacities in every branch. 

Seattle—The Lake Goodwin Shingle Company has been 
incorporated with capital stock $19,000 by R. F. Thomas 
and C. L. Leiper, to operate a mill on Lake Goodwin. 

Tacoma—The Nudd & Taylor Company will erect a plant 
in this city for the manufacture of gutters and wood fin- 


ishings. : 2 
West Virginia. 

Cowen—A. L. Goff has sold his saw mill. 

Fairmont—The Point Mountain Coal & Lumber Company 
has been incorporated with capital stock $50,000. Incor- 
porators: A. C. Hawkins, J. G. oyd, J. E. Lemley, C. 
Kelly, J. H. Martin, J. P. Ashcraft, M. B. Bartlett and B. 
D. Hutchinson. 

Glenville—The Little Kanawha Log & Tie Company has 
incorporated; capital, $25,000. 


Wisconsin. 

Glenwood—Syme & Vander Hiden are closing out. 

La Crosse—It is reported that the R. C. Kuhn Sash & 
Door Company will purchase the plant and yards of th 
Novelty Wood Works. 

Milwaukee—The South Milwaukee Box Factory has been 
sold and is now being operated by the Milwaukee Wood 


Working Company. 
of the Shiocton Lumber 


Shiocton—Joseph M. Lonkey, 
Company, is dead. 
State Line—The Wilbur Lumber Company has sold its 
yard here to. the Mason-Donaldson Lumber Company, of 
Rhinelander, Wis. 
British North America. 

Arrowhead, B. C.—Duluth and Minneapolis capitalists are 
reported negotiating for the timber and plant of the Arrow 
head Lumber Company. 

Vernon, Ont.—L. C. Portras has sold his saw mill. 

Vonda, Sask.—Currie & Co. will open a retail yard at 
this point. 


PPAPAPALI LISI 


NEW MILLS. 





Florida. 

Fairbanks—P. J. Lynch, who recently purchased the plant 
of the Alachua Cypress Company, will increase its daily 
eapacity from 15,000 to 25,000 feet. 

Jacksonville—T. V. Cashen will rebuild his mill at an 
estimated expenditure of $30,000. 


Maine. 
Passadumkeag—A. C. Page will rebuild his saw mil! 
destroyed by fire last July. 


Michigan. 
Cadillac—The Cadillac Lumber Company is rebuilding its 
planing and interior finish mill here and will be ready fo: 
operation about January 1, employing thirty men. 


. Mississippi. 
Laurel—The H. C. Card Lumber Company has recently 
been organized here to erect a large band mill in this 


vicinity. : 
South Carolina. 

Georgetown—The Atlantic Coast Lumber Company has 
placed orders for the new machinery to be installed in its 
planing mill, which is being rebuilt to replace the one de 
stroyed by fire a short time ago. 


Oregon. 

Dallas—George W. Cone, of Portland, has bought the 
tract of timber lands in Polk county and will erect a saw 
mill at the terminal of the Salem, Falls City & Western 
railroad. 

St. John—It is reported that the Weyerhaeuser Timbe: 
Company contemplates erecting one of the largest saw 
mills on the Pacific coast near here next spring. Ws € 
Francis has bought the mill site of the George W. Con 
Lumber Company, and will establish a saw mill. 


Tennessee. 
Galen—The Freeman Company is putting in a saw an 
planing mill. 





Texas. 
Beaumont—The capacity of the old mill of the Unite 
Lumber & Export Company, now owned by the Beaumoun' 
Saw Mill Company, will be increased to 100,000 feet < 


day. 
Washington. 

Aberdeen—Charles L. Lewis is contemplating erecting : 
mill at Raymond. 

Acma—tThe Miller Lumber Company will operate a shin 
gle mill here. 

Chehalis—The Chehalis Fir Door Company will doub! 
the capacity of its plant. 

Everett—Thomas & Lieber, owners of a box factory a 
Seattle, and a shingle mill at Anacortes, will erect a shing|: 
mill on Lake Goodwin with a daily capacity of 200,00/ 
shingles. 

Mukilteo—James Doucett & Son are reported contem- 
plating building a double-block mill at this point with « 
eapacity of 125,000 shingles daily. 


West Virginia. 
Horton—The Condon Lane Boom & Lumber Company is 
building a new mill and factory here. 


British North America. 

Cedar Cove, B. C.—The Red Cedar Lumber Company i: 
rebuilding its mill which burned a few weeks ago. 

Fernie, B. C.—The k Lumber & Manufacturing Com 
pany, whose mill was destroyed by fire last week, will erec! 
a temporary ed on the old site. 

Nanaimo, B. C.—The Ladysmith Lumber Company has 
established a mill here with a daily capacity of 75,000 feet 
and will replace the old mill at Fiddicks. 

Sapperton, B. C.—It is said that the capacity of the Bru 
nette saw mill will be doubled. 

. Winnipeg. Man.—T. A. Burrows will establish a sav 
mill near this place in Duck mountain. 
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RESOURCES, FACILITIES AND PERSONNEL OF A LEADING REDWOOD MANUFACTURER. 


A BIG REDWOOD HOUSE. 

San Francisco, Cau., Oct. 9.—The recent reorgani- 
zation of, the Pacific Lumber Company and the: increas- 
ing of its capital to $10,000,000 are another evidence of 
tle development of redwood lumber manufacturing in 
California. The Pacific Lumber Company is one of 
the largest producers of redwood lumber and since the 
advent of Selwyn Eddy, formerly of Michigan, and his 
associates in the company it has taken a more promi- 
vent place in the supplying of the eastern demand for 
redwood lumber. 

This concern maintains a large wholesale and _ (lis- 
tributing vara in San Francisco with a capacity of 
ubout 25,000,000 feet and keeps on hand at all times an 
air dried stock of redwood lumber for eastern ship- 
ment. ‘This yard is used as a storage place in order 
tc facilitate eastern shipments and to supply the local 
jobbing trade, and for this reason it 1s well squipped 
to supply quick demands for redwood lumber in straight 
or mixed earload lots, with shingles, lath ete. 

The mill of the Pacific Lumber Company is at Scotia, 
Humboldt county, California, and is running night and 
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PrHUROUGH THE PACIFIC LUMBER COMPANY'S TIMBER, 


day, turning out about, 325,000 feet every twenty-four 
The mill is equipped with three band mills, one 
small pony gang and a band resaw. In addition to the 
mill are a cutting room, planing mill and shingle mill, 
the last named with capacity of about 150,000 feet a 
day. The aggregate timber holdings of the Pacific 


hours, 


Lumber Company are about 55,000 acres and at the rate 
this is being manufactured into lumber it will require 
100 years to exhaust its timber supply. The company 
maintains three boats running steadily between Field’s 
Landing, its shipping point on Humboldt bay, and San 
I'rancisco. 

While the Pacifie Lumber Company does not manu- 
facture redwood doors it is a 
large stockholder in the Redwood 
Manufacturers Company, Black 
Diamond, Cal., and can supply 
ihe demands of its customers for 
redwood doors and lumber in 
mixed carload lots. An _ equip- 
ment for the manufacture of 
stave columns was put in recently 
and the company is in the mar- 
ket to furnish redwood stave 
columns. 

The same interests that own 
the Pacifie Lumber Company 
owned the Freshwater Lumber 
Company. The latter company 
was organized several vears ago 
and had acquired extensive tim- 
ber holdings on Humboldt bay. 
The newly organized Pacifie 
Lumker Company takes over the 
holdings of the Freshwater Lum- 
ber Company, and will make no 
change in the policy of the con- 
cern, as business will be carried 
along similar lines as heretofore. 

The officers and directors of 


rYVICAL TIMBER IN 


ing for the lumber business from his father and during 
the year or so that he has had charge of the San Fran- 
cisco yard and eastern business he has acquired a knowl- 
edge of re@wood lumber and is finding a ready market 
for it throughout the eastern states. For many years the 
Pacific Lumber Company is destined to be an important 
factor in redwood lumber manufacturing in California. 





THE HOLDINGS OF THE PACIFIC LUMBER COMPANY. 





the Pacific Lumber Company are 
as follows: Selwyn Eddy, presi- 
dent; William H. Murphy, see- 
retary and treasurer; Edwin M. 
Liddy, assistant to the president; 
F. B. Richardson, assistant treas- 
urer; IF. H. Winters, assistant 
secretary. The directors include 
William H. Murphy, Detroit, 
Mich.; TT. E. Dorr, Saginaw, 
Mich.; E. D. Kenna, Chicago; 
I’. M. Murphy, Prescott, Ariz.; 
Selwyn Eddy, San Francisco; H. 
M. Robinson, Pasadena, Cal.; FE. 
H. Flynn, George E. Avery and 
I’. A. Robinson, of Detroit, Mich. 

Kdwin M. Eddy, who is the as- 
sistant to his father, Selwyn Ed- 
dy, the president of the company, 
is also manager of the San Fran- 
cisco yard and looks after the 
company’s eastern sales. Selwyn 
Eddy has been long and favorably 
known in the lumber trade of 
































Michigan, where he has been an 
important factor for many years. 
Edwin M. Eddy inherits his lik- 





BRIDGE ACROSS THE TRIBUTARY OF THE EEL RIVER, ON THE PACIFIC 
LUMBER COMPANY'S PROPERTY. 





EARLY NEWS OF THE SEASON’S LOGGING OPERATIONS IN WISCONSIN AND MICHIGAN. 


MENOMINEE RIVER NOTES. 

MARINETTE, Wis., Oct. 18.—The end of the sawing 
season on the Menominee is in sight. The boom com- 
pany will cease the sorting of logs within another week 
and seme of the mills will have to close, notably the 
Marinette Lumber Company, of this city, and the two 
\lenominee mills. The N. Ludington Company, with its 
two mills, the Hamilton & Merryman Company, with 
its two mills, and the Sawyer-Goodman Company will 
continue sawing until about the middle of November. 
The season will close a little earlier this season than 
last. 

The small amount of logs sorted this year by the 
hoom company furnishes a surprise. The total will 
ot be more than 90,000 feet. This is small when it is 
taken into consideration that the boom company dur- 
ing its banner year sorted over 600,000,000 feet. The 
total does not represent the amount sawed in Marinette 
and Menominee, as about 75,000,000 feet comes by rail 
which formerly was sent down the river. All the logs 
ibove the marking gap have been cleaned out and for 
over a week deadheads have been raised to keep the 
hoom company in logs. Last year over 140,000,000 feet 
t logs was sorted. 

The project of raising all the deadheads in the 
\lenominee river and its tributaries now that the tim- 
ber is playing out is one that is being seriously con- 
sidered by local lumbermen. Estimates indicate from 
150.000.0900 to 200,000,000 feet on the bottom of the 
various streams, principally in the main river. It is 
probable that the boom company will undertake experi- 
ments to learn the best manner of recovering this lost 
timber, which is very valuable, as a good part of it is 
white pine. The logs are of course in perfect condi- 
tion, as water preserves them. The most feasible plan 
and the one that may be followed is to build a large 
portable saw mill and saw the timber along the river 
as it may be raised. Ancther plan suggested is to 


raise the timber and let it dry ou the banks and then 
float it down. 

No adjustment of the loss on the lumber burned in 
the yard of the N. Ludington Company has been made, 
although the owners have been patiently awaiting the 


arrival of the insurance men. The latter have been busy 
fixing the loss in the big Rhinelander fire. 

The Sawyer-Goodman Company purchased — recently 
1,200 acres cf timber land near Crandon, Forest county, 
Wis. With the timber it had to buy a saw mill. ihe 
timber will be brought to Marinette and sawed, but 
the company has no nse for the mill. The company is 
logging this year 200 miles from Marinette, the far- 
thest point from its mill that any local concern ever 
logged. 

The Wisconsin & Michigan Railway Company will 
build fifty miles west next year on its Holmes branch 
and will penetrate large hardwood and hemlock belts 
in Forest ard Vilas counties which will be made tribu- 
tary te Marinette and Menominee. Ultimately the road 
will extend to Duluth. The company is also buying 
considerable timber along its new right of way. 

The Marinette Lumber Company has as yet made no 
desision in regurd to running next year. If the com- 
pany can secure sufficient timber it probably will run 
at least part of the year. Logging is now on in earnest 
and all the companies have camps started. All expect 
to put in big stocks this winter. There is a big demand 
for men and some of the companies are finding it hard 
to get a sufficient number. 

The work of rebuilding the tramway destroyed by 
fire in the N. Ludington yard is well under way and 
several hundred feet has been completed and is now 
in use. 

Soot and cinders from the smokestacks of the Pesh- 
tigo company in Peshtigo, Wis., no longer will dirty 
the streets and houses. A patent net has been placed in 
sach of the stacks. The net is the idea of an Oshkosh 
man and is placed at the base of the stack and throws 
the cinders back into the fire without interfering with 
the draft. Hitherto when an adequate draft was sus- 
tained it was impossible to correct the evil 





SAGINAW VALLEY NOTES. 
Bay Crry, Micu., Oct. 17.—Frank Buell, who does the 
logging for the Wylie & Buell Lumber Company, ex- 
pects to put 40,000,600 feet of logs on the cars the 


coming year. Aside from the 20,000,000 which the mill 
of the company at Bay City is expected to convert into 
lumber next year the company furnishes about 10,000,- 
000 feet to the Bliss & Van Auken mill at Saginaw 
and to some other parties. 

At the headquarters camp of the W. H. White Com- 
pany, near Boyne City, 303,507 feet of logs was taken 
from the tree, cut and sawed and put on Russel cars in 
a single day, seventy men and fifteen teams doing the 
stunt. 

The Coan Lumber Company will operate near Nolan 
this winter and will put in about 3,000,000 feet of 
mixed timber. 

Barney Kropp is starting a logging camp four miles 
from Johannesburg, where he has taken a contract that 
wil! last a year to put in timber for James Smith. 

Hunter Bros. are putting in several cedar camps on 
the east end of the McLeod branch of the Manistique 
railway, where is timber for a 3-year cut. 


ee 


A MOTHER’S APPEAL. 

About eight years ago the call of adventure appealed 
to Fred Rivet, who left his home in Cedar Springs, 
La., for the free life of the woods, bidding farewell 
the last time she has seen him to a loving mother, Mrs. 
Joe Rivet, now living at 13 Turner street, Grand 
Rapids, Mich. With him went three of his chums— 
Claude Brevander, Charles E. Jackson and James 
Hager. These young men worked in camps in Louisi- 
ana, in northern Michigan, Wisconsin and, it is re- 
ported, in British Columbia. Beyond this nothing has 
been learned of their movements and nothing is known 
of their whereabouts. The mother of Fred Rivet has 
unceasingly sought to locate him, using her little means 
so far without avail. Mrs. Rivet is aging rapidly with 
worry over her missing. son and her one ambition is 
to hear from him or, failing that, to know definitely 
of his death. She sends a pathetically worded appeal 
to the AMERICAN LUMBERMAN and it is hoped that this 
item may meet the eye of some one who can and will 
send to the address given comforting tidings to a deso- 
late mother who awaits prayerfully a prodigal son. 
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REALM OF THE RETAILER. 


Saley on Active Mentality—Color Blindness in Trade—Striking Out for Oneself—Binding a Trade with a Drink—Department 


Metal With the True Ring. 


When we are on our way to see a man it is no doubt 
natural with the most of us to anticipate how he looks 
and how he will act. I will admit it is that way with 
me, which is proof that I am not the rounded out being 
that a creature that is said to be but little below the 
angels should be—and that you know is where by high 
authority we are classed—for what sense is there in 
painting brain pictures by anticipating in advance 
what is coming? <A better way would be to let the 
brain quietly rest until there is something it can do 
to advantage. If we used our brain only when it was 
necessary it would be powerfully strong when we did 
use it. This wondering what they will see I find is 
indulged in by the great majority of the dealers whom 
I visit—that is, the strangers—as I can readily under- 
stand by the looks of surprise that sweep over their 
read it in their minds that they have 
been thinking that the artist in those wonderful little 
cartoons has earicatured me, not dreaming there could 
be a mortal man who was as true to that picture of 
me as one pea is to another. Yet (after the shock has 
worn off) they have told me that my looks were not 
so much against me after all; that once acquainted 
they were so entranced by my lovely and quiet dis- 
position that they would forget how like thunder I did 
look. Jt is better to have a little shine on the inside 
than to have it all on our boots and diamonds. Espe- 
cially for an intensely homely man it is better. 

That morning as I was going out to the man’s yard 
I was picturing him in my mind, and I didn’t hit it 
within a row of cherry trees. I met a young man in 
the office and asked him if the boss was around and 
he said he supposed that he was the boss. ‘*I don’t 
believe I want to take the paper,’’ he said, glancing 
at my ecard. ‘‘If you didn’t refuse until I asked you 
to take it it would be a million years from now,’’ 
I replied. He looked at me for a moment and said he 
didn’t’ understand that kind of talk. Then I tried to 
make it plain. I said to him that not one dealer in a 
dozen could understand how a lumber paper could pay 
a serub seribbler $4 a week and his transportation on 
freight trains unless he sold something. Not another 
trade paper on the face of the earth does it, which 
makes it all the more inexplicable. 

Then in a little talk I tried to make it still plainer 
to him. ‘‘I believe it costs the paper not a cent less 
than $10,000 a year to place my department before its 
readers, and of the two I think I am under rather 
than over the correct amount,’’ I said. ‘‘If a retail 
dealer doesn’t think that he ean learn something from 
it, who wants him to take the paper? My line is 
I am here in your town hoping to get an idea 
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“After the shock has worn off.” 


that will benefit some dealer elsewhere. You can’t 
make a whistle out of a pig’s tail, and when I come 
in contact with a dealer who is a pig’s tail—figur- 
atively, understand me—I go right along and find one 
who is of the stuff from which a whistle can be made, 
and with this dealer, especially if he drives a good 
horse and smokes fine cigars, I am willing to commune, 
swap experiences and stay around as long as he wants 
to see me. Do I look like a big business man? No, 
I thought I didn’t. Have you seen many big business 
men who dress as loud as I do and wear as big 
diamonds? No, I thought you hadn’t. Which proves 
the idea I have in my mind. The fate of the AMERI- 
CAN LUMBERMAN, financially, is in the hands of big 





Store Methods in the Lumber Business. 





business men and not one of them wears fancy waist- 
coats, openwork socks, or a diamond as large as a pin- 
head. You will! find all these things on the editorial 
side of the house. The opinion is common that I drum 
and keep up the subscription list. Huh! In a business 
way place me alongside of the man who has the sub- 
scription list in charge and I would not be as large as 
a fraction of a cent. No, there is ’igh Hinglish blood 
in me and I refuse to mix with vulgar business farther 
than that I grasp my salary cheek with avidity.’’ 

















“T ascertained something.” 


Following this brief explanation our cogs meshed, and 
as we were going out to the shed the dealer remarked: 
‘*Darned if I can remember when a stranger visited 
my office before who hadn’t something to sell.’’ 

I couldn’t praise this young dealer as a stockkeeper. 
One of the yard force was piling yellow pine drop 
siding in a bin in a decidedly poor manner and in the 
work of the employee I saw the hand of the proprietor. 
An inspection of any yard is very liable to disclose 
the way the owner would have done the work himself. 
There are foremen who improve on the ways of the 
proprietor, but when a foreman does his work poorly 
I have observed that his ways are about on a level 
with those of the man who owns the stock. A man 
could have spent half a day around these premises 
slicking them up. At the foot of the big shingle pile 
loose shingles were scattered. A bunch had been 
broken open and instead of repairing the damages the 
shingles were thrown to one side. In plenty of yards 
this slopwork would not be countenanced for a moment. 
Several years ago when walking through a yard in 
Illinois with the proprietor he stopped suddenly near 
the pile of shingles and called John, the foreman. 
‘How much are those shingles worth a bunech?’’ he 
asked. ‘‘Seventy-five cents,’’? was the reply. ‘‘If 
you should see 75 cents on the ground you would think 
it was worth picking up, wouldn’t you?’’ he asked, 
pointing to a bunch of shingles that was being seat- 
tered. The foreman saw the point, and I observed 
before I left the premises that the bunch was re- 
banded. 

Several subjects were brought to the attention of 
the dealer, but I could not discover that he held an 
opinion concerning any of them that was more than 
mediocre. Simply a common sort of a fellow, pegging 
away trying to make a living selling lumber, he seemed 
to be. I.looked at my watch and in twenty-five min- 
utes I must be at the hotel to catch the bus for the 
train. Then the dealer stuck his hands into his pockets 
and remarked that he wished the lumbermen of the 
town would unite for better prices. Said he: ‘‘I am 
selling dimension at $3 gross profit and I ought to 
get $4. Would sell every stick as much at $4 as at $3. 
I telk higher prices to my neighbors all tie time. 
Soandso says we couldn’t do it, but I tell him we 
could do it if only we would. It is nonsense to say 
we couldn’t do it. I have $11,000 invested here in 
stock, am putting in good years of my life, and I think 
I should be paid for it.’’ In this way he went on for 
five minutes advocating profitable prices. Instinctively 
I took off my hat while listening to the young fellow. 
He was a new comer, a young man who had east his 
lot alongside of older and more experienced dealers, 
who was trying to show them the way in the matter 
of profit getting. Naturally one might look for him 
to be wriggling around in the way of prices in order 
that he might get his share of the trade. Not a 
wriggler—but a stone wall; that’s what he is. I for- 


gave him for being an indifferent stockkeeper. This 
one rare quality of his overkalanced all the defects 
I had seen in him. As I threw my cravenet over my 
arm and started for the hotel 1 suppose that the 
dealer was ignorant of the fact that he had furnished 
me with an idea. 


Those Chairs in the Front of the Shed. 


Some of you have from three to a half dozen chairs 
in the alley at the entrance to the shed which have 
paid for themselves a hundred times over in comfort, 
and possibly in business. During the summer I have 
enjoyed these chairs while the breezes would play 
through the alley and fan my brow. Personally, I wish 
more of you had them. In a right hot day I believe 
there are few cooler places than a lumber shed, and 
when the temperature is melting, if in one of these 
chairs with a piece of a lath to whittle a fellow can’t 
take comfort it isn’t in him. 

Another object of these chairs is that the oldest 
residents may rest in them on their way to town and 
make even the delivery horses and mules stare at their 
big stories. These oldest residents are the salt of the 
earth, inasmuch as we would not know were it not for 
them what wonderful events had taken place. The 
pastor of the chureh to which the dealer belongs 
dropped in one forenoon and for an hour we had the 
best kind of a chat. When he had found out what I 
was hiking around the country for he wanted to know 
about the lumber industry in general, and in return 
I ascertained something about the inside of the preach- 
ing business. I suppose that the people who occupy 
thesé chairs are something of an index of our popu- 
larity. If we are men with whom our neighbors like 
to associate they stop with us for a few minutes, and 
if we are not of that kind we may think that the 
small amount we paid for the chairs at the second 
hand store came near being thrown away. 

I have heard considerable business talked in these 
chairs. A contractor settled a deal that involved 
$3,200 while he, the dealer and I were occupying three 
of them. They showed no disposition to go into the 
stuffy little private office and talk the details over. 
They talked prices and terms openly and once compli- 
mented me by asking my opinion of cypress for a 
porch floor. I told them there was nothing better and 
they put it in. I want the cypress manufacturers to 
know that I have been the means of selling enough 
of their product to lay a 6x12 porch floor. 


Blindness of the Perceptions. 


Maybe it was for the reason we had exhausted so 
many subjects that the dealer asked me if I was color 

















“A deal that involved $3,200.” 


blind. ‘‘No? Well, I am. I can’t tell blue from 
green,’’ said he, ‘‘and this defect in my sight has 
caused me to use the mantle of charity where otherwise 
possibly I might not, as I would say to myself, ‘Great 
guns! If I can’t tell blue from green there must be 
a host of people who are unable to discern other 
things.’ I had a young man who was working for me 
and I believe in his way he was as blind to order as 
I am to blue and green. It did not appear to be in 
him to keep things in good shape. Any trying to teach 
him was time spent uselessly. He simply wouldn’t 
learn. He had no eye for the evenness of the boards 
in a pile. At first I thought it was carelessness on his 
part, but if I stood right over him he would do no 
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better. Finally I told him that as he could not learn 
my way I should have to get along without him and it 
same near breaking his heart. He felt so worked up 
over it that I gave him a place in the stable, and there 
never lived a better boy to take care of the horses. He 
could do that, but he couldn’t pile lumber. He was 
a good fellow and I really believe it was. his intention 
to do his best in every position. 

‘‘The first partner I had was blind on prices. He 
was the worst buyer I ever knew. It appeared to be 
his plan to buy lumber whenever it was offered. We 
would talk over the situation together, possibly decide 
that in our judgment a certain lumber would be 
cheaper, and dogonit the next day if a salesman had 
been along if I wouldn’t find that offhand he had laid 
in the stock we had discussed—the very stock that 
we had talked might go lower. We were partners for 
twelve years and at first my interest and experience 





x 


| | | 











“That's the paper! 


were such that he did not feel like consulting me to 
a large extent, but after a few years I believe the 
old man became ashamed—at any rate he turned the 
buying over to me. There was a good, honest partner, 
who was working for the interests of both of us, a man 
whom I would trust in everything except in buying, 
and I doubt if he could learn to be a buyer in two 
lifetimes. In a way he was judgment blind, just as 
I am color blind. I am all right on all colors but 
green and blue and he was all right on everything but 
buying. He could estimate, sell, collect, but as a buyer 
he fell flat.’’ 

I asked this dealer if he thought that some of the 
yardmen who are pitching prices which not only 
knock out their neighbors but themselves are troubled 
with a species of business blindness and he said if so 
they ought to be operated upon. He has a competitor 
of this kind and I gathered from what I heard him 
say that in his opinion it would not be a bad operation 
if his head were cut off. 


Lights and Shadows in Trade. 


On the desk in the office of a yardman back a few 
towns there were four lumber papers. ‘‘That’s the 
paper,’’? the dealer remarked, picking up the AMERICAN 
I.UMBERMAN and slapping it down on the desk, ‘‘ but 
[ should not know how to get along without any of 
them. I read a lumber paper for both enjoyment and 
information. Say, who is that fellow that writes the 
poetry in your paper? Whoever he is, he is blank cute. 
! always read the ‘Realm of the Retailer’ first, then 
I turn to the poetry, and let me tell you business is 
brisk if I don’t read those two things the day the 
paper puts in an appearance.’’ He says he takes the 
lumber papers home with him on Sunday and that 
when he comes to the office Monday morning he knows 
pretty well what is going on in the lumber world. 

It was a pleasure to talk with this man. He knew 
the status of the demurrage question, was acquainted 
with association work, was saving money by insuring 
in the mutual companies, could talk intelligently on 
shed construction, was alive to the decrease in the 
timber supply and discussed the probable material that 
would take the place of lumber—in fact he was a man 
who showed by his conversation that he had brains and 
that he used them in his business. 

As the old time novelist was wont to say, The scene 
changes. I asked the conductor to ‘‘pull’’ my mileage 
to a certain town and in this last town the exhibition 
of lumber lore was of a different character. If the 
dealers there know anything that is transpiring out- 
side their own little burg I failed to make the dis- 
covery. One line yard manager there appeared to be 
a first rate fellow, but instead of being up in lumber 
lore as I know it would please him to be he was 
groveling in the basement. He said his company at 
one time subscribed for a paper for him, but of late 
he had not received it. Of the three dealers in town 
not one of them knew in what district association 
territory he was doing business. 

I thought I would take a shot at the only shed 





there is in one of the yards. The yard had been run- 
ning for about six months and during that time has 
not received all told more than five carloads of lumber 
and one of posts. A competitor said the amount re- 
ceived was only three cars of lumber, but a traveling 
salesman told me he knew better, and I think he did. 

Here is the point: This yardman starts in with a 
capital of $1,400 and expects to compete successfully 
with two older and rich concerns. In six months he 
has not sold more than two cars of lumber. The first 
he knows he may be informed that he is not legitimate 
dealer, following which information he may have 
trouble buying stock. He probably could not now 
duplicate the order with the company from which he 
bought his first lumber. The man up the tree would 
see nothing but failure in such an undertaking. There 
is not room for more than two yards in the town, and 
if the third man did succeed it would be because he 
had a wad of money in his pocket, knew his business 
and hustled. 

This man is making a mistake that I have seen made 
several times. He was foreman in one of the other 
yards and, having served in that position for several 
years, concluded to strike out for himself. This strik- 
ing out for one’s self is commendable, but the success 
of the move depends on whether the man knows how, 
when and where to strike out. Very often the bump 
of conceit that adorns the employee’s head is abnor- 
mal. Some yard foremen seem to think that because 
they have waited on the trade of a yard for a number 
of years they have a mortgage on it. In their estima- 
tion they become all important while the man who 
owns the business sinks into nothingness. For the 
reason that this man overrates himself and underrates 
others he will not succeed. When we fail to see our- 
selves as others see us it would be better to have a 
guardian appointed before we engage in a_ business 
undertaking, 

Foremen sometimes strike out for themselves and 
succeed, and when they do so they are prompted by 
some other idea than that they are it and others are 
nothing. A foreman once unburdened his heart to me, 
asserting that in his belief if he should make a change 
he would take three-quarters of the business of the 
yard with him. The probability is he would not take 
an eighth part of the business with him. You and I 
may think we are great fellows in the estimation of 
the public, but when that public comes to paying its 
money for lumber it would as soon pay it to the third 
fellow as to us. When it comes to a showdown the 
business world comes near being as cold as an icicle. 
The foreman should bear in mind also that if lumber 
consumers have much of an antipathy to a dealer they 
are not going to his place to buy lumber just because 
some particular foreman is there to sell it to them. 
There are foremen who in the long run would make 
money by it if they would pin that sentence in their 
hats and think of it lowery days. 

I pity the man who does not succeed. Philosophers 
tell us that if a man does not succeed he is not 
worthy of suecess—that he is not one of the fittest, 
hence has not survived. But all this philosophizing 
does not do away with the feelings of a man. Success 
may come through ignorance, still we grieve over the 
failure as keenly as though it had been brought about 
by other means. And how could we do otherwise so 
long as ignorance is bliss? 


Drinks or No Drinks. 


This is written on my 3-acre Iowa farm and I feel 
so independent that I am saying about what I have a 








“The only shed.” 


mind to. A few mornings ago a hobo came to my 
back door and asked for something to eat. We had 
just arisen from the breakfast table and fortunately 
there were portions of the loaves and fishes left. My 
best girl, thank God! is a paragon of kindheartedness, 
so-she provided the hobo with all he could hold, and 
after he had eaten I proffered him a cigar and together 
we sat on the porch. Maybe:some of my highheaded 
neighbors may have passed and turned up their noses 
at the sight, but if I had known they did it would not 
have disturbed me. I was communing with a tramp, 
yet at the same time with a human soul, and possibly 
with a soul that some time in the future will shine as 
brightly as will yours or mine. For the moment I 
wanted him to forget that he was a tramp. How do 
I know but the circumstances that drove him to tramp- 
ing would drive me to doing the same thing? Any- 
how, I don’t expect that the devil will get me for 
showing a kindness to an unfortunate. I was inter- 
ested in the story told by this tramp. He said he 


had been sick, but people would not believe that a 
tramp ever was sick and expressed no sympathy. He 
said he would go from house to house and the ladies 
would tell him they had nothing to give him, while 
often he would see a loaded table through the open 
door. If they would tell him they did not want to 
give him a bite it would ke all right, but he did not 
like to hear them prevaricate in that way. Before 
long he began to talk shop. His conversation ran 
largely to ‘‘hosses’’? and he poured forth a fund of 
information about trotters and racers. He had served 
in the stables of noted horsemen and knew them and 
their methods. When he was talking about trotting 
horses my ears pricked up, and figuratively I sat at 
his feet absorbing ‘‘hoss’’ knowledge. 

The point is this: Neither my best girl nor myself 


treated this tramp like a human being expecting one 
out of 


eent in return. She did it her kindness of 











“Give him a bite.” 

heart and I trailed along after her. Which leads me 
to remark that if I should buy lumber of you and in 
return you should offer me a cigar, or a glass of ecireus 
lemonade, I should not consider it was a chromo as a 
reward for my good behavior in buying of you. I am 
given cigars and circus lemonade every week, and if 
I thought it was other than an expression of good fel- 
lowship I would toss the lemonade into the cuspidore 
and the cigars upon the floor. When a man everlast- 
ingly connects the amenities of life with dollars and 
cents he is molded from a poor quality of clay. 

Still I know that some men are influenced by these 
things. Among my acquaintances is a yard foreman 
who receives a salary of $2,400 a year. If ever there 
was an artist in selling lumber he is one. He is of 
foreign birth, deals with people of his own nationality 
largely and never sells a bill without piloting his 
eustomer across the street to a saloon. Were he to 
cut this custom short it might not take his trade away 
from him, but his principal would not like the custom 
discontinued, evidently thinking that in a sense it 
binds his customers to him. 

Recently I was in a town in which one of the yards 
had been moved. Formerly it was located in the 
saloon district, and having made a purchase the cus- 
tomer was taken to a saloon and treated. The expense 
of this was from $4 to $10 a month. After the change 
in location the manager broke the custom squarely 
off—perhaps on principle. He says if the consumer 
does not want his lumber unless the deal is to be 
topped out with a drink he can go elsewhere. It is 
his testimony that the change has not lost him a cus- 
tomer; and I should not suppose it would. The aver- 
age man does not pay hundreds of dollars for lumber 
for the purpose of getting a 10-cent drink thrown in. 
If he wants this 10-cent drink he can buy it himself. 
What the customer should be made to fee} is that the 
yardman conducts his business along liberal lines; I 
do not believe that once in a hundred tinies it is the 
drink that holds him. 

Some yardmen object to giving cigars to their cus- 
tomers and others buy cigars for distribution by the 
wholesale. There is a dealer in Illinois who uses so 
many cigars in his business that certain salesmen visit 
him as regularly as they do the cigar dealers of the 
town. 

Selling at Even Dollars. 


You will not find many fractions of dollars quoted 
in the retail yards. Why? No man ean tell except 
that it has become the custom so to quote. Perhaps 
we are not up to the mercantile tricks which prevail 
in other lines of trade. The great merchants in the 
large cities have learned that an article quoted at 
$1.98 is an inducement for the shop looker to buy 
when $2 would have the reverse. ‘‘There is no doubt 
regarding this,’’? the manager of a department in a 
big store in Chicago once said to me, ‘‘for we prove 
it every day.’’ 

After the business of the day was over the yardman 
came to the hotel at which I was stopping, and when 
we were sitting in easy chairs with our feet perched 
on the brass rail in front of the window sill we touched 
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on this subject. ‘‘I know there is something in quot- 
ing lumber in other ways than by the even dollars,’’ 
said he. ‘‘If I were going to establish myself in trade 
again I would do it too. To quote lumber at $26.25 or 
$30.50 would convey the impression that a dealer was 
We get that impression when we go into 
a «dry goods or grocery ‘store and see the figures manip- 
ulated in this way. Not long ago I saw a notice in a 
grocery window to the effect that three cans of a par- 
ticular kind of fruit would be sold for 39 cents, the 
inference being that other grocers sold them for 45 
cents. I saw a placard in a clothier’s window which 
read, ‘This suit is sold by me for $17.75,’ which of 
course was intended to create the impression in the 
minds of the people who saw it that his neighbor sold 
a like suit for about $20. These merchants are sharp 
enough to take advantage of human weaknesses. | 
certainly believe that if tomorrow I should go to 
quoting prices at 10 cents, 20 cents, 35 cents, and so 
on, above even dollars, a lot of folks would think that 
I was just cutting the gizzard out of prices. And when 
making these prices I would as soon raise them above 
the even dollars as previously quoted as helow them, 
As I said, if I ever should locate in another town this 
is what I should do, and if vou ever hear of a scrap 
in this town you may know I am doing it.’’ 

Having turned this subject over in your mind you 
will conclude that under certain circumstances it is 
one worth thinking about. TI should certainly dislike 
to have a competitor come at me in this way. I should 
know it was the purest bosh; but others would not 
know it. We might explain it to a few, but when a 
competitor ’s methods are such that we have to explain 
them tor the time being he has us on the run, for nine 
times in ten the prospective customer will think that 
we are knocking our neighbor as a means of boosting 
ourselves. I have noticed that the most successful 
dealers are they whe saw wood and talk little about 
their competitors. Sawing wood amounts to more 
than talking any day. In a town in which there was 
a hot fight, in the hour T was at his yard one of the 
dealers talked more about the ways of his competitor 
than anything else and at the other yard the dealer 
did not even mention his competitor. Which do you 
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THE LONDON MARKET. 
(From onr own correspondent. ) 

LONDON, ENGLAND, Oct. 5.—Business generally is pro- 
ceeding on uneventful lines and while things are kept 
moving there seems little or no prospect of a boom in 
the autumn trade. In the #. 0. b. market very little is 
doing and any sign of speculation on the part of buy- 
ers is notably absent; in fact, it looks as if the year 


selling close. 





will close with importers holding much smaller stocks 
than usual. The most cheering feature of the market 


is the state of the London dock stocks, which are within 
a very reasonable compass, and from the general point 
of view it is to be hoped that the present conditions 
will not be altered by rash speculation, which sometimes 
has been seen. 
London Dock Stocks. 

Stocks in the London docks October 1 and a year ago 
stood: 
1905, pieces, 
1,483,249 


1904, pieces. 
Fir deals 1,880,771 
© as 





BUG TQUPORES 5 sc.sicic.s.s BRR e ee wee 264,672 3.620.811 
Ronen Boars 5.5665 %s0tsacsea 4,085,098 : 4 
OR os Sin ese niwiy neers a ifl eneceiees WO t tot 7. 

BRINN cc ai gates hina ora RY, wh erare es 1,000,946 1,174,352 
5 RE PEC Peer ee eee ee ek TOS BAD 961,451 
Piteh gine Genls..s casas sees 93,282 71,221 


Totals 17,886,683 19.364,844 

It will be satisfactory for shippers to see that the 
dock stock continues to be well under last year’s figures. 
In floorings only is an increase on last year’s figures 
shown, but the present stock is well under the average. 
3altic battens are in a very favorable position. Stocks 
of both pine and spruce are well under the average, but 
unfortunately the demand has fallen away considerably. 
Pitch pine deals also are very lightly held, but the out- 
put is considerably below the normal. 

The Pitch Pine Business. 

Reports have been, far from encouraging for a long 
time, consequently it is pleasing to be able to note that 
a more hopeful spirit is prevailing and that during the 
Jast two or three weeks a revival has come in the 
European market, which has remained dormant for so 
long. A great deal of this is attributed to the improve- 
ment in general trade and the confidence gained by im- 
porters throughout the greater part if not the whole of 
the country. During the last few weeks dealers have 
wakened to the fact that their stocks are too small to 
meet the demand that has arisen and they are all more 
or less ready to receive sellers or their representatives 
and discuss business at prices which a very short time 
ago were unheard of. During the last fortnight some 
large transactions have taken place, sawn timber having 
changed hands at $15 for 30-foot average and $15.25 
to $15.50 for 32% feet. A contract was made last week 


for 4,000 loads of 3214-foot average at $15.25, which’ 


speaks for itself as to the improved demand. 

Frievds from the United States who came over early 
probably will regret having arrived so soon, as they in 
many causes disposed of their timber at prices which 
were low when compared with those which they could 
have realized had they the timber to sell today. Six 


weeks or so ago sales were being made as low as $14 
for 30-foot average, sellers basing their transactions 
on a $20 rate of freight. Rates have, however, gone 
entirely against sellers since then and $21.25 is being 
freely paid for one port United Kingdom or continent. 
This is for good sized boats, smaller steamers obtain- 
ing higher rates even than this, so that although sellers 
have been getting more money for their timber it has 
not all gone into the pockets of the producer; another 
untoward circumstance is the increased insurances de- 
manded, especially for deck loads. 

It is early as yet for much new business to be done 
in hewn timber, although several large orders have been 
placed recently for 1906 shipments at very fair prices, 
The short supply of lumber is having effect throughout 
the country. Buyers are anxious to cover their require- 
ments, but are finding that but very little is to be had. 
Current rates are $67.50 for saps, with prime 11-inch 
and up to $82.50 a standard. 


The Mahogany Market. 

The improved position which was noted last month is 
maintained. Demand keeps up very well, while arrivals 
have been very moderate. The latter comprise a cargo 
of Belize wood consisting of 900 logs, 800 logs of 
African, 270 logs of Cuban and about 120 logs of 
Guatemalan wood. The bulk of sales has been of Hon- 
dures woed, of which almost 500,000 feet has changed 
hands. This comprised a portion of the cargo ex 
Sarstoon at Belize. A portion of the wood was of 
exceptionally attractive character and realized an aver- 
age of a shade under 12 cents ‘a super foot, as much as 
94 cents a foot being paid for one particularly attractive 
log. About 250,000 of African (Axim) wood has 
been placed at an average of 8 cents a foot. A very 
inferior cargo of Tabasco (Laguna) wood brought 714 
cents, While a small parcel of Guatemalan wood from 
San Jose was competed for vigorously. 

The stock of wood in brokers’ hands at the end of 
the month reached the rather large total of 7,000 logs, 
but no less than 4,800 of these consist of Cuban wood, 


most of which are of small sizes and inferior char- 
acter, for which there is very little demand. Prime 


wood of whatever variety is in demand and would meet 
With a ready sale here, but no other should be shipped. 
This applies especially to African (with the exception 
of Gaboon) wood, supplies of which are not up to 
demand, 

American Hardwoods. 

Heavy arrivals of walnut lumber have not helped 
prices. The chief demand continues for medium and 
cull grades, the former being worth about 7 cents and 
the latter 5 cents a super foot. For first quality buy- 
ers will not pay the prices asked by shippers and their 
agents and accordingly the business done is not large. 
Whitewood (poplar) is not in a very healthy position, 
with only a very moderate demand for first quality at 
anything between 5 and 7 cents a super foot. There is 
a glut of lower grade wood and present values are 
about as follows: Clear saps, 314 to 4 cents; medium, 
5 cents, end culls, 2 cents a super foot. Quartered oak 
demand is poor and stocks !arge, so that shipments 
except on eontract are not recommended. Plain oak 
planks are inquired for in all grades, but in boards 
only first quality should be shipped. The market for 
satin walnut lumber is impreving and the wood is fetch- 
ing from 3 to 5 cents a foot, according to size and 
quality. 

Miscellaneous. 

The London Chamber of Shipping is still considering 
the form of pitch pine charter proposed by the Timber 
Trade Federation, which has been informed that the 
shipowners will shortly make a pronouncement on the 
subject. It is hoped that by the end of the year a set- 
tlement will have been arrived at. 

To ship a cargo of British Columbian pine to Copen- 
hagen seems on the face of it a somewhat peculiar 
transaction, considering the vast amount of timber 
available from the forests of northern Europe, but this 
has just been done by the British Columbia Mills, Tim- 
ber & Trading Company. This is believed to be the 
longest distance that a cargo of this wood, which will 
be used for engineering purposes, has ever been sent. 

Edward Moss, senior partner of Moss & Co., of Lon- 
don, sailed for the States September 30. Mr. Moss is a 
large operator in American hardwoods here and he in- 
tends to visit all the chief hardwood producing centers 
in the United States, 





FROM THE LAND OF THE AZTECS. 


Mexico, F. D., Mexico, Oct. 12.—An English com- 
pany is preparing to establish a number of large lum- 
ber mills in the Zongolica district, state of Vera Cruz. 
The forests of that section are said to be very valu- 
able. ; 

The Guerrero Development Company, composed of 
California capitalists, has been organized with a eapi- 
tal of $1,500,000 to develop 1,000,000 acres near Aca 
puleo. Much of this land is covered with valuable 
timber. The company will export on its own steamers 
from Acapuleo to other Pacific coast points in Mexico 
and the United States and colonize the land with 
American farmers when the timber shall have been 
taken off. 

Custom house reports to the federal government show 
a notable increase in the exportation of precious woods 
during the last three months. Immense quantities of 
hardwoods were shipped to New York, Bristol and St. 
James through Vera Crux and Tampico. Most of these 
shipments originated in Oaxaca, Guerrero and Vera 
Cruz. 

It is stated by B. S. Woodhead, representing the Con- 
tinental Lumber Company, of Houston, Tex., who is 
now in Mexico, that the development of the timber 
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resources of this country has not had the effect of 
reducing the importations of lumber from the United 
States. This is due, he says, to the facts that demand 
here is increasing and that the home product is far 
from sufficient to supply this. Mr. Woodhead says that 
the mills of Texas and Louisiana are exporting more 
finished lumber to Mexico than at any other time since 
the traffic was begun. Mexico produces an abundance 
of the commoner grades of lumber and building ma- 
terial, but when it comes to fine woods to be used in 
cabinet work or house panel work the lumber comes 
from the United States, because very little is being 
done toward handling the hardwoods that abound in 
certain regions of Mexico. 

Walter L. Lloyd, of Cincinnati, Ohio, has been in- 
vestigating the situation here with the view of estab- 
lishing a sash and door factory. He says that while 
evidently a great need exists for such an industry 
many difficulties would have to be overcome before the 
enterprise could ke made a success. In the first 
place, carpenters have no regulation size for doors 
or windows; openings are made in a building and the 
doors and windows are made to fit the openings, Tor 
this reason stock doors and sashes probably would not 
find ready sale. If local builders ean be induced to 
accept factory made doors and windows it is not un- 
likely that Mr. Lloyd will carry out his project. 

Lawrence F. Bedford and O. L. Velasco, of this city, 
have bought a tract of 100,000 acres of timber land 
in the Chilpancingo district, state of Guerrero. They 
will erect lumber mills. 

Greenlaw Bros. are preparing to build a large mill 
upon their timber land, near Chilpancingo. 


OVER THE CANADIAN BORDER. 


FOR FORESTRY IN CANADA, 

OTTAWA, ONT., Oct. 16.—Following is a copy of a 
letter issued by Sir Wilfrid Laurier, the premier of 
Canada, calling the forestry convention in January 
next: 

Canada possesses one cf the largest areas of virgin for- 
est of any country in the world and is ranked by European 
experts first or among the first of the important sources 
of the world’s timber supply for the future. 

The preservation of the streams in_ perennial 








and con- 


stant flow, which is largely controlled by the forests on 
ihe watersheds, will have an important influence on the 
industrial and agricultural development of the dominion. 
An expansion of our electrical and mechanical industries 
will be regulated to a great extent by water, which forms 
ihe greatest source of power in all countries, and some of 
our western districts are dependent on irrigation to insure 
the suecess of agricultural operations. In all the older 


provinces the clearing of the soil has been carried on to 
such an extent that the ill effects on the water supply and 
on agriculture are clearly marked, while on the western 
prairies the need of sheltering trees for houses and fields 
is seriously felt by the settlers. 

The early construction of the transcontinental railway 
and of other railways through our northern forested dis- 
iricts and the consequent opening of those districts to gen- 
eral traffic will increase the danger from fire, which has 
already been a most active agent of destruction. 

These conditions are not new; they have from time to 
ime received public attention and during the session just 
closed parliament authorized the summoning of a conven- 
iion for the more thorough discussion of the same. 

I therefore hereby call a public convention to meet in the 
ity of Ottawa on the 10th, 11th and 12th of January, 
1906, under the auspices of the Canadian Forestry Associa- 
ion, and to this convention are specially invited 

Members of the senate and house of commons; 

Tientenant governors of the provinces; 

Members of legislative councils and legislative assemblies 
{ the provinces ; 

Dominion and provincial forest officials ; 

Members of the Canadian Forestry Association ; 

Representatives of lumbermen’s associations. of boards of 
rade, of universities, of agricultural colleges, of farmers’ 
ustitutes, of railway companies, of the Canadian Mining 
ustitute, of the Canadian Society of Civil Engineers, of 
ssociations of land surveyors, of fish and game associations 
nd all others who take an interest in forestry. 


An invitation is extended to the bureau of forestry 
f the United States, the American Forestry Associa- 
ion and the state forestry bureaus and associations to 
end representatives to this convention. 





NOTES FROM MANITOBA. 


WINNIPEG, MAN., Oct. 16.—Indications are that the 
unber industry in the Rainy lake district will be very 
ctive this season and that the cut will be one of the 

eaviest in recent years. Several of the companies 

oing business in that district will receive heavy con- 
racts for the supply of construction material for the 
irand Trunk Pacific railway. <A scarcity of labor 
as resulted in an increase in the wages offered; a 
number of the operators have made $25 a month the 
minimum wage offered. In previous seasons it was 
inusual to pay higher than $26 for the best and most 

xperienced men. The reason for the shortage of 
abor is the unusually heavy wheat crop in the Cana- 
dian west, requiring the services of thousands of labor- 
ers for harvest and threshing work. Railway con- 
struetion is still active and with the high seale of 
wages being paid by the contractors there is not much 
chanee of inducing the laborers to go to the bush. A 
inonth later men will be coming in from the harvest- 
ing operations and from the railway construction 
work, which will afford relief for the loggers. 

James Harty is putting in a couple of large camps 
on Rainy lake. The Rainy River Lumber Company 
will establish two camps not far from Fort Frances 
and the Rat Portage Lumber Company intends to oper- 
ate on an extensive basis this winter. MeMillan Bros., 
of Devlin, are after a big contract for piles to be 
supplied to the Grand Trunk Pacific and if successful 
will have heavy interests in the woods. The Canadian 
Northern railway will give contracts for 1,000,000 ties 
again this winter. 

Tenders are being called for by Newton & David- 


son, of Winnipeg, for the purchase of the assets of the 
James Drake Lumber Company, which recently made 
an assignment at Bad Throat, on Lake Winnipeg, Mani- 
toba. The property to be disposed of includes 450,000 
feet of manufactured lumber and 12,000 logs in the 
bush; a complete saw mill equipped with boilers, en- 
gines, band and circular saws and electric lighting 
plant; 4214 square miles of timber limits at Bad Throat 
and other places on Lake Winnipeg; the steam tug 
Majestic and a barge, horses, logging outfits, camping 
outfits, lumber yard and office at Selkirk. 

Thomas Young, forest ranger at Dauphin, Man., has 
returned from a northern trip over the trade routes. 
His principal mission was to post notices giving warn- 
ing to parties who start fires in the woods that they 
must be extinguished before leaving. He noted but 
little damage in the northern timber stretches of the 
province this fall through carelessness with camp 
fires. 

John A. Oliver, the newly appointed crown timber 
agent for the Port Arthur district, has taken up quar- 
ters in the offices formerly occupied by the late Mr. 
Munro. E. L. Bliss, of Sudbury, has been appointed 
forest ranger and assistant to Mr. Oliver. 

Reports from Lethbridge, Alta., state that the lum- 
bermen of that town are pleased with the business 
done this season, as building operations have been 
very extensive all through the district. One lumber 
dealer in Lethbridge has had a turnover of more than 
$100,000 so far this season, 

The Brackman-Ker Milling Company is erecting an 
elevator at Fort Saskatchewan, Sask., which will have 
a capacity of 40,000 bushels. A raft of 80,000 feet of 
lumber has been floated down the Saskatchewan river 
from Walters’ mill, at Edmonton, for the construc- 
tion of the building. 

The steamer Monarch, owned by the Rat Portage 
Lumber Company, on Rainy lake, was considerably 
damaged by fire last week. 





AT ONTARIO’S METROPOLIS. 


TORONTO, ONT., Oct. 16.—Owing to the unprecedented 
activity of building and the numerous contracts re- 
maining to be completed before the close of the sea- 
son the demand for lumber continues brisk and the 
stocks on hand in the yards are small, leading to the 
expectation that a well sustained call from dealers to 
replenish stocks must come before winter shall set in. 
Supplies of low grade pine at the mills are shorter 
than usual, owing largely to the shipments to the 
United States; better grades are more plentiful. Hard- 
woods are selling well, with prices maintained, the 
demands of the furniture factories, which are busy on 
extensive foreign orders, having strengthened the 
market. 

The Ontario provincial board of health has issued 
a, circular to lumbermen, mine owners and others eall- 
ing attention to the law requiring a contract to be 
entered into with a medical man for attendance upon 
employees at camps. Last year saw a good deal of 
neglect in observing this provision; this season steps 
will be taken to enforce the law. The employees 
contribute not less than 50 cents nor more than $1 a 
month, receiving when ill free medical attendance, 
medicine and board. 

Hon. Nelson Monteith, Ontario minister of agricul- 
ture, has returned from an extended trip through the 
province, during which he investigated agricultural 
needs. He says that he was much impressed with the 
necessity of farm forestration, which in addition to 
regulating the water supply would in many cases be 
a good financial investment. He favors more particu- 
larly the growing of white pine, walnut and elm. His 
idea is that the government should take the matter 
up experimentally, having plots set apart for reforestra- 
tion at central points as a means of educating the 
farmers. 

The third volume of the Canadian census taken in 
1901 is out. Under the head of ‘‘timber, lumber and 
manufactures of’’ the following figures are given: 
Establishments, 3,034; capital, $89,959,336; wage earn- 
ers, 75,704; wages for labor, $18,966,763; cost of ma- 
terial, $39,087,761; value of products, $80,341,204. 





A BIG PLANT STARTED. 

October 2 the machinery in the big new saw mill of 
the Davison Lumber Company, Limited, of Bridge- 
water, N. S., started operations. Those in charge re- 
port that beyond the little natural stiffness in certain 
parts of this complete equipment the machinery is 
working nicely. The Davison Lumber Company, Lim- 
ited, claims that this is the largest and finest mill in 
the maritime provinces and certainly it has justifica- 
tion for the claim in view of the thorough equipment 
of expensive modern machinery and the time and in- 
telligent labor which have been devoted to the erection 
of this plant and the installation of its machinery. 

The Davison Lumber Company, Limited, is running 
what it characterizes as a ‘‘full fledged’’ logging rail- 
road. It began hauling logs August 1 and in Septem- 
ber with one engine, one log loader and logging cars 
sufficient to work double shift it brought in 3,000,000 
feet. It is expected to increase this output in the 
future. 

M. W. Teufel, managing director of the Davison 
Lumber Company, Limited, has had charge of the erec- 
tion of the new saw mill and the installation of its 
machinery and the superintending of the operation of 
the plant. J. M. Hastings, of Pittsburg, president of 
the company, has been at Bridgewater recently inves- 
tigating the work at that point, which has started on 
a career of heavy and efficient work intelligently di- 
rected. 
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WINTON 
WINTON 


The Most Carefully 
Manufactured Car in 
The World is_ the 


Winton Model “K” 


Observe the precautions taken to 
make it the safest and most service- 
able of motor cars: 

TEST OF STRENGTH.—We test 
exhaustively, on our Riehle Testing 
Machine, all materials in which 
strength is required. This machine 
exerts a strain up to 200,000 pounds 
(100 tons) per square inch, and by 
these tests we know that Winton ma- 
terial protects your safety a dozen 
times over. Note that we do not 
guess and take chances. Also note 
that we reject all material that does 
not satisfy our tests. Accordingly, 
material makers send us only their 
best products; the seconds go else- 
where. 


ACCURATE GRINDING.—We 
grind all our cylinders, pistons, piston 
rings, crank shafts, valves, universal 
couplings and transmission _ shafts, 
using tools that grind to the accuracy 
of 1-10000 of an inch. Only by grind- 
ing can we secure perfect fitting ma- 
chinery, absence of destructive fric- 
tion, the use and not the waste of 
power, lengthened life of working 
parts, and interchangeability of parts. 

INSPECTION.—We inspect every 
operation in the manufacture of Model 
K. By our system of factory reports 
we know exactly through whose hands 
each part passes, thus holding each 
employee directly responsible for his 
work, and by means of our corps of 
skilled inspectors, no mistakes can oc- 
cur without being detected and cor- 
rected. 

TEST OF WORKING PARTS.— 
We test all working parts of Model 
K—including engine, transmission, 
steering apparatus, running gear, etc., 
separately and assembled. These 
tests are so numerous and so thorough 
that it is impossible for any Model K 
to leave the Winton factory before it 
has been proved perfect. 

Grinding, testing and inspection are 
expensive operations; but our policy 
is to make the very best car on the 
market irrespective of price, and only 
by our extremely careful methods is 
perfection possible. 

Winton Model “K” insures your 
safety and gives you faithful service. 
For detailed information about it, 
write for catalogue No. Io. 








THE 


Winton Motor Carriage Co. 


Member A. L. A. M. 
CLEVELAND, OHIO, U.S. A. 
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| Stop-A-Leke Styck 
| REPAIRS LEAKS 
| PERMANENTLY 
| In any kind of 
roofing, Also Tin 
Gutters, Down 
Spouts, Around 
i Skylights, 
Wooden or Iron 
Tanks, Boats 
and Hundreds of Places Where Leaks Occur. 
Always Ready for Use. 
| Saves Labor, Time and Expense. 
You'll Find it the Most Useful Article Around the 
place. Sent by Express PREPAID to Any Express 
Office in U. S. upon receipt of 50c in one or two cent 
| stamps. 


| THE PHILIP CAREY MFG, CO. 


| LOCKLAND. CINCINNATI, OHIO. 





AN UNPARALLELED OFFER 


To every manufacturer using wood- 
working machinery of any description, 
who will tellus he saw this ad in the 
American Lumberman, we will send 
free of charge one of our 
Van Duzen Loose Pulley Oilers 
They do not waste or throw oil—can be 
used on alinost every size and speed of 
pulley. Tried and tested l5years. 7sizes 
all brass. Ask for price list 26 D. 

THE E. W. VAN DUZEN CO., Cincinnati, Ohio. 2 
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) — Schieren’s Weekly Advice. 


‘“*He who keeps off the ice 
F won't break through.’”’ 





And he who avoids cheap 





belting will avoid all the 
Send troubles of belting. 
forthe 7 
pixie Buy Schieren Belting 
Beit ” 
Leather It will certainly cost you less 
Book. in the end, and probably no 


more at the start. 


CHAS. A. SCHIEREN & CO., 43 Ferry St., New York., U.S.A. 


Chicago: 90 Franklin St. 
New York: 43 Ferry 8t. 
Pittsburg: 242 Third Ave. Pickhuben 4. 

Boston: 190 Lincoln 8t. Oak Leather Tanneries: 
Philadelphia: 224 No. Third 8t. Bristol, Tenn. 

Louis P. Rice & Co., New Orleans, La., Southern Agents. 


VOC VETVVVTTESTUTUTESUUB TSB 


(The Paint 
That Sells 


hich you can give your 


Denver: 1524 Sixteenth St. 
Hamburg, Germany: 
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On a 50 Gallon Assortment: 

20 1 gallon cans and 
6 5 gallon cans. 
On a 100 Galion Assortment: 


consisting of} 


REMEMBER : 


mav order dif- 
¥ M lay C rder an Boccia: of 3 20 1 gallon cans and 
t 5 rel OE eniN6 S"'1-16 5 gallon cans. 
; : =; | We will make you a special discount and 


allow freight. Illus. catalog on request. 


GEO. W. PITKIN CO., 
pay freight PAINT AND COLOR MAKERS, 
‘a Station C. CHICAGO. } 


PAROID ROOFING 


**The roofing of quality” 


























Standard of the U. S. Government, leading 
railroads, manufacturers and lumbermen. It 
is adapted for all kinds of roofs and climates, 


Ask for sample and our dealer's proposition. 


F.W. BIRD & SON, Makers, 
Established 1817 
EAST WALPOLE, MASS. 


NEW YORK, CHICAGO, WASHINGTON, 
Canadian Factory and Office—Hamilton, Ont. 


SAMPLE PAGES of tre Lumberman’s Actuary 


sent free upon request to any address 


AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO. 











THE PACIFIC NORTHWEST. 
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PUGET SOUND NOTES. 

SEATTLE, WASH., Oct. 16.—Within the last thirty days 
Seattle lumber firms have been asked to figure on 
30,000,000 feet of car material of all classes. This is 
the record for this part of the country and, while only 
a small part of the orders has been placed, it is not 
unlikely all will be accepted if suffigient time should 
be allowed for delivery. In no instance is a whole 
order being given to one firm or mill; they are being 
divided into small lots which millmen and dealers can 
handle without cramping themselves. Among the in- 
quiries received are: 


From Chicago, 800,000 feet of car siding, 200,000 feet 
of car flooring and 350,000 feet of car sills and bridge 
stringers. ; : ; i 

From Chicago & North-Western Railroad Company, for 


material with which to construct new ore docks at Ash 
land, Wis. (3,000,000 feet of timbers). 
From the Chicago, Milwaukee & St. 
pany, 3,000,000 feet car material. : 
From the Pennsylvania Railroad Company, for 
at Benwick, Pa., 4,000,000 feet of car material, 
siding, decking, sills and framing. Vartly placed. 
From the Haskel & Barker Car Company, for delivery at 
Michigan City, Ind., 2,500,000 feet car material. Nearly all 
placed. : 
From the American Car & Foundry Company, for delivery 


Paul Railway Com 
delivery 
including 


at St. Louis, 3,500,000 feet car material. Partly p'aced. 
From the Western Steel Car & Foundry Company, for 
delivery at Chieago, 4,000,000 feet car material. Partly 


placed. : 

From the Pullman Palace Car Company, for delivery at 
Pullman, 6,000,000 feet of all kinds of car material. 

Beside these several other orders of a smaller nature 
are offered. In some instances the railroads have agreed 
to send out their own ears in which to load the ship- 
ments. On all of these orders delivery is wanted 
within the next thirty to forty-five days and millmen 
are arranging at their mills to get the stuff ready on 
time. 

Lumbermen Receive Medals. 

Washington lumbermen carried off forty gold medals 
at the Lewis and Clark exposition and the state easily 
won first honors in lumber among all the state exhibits, 
With but few exceptions all exhibitors are entitled to 
show this highly honorable recognition of their prod 
ucts. Following is the list of those who secured the 
awards: 

Grays Harbor Commercial Company—Spruce planks. 

State of Washington—Collection of commercial woods, 
including interior finishing, columns, booths, facades ‘ete. 

Northern Lumber Company—Spruce planks. hs 

Panel & Folding Box Company—Berry boxes, fruit cases 
ete. : 7 
Northwestern Woodenware Company—Collection of pails, 
tubs, casks and firkins. a 

Larson Lumber Company—Cross section of fir, 

H. MeCormick Lumber Company—Section of fir tree 

Centralia Shingle Company—Red cedar shingles 

Nudd & Taylor—Wood gutters. 

F. D. Hann—Cedar doors. a 

Chehalis Fir Door Company—Fir doors. 

William Parks—Red cedar shingles. 

Clark-Nickerson Lumber Company-—Fir 
planks. ¢ 

St. Paul & Tacoma Lumber Company -—Fir 


and red cedar 


plank, natural 


finish. a . 
Gorham & Suthoff Company-—Five manufactured arches 
of native wood. : hoe ; . ; 
Stephens Bros.—Collective exhibit of office set, rustic. 


Fir tree. 
Paper Company- 


George Murphy 

Everett Pulp & 
of paper. 

Everett Interior Finishing Company 
of fir. 

Burfee & Letson—Shingle exhibit. 

Smith & Scudder 3room handles and tent pins. 


Pulp and twelve kinds 


Hand carved shield 


Cc. T. Canfield—Alaska cedar canes. ; 
Morrison Mill Company—Spruce and fir boxes. 


City of Ballard—Collective exhibit of forestry and man 
ufactured products. . 

Simpson Lumber Company—Specimen of fir eleven feet in 
diameter, used for office of Pacific county. 

Stephens Bros.—Rustic typewriter desk. 

Lincoln Shingle Company—Panel of red cedar shingles. 

Ferry-Baker Lumber Company—Tanel of fir interior fin- 
ishing lumber. 


Pat McCoy—Red cedar products. 


May Strike Back. 


Unless the railroads handling the lumber and shin 
gle trade of Washington shall take action to relieve 
the car shortage the Pacifie Coast Lumber Manufaec- 
turers’ Association may resort to an appeal to the 
state railroad commission for a ruling under the recip- 
rocal demurrage clause contained in the act under 
which the commission was created. This announce- 
ment is made by Secretary Victor H. Beckman and is, 
in fact, the only way daylight in the car shortage 
situation can be seen, 

Daily conditions here are growing worse. Orders are 
being refused because of inability to get cars. Prom- 
ises from traffic departments are plentiful, but their 
fulfillment is another matter. Not a mill yard in west- 
ern Washington but is stacked with cut stock for 
which orders are on their books, but not a foot of the 
material is moving. 

The association has evidence that the Burlington is 
turning over to the Northern Pacific sixty cars a day 
intended for the Washington lumber and _ shingle 
trade, yet it is impossible to get a Burlington car and 
the Billings route is closed to lumber and shingle ship- 
ments. 

A careful estimate of the cars short in this terri- 
tory at the present time places the number at between 
6,000 to 7,000, with no relief in sight. 


Cargo List Advances. 

The Pine Dealers’ Association, of San Francisco, 
which controls cargo prices in this territory, announces 
an advance in the coastwise list with every prospect 
that the foreign list will take a jump within another 
month. The base of the new list has been fixed at 
$10.75, an increase ranging from $1 to $1,50, 


About a month ago the association advanced the for- 
eign list to a basis of $11 and as it is usually kept con- 
siderably higher than the coastwise another advance is 
looked for before the end of the month. 

While the headquarters of the association is located 
in San Francisco, before making a new list the local 
cargo mills are consulted. ‘ 


Ballard Logs Seized. 


The question of whether or not loggers on this side 
of the boundary have the right to purchase logs cut 
in British Columbia probably will be settled in the 
provineial courts within a short time. Last week the 
British Columbia government seized a boom of logs 
shipped by Thulin Bros. to the Seattle Cedar Lumber 
Company, of Ballard, together with five other booms, 
three of which belonged to J. S. Emmerson, who has 
bought over seventy land loggers’ licenses in British 
Columbia permitting him to cut logs for export. The 
contention of the Canadian authorities is that the ship 
ment of log booms to Washington is contrary to law. 
Kmmerson has employed Attorney Joe Martin, formerly 
a member of the provincial parliament, and the matter 
will be settled in court. The decision will be an im 
portant one to many Washington men who get their 
supplies of cedar logs from across the line. 

New Lumber Mills. 

The American Timber Company has begun the con 
struction of a mill at Grotto, on the main line of the 
Great Northern. It will have a eapacity of 50,000 a 
day and be modern in every respect. 

The Ladysmith Lumber Company has completed a 
mill at Nanaimo, B. C. It will have a capacity of 
75,000 feet a day and will replace the old mill at Vid 
dicks, 

New Switching Charges, 

The Northern Pacifie has served notice on all mills 
located on the Seattle branch of the road and on local 
lumbermen that, effective at once, a charge for switch 
ing of $1 a car in addition to the regular tariff rate, 
will apply on the following spur tracks: 

Bryant-Hiner Mill Company spur; Machias, Redsmith 
spur; Arlington-Springfield Shingle Lumber Company spur; 
Near Milepost 22 on Lake Washington belt line; Lauderback 
spur; two and three-quarters miles west of Preston Love 
green spur. 

On the Pacific division—Auburn, gravel pit spur; two 
miles south of Cascade Junction, on the Wilkenson branch, 
A. L. Opdahl spur; Five Mile Point, south of Tacoma. 


More Railroads Wanted. 


Lumbermen are watching with interest movements 
supposed to be in the interest of new transcontinental 
lines of railroad, at Seattle and Tacoma. For many 
years rumors have been afloat of such a character as 
to raise the hope of the mill interests that the Chicago, 
Milwaukee & St. Paul would come to the coast. Af- 
firmative and negative official interviews produce noth- 
ing but speculation. 

The coming to Puget sound of one or more new trans- 
continental lines would prove a boon to the lumber and 
shingle market and place the mills in a much more 
independent position. One of the evils it would 
eradicate would be the annual ear shortage, which does 
more harm to the lumber industry than any other one 
or two things known to the trade. 

Shingle Closedown. 

D. W. Bass, president of the Shingle Mills Bureau, 
is engaged in sending out postal cards to all shingle 
mills asking them to indicate whether they desire to 
make the winter closedown for sixty or ninety days. 
The bureau at its last meeting agreed to make the 
‘‘still’’ period sixty days, but since then some of the 
mills have indicated that they would rather have the 
three months’ agreement put into effect. 


Among the Lumbermen. 


The Parker-Bell Lumber Company mills are engaged 
in getting out 700,000 feet of timbers to be shipped to 
Sault Ste. Marie and Ohio. Other orders are heavy and 
the mills are running to full capacity. 

George Loggle, the well known Bellingham millman, 
spent several days in this city last week and reports 
the mills of that district crowded with the best of 
orders. 

J. F. Foss, formerly of the Menz Lumber Company, 
now president of the Foss Lumber Company, of Win- 
nipeg, is in this city. He says he is not buying any- 
thing in the United States but is keeping in touch with 
the situation here and, when the time shall come, 
will be a customer of local firms, 

The Miller Lumber Company has purchased a shingle 
mill at Aema, Wash., and is operating it to capacity. 

Charles Champion, manager of the Clipper Shingle 
Company, spent several days here last week. He says 
the mills of Whatcom county are unanimous in favor of 
the two months’ closedown movement. He believes the 
shingle mills, for the first time, have their affairs in 
their own hands and that if good prices for red cedar 
shingles shall not prevail after February 1 next it will 
be the mill owners’ fault. 

Roy & Roy report large shingle orders for the week. 
— to the car shortage, however, shipments are 
slow. 

E. G. Butterfield, for the last four years in charge 
of the lumber department for Roy & Roy, has resigned 
and taken a position with the American Timber Com- 
pany, where he will have charge of the company’s 
shipping and be superintendent of its new mill at 
Grotto, 

The American Timber Company last week shipped 
an order of clear spruce to Glasgow, Scotland. 

Shingle prices at the mills are still quoted $1.40 for 
stars and $1.80 for clears, 

E. F. Heisser, of the E. F. Heisser Lumber Company, 
last week shipped a car of red cedar shingles to Missis- 
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sippi. The order is of note because of its destination 
being the territory of the cypress product. 

L. O. Hathaway, formerly buyer for the H. B. 
Waite Lumber Company and for several years con- 
nected with the Port Blakeley Mill Company, has be- 
come manager of sales for D. J. Cain & Co. 

The Great Northern still maintains an embargo on its 
cars via the Billings route. Not a single car is allowed 
off its own line for lumber or shingle shipments. What- 
ever orders are being sent forward go by way of 
Minnesota Transfer, 

W. I. Ewart is having installed in his office a com- 
plete set of timber land maps of the state of Wash- 
ington. They were prepared in the office of C. F. 
White, manager of the Gray’s Harbor Commercial Com- 
pany, at Cosmopolis, and are the most complete ever 
gotten out in the northwest. 
~ The H. C. Boleom Lumber Company last week ac- 
cepted orders for several million feet of car material. 
Manager W. M. Bolcom, in speaking of the orders, 
said: ‘‘Had I so desired I could have accepted 20,- 
000,000 feet of car material orders last week. What I 
did take were at satisfactory prices.’’ 

George Dysart, of the Southwestern Washington 
Lumber Manufacturers’ Association, spent a day here 
last week conferring with railroad officials on the car 
shortage in the southern part of the state. He says 
the lumber industry in his section is suffering for 
lack of cars and that the railroad promised to furnish 
relief, 





SOME SEATTLE SNAPSHOTS. 

SeEATTrLE, Wasu., Oct. 14.—James Foss, of the Foss 
Lumber Company, Winnipeg, Man., and Vancouver, 
8B. C., accompanied by W. E. Robinson, of F. E. Rob- 
inson & Son, retail lumber dealers of Winnipeg, are 
making a tour of the north Pacifie coast and arrived in 
Seattle a few days ago from Vancouver. From here 
they went to Portland to visit the exposition before re- 
turning to their homes in the east. Mr. Foss, who is 
sin experienced lumber salesman, for a number of years 
has represented in Minneapolis and the territory north 
of there different western lumber manufacturers. For 
several years he was in charge of the Menz Lumber 
Company, Winnipeg, and last spring engaged in the 
wholesale lumber business for himself, having a buying 
office at Vancouver in charge of P. C. MeGillivray. Mr. 
loss said that the demand for lumber in Manitoba and 
the northwest territories has been very good this year, 
but that the consumption is limited and that a wholesaler 
in Winnipeg does not have an opportunity of enlarging 
his business as do his neighbors in the States. Win- 
nipeg has grown very fast during the last two or three 
years and the amount of lumber consumed there for 
building purposes has been enormous. Mr. Foss looks 
for a continuation of the present good demand for some 
time, 

J. E. Veblen, manager of the Northwest Lumber 
Company, a large line yard concern of Minneapolis, has 
been visiting in Seattle and at other Puget sound points. 

H. O. Seiffert, a prominent lumberman of Davenport, 
Iowa, is in Seattle this week. Mr. Seiffert has for a 
number of years had various lumber and timber inter- 
ests on Puget sound and is at present one of the owners 
of the Monroe Mill Company, Monroe, Wash. 

C. M.°MeCoy, the Minneapolis wholesale dealer in 
Pacifie coast lumber products, is visiting on Puget sound 
in the interests of his business. 

A. J. Summerville, department superintendent of the 
luumbermen’s Mutual Insurance Company, Mansfield, 
Ohio, is in Seattle. Mr. Summerville has been making a 
tour of the Pacific coast, first visiting California points, 
Ile is looking into the matter of lumber and mill insur- 
ince in the interest of his company, which is entering the 
Pacific coast field for business in competition with the 
old line companies. The Lumbermen’s Mutual Insur- 
inee Company has been very successful in the east and 
south and it is coming to the coast for business, which 
vill result in a reduction of the cost of insurance to 
manufacturers of this section. 





NORTHERN WASHINGTON NOTES. 

EVERETT, WASH., Oct. 14.—Mills of this city and 
ounty fared well in the distribution of prizes among 
xhibitors at the Lewis and Clark fair in Portland. The 
\erry-Baker Lumber Company received a gold medal 
‘or its display of a handsome 4x8 fir panel, stained and 
showing the various treatments possible in the native 
wood, and a silver medal for an exhibit of dimension 
hingles. The Clark-Nickerson Lumber Company re- 
ceived a gold medal for an unusually attractive exhibit 
n the form of a large carved shield, mounted upon a 
‘ir plank eight feet in diameter. The emblem bore the 
legend, ‘‘Snohomish County Timber to Last 100 Years. ’’ 
Other receivers of medals were the Mukilteo Lumber 
‘ompany, of Mukilteo; the Stephens Bros. Shingle 
‘ompany, of Monroe, Wash.; the Lincoln Shingle Com- 
pany and the Gold Bar Lumber Company. All these ex- 
hibits attracted widespread notice at the fair. 

Thomas & Lieber, owners of a box factory in Seattle 
and a shingle mill near Anacortes, are clearing a site 
for a shingle plant on Lake Goodwin, to the north of 
oe city. The capacity of the plant will be 200,000 
a aay. 

The statement has been made that James Doucett & 
Son, of Ballard, are planning to build a shingle mill 
at Mukilteo. The proposed plant is said to be planned 
as 2 double .blcck mill to have a capacity of 125,000 
a day. 

The Wallace Lumber Company, of Wallace, this 
county, had an experience during the week with an in- 
Cipient cyclone—a rare occurrence in this section of 
the country. The wind descended from the mountaing 


with great fury, tearing a portion of the iron roof 
from the company’s planing mill and a generous por- 
tion of the lumber shed. According to a statement 
made by an eyewitness some of the lumber was whirled 
into the air to a hight of 200 feet. 

The car shortage is at its worst. Especially severe is 
this condition on the Northern Pacific and connecting 
roads. The mills of this section are doing all the busi- 
ness possible and only need plenty of cars to enter upon 
an era of splendid prosperity. 

Cleared: Mukilteo Lumber Company, schooner Fal- 
con, 250,000 feet, for San Francisco; Carrier Dove, 
900,000 feet, for the southern coast. Weyerhaeuser Tim- 
ber Company, steamer Tiger, with lumber for Liverpool; 
schooner Inca, 1,250,000 feet, for Chili; steamer Nome 
City, with lumber for the south. 





WESTERN WASHINGTON NEWS. 

TACOMA, WASH., Oct. 14.—T. E. Ripley, vice presi- 
dent of the Wheeler, Osgood Company, discussing the 
conditions of the sash and door market, said yesterday: 

There is a good, strong, normal market, with upward 
tendencies. Everything is looking fairly rosy. While there 
is plenty of business, prices have not climbed to any exalted 
hight, but they are on the mend. Most of the mills have all 
they can do, as near as we can find out. Local trade also is 
very brisk. We are running right along, full time, and feel 
content with the outlook for fall. 

William Hansen, principal owner of the Tacoma Mill 
Company, arrived in the city yesterday from San 
Francisco. He is making a short inspection trip north 
and, discussing the lumber market, said: 

There is nothing the matter with lumber in the Puget 
sound country. The mills are as busy as they can be and 
have orders ahead that will keep them going for some time. 
The market is stiff and orders are coming in all the time. 
As to the chances for a farther advance in price, naturally 
the demand will reguulate this and if consumers insist on 
having the lumber it is only natural that the millmen should 
hold the price up to correspond to the demand. 

H. W. Hall, an architect of New York, representing 
the Simmons Hardware Company, is in the city. The 
company placed an order recently for about 2,500,000 
feet of lumber with western Washington mills, 1,000,- 
000 of which went to the Tide Water Lumber Com- 
pany, of this city, and Mr. Hall is on the coast to see 
to getting his lumber on the road. Mr. Hall says there 
has been some delay on account of the car shortage, 
but he does not anticipate this will last long. 

R. L. McCormick, secretary of the Weyerhaeuser 
Timber Company, says it is hard to estimate the car 
shortage but that to adequately handle all the traffic 
offered the Northern Pacific and Great Northern rail- 
ways would need double tracks the full lengths of their 
systems. He states that the shortage this year seems 
to be greater than usual, in spite of the fact that 
both roads are doing all they possibly can to care for 
the trade, with advanced preparations which included 
the building of 2,400 cars by the Northern Pacific last 
year. Said Mr. McCormick: 

Yellow fever in the south is a factor in the present coast 
lumber situation. The quarantine having for the time being 
shut the southern lumberman out of his market in the 
Mississippi valley the dealers there are sending their orders 
to the Pacific coast. With the approach of winter the fever 
is expected to disappear, but even then some weeks, perhaps 
months, will elapse before the southern mills will have 
recovered from the setback. ‘This is the opportunity of the 
coast. The crops throughout the middle west have been 
unprecedented. ‘The price has been good and the acreage 
larger than ever before. On my recent trip east I found 
the warehouses of Minnesota and the Dakotas crowded 
to capacity. Farmers brought their wheat to the little 
towns and preémpted and filled barns with it. When the 
supply of barns failed they built sheds around the stacks 
in the fields. Cars were simply not obtainable. This was 
partially due to the enormous shipments of live stock 
from Montana, the railroads being compelled to move cat- 
tle, even to the delay of other freight. Now these cattle- 
men and farmers have money. They are anxious to build 
better homes or to improve the old ones. They want lumber. 
They look to the Pacific coast for it. We haven’t the cars to 
send it to them. It is embarrassing to watch money you 
might have slip out of your grasp—and that {fs the lum- 
berman’s situation on the coast just now. 

When A. C. Young, of the A. C. Young Lumber 
Company, got off a street car last Saturday night about 
10 o’clock to go to his home he was accosted by a 
masked and armed highwayman who commanded him 
to throw up his hands.. Having a roll of money on his 
person which he thought he could use himself, Mr. 
Young instead of obeying the command threw his 
umbrella at the thief’s head and took to his heels, get- 
ting a good start before the surprised thug ‘recovered 
from his surprise. The highwayman pursued him 
about half a block, but Mr. Young reached his door 
and the thief slunk away in the darkness. 

The schooner William Renton will leave today for 
San Pedro with a cargo of about 630,000 feet of lumber, 
part of which was supplied by the Lucas Lumber Com- 
pany. Secretary J. E. Manley, of the company, states 
that had the company been able to get cars to bring 
its lumber to tidewater it would have supplied a much 
larger part of the Renton’s cargo. Mr. Manley states 
that the car shortage is being very seriously felt by the 
mills and that his company is being handicapped by 
lack of cars. 

Arrangements have been made by the Northern 
Pacific Railway Company for the construction of a spur 
track across the Puyallup river and tideflats to the 
site of the mill to be built by the Dempsey Lumber 
Company. Surveyors are at work selecting a route, 
and it is stated that the Dempseys will begin at once 
to prepare for the erection of the mill which will be 
the second largest in Tacoma. The work of getting the 
site in shape for building will require some time and 
it is not likely that the mill proper will be constructed 
this winter. 5 

Advices received here this week from Centralia state 
that the Lumber Manufacturers’ Agency hag received 
















Sea Coast Lumber Co. 
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wants to contract for the output of cypress 
mills and will advance as fast as put in pile. 


Also make quick shipments by steamer, 
rail or sail, of almost any sized order of 
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S. E. Missouri Cypress Co. 


CAMPBELL, MO. 
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DO YOU FIGURE 


Boxes, Millwork, Veneers, or 
Cut Stock for Any Purpose? 








“The Box Estimator’’ gives contents decimally expressed, for 
4-4, 5-4, 6-4 and 8-4 Lumber, also surface measure for Veneers, 
etc. Saves time, labor and brainwork. Is not a makeshift, 
but a comprehensive and invaluable and successful work, 
highly recommended by leading manufacturers in all branches 
of the lumber business producing cut material. Sent on trial. 


JAMES M. LEAVER, 


SAULT STE. MARIE, MICHIGAN. 









The “Williams” Export Lumber Buckle 







NEATEST, CHEAPEST and SIMP- 

“~. LEST METHOD of BUNDLING 

LUMBER for EXPORT. 
Consists of a mallable iron buckle and steel 

Band which will not injure the lumber as wire 

does and is quicker than any other method, 

} One exporter has used over 1,000,000. 

FOR PRICES AND SAMPLES WRITE, 

THE WILLIAMS & DAVISSON CO. 

Wholesale Hardware and Lumbering Tools, 

Clarksburg, W. Va. 
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Send for information to AMERICAN LUMBERMAN, Chicago, IL 
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WE CAN SHIP PROMPTLY FRUM 
A LARGE STOCK CONSTANTLY 
ON HAND ALL ORDERS FOR 


aple Floorin 


PERFECTLY MANUFACTURED 
AND GUARANTEED TO 
GIVE SATISFACTION. 


TELECODE USED. PRICES ON REQUEST. 




















If Your Prosits 
Don’t Show Large 


maybe its because you are not buying 
right. Better figure with us. We have 
2,000,000 feet of 4 inch and 6 inch Dry 
White Pine Flooring and Siding ready for 
shipment, as well as a nice stock of 


MICHIGAN WINTER SAWED 


BASSWOOD 


in mouldings; also W. Va, log run. Yellow Pine, 
Soft hite Pine, Hemlock, Red and White Oak 
and Poplar: log run Chestnut and Spruce; Lath, 
Shingles and Maple Flooring. Our prices are right — 
ask for quotations. 


FOREST LUMBER CO. 


Diamond Bank Bldg., PITTSBURG, PA. 


BRANCH OFFICES: Clarksburg, W. Va.; Hemlock mills on T, V.R.R. 
5 Cherry Grove and Lamona, Pa. 
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_ WHITE OAK TIMBERS 


Special bills cut to order on short notice. 


WHITE and YELLOW PINE 


Norway, Poplar, Cypress, Maple Flooring. 





Write us for prices. 


J. M. Hastings Lumber Co. 
PITTSBURG, PA. 
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White Pine Lumber 


We have fine dry stocks at DULUTH and 
TOLEDO. Can ship quickly from‘either yard. 
Send us your orders. ws 


THE EMPIRE LUMBER COMPANY, 


DULUTH. TOLEDO. PITTSBURG. 


Manufacturers of Lumber. 


LEE AINNUNNACUCUTGEEEUUEEOUAYOAOOGOCOEEOVLUGOO AGORA GOTO UULAAAAAAAGLLAAL 


GEEANVANALNULTOUATELUPSNEAUOADEGAO THEESOO EVE AEDT 





























North Carolina Pine. 


WHITE PINE, POPLAR, HEMLOCK AND SPRUCE. 
LATH AND SHINGLES. 


Our stocks are complete and can give 
prompt service. 


WILLSON BROS. LUMBER CO., Pittsburg, Pa. 


























TO MAKE MON EY you should use the Lumber- 


2 man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 





an order from the Chicago, Burlington & Quiney for 
500,000 feet of timber at $1.50 advance over the list 
if the agency will guarantee to get the order out in 
thirty days, the road guaranteeing to furnish its own 
ears for shipment. All of the mills in Lewis county are 
reported crowded with orders, many of them so seri- 
ously handicapped by lack of cars that they may 
have to shut down, while others are preparing to run 
nights, 

The Montesano Lumber & Manufacturing Company, 
of Montesano, was incorporated this week with a 
capital of $50,000. Among the incorporators are Rob- 
ert Gawley and H. D. Crites, of the Montesano Lumber 
company; C. II. Clemmons, a logger, and G. W. Nine- 
mire, I. L. Carr and I. W. Byles, all prominent Monte- 
sano men. 

The Union Lumber Company reports the market 
strong, with a big demand and an abundance of busi- 
ness, despite the fact that the company overhauled its 
mill recently, nearly doubling its capacity. 


SEARCH FOR A SECRETARY. 

PortLAND, Ore., Oct. 14.—In response to a call made 
by President Buehner, of the Oregon Lumber Manu- 
facturers’ Association, a meeting of the committee to 
take up the question of securing a permanent secretary 
and headquarters for the association was held this 
afternoon. The committee consisted of I, C. Knapp, 
chairman; Il. J. Wentworth, W. R. Hume, George H. 
Kelly and C. W. Thompson. Mr. Kelly was unable to 
be present and R. A. Booth took his place. 

After going over the situation the seeretary pre- 
scented the following report of the names of the mem- 
bers and the cut of their mills, which aggregates near- 
ly 600,000,000 feet annually: 

Ashland Manufacturing Co., Ashland. 

Booth-Kelly Lumber Co., Eugene. 

Sridal Veil Lumbering Co., Bridal Veil. 

Bryan, R. F., Falls City. 

Clatsop Mill Co., Astoria. 

Clark & Wilson Tumber Co., Linnton. 

Columbia River Door Co., Rainier. 

Curtiss Lumber Co., Mill City. 

Calapooia Lumber Co., Crawfordsville. 

‘hambers, J. H., Dorena. 

tern & Western Lumber Co., Portland, 
Side Mill & Lumber Co., Sellwood. 
cher Bros., Marcola. 

tlendale Lumber Co., Glendale. 

Iforton Bros. Lumber Co., Blachley. 
Johnson Lumber Co., W. W., Dallas. 

Leona Mills Co., Leona. 

Lyda, W. H., Forest Grove. 

Menominee Lumber Co., Menominee. 
Multnomah Trunk & Box Co., Portland. 
North Pacific Lumber Co., Portland. 
Nelson-Wilcox Lumber Co., Scappoose. 
Oregon & Washington Lumber Co., Portland. 
Peninsula Lumber Co., Portland. 

Portland Lumber Co., Portland. 

Rainier Mill & Lumber Co., Rainier. 
Standard Box & Lumber Co., Portland. 
Simpson Lumber Co., North Bend, 
Spaulding Logging Co., Charles K., Newberg and Salem. 
Tongue Point Lumber Co., Astoria. 

Union Lumber Co., Cedar Mills. 

Wind River Lumber Co., Cascade Locks. 
Washington & Oregon Lumber Co., Vancouver, Wash. 
Westport Lumber Co., Portland (Westport). 
West Oregon Lumber Co., Clatskanio. 
Williams & Sen., W. H., Forest Grove. 
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The committee went over the question of the avail- 
ability of several parties either of whom might be se- 
cured to fill the pesition of secretary, and also the lo- 
eation of suitable headquarters, The committee de- 
cided to adjourn until 10 o’clock next Saturday, when 
definite action will be taken. 

Upon the adjournment of this meeting Chairman 
Wentworth, of the domestie fir committee, called the 
committee together and favored the acceptance of 
the invitation of the Southwestern association to con- 
fer with the price list committees of the Pacific coast 
and Oregon associations at Centralia, The secretary 
was instructed to wire Seeretary Doty, of the South- 
western association, and see if a meeting could be 
arranged for Thursday, October 19, at 2 p. m. 

The question of the car shortage was taken up and 
it was found to be most acute. 





SAWING STARTED AT RAYMOND. 


TACOMA, WASH., Oct. 14.—A recent visitor in Tacoma 
was F, C. Schoemaker, manager of the new Willapa Lum- 
ber Company, Raymond, Wash. This plant was built 
by the West Coast Veneer Company and was purchased 
from the receiver by William Kaiser and his associates 
from Muscatine, Iowa, and Stillwater, Minn., a few 
months ago. Muy. Schoemaker came out recently to take 
charge of the business and is the resident manager. He 
is from Muscatine, Iowa, where for a number of years 
he was with the Musser Lumber Company. 

The new owner has started the plant and is turning 
out about 50,000 feet a day, but is not operating the 
veneer part of the plant. Mr. Schoemaker says it is 
the intention to put in a pony band, a slasher, trimmer 
ete. and make the plant an uptodate one. While it is 
entirely new and never was operated by its original cwn- 
ers it needed some additional machinery to make it vom- 
plete, and a new Allis-Chalmers edger has been installed. 
It is very likely that later on a box factory will be added 
vw the aan Shipments will be made by water and 

y rail. 

Raymond is four miles up tke Willapa river from 
South Bend, and is getting to be an important lumber 
manufacturing point. It has two saw mills and a shinglw 
mill and two more saw mills are under construction, 





AT THE HEAD OF GRAYS HARBOR. 
ABERDEEN, WASH., Oct. 14.—The lumber business on 
the harbor, which includes Aberdeen, Hoquiam and 
Cosmopolis, is in a very satisfactory condition. All of 


the mills are running full time and the West & Slade 
and Michigan mills of Aberdeen are running night 
shifts so that they may keep up with their orders, 
The West & Slade mill is turning out its regular 250,- 
000 feet daily. An option has been secured by the 
West & Slade Mill Company and the Aberdeen Lum- 
ber & Shingle Company on 6,000 acres of land near 'the 
Humptulips river. The property belongs to the Olean 
Land Company, of Olean, N. Y., and the deal in- 
volves $518,000, which is a little less than $1 a thou- 
sand on the estimated stumpage. 

At Lindstrom’s shipyard three steam schooners are 
being built as lumber carriers, all for San Francisco 
parties, and will earry about 500,000 feet of lumber 
apiece. At the Hoquiam shipyard two vessels are 
being built, one for a San T’rancisco firm and one for 
the E. K. Wood mill, Hoquiam. 

Charles L. Lewis, formerly of this place but now of 
Olympia, is contemplating the building of a mill at 
Raymond, Wash., where he has secured a site. 

Reorganized with Big Capital. 

The announcement is made this week by the Panel & 
Folding Box Company, of Hoquiam, that it has been 
reorganized under the name of the National Lumber & 
Box Company, which succeeds to the business of the old 
concern, with a capital of $1,500,000. The circular of 
announcement, dated October 9, states that ‘‘ operations 
will continue as heretofore with increased facilities and 
capacity in every branch.’’ The officers of the company 
are O. C. Fenlason, president; R. XK. Neill, vice presi- 
dent; Charles Hussey, secretary; A. I. Paine, general 
manager and treasurer, and A. I. Peterson, manager of 
the sales department. 





OREGON LUMBER NEWS. 

PORTLAND, ORE., Oct. 14.—‘‘Cars! cars!’’ is the ery 
of the lumbermen of this state, but the railroads are 
unable to furnish them. Several plants are already 
closed and others severely crippled in their output. 
Business is excellent and prices are firm on rail, coast- 
wise and cargo shipments, with an upward tendency. 
Logs are showing signs of firmness with the approach 
of unseasonable logging weather. 

The mill site of the George W. Cone Tumber Com- 
pany, at St. Johns, has been bought by W. C. lrancis, 
us trustee, for $22,500. <A mill will be built. 

The Oregon Railway & Navigation Company has 
begun condemnation proceedings against the Weyer- 
haeuser Timber Company for a right of way through 
the latter’s mill site, at St. Johns. The mill company 
is not in favor of the proposed extension of the tracks 
through its property, as it would affect the value of the 
mill site by traversing the land between the site of the 
proposed mill and the river. Another location for the 
line probably will be amicably arranged. 

The last of a drive of logs containing 13,000,000 feet, 
the largest ever brought down the Willamette river, 
has been turned in the race at Springfield. The drive 
was for the Booth-Kelly Lumber Company, Eugene. 

The Oregon Railway & Navigation Company has a 
foree of men at work on the extension of the Elgin 
branch down the Grande Ronde river and expects to 
have the first nine miles completed this fall. Another 
line is being built by the Wallowa Valley Railroad 
Company from Elgin down the Grande Ronde river. 
These railroads will make accessible some good bodies 
of timber. 

The Dowlitz County Logging Company, of Portland, 
has been organized for the purpose of carrying on 
logging operations on the Coweeman river. The new 
company has bought the controlling interest of the Val- 
ley Lumber Company and a camp belonging to Dan 
Russell. 

The Oregon State Commission of the Lewis and 
Clark exposition is offering for sale the Administration 
building, the Colonnade, the Fire Station building, Pub- 
lie Comfort, Agricultural, Foreign Exhibits, Festival 
hall, Oregon, Mining, Electricity, Transportation & 
Machinery and other buildings, all of which were 
erected by the state at a cost of nearly $300,000. The 
principal item of value is the lumber they contain, 
which totals 3,249,201 feet. 

John N. Haugen, manager of the Great Western 
Lumber Company, Albert Lea, Minn., will install a saw 
mill near Antelope, in Crook county. 

The Base Line Lumber Company, Forest Grove, has 
begun work at its camp on Scoggins creek, near Gas- 
ton, and expects, with a sufficient supply of water, to 
float 2,000,000 feet of logs to the saw mill south of 
Cornelius, 

During a recent rise in the Willamette the Jefferson 
Mill Company lost 600,000 feet of logs. Probably 
about one-half of the logs will be recovered. 

The Eagle Valley Water, Light & Lumber Company, 
of Baker City, has been granted a franchise by the 
county court of Baker county for the use of about 
thirty miles of Eagle creek for logging and lumbering 
operations for a period of fifteen years. 

George W. Cone, of Portland, has purchased a tract 
of 800 acres in Polk county and will erect a saw mill 
on the terminal grounds of the Salem, Falls City & 
Western railroad, at Dallas. 

The Iowa Lumber & Box Company, of Medford, has 
installed a new engine and a 100-horsepower boiler, 
a new blower system, resaw and several other ma- 
chines, With this equipment the factory and planing 
mill will be able to handle 50,000 feet daily. Along 
with the other improvements being made by this com- 
pany is a large shop in which will be employed con- 
tinually from ten to twenty men in the manufacture 
of millwork. 

The Siuslaw Lumber Company, of Acme, has closed 
for the season and probably will resume sawing in 
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February. Meanwhile the mill will be repaired and 
put in good condition for next season’s work. 

Fire destroyed the saw mill of Ed Donaldson and a 
few thousand feet of lumber, five miles east of Tilla- 
mook, October 10. The mill was insured for $3,000. 

. The Oregon & Washington Lumber Company, of this 
city, closed today on account of car shortage. 

Beck & Greene, of Hood River, have rebuilt their 
box factory, which was burned some months ago, 

John Newton Williamson, congressman from Oregon 
for the Second district, was sentenced in the United 
States court this morning to serve ten months’ impris- 
onment and to pay a fine of $500 for conspiracy to 
suborn perjury in connection with taking public lands. 
3ecause Dr. Van Gesner, convicted of being a fellow 
conspirator to suborn perjury, was old and in feeble 
health, the term of imprisonment was cut in two and 
the fine doubled. 





FROM THE CANADIAN SOUTHWEST. 


Vancouver, B. C., Oct. 13.—Seizing booms of logs, 
under suspicion that they are to be exported contrary 
to the regulations of the British Columbia government 
prohibiting export of logs eut on government lands, is 
becoming an ordinary occurrence, Crown Timber In- 
spector Murray reached Vancouver on Saturday from 
the north, where he had made formal seizure of six 
booms which were held in storage at Ragged island, 
Blind cove and Pender harbor. The conclusion that 
these booms were to be towed to Puget sound was 
arrived at from information received by the timber 
officials as to the proposed movements of the tugs. 
Since the seizure Thulin Bros., of Lund, owners of 
one of the seized booms, have keen in Victoria to se- 
cure the release of their timber, claiming that they 
intended to sell it in Vancouver. Apparently the 
minister of lands and works has been impressed with 
the genuineness of their assertions, for it is stated that 
Thulin Bros.’ boom has been released. J. 8S. Emerson, 
who owns some of the seized booms and who was the 
owner of the first boom seized, apparently is not worry- 
ing about his logs. He says that these various booms 
were merely stored, as it is the season of the year 
when he always gets some logs ahead in store for the 


winter season. He remarks, regarding this second 
seizure: 
Minister Green is stacking the cards against us. So 


far the loggers have been able to stay in the game and 
hold their own end, but if the chief commissioner is going 
to make fresh rules every time the play goes against him 
we are bound to be beaten in the long run. No one can win 
out against a combination of that kind. As to the first 
boom seized, I have changed my mind since the others 
were seized. Instead of going to law I will simply await 
the turn of events. I believe the government will release 
all of these booms of its own accord. In the meantime 
my logs are being as well taken care of as if I had my 
own men looking after them. The government has very 
kindly put a man in charge at each point ,and as it is 
paying the expense I have no objection. I was storing the 
logs anyway. Should I require them before the government 
voluntarily releases them I will simply replevin them. At 
present I am perfectly satisfied with the arrangement. 

The impression is becoming general that the work- 
ing of the regulations forbidding export of logs is not 
what it might be. In fact the order in council and 
the clause of the land act under which the order was 
made need some fixing before they will work properly. 
It is pointed out that no mere suspicion that logs are 
to be exported in contravention of the order will jus- 
tify any seizure. The land act makes no provision for 
seizure on suspicion. It is therefore reasonably cer- 
tain that an action in the courts would result in an 
order to release the logs. 

Up in the Yukon, where cordwood is ’steen dollars 
a cord when the weather is mild and correspondingly 
high in the cold winter days—or nights, to be more 
correct in a country where the night is six months long 
—the government timber officials are in a state of sus- 
pension and suspense at the present moment. It is 
all over a shortage in the supply of cordwood pur- 
chased for the government buildings in Dawson. Spe- 
cial officers employed by the new governor found a 
shortage that totaled $700. That was too big a 
nigger even for a government woodpile and the gov- 
ernor instituted an action against the contractor who 
supplied the fuel. He has shown that the timber was 
measured up and checked by the officials, and promptly 
those officials were suspended from office until they 
shall ‘‘show’’ the governor. Some amusing explana- 
tions were offered, among which was one that the 
tape line with which the woodpile had been measured 
had Jain in the rain and shrunk; that was all very well 
till some inquisitive party established the fact that 
the particular tape line used was made of steel. An- 
other explanation was that suggested by one of the 
Dawson dailies, that perhaps frost in the wood when 
it was measured had caused expansion, which would 
perhaps account for the shrinkage. 

It is anticipated that logs will this winter reach 
the highest price known on the coast. It is but a few 
days ago that the price went up 50 cents a thousand 
on Puget sound. In British Columbia the price for 
fir logs is $7.50 a thousand, with a strong upward 
tendency, when last vear $6 to $6.50 a thousand was 
the ruling figure, with a weak tendency. Last year 
the fall found large stocks of logs; this year fall has 
came with practically no surplus. The winter season 
is here and the output from the woods will fall very 
rapidly. As the mills are still active and the lumber 
market promises to continue to demand from the mills, 
there is no question of the prevailing price going up 
to boom figures—some set it as high as $9 for fir. At 
the moment first class clear cedar will bring $10.50, 
with no demand for second grade cedar. 

Australian turpentine wood is to be tested by the 
dominion government as a material for piling in Brit- 


ish Columbia waters, with the object of seeing if it 
will resist the attacks of the teredo. A trial order 
placed some time ago has just been filled by timber 
arriving on the steamer Miowera from the antipodes. 
Forty-one piles, each forty feet long, were received. 
These timbers wil! be distributed to Nanaimo, Lady- 
smith, William Head quarantine station and other 
places, where they will be driven and watched as to 
their power to resist the attacks of the terrible teredo, 
which hitherto has attacked every unprotected timber 
in the salt waters of the Pacific. It is claimed for 
this turpentine wood that it has been down in Aus- 
tralia for forty-five years without apparent injury. 
In one instance the piling had been covered with 
copper sheathing, the usual method of protecting 
from teredo, but the copper had been eaten away. A 
portion of this pile, which is one from the old 
Pyrmont bridge, Sydney, is on exhibition in Van- 
couver by J. Fyfe Smith, who has supplied the trial 
shipment of turpentine wood. 

Foreign shipping of lumber is very active. The 
conditions in foreign markets have very greatly im- 
proved over those prevailing in 1904. Prices are 
better, demand is strong and the demoralization 
resulting from the breaking up of the old export 
association of Pacific coast mills, which regulated 
foreign shipments for years, has been overcome. In 
British Columbia are but two mills engaged in foreign 
cargo trade and last year their exports were about 
25,000,000 feet each. This year the demand has been 
so good and prices have been so much higher that the 
Hastings mill alone will complete the year with fully 
35,000,000 feet of foreign cargo export trade, and at 
remunerative prices. In fact, so freely did business 
offer that the mill had to turn away some trade which 
it could not take care of at the time it was offered. 

The mill of the Red Cedar Lumber Company, at 
Cedar Cove, which was burned a few weeks ago, is be- 
ing rebuilt. New machinery was installed throughout, 
the fire having destroyed the old. 

The Ladysmith Lumber Company is moving its mill 
to Kimberley and enlarging the plant and installing 
new boilers with greater steam capacity. The mill 
when rebuilt will have a capacity of at least 50,000 
feet a day. 

A syndicate of millmen from Minneapolis and Mani- 
toba are preparing to build a saw mill at Port Harvey, 
on the coast of Vancouver island on Clayoquot sound. 
The building of the mill will depend on the purchase 
of a block of choice limits the deal for which is prac- 
tically closed, 


THE INLAND EMPIRE. 


RRO rr 


IN THE PINE COUNTRY. 


SPOKANE, WASH., Oct. 14.—The demand for lumber 
products from the Inland Empire continues to be en- 
tirely satisfactory. The heavy rainfall has ceased and 
has been followed by several warm, sunshiny days, 
which enable the shipper to move his stock to better 
advantage, and manufacturers throughout the terri- 
tory are losing no time in rushing out business taken 
some time ago. The demand for lumber in local ter- 
ritory is reported as improving. The price list com- 
mittee of the Western Pine Shippers’ Association 
recommended an advance of $1 on all items of lumber, 
to take effect October 10. Indications all point to a 
heavy movement of lumber during the remainder of 
the season, with a still larger volume of business in 
sight as soon as the spring trade shall open. 

M. L. Largey and Joseph T. Carroll, of the Coeur 
d’Alene Lumber Company, are billed to visit Coeur 
d’Alene during the week. It is understood that the 
purpose of the visit is to arrange to increase the 
capacity of the mill located at Coeur d’Alene. The 
daily capacity of the mill is now in the neighborhood 
of 100,000 feet, largely white pine. The contemplated 
change in the mill probably will increase the capacity 
to 175,000 feet a day. 

J. M. Butler, a member of the Roach-Musser Lumber 
Company, Muscatine, Iowa, is making an extended 
visit in Spokane. Mr. Butler views the future out- 
look for trade in the products of the company’s fac- 
tory as being very promising; in fact, Mr. Butler said 
during a conversation that the lumber business in all 
branches is better than ever before and will continue 
so for some time. 

The Western Pine Shippers’ Association will hold 
its next quarterly meeting November 7, at which time 
several important matters will come up for considera- 
tion, among which is the arrangement of the bureau 
of grades so as to involve a larger scope of work. A 
number of the heavy concerns will be invited to have 
their best inspectors on hand for the purpose of going 
over several stocks of lumber together. 

Lumbermen in the neighborhood of Lewiston are 
said to be very much interested in the proposition of 
opening up the Clearwater river by the government. 
The opinion of the Lewiston shippers has been re- 
quested as to the feasibility of the plan. The main 
resources of the upper Clearwater river country are 
said to be its large bodies of valuable timber and the 
question is as to whether the stream will be more 
valuable and bring greater returns in being used for 
the purpose of floating logs or if thrown open to other 
lines of commerce by boat navigation. 

The Fidelity Lumber Company, of Spokane, pur- 
chased 3,500,000 feet of white pine of the White Pine 
Lumber Company, Priest River, Ida., whose plant was 
destroyed by fire recently. The deal involved a little 
over $35,000, 














IM PITTSBURG. “Be 

















The Deaf Ear 
Racket When 
a Dealer 
Needs Help 


is not the way we have built up our busi- 
ness, We believe in reciprocity and 
when there is anything we can turn your 
way you won't have to holler yourself 
hoarse. Fact of the matter is, we are 
unconsciously benefitting our trade every 
day by the care we take in grading our 
products and the promptness of our 
shipments. If you doubt this, give us a 
chance to demonstrate this week on 


WEST VIRGINIA 


SPRUCE. 


We are western wholesale agents of 
Tygarts River Lbr Co., Mill Creek, W. 
Va., and thoroughly believe we have the 
best spruce on the market. We also 
have 


POPLAR, WHITE PINE, HEMLOCK 
SOUTHERN YELLOW PINE AND 
NORTH CAROLINA PINE, 


WHITE PINE, HEMLOCK, SPRUCE, PLAS- 
TERING LATH, RED CEDAR SHINGLES. 





Flint, Erving & Stoner Co. 


Prompt Shipments. Telecode Used. 


D. L. Gillespie & Co. 


Manufacturers and Dealers in 


RAILROAD TIES and 


LUMBER PLANING MILL WORK. 


ANNUAL SALES 50,000,000 FEET. 


PITTSBURG, PA. 


Offices: 
Bank of Commerce Bldg. 











White Pine Strips 
and Boards 


——— MIXED CARS A SPECIALTY ———— 


RUSKAUFF LUMBER COMPANY 


Suite 1212 Park Building, ’ PITTSBURG, PA, 


LOW PRICES 
GOOD GRADES 

















Worth Ten Times Its Cost 


From Winton Lumber & Mnfg. Co., 
Laynesville, Ky. 





“Enclosed please find check for $2 covering one 
CHAPIN’S LUMBER RECKONER. The 
time saved in figuring is WORTH TEN 
TIMES the cost of the book.” Address 


AMERICAN LUMBERMAN, 


315 DEARBORN STREET, CHICAGO. 


























HARDWOOD LUMBERMEW 7 Ss! ii advance 


ec. 
of the “Climax Tally Book.’’ Amerjcan Lumberman, Chicago, ill. 
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We’re right Here 
To Tell You 


that we own and operate our 
own mills, hence are able at 
all times to fill your orders 
promptly and with the kind 
of stock that will make your 
customers come back when 
they want more. We want to show you that it pays 
to come to 


HEADQUARTERS FOR WEST VIRGINIA 


SPRUCE 


or Hemlock, Yellow Pine, Poplar, Red and White 





Quartered Oak, Ash, Maple, Chestnut and Perfect 
Maple Flooring. We have a complete stock of No. 
1 and 2 Hemlock Boards; also, Spruce Boards of all 


grades. Send your inquiries and we'll do the rest. 


WM. WHITMER & SONS, Inc. 


517 & 518 Empire Bidg., PITTSBURG, PA, 












Don’t Take ai 
Our Word for It— ~¥, 


all we want is a chance to 


show 
you the kind of service we give our 
customers We make it a point to 
treat all fair and that explains ou 
satisfactory relations. Better try 
us this week on 


NORTHWEST and TENNESSEE 


WHITE PINE 


in all grades and size, also Poplar, Yellow Pine 
and Hemlock. Besides, we manufacture POPLAR 
BEVEL S!DING and Mouldings: Yellow Pine 
Flooring and Siding; White Pine and Hemlock 
Lath. Inquiries solicited 


The Interior Lumber Co., 


PITTSBURG, PA. 


Branch Office and Mill: 
Oneida, Tenn. 


Telecode and W. U. 
Sth Edition. 
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Wm. H. Schuette Co. 


WHOLESALE LUMBER 
AND MILL WORK 


Manufacturers of NORTH CAROLINA AND WHITE 
PINE, Hemlock, Poplar and Hardwoods 


320 FRICK BUILDING, PITTSBURG, PA. 
Makleyville, N. C. MILLS Belhaven, N. C. 
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BILL TIMBER:A SPECIALTY.2223 2005: 
SPRUCE:AND: HEMLOCK BOX: SHOOK 
$15: Betz: Building 





(YELLOW PINE 


Flooring and Bill Stuff. 


North Carolina Pine, Cypress, White Pine and Hardwoods, 


EL! B. HALLOWELL & CO., 


\ HARRISON BUILDING, PHILADELPHIA, PA. j 








(Wholesale White Pine | 
POPLAR, HARDWOODS and CYPRESS. 
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CALIFORNIA. 


FROM THE GOLDEN GATE. 

San FRANcisco, CAL., Oct. 14.—The California market 
for redwood lumber has improved since the farmers have 
harvested their crops and have resumed repairs and 
improvements. 

Car supply for eastern shipments is fair, but com- 
plaints come that some of the eastern railroads trans- 
fer lumber from their own cars to other cars in order 
to hold their own at home, and thus damage the lum- 
ber. 

The advance in fir lumber prices helps the redwood 
situation, bringing prices nearer a parity. Several 
large inquiries are in the air for redwood cargoes for 
January and February shipment to foreign ports. 

The redwood shingle market is very strong and all 
the mills are running to their limit. 

Selwyn Eddy, president of the Pacific Lum- 
ber Company, has returned from a trip to the mills at 
Scotia. The night shift will be taken off November 1. 
Paul Dimmock is now traveling salesman for the Pa- 
cific Lumber Company in place of John Ducey, who 
has become manager of the Eastern Redwood Com- 
pany’s office, recently opened in the Kohl building. 

L. L. Long, formerly secretary of the Pacific Lum- 
ber Company, has gone to the Caspar Lumber Com- 
pany’s principal office in San Francisco, where he will 
be assistant manager. 

President C. A. Hooper reports that the Redwood 
Manufacturers’ Company sold about 1,800,000 feet dur- 
ing September. The output of the door factory was 
more than 10,000 doors. Shipments east were 104 cars 
of redwood lumber and its products. C. E. Perry, 
manager of the plant at Black Diamond, is in San 
Irancisco closing up contracts for additional machin- 
ery for the electric power plant and factories. Pros- 
pects for business are fine. 

The steamer Chiswick has been chartered by the 
3ellingham Bay Lumber Company at 40 shillings to 
earry 2,500,000 feet of fir lumber from Bellingham, 
Wash., to Panama, for the use of the Isthmian Canal 
Commission. This cargo will bring the total ship- 
ments of this company up to 9,200,000 feet on the 
entire order of 11,000,000 feet. 

A loeal shipping broker says: 

No charters to report hence to United Kingdom or conti- 
nent, but spot vessels are gradually chartering to proceed 
hence in ballast to load lumber from either Eureka or Puget 
sound to foreign ports, or wheat from Puget sound to United 
Kingdom ete. Lumber freights are quiet but steady. We 
quote Sydney 30s to 31s 3d, Melbourne, Adelaide or Port 
Pirie 52s 6d to 35s, and 40s to 42s 6d Fremantle, 40s_ to 
41s 3d west coast South Africa, 52s 6d South Africa, 36s 
3d to 37s 6d China or Japan, 57s 6d to 58s 9d United King- 
dom, 

Eastern shipments of redwood lumber by rail have 
run about 3,750,000 feet a month recently, or about 
double the amount averaged a year ago. Millmen are 
catering to the eastern trade more than ever before. 
The orders are usually for very quick deliveries at 
this time of the year. The Redwood Car Shippers’ 
Bureau now occupies room 14 at 6 California street, 
having moved from the Crossley building. 

A number of the white and sugar pine mills in 
northern California, both large and small, are closed 
down temporarily on account of the shortage of cars 
for shipments east. If this should be prolonged it 
will curtail the season’s eut considerably, as the time 
is approaching for the annual shutdown for the sea- 
son on account of rain and snow. Eastern dealers 
who need such lumber for their customers would do 
well to order promptly if they wish to secure stock 
before the winter shall set in. 

3usiness is picking up with the California Pine 
Box & Lumber Company. The fruit season has turned 
out well, although there was a shortage in some va- 
rieties. During the season 29,000 ears of citrus fruits 
were shipped and the estimate for the coming season, 
to begin in November in Butte and Tulare coun- 
ties, is about 37,000 cars of oranges and lemons for 
the state. The crop may be a little lighter, but new 
orange groves are coming into bearing, increasing the 
total crop. 

The MeKay Lumber Company’s Occidental mill at 
Eureka has had a very successful season, cutting about 
1,000,000 feet a month under the superintendence of 
Peter Elster. W. A. Hammond is in charge of the 
San Francisco office, 

J. F. Cunningham, of the Bridgeford-Cunningham 
Company, has returned from the mills at Algomah, Cal. 
The plant started up April 4 and only one day has 
been lost so far. Probably 15,000,000 feet of white 
and sugar pine lumber will have been cut before the 
mills will close for the season in November. About 
100,000 feet is being cut each day, working time and 
a quarter. The Algomah Lumber Company has taken 
all of the Bridgeford-Cunningham Company’s box 
lumber this year. 


The Verdi Yard of the Sugar Pine Agency. 

The new concentrating yard of the California Sugar 
& White Pine Agency, at Verdi, Nev., a few miles 
beyond the California line on the Southern Pacifie rail- 
way, will soon be in shape for business. General Man- 
ager Frederick F. Sayre states that the railroad tracks 
are in, the ground graded and the large dry lumber 
sheds about completed. Construction work has been 
begun on the planing mill and contracts have been 
closed for the machinery, which will be installed and 
the planing mill ready for operation soon after No- 
vember 1, 

This plant will be strictly up to date in every par- 
ticular, as it was designed and laid out with the idea 
of economically handling lumber, drying it in the 








air, dressing and reshipping it to the eastern trade. 


As soon as possible a stock of lumber will be accumu- 
lated here, being shipped in from the mills in the 
agency located in the mountains, where conditions are 
not good for air drying of lumber, and also from the 
smaller mills that have not the best facilities for 
preparing the lumber for eastern shipment. 

Mr. Sayre says that the business of the agency is 
running along in the usual satisfactory groove. The 
demand for California pine from the east has been 
active all this year and prices have been steady, with 
an upward tendency. The volume of business done by 
the agency this year shows a marked increase over 
that of last year. 


AT THE SOUTHERN CALIFORNIA METROPOLIS. 
Los ANGELES, CAL., Oct. 14.—Trade continues good as 
far as amount of sales is concerned. A visit to the 
principal yards discloses the fact that all are busy 
as possible delivering and that almost every one is 
more or less behind. An excellent business is being 
done in the suburbs and the larger towns. Riverside, 
Pasadena, Redlands, Colton, Santa Ana, Pomona ani 
San Bernardino all report very satisfactory business. 

During the last two weeks in September building fell 
off a little in the city and largely in most of the sea- 
shore towns. But this condition of things is not at all 
unusual. As far as the coast towns are concerned there 
is always a lull in building in the fall and early win- 
ter, as so large a proportion of the seashore population 
goes elsewhere during the cooler months. In the mean- 
time building will begin again soon after the advent 
of the new year, in preparation for another summer, 

The superintendent of buildings reports 229 permits 
issued during the week, of a value of $257,947. This 
is a full average in number and value and indicates 
that the falling off during the last half of September 
was only temporary. It is a significant fact that of 
the total number cf permits issued last week not one 
was for more than two stories in hight, the larger 
number being medium sized dwelling houses, which 
means that, with the ordinary number of larger build- 
ings in the list, the total would have been enormous 
for the season. 

This does not mean that the erection of large build- 
ings has ceased, for this week shows a number of 
permits for downtown structures of large size and it 
is understood that many more will be pushed for- 
ward during the winter ready for spring or early sum- 
mer occupancy. Among the permits issued this week 
is one for a large mercantile establishment at Eighth, 
Ninth and Hill streets and Broadway which calls for 
a larger excavation than ever before made in this city. 
It is also pertinent to state that a large number of heavy 
warehouses are to be built in the railroad and manu- 
facturing parts of the town for which permits have not 
yet been issued. 

Nearly all dealers express themselves as satisfied 
with the prices now being obtained at retail. Whole- 
sale prices have gone up another dollar by cargo and 
the figures now quoted are $16. This of course helps 
to strengthen retail prices, which are based on the old 
time figures of $18 to $18.50 for common fir, or Oregon 
pine, as it is generally called here, and an average of 
$21 for common redwood; although some are asking 
and obtaining $22 for the latter, as that wood is de- 
cidedly firm, even more so than usual. 

It is understood here that northern manufacturers 
are having no trouble to dispose of all their good 
stock, but that for some time a large surplus of cheap, 
off grade fir has been difficult for them to unload ex- 
cept on this market, and it is probably a fact that 
more of that class of lumber is being dumped on 
southern California than anywhere else except for 
northern local trade. This has hindered the sale of 
a good straight common at $18 or over, but it is fair 
to state that this cheaper lumber as a rule has found 
a very steady market. Many contractors, building 
houses for sale, have -preferred it to a really better 
straight common and a good many people of moderate 
means building their own houses have bought it as 
practically answering all their purposes. 

Twenty cargoes of lumber or forest materials were 
at the docks at San Pedro last night. Arrivals yes- 
terday were the steamer Chehalis, from Aberdeen, Wash.; 
steamer Noyo, from Arcadia; steamer Navarro, from 
Hardy Creek; steamer Bonita, from San Francisco and 
way ports; schooner George E. Billings, from Everett, 
Wash. 

Owing to a good: deal of rough weather off the coast 
several vessels have been lost or badly damaged. Three 
at least have made this port recently in a waterlogged 
condition, having lost more or less of their deck loads; 
two are still on the rocks above San Francisco har- 
bor, besides numbers farther up the coast. 

A pretty good authority states that the probable re- 
ceipts for southern California proper, south of the 
line of Tehachapi Pass, will figure not less than 750,- 
000,000 feet for the year. This of course includes a 
Jarge amount of lumber brought in by rail, largely Cali- 
fornia white and sugar pine, which is nearly all used 
by the sash and door factories. 

The orange season has practically closed, to reopen 
late in December. It has been the heaviest on record. 
Not less than 28,000 carloads have been shipped from 
this end of the state. This immense crop has given the 
boxmakers a great season, although the deciduous fruit 
crop has proved a failure, probably not over 50 per- 
cent of normal, and thus the usual heavy call for 
boxes by the fruit driers and canners has not material- 
ized this season. It is understood that the box agency 
has issued a preliminary price list for citrus boxes, 
which may be subject to revision before December, 
It has not yet been made public, not even to growers, 
and the latter are expecting high prices unless cer- 
tain contingencies should occur. It is said that some 
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of the strong members of the box agency have not been 
satisfied with the year’s business and its management 
and are talking of withdrawing. Should these join 
the independents it may make a difference in prices. 

Local boxmakers are very busy, mostly on commer- 
cial work, although a new factory company has been 
organized lately with a fair capital, for manufacturing 
fruit boxes as its principal business. 

A good business is doing in cooperage and prices 
are firm. Eastern oak staves have advanced fully $2 
and hoop steel also has advanced nearly $5 a ton. All 
northern fir and spruce goods in the way of coopers’ 
stock have advanced ene in sympathy with the 
high price of northern logs, 


ON THE UPPER MISSISSIPPI. 
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THE MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., Oct. 18.—A strong indication of 
stumpage values and the competition for remaining 
pine timber was furnished at the state timber sale 
held yesterday in the capitol at St. Paul by State Audi- 
tor Iverson. About seventy-five lumbermen from vari- 
ous points attended and nearly all took part in the 
bidding, which was spirited, running one tract up to 
$12.25 and another to $11.75 a thousand, while several 
big tracts brought $9 and upward. Approximately 
75,000,000 feet of timber was offered for sale and 
nearly everything was taken. It was practically a 
cleanup and the appraised price was raised by compe- 
tition in most cases, so that the average price realized 
was close to $8 a thousand. The advance payments 
of 25 percent on the appraised price netted $110,000 
for the state and the total receipts from the sale are 
expected to reach $575,000. Most of the timber was 
in St. Louis, Itasea and Beltrami counties. There was 
sharp competition especially for the timber along the 
extension of the Minnesota & International railway. 
Most of this was taken by the Shevlin-Backus-Brooks 
interests, but C. A. Smith also invested to a large 
extent. The following table shows the descriptions 
sold, the estimated amount of white and norway pine 
on them, the sale price and the purchaser: 





Estimated 
amount of Sale 








PurCHASER— Sec. Twp. Range. pine. price. 
John Schroeder Lumber Co.. 16 54 9 295,000 $4.50 
Scott-Graff Lumber Co...... 36 54 12 4,055,000 12.25 
srooks-Scanlon Lumber Co.. 16 54.15) «2,000,000 6.50 
Johnson-Wentworth Lbr. Co. 36 54 15 5,855,000 7.00 
Cloquet Lumber Co......... 16 55 14 8,635,000 7.00 
Cloquet Lumber Co......... 36 55 15 3,215,000 6.50 
Cloquet. Lumber Co........- 36 58 16 1,050,000 11.75 
John MeAlpine .......cices 36 58 27 2,680,000 8.95 
Powers-Simpson Co. ....... *2 59 22 110,000 4.00 
Virginia Lumber Co........ 16 59 19 45,000 4.00 
Itasca Lumber Co.......... 16 59 26 205,000 5.00 
Itasca. Lumber Co.........0. 16 59 27 1,175,000 8.70 
Virginia Lumber Co........ 16 60 18 1,025,000 6.00 
Virginia Lumber Co........ *16 60 19 1,125,000 5.00 
Virginia Lumber Co........ *36 60 19 510,000 5.00 
Virginia Lumber Co........ 16 60 20 438,000 4.00 
Virginia Lumber Co........ 36 60 20 455,000 6.00 
Virginia Paper COL... 05. 16 60 21 2,275,000 7.50 
Powers-Simpson Co. ....... *35 60 22 115,000 4.00 
Powers-Simpson Co. ....... 36 60 22 130,000 4.00 
Sutton & Mackay.......... *28 60 25 625,000 6.00 
Sutton & Mackay..... 60 25 530,000 6.70 
Sutton & Mackay... 60 25 290,000 7.10 
Itasca Lumber Co.......... 60 26 600,000 8.90 
Itasca Lumber C0... .scce *12 60 26 260,000 6.00 
ltasca Lumber Co.....ceeces 16 60 27 165,000 6.00 
Itasca. Lamber Co... oc cece 36 60 27 180,000 6.00 
St. Croix Lumber Co.......+ 16 61 12 125,000 4.00 
St. Croiz Lumber Co........ 36 61 12 875,000 4.00 
Namakin Lumber Co........ 16 61 26 210,000 6.00 
Namakin Lumber Co........ *36 61 27 485,000 8.00 
po eee 16 62 13 350,000 5.00 
Namakin Lumber Co........ 16 62 26 180,000 5.00 
St. Croix Lumber Co........ 36 Ga i 130,000 4.00 
Namakin Lumber Co........ 36 63 26 335,000 6.00 
Pigeon River Lumber Co.... 16 65 2 1,100,000 4.00 
Virginia Lumber Co........ 36 67 17 1,280,000 6.50 
OAR OR eee 16 67 24 200,000 5.30 
Virginin Lumber Co........ 16 68 17 470,000 6.75 
ee: Es OW NEN a ara: 6 6'e6. 5064 < «6 *19 68 24 240,000 7.50 
Red River Lumber Co...... 16 142 32 1,000,000 6.10 
Red River Lumber Co...... 36 142 32 1,580,000 6.40 
J. Neils Lumber Co........ *36 147 32 700,000 9.00 
Tabor Lumber Co.........- 16 148 25 5,450,000 9.95 
Itasca Lumber Co... ..csces 16 148 25 1,710,000 9.75 
J. Neils Lumber Co........ 16 148 30 890,000 6.50 
J. Neils Lumber Co........ 16 148 81. 6,210,000 9.50 
J. Neils Lumber Co........ 36 148 31 20,00: 7.10 
Crookston Lumber Co....... 16 148 382 1,120,000 8.25 
Crookston Lumber Co....... *1 #148 33 "300, 000 6.50 
C. A. Smith Timber Co..... *2 148 33 500,000 6.50 
C. A. Smith Timber Co..... *3 #148 33 165,000 6.50 
Crookston Lumber Co... -*11 148 33 510,000 8.00 
Crookston Lumber Co. --*12 148 3: 525,000 7.00 
Sabor Lumber Co.......++: 36 149 25 610,000 9.00 
Crookston Lumber Co....... * 8 149 30 115,000 7.25 
C. A. Smith Lumber Co..... 16 149 30 1,035,000 8.60 
Crookston Lumber Co....... *20 149 30 120,000 6.50 
J. Neils Lumber Co........ 36 149 81 1,040,000 7.25 
Crookston Lumber Co....... *24 149 33 450,000 6.50 
Crookston Lumber Co....... *25 149° 33 235,000 6.40 
Crookston Lumber Co....... *26 149 33 225,000 6.40 
Crookston Lumber Co....... 36 149 33 325,000 6.40 
©. A. Smith Timber Co..... 16 149 30 1,035,000 8.60 
Crookston Lumber Co....... *16 #150 31 820; 000 7.00 
WEIGOSE, ENON ‘na vid ae 6b. Chibies *16 #151 28 50,000 7.50 
We Gy CeO ae ae ccc wens 36 151 29 495,000 6.40 
C. A. Smith Timber Co..... *16 151 30 690,000 7.60 
C. A. Smith Timber Co..... 386 151 30 825,000 9.00 
Crookston Lumber Co....... *16 152 30 640,000 7.50 
Crookston Lumber Co....... *36 152 30 1,385,000 8.50 


*Parts of tracts. All others full sections etc. 


Preparations for the winter’s logging operations are 
going forward. The search for men has begun and log- 
gers find the labor problem a great deal more serious 
than it has ever been. The large amount of railroad 
construction has cleaned up the supply of men and 
teams and such work still is being pushed. Demand 
for common labor in the cities, on street railway work, 
buildings and street work is heavy and the employ- 
ment agencies cannot supply a tenth of the calls made 
on them. Better wages are being offered and ordinary 


‘“swampers’’ are getting $28 to $32 a month, but men 
are coming slowly. The program contemplates about the 
same extent of logging operations this winter as last 
and with full crews a fair output of logs will be cut 
in northern Minnesota, 

Minnesota mills are beginning to feel the high 
pressure demand that has worked out from the east. 
One manufacturer got an order from a heavy consumer, 
a new customer, for 4,000,000 No. 5 boards on the basis 
of $11 at Minneapolis, or 50 cents above the list. He 
was able to fill only half the order. All box lumber ac- 
cessible to the great lakes is being bought up and next 
season’s cut contracted for. Railroad demand is heavy 
and west coast salesmen report that they are selling 
big orders of fir for freight car construction and that 
inquiry is coming for contracts to be delivered next 
spring. 

The Fidelity Lumber Company, of Spokane, Wash., 
manufacturer of western pine, has secured the services 
of N. A. Smith, a well known salesman, as representa- 
tive, with headquarters at Minneapolis. Mr. Smith 
closed the deal on a recent trip to the Pacifie coast, 
where in company with his wife he visited the Portland 
exposition, 

Pierson Haviland, eastern representative of the 
Foster Lumber Company, of Tacoma, Wash., has been 
here arranging for office accommodations, as he is 
about to move his headquarters to this city from Lin- 
coln, Neb. 

Among the retailers visiting the Minneapolis market 
during the week were James A. Smith and F. W. Annis, 
of Osage, Iowa; A. E. Jones, of Lisbon, N. D., and H. 
E. Westerman, Montgomery, Minn. 

Lewis Schwager, of Schwager & Nettleton, the well 
known Seattle wholesale dealers, is in Minneapolis this 
week, his former home, and is visiting with friends, 
at the same time looking after the interests of the 
concern at this end of the line. He reports an optim- 
istic feeling prevalent among all coast dealers and 
manufacturers. 





ON THE ST. CROIX. 

STILLWATER, MINN., Oct. 17.—At least two of the 
saw mills of this city that were idle this season will be 
in operation next year and a prominent logger said that 
he feels reasonably sure that every mill in the St. Croix 
valley will operate next year. Negotiations are in prog- 
ress for the purchase of the R. W. Turnbull & Son mill, 
idle two seasons, with a view to starting it. William F. 
Mackey and Johu Kaiser have secured the Hershey mill 
2nd are making plans for enough logs to insure its opera- 
tion. 

Loggers and millmen are making an active skirmish 
for logs for this city, scouring the St. Croix and Mis- 
Sissippi river regions as well as territory in the northern 
part of Minnesota that may be reached only by rail. 

The Clearwater Logging Company has disposed of its 
10,000,000 feet of standing pine in Beltrami country, 
in the Bemidji region, to C. A. Smith, of Minneapolis; 
price about $100,000. The company will not log again 
in that region. It has a large amount of standing pine 
north of Duluth and may operate there the coming 
winter. 

Loggers are in the woods preparing camps and roads 
for operaticns the coming season. An effort will be 
made to do about the same amount of cutting on the 
St. Croix as last year, about 100,000,000 feet. 

The David Tozer Lumber Company is shipping about 
1,000,000 feet of dry lumber daily from its South Still- 
water yard, largely to its line of yards in Minnesota, 
Iowa and the Dakotas. 

The Lizzie Gardner left yesterday with a big tow of 
lumber for Hannibal and Quincy parties. The Isaac 
Staples yesterday took out a raft of logs for the South 
Muscatine Lumber Company and another raft that will 
be tied up for the winter at Cattail slough, below Clin- 
ton. Bronson & Folsom are rafting a trainload of logs 
daily that come from J. E. McGrath at Pine City and 
are consigned to the Central Lumber Company, Hudson. 
A few cther tows of logs and lumber have been taken 


out within the week but the movement is not heavy, | 


because local men are trying to hold as many as possi- 
ble of the marketable logs at home. 

D. Frank McGray, superintendent of the St. Paul boom 
and employed there for fifty years, celebrated that anni- 
versary by resigning. He retires from business and will 
continue to reside with his wife at the pretty country 
place overlcoking the St. Croix where he has lived so 
long. He will visit next spring his children in the west. 

In this letter lust week it was reported that the Her- 
shey Lumber Company’s mill at Oak Park had been sold 
to William F. Mackey, of Stillwater, and J. H. Kaiser, 
of Muscatine. This item was apparently in error, as 
Mr. Kaiser, the well known president and treasurer of 
the South "Muscatine Lumber Company, at Muscatine, 
Iowa, desires to have it distinctly understood that he 
was connected in no manner whatsoever with the trans- 
action and that no partnership agreement exists between 
Mr. Mackey and himself. 


REVIEW OF THE CHESTNUT SITUATION. 

CINCINNATI, OHIO, Oct. 16.—We are large manufac- 
turers and handlers of chestnut lumber and the de- 
mand has been unprecedented in all parts of the coun- 
try. Chestnut is used largely for inside finish and espe- 
cially so in the Philadelphia aud eastern markets. The 
demand is still very great and the supply is very lim- 
ited. We are always in the market to buy large blocks 
of good chestnut, but we find very few sellers and a 
great many who wish to buy. This condition invaria- 
bly leads to considerably higher prices and if the de- 
mand shall keep up chestnut prices undoubtedly will 
advance. THE Wisora & HANNA CoMPANY. 
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stocks. 


also “C” 


price right. 


Telecode. 








Selects. 
Michigan Norway and White Pine, as well as 8- 
10-I2 inch No. 1 Boards. 
send your order at once and trust us to make the 


Of Course, 
& We Have To Hustle 


to fill your orders within 24 
hours after their receipt even 
tho we constantly carry large 


But we don’t mind it, especially when 
we know ourcustomersappreciate our service and 
this week we want to say we have a fine stock of 


NORWAY ,PINE 
and OREGON FIR 


HEAVY TIMBERS AND JOISTS 


“B” Selects and Uppers in 


If you are in a hurry, 


The Mills-Gray-Carleton Co., 


CLEVELAND, OHIO. 

















\\ JE always have a well as- 


sorted stock on hand and 
our facilities enable us to ship 
all orders of 


Yellow Pine 


promptly. Drop us a line de- 
scribing your needs and we will 
gladly quote you our prices. 




















| MICHIGAN CORK PINE 


UPPERS, SELECTS, FINE COMMON and CUTS. 


The old-fashioned kind, wide and soft. 
Send for Stock List. 


Telecode Used. 


THE FISHER & WILSON CO. 


CLEVELAND, OHIO. 
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thicknesses, 


Quick delivery. 


THE BUFFALO MAPLE FLOORING CO. 


“STANDARD” MAPLE AND OAK FLOORING. 
OFFICE AND MILL: 
BUFFALO, N. Y. 
CHICAGO AND MACKINAW STS. 


Carefully kiln-dried, end-matched, polished, bored, bundled 
—manufactured with the very best improved machinery. 
Send for stock and price lists. 
Mixed cars of flooring and maple or oak lumber. 


All 
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White Pine | 


HOLLAND, GRAVES, MANBERT 
& GEORGE, 


Y. 
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BUFFALO. 


WHITE PINE 


The R. Laidlaw Lumber Co. 


NEW YORK. 
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BRADLEY-WATKINS COMPANY 


729 Lumber Exchange 
MINNEAPOLIS MINNESOTA 


White Cedar Shingles 


WE HAVE THEM IN ALL GRADES AND 
BELIEVE WE CAN MAKE IT WORTH 
YOUR WHILE TO PLACE YOUR 
ORDERS NOW. PRICES ON REQUEST. 


Mann, Watson & Co., 


MUSKEGON, MICHIGAN. 
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Next 30 Days 


Special Prices on 


White Cedar 
Shingles 


in straight or mixed cars with posts. 
Let us quote you. 


DULUTH LOG COMPANY, 


Wholesalers and Manufacturers, 


213-214 Palladio Building, DULUTH, MINN. 
































All Kinds of CAN LOAD 
Banwood A QEMLOGEN  tixen 
Lumber. PINE CARS 

fOSTER-LATIMER LUMBER (() 

MELLEN WIS. 5 
%, AND © 

Prompt With White 
shiments — \“CapwoO/ Site yaa 
Specialty. Hemlock Lath 























| HEMLOCK, 
HARDWOOD, | 
LATH AND SHINGLES 


On Wisconsin Central Railway, near Glidden 


The Nash Lumber Co."wsconsin™ | 


WHITE PINE and HEMLOCK 
LUMBER IN MIXED CARS, also 
LATH, SHINGLES, POSTS. 


Sawyer-Goodman Company, 


MARINETTE, WISCONSIN. 
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A COMPLETE STOCK OF 


HEMLOCK and 


wisconsin HARDWOOD LUMBER 


FENWOOD LVMBER CO., 
WAUSAU, WIS. 


LAKE SUPERIOR PORTS. 


PAPAL IIS 


IN AND AROUND CLOQUET. 

CLOQUET, MINN., Oct. 17.—Trade continues brisk and 
the several concerns here report having a large amount 
of business on hand and do not expect to catch up with 
their orders for several weeks. The car situation is 
causing considerable annoyance, as nearly all the deal- 
ers are crying for rush shipment. Owing to the seare- 
ity of cars not as much lumber is being shipped as the 
concerns are capable of handling, but shipments for 
the first two weeks of October compare very favorably 
with the corresponding period of last year. 

The Diamond Match Company and the Cloquet Box 
Company are experiencing considerable difficulty in 
getting help enough to operate their plants satisfac- 
torily. Men are searce with the lumber companies on 
account of a large demand for labor in the woods. 
Several camps are opening up and indications point 
to an exceptionally busy winter. 

R. M. Weyerhaeuser, manager of the Northern Lum- 
ber Company, has returned from a trip through the 
west in company with his father, Frederick Weyer- 
haeuser, and party, 


CHEQUAMEGON BAY NOTES. 

ASHLAND, WIs., Oct. 17.—Logging camps in the Ash- 
land district are already briskly at work, but inside of a 
month the capacity of the camps will be trebled. Seven 
camps on the Red River reservation are running for the 
Sicarns Lumber Company. ‘These camps run the entire 
year but have increased crews as soon as snow is on the 
ground, William Knight, of Bayfield, has 2,000,000 feet 
of logs on skids as the result of a month’s work in Bay- 
field county. Henry Wachsmuth has a crew of men get- 
ting ovt logs which will be sawed by the R. D. Pike mill 
at Bayfield next summer. The various camps of the Ed- 
ward Hines Lumber Company are well under way. The 
Schroeder Lumber Compary has transferred its crews 
from the north shore to the mouth of the Montreal river, 
where they will push operations this winter. Most ot 
the company’s north shore timber has been disposed of 
to Alger, Sinith & Co., of Duluth. The Nester mill will 
saw on logs from upper Michigan and the Apostle islands 
and is getting logging crews ready for work. 

lt is estimated that the Foster-Latimer mill at Mellen 
has a 25-year cut in sight; the Stearns Lumber Com- 
pany, Odenah, at least twelve years’ cut; the Davis Lum- 
ber Company, at Medford, about twenty years, and the 
Edward Hines Lumber Company at least a dozen years’ 
cut, depending upon tle times and the prices of lum- 
ber. As one lumberman expresses it: 

If the present high prices should continue every millman 
will cut every log he can get hold of. In a few years 
think about twelve-—the white pine will be gone from Wis- 
consin, as far as big cutting is concerned. But the smaller 
mills will be running by that time and they will saw twenty- 
five years longer. It is a case of Pennsylvania over again, 
where I used to deal in waney or square timbers. Of course 
they get no more such timbers in Pennsylvania, but they 
are discovering that they have large quantities of hemlock 
and are logging it. It will be the same way in northern 
Wisconsin, where we have an inexhaustible supply of hem- 
lock and hardwoods and the tanning industry will gradually 
take the place of the lumber industry. 

William Olson, of Washburn, is building a small saw 
mill north of Spider lake for the cutting of a tract of 
timber he owns. L. H. Lien will have charge of the 
mill, which wil! saw about 10,000 feet a day. 

The saw mill of the Lake Superior Lumber & Box 
Company, which has been shut down since last May, wiil 
resume operations tomorrow and will run night and day 
all winter. The mill will saw hardwoods from a tract 
owned by the company near Pratt. Owing to not being 
2ble to log the hardwoods in the summer the mill was 
forced to stand idle since May. 

The Bigelow mill at Washburn, owned by the Edward 
Hines Lumber Company, will be dismantled this winter 
and the machinery shipped to Mississippi, where the 
Hines company has extensive holdings of yellow pine. 
The Bigelow mill has finished cutting all the Hines tim- 
ber in the region of Washburn and will run until the 
close of navigation on logs towed from Ashland. The 
mill has been running for twenty years and was practi- 
eally rebuilt when it changed owners. The Hines people 
kave taken up their narrow gage railroad at Washburn 
and will use the rails to tap new possessions near Mason. 
The machine shops of the road have been removed to 
Iron River. 





WISCONSIN. 
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IN AND AROUND WAUSAU. 


WAUSAU, WIs., Oct. 17.—The Brooks & Ross Lumber 
Company’s mill has been shut down for the annual 
cleaning and repairs. The company has had an excep- 
tionally successful season’s run and has a fine stock 
of lumber to show for it. 

The Grand Rapids Lumber Company has sold a 
large tract of timber land in the town of Bergen, this 
county, to the John Week Lumber Company, of 
Stevens Point. The tract comprises 1,720 acres and 
the consideration was $20,000. The timber consists 
principally of hemlock and hardwoods, all of which will 
eventually be manufactured at the mill of the company 
in Stevens Point. The ‘‘down’’ timber will be logged 
the coming winter, but the standing timber will not be 
eut until some time in the future. 

Rolnik is the name of a village to be established east 
of Mosinee, on the road opened recently. A saw mill 








is to be built at this point and the Chicago, Milwaukee 


& St, Paul Railway Company will build a spur track 
from Mosinee to the new village. 

Men and teams are still departing for the logging 
woods, to make preparations for winter logging. Large 
loads of supplies are going forward to supply their 
needs. The prospect looks favorable for the usual cuts 
during the coming season and indications are that the 
timber in this part of the country is not yet entirely 
exhausted. 

Car shortage is the hue and ery—not enough on 
hand or to be secured to move manufactured stock, 
much to the inconvenience of shippers, all owing to the 
movement of the bountiful crops from the west. 
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WISCONSIN VALLEY NOTES. 

MEERILL, WIs., Oct. 17.—Trade keeps up and the 
demand for lumber is increasing. The car supply has 
improved considerably and not much difficulty is expe- 
rienced in getting equipment. 

The sash, door and blind trade keeps up with the 
lumber trade. Factories report plenty of orders at 
good figures. Box business is fair, but excelsior con- 
tinues rather dull. 

Langley & Alderson, loggers. have taken a contract 
to build four miles of railroad for the Chieago, Mil- 
waukee & St. Paul Railway Company near Knowlton. 

The English Manufacturing Company, which is con- 
verting the old Illinois & Wisconsin Lumber Com- 
pany’s planing mill into a woodenware factory, has 
begun to install its machinery. The company will 
manufacture ice cream tubs, ice cream refrigerators, 
paint kits, candy pails and other specialties. The 
company will employ about 150 men and use consider- 
able hardwoods. 


LAKE MICHIGAN PORTS. 


rrr 
ON MICHIGAN’S WEST SHORE. 

MUSKEGON, MicH., Oct. 17.—Patrick Noud, the Man- 
istee lumberman who last week was lying in a critical 
condition at the home of a son at South Haven, is 
considerably improved; in fact, so great is the change 
in his condition that Wednesday afternoon he was 
taken from South Haven to Grand Rapids and from 
that city to his home. Mr. Noud’s son was in Muske- 
gon Tuesday and he said that a week ago his vener- 
able parent was suffering intensely with congestive 
chills. Prompt medical attendance, including two 
specialists from Chicago, put Mr. Noud on the road to 
recovery and his early convalescence is assured. 

That white pine reforestation is a success is being 
demonstrated by Samuel H. Bridges, owner of one 
of the largest farms in Dickinson county. Included in 
Mr. Bridges’ 1,280 acres of land is a tract of eighty 
acres along the Sturgeon river which were burned over 
thirteen years ago, the fire killing every tree. On 
this land are about 5,000 young white pine trees. 
Some of them were trimmed up six years ago and 
they have attained a hight of twenty-five feet and are 
from ten to twelve inches in diameter at the base. 
It is Mr, Bridges’ intention to have the rest of them 
trimmed this fall and he is satisfied that in twenty 
years more he will have a valuable tract of timber. 

At a meeting of the directors of the Menominee & 
Marinette Paper Company it was decided to rebuild 
paper mill No. 2, destroyed by fire last week. The 
new mill will be much larger than the former one, 
with about twice the capacity. The cost is estimated 
at $175,000. 

The Hackley Transportation Company has chartered 
the steamer Soo City from the Michigan Steamship Com- 
pany, a Chicago-South Haven line, for the rest of the 
1905 season and will operate the steamer on the Muske- 
gon-Chicago route, docking the Charles H. Hackley for 
repairs amounting to $10,000 and allowing the steamer 
City of the Straits, chartered from the Detroit & Cleve- 
land line, to go back to her owner. 








MENOMINEE RIVER NOTES. 

MENOMINEE, Micu., Oct. 18.—The Menominee River 
Boom Company and the Peshtigo Lumber Company have 
been ordered by the state fish commission to place fish- 
ways in all their dams. This is in accordance with an 
act passed at the last session of the Wisconsin legis- 
lature. Each company has about nine dams which will 
have to be provided with fishways. 

A deal has been closed whereby the Peninsular Bark 
& Lumber Company secures the contract for furnishing 
the timber for the big coal dock to be erected between 
the Soo and DeTour by the Pittsburg Coal Company, 
about 1,500,000 feet of timber and lumber. It is speci- 
fied that hemlock and Pacific coast fir shall be used. 
Over 100,000 lineal feet of piling will be necessary. 
Seven mills in different parts of the country are busy 
sawing on the rush orders, the material having been con- 
tracted for delivery before the close of navigation. 

The Menominee River Boom Company will finish sort- 
ing logs for the season next week. The record this year 
will be about 90,000,000 feet, while last year it was 140,- 
000,000.- The decrease is accounted for by large ship- 
ments by rail and by the withdrawal of the H. Witbeck 
Company. With the closing of the boom company’s 
work some of the saw mills will have to suspend opera- 
tions. The Menominee mills will not be able to run 
much longer and the Marinette Lumber Company’s mill 
will close. The other Marinette mills have large stocks 
of logs on hand and can run any length of time desired. 

Thomas J. Sullivan, a well known lumberman, died 
last night at St. Vincent ’s hospital at Green Bay. There 
is considerable mystery about his death, On the night 
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ot October 7 he was found lying in a pool of blood at 
the bottom of the stuirway in his boarding house at Onto- 
nagon. Foul play is suspected by some, but it is gen- 
erally believed that he accidentally fell down the stairs. 

Dealers report a good demand for stock, with prices 
fair. As a rule pine and hemlock are rather high. 
The prevailing price of hardwoods, however, is not as 
high as earlier in the season. There is a good demand 
for the better grades of shingles, and prices are good. 
Demand for cedar is still brisk and the prices are firm. 

The Soo railroad has just paid the judgment ren- 
dered in favor of Cock Bros., of Oconto, amounting to 
$42,410.85. This ends a litigation that has been in the 
courts for a great many years. Action was brought by 
Cook Bros. for damages caused by the destruction of 
timber by fire on the right of way of the Soo company. 
near Cavour. The case has been through the circuit 
and supreme courts twice under different titles. 


CREAM CITY TRADE NOTES. 

MILWAUKEE, WIS., Oct. 18.—Former Governor Sco- 
field, of Oconto, and B. MeMillan, of MeMillan, have 
been here this week and joined in discussions with local 
men, among them being Frank Snell, Daniel MceGillis, 
George Noble, the Tibbitts, father and sons, Charles G. 
J’orster and others. 

B. W. Davis, of Phillips, Wis., who has been in Mil- 
waukee this week, said that he does not believe the 
removal of the tariff of $2 a thousand on lumber would 
make lumber one cent cheaper to the farmer than it is 
now. He said that immediately upon the removal of the 
tariff the price of Canadian stumpage would advance 
that much and conditions would be the same. The Can- 
adians or the Americans, many of whom own stumpage 
in Canada, would charge what they could get for their 
lumber. The lumber company of which Mr. Davis is the 
head has for years had the franchise for the water works 
and electric line plants at Phillips and has recently 
secured a franchise to heat the city with hot water. 

kK. M. Griffith, superintendent of the state department 
of forestry, delivered a lecture before the Milwaukee 
College Endowment Association this afternoon on the 
general subject of ‘‘Forestry.’’? Mr. Griffith is thor- 
oughly conversant with the subject. He was educated 
in a forestry school in Germany and has conducted 
investigations for the United States government in 
Japan, india and the Philippines. 

C. J. Flack, representing the eastern sales department 
of the Redwood Manufacturing Company, Black Dia- 
mond, Cal., arrived in Milwaukee last Saturday and spent 
several days calling on the local lumber trade. Mr. 
I‘lack has been making an extended tour of the United 
States and says that there is a very rapidly increasing 
demand for redwood. He-left Wednesday evening for 
Oshkosh, 

Harry R. Messer, superintendent of the Connor Lum- 
ber Company’s mills at Laona, Wis., came down to Mil- 
waukee on Monday for a day. Mr. Mills formerly lived 
in this city but has during the past three years spent 
practically all of his time at Laona in charge of the 
mills, He reports much activity and conditions very 


MICHIGAN. 


THE SAGINAW VALLEY. 


Bay Ciry AND SAGINAW, Micu., Oct. 17.—It’s a feast 
or a famine with the lumbermen, and just now they are 
experiencing both—a feast in the line of a good demand 
for lumber at satisfactory prices and a famine in cars 
with which to move what they can sell. The car short- 
age is acute and no one dares predict what it will be 
when navigation shall close. Many dealers and manu- 
facturers are forced to refuse business because of in- 
ability to deliver the goods. For instance, W. D. Young 
& Co. last Monday had orders for 104 cars of their 
products which they were unable to ship and will be 
forced to curtail business in consequence. It is harder 
in comparison with years ago, because now everything 
is moved by rail. All report business good and prices 
strong, but the gocds can’t be delivered promptly when 
ordered, and this discourages many lumbermen. The 
railroads have been in this predicament for five years, 
every year the old story of a car famine being repeated, 
and it is felt that the roads should have assempled suf- 
ficient rolling stock with-which to do, the business offer- 
ing. Hundreds of cars are wanted to move lumber 
products where dozens can be obtained. 

Every planing mill, box plant and sash and door 
factory has been running full and a number of them 
overtime, business being unusually active. The demand 
for sash and doors, which has been fairly good all the 
season, continues to hold up well and while the domestic 
trade has been strong the foreign trade is also good. 
Box stuff was dull early in the spring, owing to ex- 
cessive competition and a tendency to cut prices, but 
it has improved. 

The Mershon, Schuette, Parker & Co. plant is running 
full time and business is first class. Mr. Mershon is up 
in the northwest hunting and F. E. Parker went to Bos- 
ton this week, but the business runs along smoothly 
during their absence, being exceptionally well organ- 
ized. The firm has been getting in lumber from both 
Canada and Lake Superior. The Langell Boys brought 
366,965 feet; the Abram Smith brought 464,995 feet 
from Algoma Mills, the 7. H. Cahoon brought from 
Duluth 570,000 feet, the B. B. Buckhout brought 475,- 
000 feet, and the Exile 500,000 from Pequaming. The 
firm is carrying a good stock of lumber and is buying 
more for the winter and spring trade, 








Booth & Boyd received this week a cargo of 380,000 
feet from Duluth. The plant of this firm is running up 
to its capacity and the trade during the entire season 
has been first rate. There was some speculation a while 
ago as to this plant by reason of George H. Boyd being 
interested in the Germain & Boyd Lumber Company, 
organized last June to operate in Louisiana. It is re- 
called that the new company is capitalized at $500,000 
and owns 175,000,000 feet of standing timber in 
Louisiana. The company is to operate a double band 
mill and George H. Boyd is to'be general manager and 
of course will be forced to give his personal attention 
to the business, since it is the intention to cut 20,000,- 
000 feet annually. It is thought the local plant of 
Booth & Boyd will be managed by Max Boyd, a younger 
brother, since the business is in a very prosperous con- 
dition. The firm usually carries about 15,000,000 feet 
of choice pine lumber in the yards, which are admirably 
located for handling business expeditiously. 

A. F. Cook, formerly with A. T. Bliss in the lumber 
business here and at Blissville, Ark., and largely inter- 
ested in timber properties in the south, who has been 
living at Little Rock for two years, is to take up his 
residence at Memphis. 

Joseph Van Buskirk, many years a lumberman and 
operating a saw mill on the Huron shore near Harris- 
ville, was buried last Thursday. He was 69 years old 
and located in Harrisville in 1868. 

The Hull & Ely saw mill, at Oscoda, resumed opera- 
tions last week after a shutdown for repairs. 

The H. M. Loud’s Sons Company’s saw mill at Au 
Sable started Friday after receiving some new machin- 
ery. The company will lumber as extensively as usual 
this winter. 

The new planing mill plant of the Cadillac Lumber 
Company will be ready for business January 1, 1906. 
This company is capitalized at $15,000.. S. W. Kramer 
is president, C. D. Burritt treasurer and general man- 
ager, M. E. Thomas vice president and Fred 8S. Lamb 
secretary. All are Cadillac business men except Mr. 
Burritt, who formerly ran a retail lumber yard at 
Lapeer. 

PAPAL 
THE CITY OF THE STRAITS. 
Derxorr, MicH., Oct. 18.—Local dealers are finding 


finished lumber somwhat easier in the southern markets, 


the season’s difficulty being that of getting hold of 
stocks. Prices too have eased, C. W. Restrick report- 
ing a number of purchases on a fair basis. Hardwood 
men are enjoying a brisk demand, but have to use 
their wits to secure supplies. It is a question now of 
getting hardwood at all rather than of price. 

Rates on cargoes have gone up and the contrast be- 
tween the phenomenally low rates during the summer 
and the rate of $3 now quoted is unusual. C. W. 
Kotcher reports that the $5 rate has not been met in 
Detroit and that he regards it as an impossible quota- 
tion. Georgian bay cargoes were contracted for at 
much less than $3 during the week. A scarcity of labor 
on the docks has held up some of the lumber boats. 


Dealers offered $1.75 a day for men to clear the docks 


and got but few at that. The barge Hattie Wells was 
held up for several days and the barges Monahansett 
and Nelson waited several days at Restrick’s. The 


Gallinta is unloading at the Grace Harbor Lumber 


Company’s docks. The Corey unloaded at Kotcher’s, 


the Kink, the Annie Laurie and 


bay with 500,000 feet of norway flooring for the new 
Morgan & Wright rubber plant. 
has the contract, says that 1,500,000 feet will be re- 
quired for flooring alone. 
Building is brisk again. 


lumber contracts. 
issued last week, representing a cost of $168,295. 
Prices are firm and the demand refuses to slacken. 

C. W. Kotcher is continuing his experiments with 


redwood from California, several consignments having 


arrived recently. He believes that this wood will be- 
come more popular in proportion as it shall be known. 


C. W. Restrick announces that it is being used by his 
patrons for siding and that satisfaction is being ex- 


pressed. Freight cars are not so scarce as other trade 
associations find them. No scarcity is reported by De- 
troit dealers, certainly none on outgoing shipments. 
The Yeomans Lumber Company has emerged from its 
embarrassment. 
managing the box factory during the summer as trus- 


tee for the creditors, formally handed the matters over 


to the Yeomans company on Friday and the belief is 
expressed that it will be smooth sailing hereafter. 





FROM THE FURNITURE CITY. 


GRAND Rapips, MicH., Oct. 17.—The Chicago machine 
shop of Hanchett & Son will be removed to Big Rap- 


ids and will be located in the brick building recently 
erected on the premises of the Michigan Heater Com- 


pany. 


The report of the station agent at Elk Rapids for 


September shows receipts of forest products to have 


been 217 cars, while the shipments included thirty-one 


ears of lumber. 
The newly organized Cadillac Lumber Company is 
building a planing and interior finish mill in Cadillac 


which will be in operation about January 1, employing 


thirty men. C. D. Burritt, formerly of Lapeer, is man- 
ager. 

James F. McSweyn has severed his connection with 
the Hackley-Phelps-Bonnell Company, 

The Piqua Handle Manufacturing Company, 


Thompsonville, has bought 400 acres of timber land 
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the Stanley at 
Restrick’s. The steamer Saginaw arrived from Georgian 


C. W. Kotcher, who 


A skyscraper on Woodward 
avenue and a hotel at Clark Park promise some fat 
Sixty-nine permits for buildings were 


Henry Wineman, jr., who has been 


of 








Western 
Lumber Co. 


Q 


One million 
feet 1 inch 
log run 


BIRCH 


Thoroughly Dry. 


One million 
feet 1 inch 
mixed cull 


BASSWOOD 


Thoroughly Dry. 
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If interested, ask us for prices. 
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When It Gomes 
To Mixed Garloads 


we feel that we should be consulted if you want 
to do yourself justice. Our cut this year will ex- 
ceed that of any previous year, and already we 
have a well assorted stock of Hemlock that is 
rapidly getting in shipping condition and can be 
loaded in cars with 


WHITE PINE, BASSWOOD, 
HARDWOOD LUMBER @* LATH, 


In addition to the above we have a large shed 
filled with all grades, thicknesses, lengths and 
widths of dry 





BASSWOOD SIDING, CEILING, 
WAINSCOTING AND FLOORING. 


Correspondence Solicited. 


Co. 


Heineman Lumber 
HEINEMAN, WIS. 








- 


Any of the Following 


items we have on hand and it would be 
no trick at all for us toship promptly:— 





- No. 1 W. P. Lath, 4 ft. 
% No. 2 W. P. Lath, 4 ft. 
jo. -2, No. 1 Norway Lath, 4 ft. 
o. 2, No. 2 Norway Lath, 4 ft. 


PRICES ON REQUEST. 


The Waters-Clark Lumber Co. 


WHOLESALE LUMBER, 
303-4 Exchange Bldg., DULUTH, MINN. 


5-4 
6-4 
5-4 
6-4 
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| 
No Waiting | 
| if you need anything in 
the following for we have 


it on hand :— 


12 inch— 14 foot No. 3, 
12 inch— 18 foot No. 3, 
12 inch—20 foot No. 3, 

3 inch— 4 foot Clear 
and Select Flat Pickets. 


| PRICES ON REQUEST. 
i} WE USE TELECODE. 


| Yawkey Lumber Company, 


| HAZELHURST, WIS. 
| _ a ae a 


























WHITE PINE 


LUMBER, SHINGLES and LATH. 


Our stock is large and complete. 
It will pay you to get our prices, 


BRADLEY, MILLER & CO. 
West Bay City, Mich. 














OUR SPECIALTIES 


Pattern Lumber, 

Box Material, 
Factory Stock and 
Beveled Siding, 


Wisconsin Cork Pine 


Cut full width and thickness. Mixed cars to retail trade 
We carry a large stock and complete assortment. 


MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 




















The R. T. Jones Lumber Co. 


NORTH TONAWANDA, N. Y. 


Wholesale WHITE PINE LUMBER 


We are conveniently located to make quick delivery to 


all Eastern points. Our stock is large and complete. Send 


us your inquiries and orders. 


| CROOKSTON LUMBER CO. 


N order to take care of our Eastern trade we have 

opened an office at No. 1011 Marquette Bldg., 

Chicago, Ill., in charge of Mr. H. D. Pettibone, 
Phone, Central 6183. 


BEMIDJI, MINNESOTA. 
Millsat BEMIDJI, CROOKSTON and ST. HILAIRE, MIN 
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‘| city, is putting in a mill. 
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on the north shore of Crystal lake and a lumber camp 
is being opened there. The company plans to put a 
freight and passenger steamer on the lake in the 
spring. 

A postoffice has been opened at Englewood, La., 
where the Engel Land & Lumber Company, of this 
The quarantine against yel- 
low fever has kept things at a standstill some time. 


ee 


UPPER PENINSULA NOTES. 

CALUMET, MicH., Oct. 17.—Armour & Co., of Chicago, 
users of several million staves yearly, have had a rep- 
resentative at Ontonagon inspecting the plant and 
books of the Ontonagon Stave & Veneer Company. If 
the report of the representative shall be favorable it 
is probable that the Chicago packers will become inter- 
ested in the plant. The Ontonagon concern has $20,000 
stock unissued and it is likely that the capitalization 
will be increased to $75,000. 

The Northern Lumber Company will open an office 
in the rooms formerly occupied by the Consolidated 
Fuel & Lumber Company in the Marquette National 
Bank building, Marquette. 

The mill of the Nester estate, at Baraga, resumed 
operations last week and will continue in operation 
as long as the weather will permit, using one and a 
quarter shifts, the logs arriving daily by rail from 
Bruce’s Crossing. 

An addition is being built to the Marais Lumber 
Company’s electric light plant at Grand Marais to 
make room for a new dynamo. The company does 
the commercial lighting for the town. 

The Superior Lumber Company expects to open its 
new fuel and lumber yard at Negaunee in a short time. 
The office buildings, barn and wood machinery shed 
are completed and the planing mill is well advanced. 








IN THE UPPER PENINSULA. 

CALUMET, MIcH., Oct. 17.—A dearth of men in upper 
peninsula pineries for several months probably will de- 
lay preparations for the winter’s input of logs. It is 
expected that later in the season more men will be 
available, but some employment agents are advising a 
higher scale of wages. 

James Norton, of Ewen, has taken a contract to get 
out 10,000,000 feet of pine in Ontonagon county for 
D. J. Norton, of Ontonagon. The timber is contiguous 
to the Baltimore river and will be banked on that 
stream. 

The Nester estate, of Baraga, is preparing for exten- 
sive operations this season and plans on getting out a 
larger cut than in any previous year. One camp has 
been established five miles southeast of Baraga in 
which 150 men will be employed. Another camp will 
be started ten miles west of Baraga. 

George Jacka, of Calumet, returned this week from 
his logging camps. ‘‘We are eutting and skidding 
now,’’ said Mr. Jacka. ‘‘This takes considerable time, 
but by the time snow flies we shall be in readiness to 
start hauling. The prospects of a good logging season 
are bright and we do not anticipate a scarcity of men 
as the season shall progress. With the approach of 
snow many of the outdoor laborers will go to the 
woods.’’ Mr. Jacka has camps at Peru, Summit, Nis- 
sula and Alston, on the Duluth, South Shore & Atlantic 
railway. 

Cc. A. Senecal, of Lake Linden, will operate on the 
Firesteel river, in Ontonagon county, having taken a 
contract to cut 2,009,000 feet of hemlock. He will 
start his camps at once. William Murray completed 
logging four forties near Bruce’s Crossing for the 
Sparrow-Kroll Lumber Company, of Kenton, and re- 
turned with his outfit to that place last week. David 
Hope has returned from the lower part of the state 
and will resume logging operations for the Sparrow- 
Kroll Lumber Company on the upper east branch of 
the Ontonagon river this week. 

There is not much letup in operations at the I. 
Stephenson Company’s camps near Wells, in Delta 
county. They are kept running summer and winter, 
the only shutdowns being to move camps. The I. 
Stephenson Company is using portable camp buildings 
and by extending the lines of logging railroads the 
camps are kept in good timber all the time and in close 
communication with the mills. In this manner special 
orders for timber can be gotten out with great dis- 
patch when necessary, 

Logging operations in the Champion-Michigamme 
district will be lighter than usual this season. With 
Ferguson Bros. out of the field, F. W. Read & Co. will 
be the principal and possibly the only operators there. 
It is the general impression at Champion that Kibbee 
& White, of Albany, N. Y., who are now loading the 
logs driven down iast spring by Ferguson Bros., will 
put in camps as soon as their hoist operations shall be 
finished. Alphonse Gamanche will operate a camp on 
Huron bay, taking out cedar. For the last two win- 
ters he operated cedar camps for 8S. L. Smith. C. C. 
Thompson, of Champion, will have a camp at Palmer. 
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For the fiscal year ended June 30, last, the Illinois 
Central has reported gross earnings of $49,508,650, an 
increase over the preceding fiscal year of $2,677,514. 
The proportionate operating expenses were less than in 
the preceding year despite the increase in traffic, the 
expense for the year just closed being only $291,007 
more than in its predecessor. Miles operated in 1905 
included in this estimate were 4,374. The detailed 
report indicates a condition of present and prospective 
prosperity greater than heretofore known in the history 
of the Illinois Centra] system. 


THE EMPIRE STATE. 
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THE METROPOLITAN DISTRICT. 


NEW YORK, Oct. 16.—With the number of permits for 
uew buildings increasing in this city, as the records show 
to be the case, there is assuredly no doubt of the future 
for metropolitan retail lumber dealers and others cater- 
ing to that class of trade. Last week seventy-six per- 
mits were issued for the boroughs of Manhattan and 
the Bronx, as against forty-five for the week last year, 
the money values being $2,463,100 and $810,750 respect- 
ively. In Brooklyn the value of new buildings did not 
increase materially, but there is a gain of ninety per- 
mits, shewing that a large number of smaller buildings 
will be erected—the class that requires more lumber in 
comparison than the large apartment or office buildings. 
Ketail yard stocks seem to be getting into better shape 
in some sections, but as a rule they are considerably 
depleted and owners cannot make much headway while 
the demand remains as it is. Large improvements that 
consume heavy timber, such as railroad and dock work, 
are progressing rapidly and bid fair to exceed those of 
any previous year and dealers who sell to trade of this 
character find the situation acute because mill condi- 
tions will not permit of their making deliveries as fast 
as they would like. Considering, however, the unusually 
heavy demand there is comparatively little complaint 
because of inability to furnish stocks more quickly and 
in numerous instances fancy prices have been voluntarily 
offered by yardmen if they could get a possible chance 
of preference in shipment. One hemlock man said dur- 
ing the week that he had declined several good orders 
at from $1 to $2 above the market, on scarce sizes, 
where the question of immediate delivery was of more 
importance than price. Prices in all lines are steady and 
firm and collections are good. 

Car shortage is bothering a large number of ship- 
pers in this market and it is evident that before spring 
more than one manufacturer will be disappointed in the 
volume of business he has been able to move because of 
the fact that railroads could not supply cars fast enough. 
This is a matter that particularly concerns dealers in red- 
wood and Pacific coast lumber and, as one large manufac- 
turer asserts, ‘‘the state of Washington alone will in all 
probability be short at least 10,000 cars, because every 
available box ear is transferred to grain sections, leav- 
ing the lumberman to pick up what is left.’’ A promi- 
nent St. Louis railroad man who was in the city last 
week says the situation is the worst the railroads have 
ever experienced. Hemlock people feel these conditions 
keenly because flat and gondola cars ordinarily used by 
hemlock manufacturers are moved elsewhere to replace 
box cars that have been pressed into the grain service. 

Henry Cape, the genial wholesaler, 1 Madison avenue, 
returned on Saturday from a two weeks’ trip to Nova 
Scotia, where he had gone with J. M. Hastings, of the 
J. M. Hastings Lumber Company, Pittsburg, to wit- 
ness the opening of another large mill connected with 
the extensive operations of the Davison Lumber Company, 
Limited, at Bridgewater, N. S., in which Mr. Hast- 
ings is interested. Mr. Cape says that for an entirely 
new mill this latest addition is working remarkably well 
and that when under full headway will saw on an aver- 
age of 1,000,000 feet a week, consisting of spruce, pine, 
hemlock and hardwoods. Pendennis White, of White, 
Gratwick & Mitchell, North Tonawanda, also was one of 
the participants in this event, having left New York two 
weeks ago to go to Nova Scotia as Mr. Hastings’ 
guest. The latter was in the metropolitan market on 
Thursday and Friday of last week. 

E. H. Lewis, of Lewis & Hughes, 18 Broadway, reports 
that trade in Oregon fir is growing constantly and that 
the outlook becomes brighter each month. While, here- 
tofore, most dealers have been reluctant to give Pacific 
coast lumber a good trial, Mr. Lewis says that orders 
are now duplicated with astonishing rapidity and that 
as the consumer becomes more familiar with the good 
qualities of fir lumber large consignments will be com- 
ing into this and neighboring markets. Besides operat- 
ing several mills of their own Lewis & Hughes handle 
the output of a large number of other mills in Washing- 
ton and are gradually increasing their facilities for 
taking care of the eastern trade. As a specialty they 
handle spars, masts ete. and an excellect stock of ship- 
builders; sizes. Mr. Lewis expects to go west and look 
over the situation some time during December. 

Another wholesaler who reports an increased demand 
for Oregon lumber and timber is Lynde Palmer, of 
Langdon & Palmer, who handle the output of several 
large manufacturers. Their lumber comes into the mar- 
ket in both car and vessel lots. Like other dealers in 
his line, Mr. Palmer finds dealers more eager to replace 
their depleted southern pine stocks with western lumber, 
believing that the time is not far distant when it must 
be depended upon as a regular stock line. 

Bush, Fasset & Krusen, who heretofore have confined 
their wholesale lumber operations exclusively to white 
pine, will shortly enter the cypress field, having made 
arrangements to handle the entire output of a large 
Alabama mill. Messrs. Bush and Krusen were south 
early this year, making a careful survey of the situation, 
and will have an unusually fine lot of cypress, at their 
disposal, the mill sawing about 5,000,000 feet a year 
and having facilities to increase the output as required. 
During the week Mr. Krusen took a short trip among 
several mills in western Pennsylvania in which his firm 
is interested and says there is no letup in demand. 

Robert W. Higbie, wholesale lumber dealer, 45 Broad- 
way, and vice president of the Interstate Commerce 
Law Convention, appeared before President Roosevelt at 
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Washington by appointment, on Wednesday, in refer- 
ence to presenting his views on the question of rate legis- 
jation. Mr. Higbie bas taken a very active part in 
nterstate commerce matters and has appeared before 
the president and senate and house committees several 
imes with a view of properly setting forth the lumber- 
man’s side of this important question. Mr. Higbie 
tates that the president still adheres to his former posi- 
11on that congress should enact some legislation giving 
he Interstate Commerce Commission power to substitute 
, reasonable rate where, upon complaint and investiga- 
‘ion, it may be found to be unreasonable and discrim- 
natory. Mr. Higbie will attend a conference of the 
nterstate Commerce Law Convention at Chicago, Octo- 
ber 26. 

The Haviland Lumber Company, 50 and 52 Pine street, 

hich handles the output in this market of the Southern 
‘ine Company of Georgia, has made arrangements for 
cling a kind of lumber that is new to eastern con- 
umers. Frank B. Haviland said today that he has 
ecured the exclusive eastern agency for the American 
‘umber Company, of Albuquerque, N. M., which manu- 

actures the famous Navajo white pine, and as the mill 
lias a capacity of about 70,000,000 feet a year it wil: 
eadily be seen that the Haviland Lumber Company is 
in a position to handle any order in this line. Besides 
manufacturing lumber the American Lumber Company 
perates a box and door mill, with a daily capacity of 
1,200 doors and 2,000 sash. While white pine from the 
southwest is comparatively unknown in this market it 
sives entire satisfaction wherever used; is soft and prac- 
iically free from shake and can be used for any purpose 
requiring good white pine, notably in the manufacture 
of millwork and patterns, and, as Mr. Haviland states, is 
more particularly adapted to this class of work from 
ihe fact that it will take and hold paint easily because 
of its brilliant finish. This new arrangement does not 
in any way affect the yellow pine business of the Havi- 
land Lumber Company, which through its connection 
with the Southern Pine Company of Georgia is shipping 
large quantities of southern pine into this market. Mr. 
liaviland says that trade has increased to such an extent 
that it has been necessary to open a branch office in 
Mobile, Ala., to look after the Gulf trade. 

I’, R. Babcock, of E. V. Babcock & Co., Pittsburg; 
the Babeoeck Lumber Company, Ashtola, Pa., and the 
Babcock Company, babcock, Ga., was in town on Fri- 
day, having just returned from a two weeks’ trip to his 
yellow pine mill at Babcock, Ga. He states that outside 
cf the fact that it is somewhat difficult to obtain sufii- 
cient labor at their mills the situation is satisfactory. 

George L. Smith, surveyor general of the National 
itardwood Lumber Association, Indianapolis, Ind., spent 
the Jatter part of last week in town on inspection mat 
While away from headquarters he expects to visit 
the association’s licensed inspectors in Boston, Phila- 
delphia and Baltimore. 

Sales of California sugar and white pine are increas- 
ng very largely in this market, reports H. R. Duniway, 
\ho represents the California Sugar & White Pine 
\gency, whose headquarters are at San Francisco. He 
finds an improved disposition on the part of yardmen 
ind manufacturers to buy California lumber and says 
‘rial orders are repeated to a most encouraging extent. 
the concern which Mr. Duniway represents is a well 
known manufacturer with special facilities for meeting 
the requirements of eastern trade. 

I’, Rueb, of Rucb & Gleischman, importers, exporters 
and commission men, with headquarters at Rotterdam, 
Holland, is in the city this week for the purpose of 
xtending and improving his connection with American 
‘xporters of sawn woods. He has been visiting among 
‘ number of lumbermen in the market, leaving today for 
Boston. He is especially interested in pitch and North 
Carolina pine and hardwoods. 

The Goodyear Lumber Company finds plenty to do in 
the hemlock line and, in common with other manufac- 
‘ures, reports dry stock very scarce, especially in 2x4, 18 
«nd 20, with considerable difficulty in getting enough 
irs to move stock. HE. A. Niel, general freight agent 
f the Buffalo & Susquehanna railroad, which is con- 
rolled by the Goodyear Lumber Company, was in town 
‘ast Thursday and Friday, making his headquarters at 
‘ie company’s local office, 45 Broadway. Manager C. 
'’. Chew returned on Monday from his vacation, having 
isited Cleveland, Chicago and on his way home stopped 

it Chautauqua, N. Y., and other interesting places. 
_C, KE, Aleock, of Swain, Aleock & Swain, North Caro- 
‘ina pine wholesalers, 39 Cortlandt street, reports a 
heavy buying tendency in his line, with a good inquiry. 
lle says it is extremely difficult to get good dry stock, 
iud because of a heavy demand from home sections mills 
have no trouble in disposing of even the cheapest stock. 
this firm has at its disposal the well known North Caro- 
‘ina pine stocks of the Roanoke Railroad & Lumber Com- 
pany, Norfolk, Va., looking after that company’s New 
Jersey and metropolitan business. 

W. D. Johnston, of the American Lumber & Manufac- 
‘uring Company, Pittsburg, dropped into town last Fri- 
day and expects to leave for home tomorrow. He arrived 
from the south, where he has been stopping for the past 
Six months at the extensive yellow pine operation of the 
lorala Saw Mill Company, Paxton, Fla., of which com- 
pany Mr. Johnston is president. A very large part of 
the ouput of this company is sold in the New York mar- 
ket and Mr. Johnston says the demand has been very 
heavy and that facilities at the mill have been taxed to 
the utmost in keeping pace with orders. Rift and AA 
flat are specialties of this mill. 


“Marine News for a Week. 


NEw York, Oct. 14.—Steam tonnage generally has 
been in fairly good demand during the week at rates 


ters, 


practically upon the same basis as for previous weeks. 
The market for full cargo tonnage remains firm in the 
face of only a moderate supply of desirable boats offer- 
ing for prompt and early loading. Boats employed in 
carrying general cargo from Atlantic as well as Gulf 
ports are in satisfactory inquiry at full recent rates 
and some chartering has been done on time contract. 
Timber is about the only department exhibiting a 
comparatively light business, shippers apparently being 
unwilling to meet the quotations of owners. 

The feature of sailing tonnage this week has been 
the business transacted for West India and coastwise 
account, long voyage chartering being very light. Ves- 
sels engaged in the lumber carrying trade to River 
Plate destinations are exceedingly scarce and numerous 
orders are reported to be on the market awaiting ac- 
ceptance. West India freights are active at possibly 
a slight advance over previous quotations. The de- 
mand is not very encouraging for coastwise lumber 
and tie earriers and rates are barely maintained. 

Among the charters for the week were: 


Steamer Ely, Miramichi to 
Prompt. 

Steamer Spennymoor, Pensacola to St. Nazaire and Grange- 
mouth, timber, 9Us. October-November. 

Steamer Roe Lea, Gulf to United Kingdom or continent, 
timber, 87s 6d. November-December. 

Bark Borghild, Sapelo to the United Kingdom or conti- 
nent, timber, 80s. 

Steamer Zeno, gulf to Buenos Ayres, lumber, $12; $2 form. 
November-December. 

Bark Vanloo, Gulf to Rio Janeiro, lumber, $14. $2 form. 

Bark Highlands, New York to Rosario, lumber, $8. 

Schooner Zeta, Brunswick to Cardenas, one or three trips, 
lumber, $6. 

Brig John McDermott, Jacksonville to Santiago, lumber, $7. 

Schooner Bertha F. Walker, Mobile to Ponce, P. R., lum- 
ber, $7 and port charges. 

Schooner Mary L. Crosby, Kings Ferry and Fernandina to 
Bermuda, lumber, $7.50. 
shat Hvadne, Jacksonville to Barbados, 

7.37 D>. 

a Invictus, Jacksonville to Port de France, lumber, 


Bristol Channel, deals, 50s. 


lumber, 


odi.oU. 
‘ ae Eva Lynch, Weymouth, N. S8., to New York, lum- 
er, $4. 

Schooner Alicia B. Crosby, Port Arthur to Bridgeport and 
Fall River, lumber, $7. 

Schooner Madeliene, Pensacola or Apalachicola to 
York, dry cypress, $6.25. December. 

Schooner Alice Lord, Apalachicola to New York, dry 
cypress, $7.50. 

Schooner John W. Hall, Jacksonville to New York, dry 
cypress, $5.25. 

— O. H. Brown, Fernandina to New York, ties, 16 
cents. 

Schooner T. W. Dunn, Jacksonville to Portland, lumber, $6. 

Schooner Jeremiah Smith, Brunswick to Harrison, N. J., 
lumber, $6.25 and towage. 

Schooner Charles K. Schull, Fernandina to Philadelphia, 
lumber, $5. 

Schooner Sunlight, Norfolk to New York, lumber, $2.60. 

Schooner Mary Curtis, Wilmington, N. C., to New York, 
dry boards, $4.50, 

Schooner Greenleaf Johnson, Claremont, Va., to New York, 
lumber, $3.10. 

Bark Falls of Garry, Puget sound to west coast South 
America, lumber, 41s 3d less 2s 6d direct. 

Bark Brizeur, Portland to Australia, lumber, 31s 3d. 

Bark St. James, Puget sound to Coquimbo, f. o., lumber, 
40s less 2s 6d direct. 


New 


Spot freight quotations to European ports: 


Hardwood Softwood Cooperage 
_DESTINATION— lumber. lumber. stock. 

MRVOCNDOON, <o: cae cuuc ewe’ 10¢ 1le 8s 6d 
eo eee 10%e 12¢ 10s 
fo ee rece 12s 15s Os 
ENS oo vas aida sears 18¢c 100 lbs. 21¢100lbs. 10cc. ft 
Vo eerie 15s 17s 6 22s 6d * 
WAWEO! eccéccccccaoes 15¢ 2216¢ 12%ec. ft. 





FROM WESTERN NEW YORK. 


BurraLo, N. Y., Oct. 17.—Last week showed a large 
increase of receipts of lumber by lake, the amount be- 
ing 10,578,000 feet, with 4,300,000 shingles, this being 
one of the few weeks in which lumber exceeded shingles 
in any such figures. It is hard now to get tonnage 
to carry lumber. Rates are up to $3 from Lake Su- 
perior. Chances are that considerable stock will be 
left over for spring shipment, as rates generally are 
lower than in the fall. 

White pine dealers are not pleased over the slow fill- 
ing up of yards for winter and fear badly broken stocks 
by spring. An increase of 7,000,000 feet occurred dur- 
ing September, but the stock was so small at the outset 
that this does not amount to much. 

Hemlock producers apparently are more handicapped 
by car shortage than are other members of the lumber 
trade. The Goodyear Lumber Company, for instance, 
finds itself obliged to pile up its cut to a considerable 
extent, with orders unfilled for want of cars. 

The condition of B. F. Jackson, of the Haines Lum- 
ber Company, who was seriously injured lately by being 
run over by a team, is much improved, though for sev- 
eral days his failure to return to full consciousness 
gave his friends much concern. If he should continue 
to improve as he has since last Saturday he will soon 
be up again, though he had a very close call. 

John McLeod, manager and part owner of the Buf- 
falo business of the Laidlaw Lumber Company, of 
Toronto, who went to Europe some time ago for his 
health, is home, but apparently not much improved, as 
he is unable to return to business or even to communi- 
cate with the yard by telephone. 

The barge Mautenee, of the tow of the steamer Liz- 
zie Madden, bound down Lake Superior with a cargo 
of 635,000 feet of hemlock for Hurd Bros., of Buffalo, 
caught fire and burned to the water’s edge, both ves- 
sel and cargo being a total loss. The rest of the tow 
cut loose and came down safely, being chiefly for Tona- 
wanda yards. 

Buffalo lumbermen, assisted by others in New York 
and elsewhere, having come to the conclusion that the 


insurance obtainable of the existing lumber insurance , 








How is 
Your 
Balance? 


If you are not satisfied with the 
business you are doing, better 
look around and find out why 
it isn't up to your expectations. 

aybe it's the a you ve 
been handling. In that event 
we would suggest you try our 


oldsboro 
_C. Pine 


It never fails to give satisfaction 
and because our old customers 
continue re-ordering were in- 
clined to think it is a profit 
maker. What do you say— shall 
we send you a car? 


TELECODE USED. 


Johnson & Wimsatt, 


WASHINGTON, D. C. 

















Daily Capacity 175,000 feet. 


FRANKLIN, VA. 

















% ca IN CAR. 


P i ne 
OUR EQUIPMENT enables us to,carry a 
good stock of kiln dried, rough and dressed 


lumber, and we have shipping facilities 
that guarantee prompt service. 


MANUFACTURERS, 


Eastern Sales Offices : 
18 Broadway, NEW YORK. Exchange Bidg., BOSTON. 





OR CARGO 
SHIPMENTS 


Fosburgh Lumber Co., 


NORFOLK, VA. 
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’ We Can Fill 
| Orders Promptly 


because we have a capacity of 300 cars 
monthly and as we aim to always keep 
our stock well assorted it is uncommon 
for us to hold an order on account of 
sizes. Our long experience and care- 
ful attention to every detail enables 
us to produce a 


ellow Pine 


as nearly perfect in milling as any on 
the market and as for the grain and 
fine quality of the wood, you'll have to 
see our stock to judge. Can’t we quote 
you on a trial order? 


Southern Pine 
Lumber Company, 


TEXARKANA, ARKANSAS. 


Sf Sfpf fa © 2 fa eeece 
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am ama ?; 
OOO OLLIE ALLEL SAN 



























OUR MOTT 
‘PROMPT SHIPMENTS. - 






WHEN YOU WANT 


YELLOW PINE 


FINISH, FLOORING, CEILING, 
DROP SIDING, SHIPLAP or CAR 
MATERIAL place your orders with 


GEO. E. WOOD LUMBER CO, 


135 Adams St.. CHICAGO. 
Mills at Caryville, Florida. 







HIGH GRADE ® 
DRESSED STOCK 


N. C. Pi inh OUR SPECIALTY 


Long Leaf Yellow Pine 
PROMPT SHIPMENTS DIRECT FROM OUR MILLS. 


ELLINGTON & GUY, 





RICHMOND, VA. 





C, J. CARTER LUMBER C0. 


MANUFACTURERS OF SHQRT LEAF 


Yellow Pine Lumber 


TELECODE. 











KANSAS CITY, MO. 
7 J 





The smallest Ad. 
But the largest 
> e @ output. 


BLADES LUMBER CO. 
ELIZABETH CITY, NORTH CAROLINA. 








companies was inadequate and believing such business 
to be profitable to capitalists as well as valuable te 
the insured, have about completed the organization of a 
company with $250 ,000 capital and $50,000 surplus. It 
is reported unofficially that all the stock is subscribed, 
also that M. S. Tremaine, of Montgomery Bros., is to 
be president. The company will write other risks be- 
sides lumber and do a general insurance business. An 
organization meeting will be held this week. No name 
has been selected, 

The Haines Lumber Company finds that the nearness 
of the Lackawanna coal chutes is an advantage when 
cars are so scarce, as it is possible sometimes to get 
them from there. 

City building permits for the week were forty-nine 
in number, calling fdr an estimated cost of $130,075. 
Thirty-one frame houses were in the list, to accommo- 
date forty-six families, with most of the other work 
in wood. The builders in brick and stone are not get- 
ting much new work this season. 





THE TWO TONAWANDAS. 


Nortn Tonawanpa, N. Y., Oct. 17.—Receipts at the 
‘'onawandas by vessel during the second week of October 
were decidedly brisk, the total for the seven days being 
over 23,000,000 feet——the second largest week of the sea- 
son, Like a number of other commodities shipped by 
vessel on the lakes, the amount of lumber ready for ship- 
ment is considerably in excess of the tonnage and the sit- 
uation is becoming more stringent as the season advances. 
Se heavy has been the demand since October 1 that an 
increase of $1 has been made in the rate from the head 
ot the lakes. The last increase was announced this week 
and consisted of 50 cents. Among the boats chartered at 
$3 a thousand feet were the steamer Curtis and barge 
Fassett, owned by the Tonawanda Iron & Steel Company. 
The Curtis and Fassett will load at Ashland for Tona- 
wanda. ‘This rate is somewhat in excess of the figures 
paid a year ago and it is certain to go considerably 
higher if the heavy demand shall continue. Of the twen- 
ty-eight vessels that arrived during the second week of 


the month five carried 1,000,000 feet or more. The stock 
was distributed as follows: 

BOAT AND CONSIGNEE— Feet. 
Schooner Mary N. Bourke, A. A. Bellinger........ 1,050,000 
Schooner Nestor, A. A. Betling@er . . oo.0.s0 000600060 1,050,000 
Steamer Peshtigo, Eastern Lumber Co............ $00,000 
Schooner Jnterlaken, Wilson Lumber & Box Co..... 785,000 
Schooner Stewart, A. Weston & Son.............- 750,000 
Steamer Buctll, A. Weston & BOR. .cscccsessecesvss 950,000 
Schooner Eleanor, A. Weston & Son.............. 675,000 
Steamer Ed Hines, Brady Bros. ..cceccccscseces 970,000 
Sicameor Wotan, Th. A. Beer soi soc css acc pene ees 300,000 
Steamer Wotan, George Meyerss.o.cos0iscc ccc sc cies 350,000 
Steamer Cormorant, Lefaiver & Co......csccceccee 947,707 
Steamer Lizzie Madden, Northern Lumber Co...... 674,000 
Steamer Jron City, White, Rider & Frost.......... 875,000 
Schooner Holland, White, Rider & Frost.......... 900,000 
Steamer Ed Smith, White, Rider & Frost......... 700,000 


Steamer P, J. Ralph, Haines Lumber Co......... 1,000,000 





Steamer Badger State, H. M. Loud’s Sons Co..... 600,000 
Steamer Oscar T. Flint, DeLaplante & McBurney. 225,000 
Steamer Oscar T. Flint, R. T. Jones Lumber Co... 868,362 
Schooner Goshawk, Silverthorne & Co............ 700,000 
Schooner Curpenter, R. T. Jones Lumber Co...... 775,000 
Steamer A. Weston, A. Weston & Son..........0. 550,000 
Steamer Oregon, Northern Lumber Co........... 750,000 
Steamer C. H. Bradley, McLean Bros. . 850,000 
Steamer Curtis, L. H. Bwan & CO... scecsccvve 750,000 
Steamer Charles Street, W. H. Cowper & Co...... 550,000 
Steamer C. H. Green, Robinson Bros............. 750,000 
Schooner Our Son, Robinson Bros.............+- 1,000,000 
Schooner Genoa, Robinson Bros..........ceeseeee 1,000,000 


A scarcity of canalboats still exists. The situation 
was more acute during the second week of October and a 
considerable decrease in shipments from the preceding 
week was recorded. Shipments frem October 7 to 14 
amounted to 4,428,556 feet. The scarcity of tonnage has 
resulted in another increase, an advance of 10 cents in 
the rate to Albany being announced during the past 
week, and shippers are paying $1.85. The rate of 
$2.25 to New York is still in force. 

The searcity of vessels and canalboats is not the only 
thing that lumbermen have to contend with along this 
line. The car shortage has become oppressively acute 
during the .past few weeks, the point having been 
reached where the White Pine Association, the Tona- 
wanda Lumbermen’s Association and the North Tona- 

vanda Board of Trade have taken up the problem in 

the hope of relieving shippers. The board of trade 
this afternoon appointed Charles Hill, of the Northern 
Lumber Company, of this city, and the A. C. Tuxbury 
Lumber Company, of Charleston, S. C., who, although 
stationed at New York as the representative of these 
companies, is still identified with the local trade organ- 
ization, to codperate with any other representatives 
whom the lumber organizations may appoint to confer 
with the proper railroad officials at New York in an en- 
deavor to secure a larger supply of cars. This organ- 
ization has already sent communications to the rail- 
roads doing business here, calling their attention to 
existing conditions and requesting that some action 
be taken at once to make the supply of cars more ade- 
quate. The Tonawanda Lumbermen’s Association met 
yesterday afternoon and decided to send a number of 
communications to the proper railroad officials and to 
follow this move by appointing a delegate to see the 
officials personally. The White Pine Association dis- 
cussed the question this afternoon and decided to codp- 
erate with the other organizations in effecting the de- 
sired results. The Tonawandas compose the third larg- 
est shipping point in the Empire state and the organiza- 
tions named consider that there is a decided dis- 
crepancy in the supply of cars as compared to the 
service being provided at Buffalo, New York and other 
points in the state, 

F. I. Alliger has declined to accept the nomination as 
the Democratic candidate for the assembly from Erie 
county, 


THE KEYSTONE STATE. 


SMOKY CITY TRADE NOTES. 


PITTSBURG, PA., Oct. 17.—The unanimous complain 
heard in the Pittsburg lumber ofiices this week is th: 
periodic shortage of cars. This shortage has becom 
more general and more severe than usual this fall an 
as a result business has been affected more serious, 
than was generally anticipated. As hard as it has 
been to gather stocks for filling orders the dealer 
claim that the difficulties presented in getting stock 
moved more than double their troubles. The only hop: 
held out to them is through a general easing up of th: 
car situation when the coalmen shall release many 
thousands of cars now tied up in the transportation 01 
coal and some that are in the ore movement. 

The demand for lumber has been unchanged. Th 
hemlock demand is beyond the productive capacity o: 
the mills and hence there is no change, or likely to b¢ 
in the list for this material. White pine has bee: 





‘ steady, but it is by force of circumstances held withi: 


certain bounds and buyers are turning more and mor 
to substitutes. The yellow pine markets are con 
gested. The southwestern association, while withdraw 
ing its former list, has sent out no new one and thi 
trade is held in doubt as to the future of the stock: 
from that quarter. North Carolina prices are hel: 
firmly, but some of the dealers say that the prices 
are affecting all of the building operations and in some 
instances new business has been declining slowly, be 
cause of speculative building being held off for better 
conditions in the material market. 

The hardwood trade has retained its activity and 
prices are firm. Oak and poplar are the leading fac 
tors in this line, and while the mills are making heavy 
cuts a rush of orders awaits all they can get out. The 
car shortage has affected the hardwood men as badly 
as the rest. Lath are so hard to get, particularly 
white pine lath, that some of the Pittsburg companies 
that heretofore have held strictly to this grade or 
hemlock have turned to yellow pine lath and some 
large orders for the southern product have been placed 
for shipment next month. It is believed that from the 
samples that have been sent into this field the builders 
will take to yellow pine lath readily enough. Shingles 
are steady and unchanged in price, but the season for 
building operations is drawing to a close and there has 
been a decline in new business. 

An interesting statement made this week in local cir 
eles was regarding the various causes for the scarcity 
for lumber. While the Pittsburg demand has been 
but normal or at best only fairly in excess of normal 
as a whole, it is pointed out that the export lumber 
trade from the south and east has grown to enormous 
proportions. Export buying has exceeded all other and 
has practically absorbed all the surplus cut that could 
be found. This gave the mills all they could do and 
naturally kept prices up. The exporters paid gener- 
ously for orders for quick delivery and influenced all 
others in the same way. Developments in the Gulf 
and South American countries have been on a marvel 
ous order and have called for the soft northern woods 
and will continue to do so for years. For this reason 
the mills are not worrying about their future. 

The American Lumber & Manufacturing Company 
notes a firmness in all lines, and while prices have 
advanced to what appears to be about the safety limit 
the demand will continue for the rest of this season. 
Of course the cold weather will affect the trade and 
will likely ease up the yellow pine supply, for frosts 
will open the quarantined district mills of the south 
and let out a large flood of lumber that has been held 
back during the hot months. The car shortage has 
been general all over the country and has been one of 
the trials of the trade. 

The Whitmer Bros. Lumber Company men say 
that spruce demand has remained lively but that car 
supply has interfered with shipments until trade 
suffers badly. Most of the railroads in West Virginia 
are crowded with hurry coal shipments and it will be 
two or three weeks yet before the car service will be 
improved, 

The extension of the Wabash into the West Virginia 
lumber field is regarded as of great promise to the 
trade. It will reach some new operations there that 
have at least fifteen years’ cut of spruce and hemlock 
and open it to the largest markets. Particularly is 
this the case with the new Laneville proposition just 
opened. 

The Ruskauff Lumber Company reports no change in 
prices or in demand. The planing mills are working 
hard and are short on stock. Retailers are also low in 
stocks of all kinds and it is believed that the spring 
of 1906 will find the most depleted lumber market that 
has been seen for years, owing to the increasing de- 
mand and expansion of building operations all over 
the country and in foreign countries which import lum- 
ber from America. 

W. E. Terhune says that business continues active 
and satisfactory. The car service is the greatest 
trouble, for business is large and buying is of the 
anxious sort where stocks are to be had. The North 
Carolina mills are up against the worst ear service 
that they have had in some time and can see little hope 
of improvement. 


PERTINENT PERSONALITIES. 
PirtspurG, Pa., Oct. 17.—The Smoky City trade is in 
the throes of a car famine—with all its petty annoy- 
ances and vexations and the natural interruption to busi- 
ness. This car famine is not confined to Pittsburg but 
applies to every section of the country from whence this 
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creat manufacturing center draws its’ supplies of lumber. 
ie it north, east, south or west the same story is told 
hy the shipper—a tale of woe about the railroads’ in- 
bility to furnish cars at the mills for shipments. Any 
anufacturer or wholesaler will show anywhere from 
enty to 200 cars needed to move forward the orders 
hich are tied up. Two years ago a car famine seized 

» eastern section of the country but conditions are 
orse now than they were then. 

‘<There is only one hope left for me,’’ remarked one 
holesaler who has been almost distracted by the in- 

tent demands of his customers for delivery on orders. 

That is for me to cut the telephone wires and attempt 
) do business in my fireproof vault. Honestly, I am 

ing hounded to death by the people who demand that 
ey get the lumber they ordered months ago. I try to 

plain, but explanations avail me nothing. They are 

t open to reason, and they don’t want to cancel the 
rders. ?? 

An illustration of delay was given by another whole- 
iler. In June he took an order for three cars of yellow 
‘ine. Delivery was made on this order in the first week 
‘ October. The yardman was overjoyed to think he 
ad gotten the lumber so quickly. The wholesaler fig- 
red out for the yardman that the lumber was worth 
Ss more a thousand today than it was in June. ‘‘I’ve 
‘en selling yellow pine at too low a price’’ was the 
mark of the recipient of the three cars. 

Up in the northern part of Michigan another whole- 
ier has about 6,000,000 feet of white pine ready for 
<hipment. Instructions were issued to the salesmen to 
take no more orders for this stock because the orders 
‘or 1,000,000 feet already on the books could not be 
shipped. So there the stock remains, though its value 
increases day by day. 

So hopeless is the outlook for making shipments that 
hardly one manufacturer or wholesaler will guarantee 
to make a shipment within a prescribed period. Every 
order that is being accepted today is written ‘‘as soon 
as possible.’?? That may mean one month or one year, 
according to the facilities for turning out the stock and 
the possibility of buying, stealing or borrowing cars. 

E. V. and F. R. Babcock, of E. V. Babcock & Co., 
spent last week at the big yellow pine operation of the 
Babeock Lumber Company at Babcock, Ga. While this 
longleaf pine mill has been running without interrup- 
tion during the season the output has not sufficed for the 
demands for the trade in and about the Smoky City 
district and farther trouble has been experienced in get- 
ting out shipments through the inability of the railroads 
io furnish an adequate supply of cars. Both the Ash- 
tola and Arrow (Pa.) mills are making long runs on 
hemlock and hardwoods in an effort to keep up the 
stock that is usually carried at these points. 

R. D. Baker, president of the Empire Lumber Com- 
pany, spent several days in New York last week looking 
after the metropolitan trade. Much hustling is being 
lone at the Toledo yard of the company and at the 
branch office in Duluth. The company has been success- 
fully meeting a decided call for white pine during the 
season, but has struck a snag within the last six weeks, 
is have nearly all the other northern shippers, as to 
vetting the necessary equipment from the railroads to 
forward orders. 

Ben C, Keator, of Fair & Keator, is looking after 
the Chicago trade of the firm this week. No end of 
‘emand for hardwoods has been had by the firm and 
hipments until the last two or three weeks have been 
large. 

J. J. Linehan, of the Linehan Lumber Company, is 
making a short trip along the coast, including stops in 
New York, Philadelphia and Baltimore. Business with 
he company has been brisk and all along it has been 
. question of being able to make deliveries rather than 
that of making sales. 

Final touches to the organization of the Kendall Lum- 
her Company, which has acquired the extensive interests 

f the Preston Lumber & Coal Company in Maryland, are 
ing given. J. L. Kendall says that several million feet 
f lumber are in pile and included in the transfer and 
his will give the company a start in the operation. J. H. 
lenderson, the general sales agent, returned a couple of 
lays ago from Crellin. Although no definite announce- 
nent has been made it is understood that the new owners 
vill improve the operation by building one or more mills 
nd largely increase the output. A charter has been 
pplied for under the laws of West Virginia, but until 
‘his shall be secured the plans of the Kendalls will not 
be made known in detail. 

J. J. Mead, of the Mead & Speer Company, is in the 
West Virginia country this week attending to some of 
he milling operations in that section. Like other ship- 
pers from southern points the company has been ham- 
pered in making shipments through a lack of cars. 

Sales Manager Brainerd, of the Nicola Bros. Com- 
pany, has been up in the woods of the white pine north 
for three or four weeks, getting some of the soft coal 
smoke out of his lungs and incidentally looking after 
some of the interests of the company. The Nicola con- 
cern is about as busy as it well can be and there is 
seemingly going to be no letup in the pressure for 
lumber. 

A. M. Turner spent last week at the operation of the 
Alliance Lumber Manufacturing Company at Picayune, 
Miss., in which the E. M. Turner Lumber Company and 
J. H. Stevens are the controlling factors. Considerable 
yellow pine has been shipped from this plant by the 
Turner company to its customers in this section, but the 
output of the mill has been supplemented by stocks from 
other mills to meet the extraordinary demands which 
have been experienced. W. H. Mace, vice president of 

the company, is on a selling trip over the border, 





W. D. Johnston, president of the American Lumber 
& Manufacturing Company, is on a short trip through 
the south. Secretary G. Walter-Gates reports business 
as being active in the extreme, with no sign of a letup 
in demand, which has been pressing the resources of the 
company, large as they are, heavily all season. This 
demand exists not only for yellow pine and hemlock 
but for hardwoods as well. 

Good progress is being made by J. I. M. Wilson & 
Co. at the Richwood (W. Va.) operation. Mr. 
Wilson spent several days there last week. hurrying up 
orders and Harry Wilson will go there next week. I. F. 
Balsley has been suffering a slight indisposition after 
an eastern trip. 





QUAKER CITY NEWS. 


PHILADELPHIA, PaA., Oct. 17.—With the market here, 
both wholesale and retail, in fine shape and wholesalers 
hustling for stock to fill demands which in some cases 
cannot ke met within 50 percent of their volume it is 
difficult to see how there can be any drop in prices before 
midwinter, if then. White pine is in fine demand and is 
used as fast as received. Oak and chestnut are scarce 
and high and poplar in the better grades is very firm. 
Longleaf and shortleaf men are busier than ever hustling 
for stock and cannot make prompt deliveries. 

William R. Gardy, who opened an office in the Land 
Title building January 1, has done a remarkably fine 
year’s business and has sold everything on which he was 
able to guarantee delivery. Mr. Gardy is on a trip to 
Virginia and is expected back next week. 

1. D. Miller & Co., Real Estate Trust building, report 
an excellent season and that the demand for white pine 
is keeping better than could be expected. Mr. Miller 
spent last week picking up hardwoods and southern 
white pine. He reports that he found stocks low as a 
rule but that he secured an excellent lot of lumber and 
can take care of his customers. 

George I. Craig, of George F. Craig & Co., has re- 
turned from the mill at Winterburn, W. Va., and says 
that they expect to start on the hemlock cut in about a 
month. On longleaf they are working to get stock to 
meet their customers’ wants but cannot take any orders 
for less than three or four months’ delivery. He says 
yellow pine is $5 to $6 higher than it ever was before 
but cannot see any probability of lower prices. 

George L. Smith, of Indianapolis, surveyor general 
of the National Hardwood Lumber Association, was 
here this week looking over the local surveyors. Among 
other visitors this week were J. J. Stevenson, secretary- 
treasurer of the Williamson & Libby Lumber Company, 
Oshkosh, Wis.; George L. Fleck, Bristol, Tenn.; C. B. 
Roberts, United States Lumber & Supply Company, Ber- 
wick, Pa.; F. W. Crane, Morgantown, W. Va.; C. B. Cut- 
right, C. B. Cutright Lumber Company, Clarksburg, 
W. Va. 


NORTH ATLANTIC COAST. 
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NEW ENGLAND TRADE NOTES, 


Boston, MAss., Oct. 17.—Statistics of building opera- 
tions in New England from January 1 are as follows: 
1905, $84,657,000; 1904, $70,702,000; 1903, $84,076,000; 
1902, $110,728,000; 1961, $89,562,000. The figures show 
a gain of nearly 20 percent in 1905 over 1904 and for 
September were $9,651,000, as against $9,237,000 during 
the month in 1904. 

Fred McQuesten, of the George McQuesten Company, 
dedicated his new garage in Brookline, Mass., last week 
by giving a masked party. The garage was decorated 
with autumn vegetabies and foliage. 

Miss M. A. Evans, manager of the Boston office of the 
Wiley, Harker & Camp Company, is spending a vacation 
with friends in Pennsylvania. 

E. B. Estes & Sons started their new woodworking 
plant at Hancock, Mass., last week. 

The George Emery Company, of Chelsea, Mass., has re- 
ceived within a few days a valuable cargo of 3,035 ma- 
kogany logs from Nicaragua. 

The Blacker & Shepard Company suffered a fire loss of 
about $5,000 last week. An adjoining building occupied 
by Andrew Leatherbee was damaged. 

The Goepper barrel works in Cambridge were visited 
by fire October 9, causing a loss to stock and buildings 
of about $35,000. Mr. Goepper lost 2,000,000 staves, 60,- 
000 heads ard 2,000 barrels. The loss is practically cov- 
ered by insurance. 

The Smith & Phelps lumber mills, Belmont, N. H., 
were destroyed by fire early in the month, with a loss 
of about $10,000, partially covered by insurance. 

George W. Dinsmoor, for many years a member of the 
D. W. Pingree Company, Lawrence, Mass., has sold his 
interest and given up the position of manager. Mr. Dins- 
moor is to continue in business but is not ready to say 
what the line will be. Bernard Remick, superintendent of 
the lumber yard, has resigned and taken a position with 
the Lawrence Lumber Company. 

The Isaac Varney & Sons Company has been organized 
at North Berwick, Me., with a capital of $40,000, of 
which $300 is paid in. The officers are Isaac Varney, 
president, North Berwick, and Edward B. Varney, of 
Fall River, Mass., treasurer. The purpose of the corpora- 





tion is to manufacture and deal in lumber and wood of 


various kinds. 

Orman 8. Cook, of West Fitchburg, Mass., is installing 
a feed blower and other apparatus in his mill. 

The Bridgeport (Conn.) Assembly of the Interstate 
Builders, Contractors and Dealers’ Association held its 





annual meeting and election of officers recently. James ‘ 
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PROMPT SHIPMENTS. 














We’re Almost Sure 


we can improve the quality of stock you are 
now handling, or at any rate better the service 
you are getting, if you’ll give us a show on some 
of your orders for 


Yellow Pine Lumber 


We have long been selling our product direct 
and the experience gained from this personal 
contact with our customers enables us to fill 
all orders satisfactorily when once acquainted 
with your needs. Can’t we quote you? 


CAMP? & HINTON CO. 


LUMBERTON, MISS. 


SSa 
We want orders for twenty-five cars yel- 
low pine, size 12-foot to 24-foot, sound 


and square edge quality. Quick ship- 
ment. Also all grades flooring, etc. 


LEWIS THOMPSON @ CO., Inc., 


18th and Cambria Sts., Philadelphia, Pa. 
Sales Agent for LUMBER MINERAL CO., Arbo. Mississipp! 


















We are manu- 
facturers of 


mee Yellow Pine 
LEAF Timbers 


CAR SILLS and ALL KINDS of DRESSED STOCK, 
MIXED CARLOADS A SPECIALTY, 





WE USE THE TELECODE 


Champion Lumber Co.,°°mss"* | 


AMAA DARA AAA ADADA AAD nae 


-- Yellow Pine ~> 


Our mills are located at Millville, Ark., and 
our product is all high grade gang-sawed. 


FREEMAN-SMITH LBR. CO. 


SALES OFFICES: 
506 Fullerton Building, ST. LOUIS. 
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Fir and Gedar Lumber, 
Red Cedar Shingles. 


We can always fill orders promptly as we 
constantly have cars in transit. We are 
especially equipped to furnish 5-2 clear 
Red Cedar Shingles and would be pleased 
to quote you prices. 


White Cedar Posts, Poles, Shingles. 


We carry large, well assorted stocks in our 
cedar yards in Wisconsin and Michigan 
and know wecan satisfy you bothin grades 
and delivery. What do you need? 


PENDLETON & GILKEY, 


816-17 Lumber Exchange, 


9 
x 


MINNEAPOLIS, MINN. 





Pacific Coast Stocks. 






~ W-T-MSKEE LUMBER CO- 
QUINCY.ILL. 


We are excellently equipped to handle large 
and small orders promptly and owing to the 
fact that we place quality and service on a par 
you can rest assured we can satisfy you on any- 
thing in 


| 

_ FIR, SPRUCE, CEDAR, REDWOOD 
| WESTERN WHITE PINE, 
REDWOOD SHINGLES. 


We would be pleased to 
quote you on your wants. 









Spruce and Fir 
Lumber, 


ROUGH OR FINISHED 
CAR OR CARGO. 


PANEL & FOLDING 
BOX CO. 


Mills and Factories, 


Hoquiam, - - Washington. 








WESTERN. ve manutacture 


WHITE PINE Moab. ‘Wash. 


FIR, SPRUCE, CEDAR LUMBER 
AND SHINGLES at Blaine, Wash. 


Write us for special price on 4 inch and 6inch 
4. 5, 6, 7 and 8 foot C and Better W, W. P. 
Bevel Siding. also straight cars of 4 inch 10 to 
16 foot C and B and better W. W. P. Bevel 
Siding. We make a specialty of Western 
White Pine Shop Lumber in all thicknesses. 


JENKINS-LUELLWITZ LUMBER CO. 
Spokane, Wash. 





FE I R FLOORING, CEILING, BEVEL SIDING AND 
FINISH. 
LONG TIMBERS, JOISTS, DIMENSION, ETC. 


CEDAR was 


MIXED CARS A SPECIALTY. 


Wallace - Ballord Lumber Company, 


531-4 Lumber Exch, MINNEAPOLIS, MINN. 























Telford and J. C. Shaw, lumber dealers, were elected to 
the executive committee. 

The new mill of the Champlin Lumber Company, of 
Providence, R. I., to be erected at Rochester, N. H., will 
be 60 by 100 fect and will be hung from steel girders 
without posts. 

The Concord Lumber Company, of Concord, N. H., is 
erecting a building, 30 by 100 feet, for the storage of 
lumber. 





MAINE’S FOREST FIRES. c 
Banoor Mg., Oct. 14.—Forest Commissioner Ring has 
prepared a statement regarding forest fires in Maine this 
year which shows eighty-six fires, burning over 17,112 
acres and causing a loss of $51,979. Aroostook county, 
where the summer drouth was severe, suffered most, the 
loss there beivg $41,281. Most of the fires are supposed 
to have heen caused by the carelessness of sportsmen. 
Commissioner Ring says in his report: 


Some of the wild land owners who have heartily codper- 
ated with the state forestry department have been instru- 
mental this year in establishing three lookout telephone 
stations—one on tke summit of Squaw mountain, one on 
Mount Attean and one on Bigelow mountain. These sta- 
tions, with the aid of powerful glasses, have covered a wide 
range of vision and the watchmen have thus been enabled 
to overlook a vast stretch of territory. There is little doubt 
that the station on Squaw mountain has been the means 
of saving tens of thousands of acres of woodland in the 
region around Moosehead lake. Fifty such signal stations 
in the wooded sections of Maine would be of incalculable 
service to the forest fire prevention system of the state. 
While these stations are established by the wild land own- 
ers the expense of operating them is borne by the forestry 
department. : ’ 

The fortunes and the future of Maine are practically 
wrapped up in its trees. If every tree were to be suddenly 
swept from the state it would mean the complete annihila- 
tion of an annual income to Maine of about $30,000,000, not 
to speak of the destruction of water powers. It may be 
said, incidentally, that this sum is more than the combined 
income from all the other industries of the state, with the 
exception of agriculture, the total value of the farm products 
being about $16,000,000. : 

The wooded area of the state, covering upward of 21,000 
square miles, is larger than the combined areas of Massachu- 
setts, Connecticut and Vermont, while the aggregate forest 
territory of Aroostook county alone is nearly as great as 
the whole area of Massachusetts. 





ON THE PENOBSCOT, 


Bancor, Me., Oct. 16—The Miramichi Lumber Com- 
pany has been organized in Maine for the purpose of 
eutting and handling lumber and pulpwood in New 
Brunswick. A number of Bangor men are interested 
in the organization of the company, the officers of which 
will be elected at a meeting to be held soon. The com- 
pany has completed negotiations for the purchase of the 
Richards property, consisting of between 300,000 and 
400,000 acres of timber land in the Miramich: valley, 
two saw mills at Chatham, N. B., and a site on which 
a cuttingup mill for the manufacture of pulpwood will 
be built. The company pians to cut about 20,000,000 
feet of timber the coming winter for the use of its 
mills next season. About 400 men will be employed. 

Fire at the plant of the Augusta Lumber Company, 
one of the largest lumber concerns on the Kennebec 
river, October 9, destroyed a large sawdust shed, a 
blacksmith’s shop, two woodsheds and a large lot of 
pine and gpruce lumber. The schooner Winnegance, 
which lay at the company’s dock, narrowly escaped de- 
struction. The estimated loss is between $8,000 and 
$10,000 and is covered by insurance. 

The bark Rosa, which sailed on Friday for Palermo, 
Italy, carried out the largest cargo of fruit box shooks 
ever shipped from this port—62,120 bundies, or enovgh 
to make 621,200 boxes. The last cargo of shooks to be 
shipped from Bangor this season is being taken on by 
the bark J'eresina. ‘The T. J. Stewart Company, which 
handies ail of the shooks sent from Maine to the Medi- 
terranean, is also loading’ the bark Harrington at East 
port. 

It is estimated that 35,000 men are at work in the 
Maine lumber woods, of whom 75 percent are nonresi- 
dent; 10,000 of these men are choppers. The payroll is 
about $56,000 a day. 

Crockett Bros.’ woolen mill and saw mill, in Caribou, 
were burned on the night of October 7. Loss, $8,000; 
insurance, about $4,000. The saw mill will be rebuilt 
at once. 

A. C. Page, Passadumkeag, has built a saw mill to 
replace the one burned last July. The new plant will 
—* sixty men and turn out 50,000 feet of lumber 
daily. 

The Kelley-Spear Company, Bath, has taken the eon- 
tract to build for New York parties a car float, 260 
feet long, carrying three tracks, with a capacity of sev- 
enteen cars. The craft will be built of Douglas fir from 
Washington and white oak from Virginia, about 500,- 
000 feet in all being required. 
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LUMBERMAN MURRAY’S WILL. 


Sr. Joun, N. B., Oct. 13.—The will of the late Wil- 
liam H. Murray has been filed in the probate court, the 
value of the estate being estimated at $615,000. Execu- 
tors named are J. Fraser Gregory, Alfred J. Gregory 
and E. 8. R. Murray. The first bequest is $3,000 to 
Mrs. Murray E. Gilbert, of Sheffield, N. B., wife of a de- 
ceased nephew, the late Mr. Murray having held a mort- 
gage for that amount on his nephew’s farm. The re- 
mainder of the estate is then divided into five equal 
shares, one share going to each of Mr. Murray’s un- 
married sisters, one share to his brother E. S. R. Mur- 
ray, superintendent at Murray & Gregory’s mill, and 
one share to be divided equally betwen the children of 
E. 8. R. Murray upon their attaining the age of 21 years, 
There were no public bequests, 


THE SOUTHWEST. 
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THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


St. Louis, Mo., Oct. 17.—Things are quiet in lumber 
circles. The demand for all kinds of lumber seems to 
have slacked up somewhat and while the market is no 
weaker still there is not the scramble to place orders 
that has ruled all summer. Almost all the mills ship- 
ping into this territory are complaining that they are 
not receiving their quota of empty cars and that this is 
curtailing their shipments. With conditions as they 
are now the mills ought to be able to fill in some of 
the holes in their stocks, which are fearfully broken. 
Frost has prevailed during the week as far south as 
Tennessee and Louisiana and this has relaxed the quar- 
antine restrictions all over the south to a great extent 
and business is renewing its activity in that section. 

From the National Lumber Manufacturers’ Credit 
Corporation comes advice that a recent consolidation of 
considerable importance in retail circles has been an- 
nounced by H. H. Welty, president of the Central 
Lumber Company, a prominent line yard operator in 
Kansas. The Central Lumber Company operates yards 
at Barnes, Downs, Greenleaf, Kirwin, Osborn, Phillips- 
burg and Portis, a total of seven yards, and has ab- 
sorbed the Noll & George Lumber Company, of St, 
Joseph, which operated yards at Barnes and Pickering, 
Mo., and Cordel, Okla., which will give the Central 
Lumber Company ten yards. The corporation has 
filed an application to increase its capital from $100,- 
000 to $200,000. Unlike most line yard operators its 
purchasing will not be done from one point, but each 
yard manager will buy his own stock, thereby making 
each yard practically an independent proposition. The 
officers of the company are H. H. Welty, president, 
Barnes, Kan.; M. W. Hardman, vice president, Phillips- 
burg, Kan.; W. H. Noll, secretary and _ treasurer, 
Greenleaf, Kan. 

J. R, Perkins has secured the services of Mr. Me- 
Daris as assistant office manager. Mr. MeDaris for 
several years was with the Camden Lumber Company, 
of St. Louis, now in the hands of a receiver. The 
credit agencies recently increased Mr. Perkins’ rating 
from $25,000 to $50,000. 

The Alf. Bennett Lumber Company closed a contract 
this week with the Illinois Box Company, of Alton, IIl., 
which is a department of the Illinois Glass Company, 
for 1,300,000 feet of log run gum, which is part of the 
winter requirements of this company. This is. one of 
the largest orders for gum placed in St. Louis recently. 





THE MISSOURI-KANSAS DISTRICT. 


Kansas City, Mo., Oct. 17.—The retail demand for 
lumber in Kansas City territory, from ali reports, is 
normal. Country dealers are busy and lumber for re- 
pair work is moving freely from the yards, as a mod- 
erately cold spell during last week was a reminder that 
winter is approaching and that unsettled weather may 
set in at ary time. Dealers generally look for consid- 
erable business during the next thirty to sixty days un- 
less steady cold weather should begin earlier than usual, 
and in the south part of the territory they anticipate 
more or less demand through the winter. 

While some business this fall will result from the ex- 
cellent corn crop of the southwest, the best trade from 
this crop will come next spring. As a rule retail stocks 
are normal and most dealers have more or less lumber 
ordered or on the road. What buying is being done is 
for filling in stocks that are low in spots and for con- 
tracts already sold. It is found that few dealers are 
placing orders for stock not needed at once or in the 
near future, and with very few exceptions rush shipment 
is the main provision on all orders coming to the whole- 
salers, 

The car famine, as usual at this time of year, is 
causing trouble for dealers and shippers and many 
orders for stock badly needed to fill rush contracts are 
being held up because the railroad companies will not 
furnish cars. The freight situation at all terminal 
points is bad and thousands of cars are tied up in 
blockades here and at other points, Complaint in this 
respect is general and coal operators report having fully 
as much trouble in getting cars as do the lumbermen. 

With the exception of annoyance and trouble result- 
ing from car shortages at mill points the wholesale 
business is reported as satisfactory. Demand is not as 
heavy as it has been, as dealers are buying only such 
stock as they need at once, but all mills are well sup- 
plied with orders and are not working very hard for 
new business, and in fact the business that is coming 
in is ample, considering ability to make shipments. 
Prices are firm and stationary and while concessions are 
being made at the large centers on car lots of certain 
items this is not affecting the market and manufacturers 
claim that the markets are as firm as at any time this 
season and that prices will be maintained through the 
fail. 

C. H. Terry, who has charge of the coast lumber de- 
partment of the Crescent Lumber Company, has re- 
turned from a trip to Minneapolis. He says that de- 
mand from the retail yards has dropped off materially 
this month and is not nearly as active in northern ter- 
ritory as in the southwest. " 

John F. Bruce, of the Owl Bayou Cypress Company 
and Vicegerent for the district of western Missouri, has 
been laid up at his home for nearly three weeks with 
a bad knee. He is not able to walk and it may be two 
weeks before he can attend to business, 

The Page Lumber Company is a new yellow pine con- 
cern recently organized, with mills at Page, I, T. B. 
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‘. Dulaney, of Kansas City, is vice president of the 
ompany and has opened a sales office for the disposi- 
ion of the product at 515 Keith & Perry building. 
ir. Dulaney says that the capacity of the plant. is 
900 feet a day and that the company has about 
000,000 feet in stock. 

The Doniphan Lumber Company, of Doniphan, Mo., 
is cut out its timber and the plant will cease opera- 
on as soon as the stock on hand can be disposed of. 





FROM A BIG EAST TEXAS MILL POINT. 

BEAUMONT, TEX., Oct. 16.—B. F. Bonner, general man- 
ser of the Kirby Lumber Company, is authority for the 
atement that the big mill at Bronson which was burned 

cently will be rebuilt at once. This is particularly 

od news to the people of that section, as the old mill 

ive employment to 300 men and had a payroll of $7,000 

month. The mill was practically the only industry 
the town and business has been at a standstill since 
ie fire, though most of the men have found work in 
ie other Kirby mills. 

The MeShane mills at Dearborn have been enlarged 
ud improved, among other things a complete electrical 
lant being installed. The manager of the mill says 
iat orders from railroads could be booked sufficient to 
eep the mill running for more than a year, but that it 

preferred to work up a fair proportion of the stuff 
uto yard stock. 

Col. Sam Park, Mrs. Park and daughter Elizabeth 
eturned to Beaumont Saturday night after an absence 
‘{ three months in New York and the east. They have 
wen missed by their circle of friends and it is probable 
that their return will be the signal for a revival of social 
vayeties in their coterie. 

The new Beaumont Sawmill Company is thoroughly 
reorganizing the old United Lumber & Export plant and 
svon will have new machinery installed and everything 
working in good shape. 

The Industrial Lumber Company is still having trouble 
with ear shortage, and added to this is the lack of dock- 
age facilities at Port Arthur, where it is trying to get 
two vessels loaded. When the government deep water 
canal to Beaumont shall be completed troubles of this 
litter sort will be alleviated. 

An indication of the railroad activity about Beaumont 
is the opening of an office here by the Kenefick, Ham- 
mond & Quigley Construction Company while the con- 
cern is working on extensions to Yoakum lines, includ- 
ing the Beaumont, Sour Lake & Western, Orange & 
Northwestern and Colorado Southern from DeRidder to 
aton Rouge. 





THE EAST TEXAS LUMBER CENTER. 


llouston, TEx., Oct. 15——The week has been rather 
yuiet. Shipments have been slow and manufacturers 
ire backward in accepting new business. The car 
shortage is on in earnest and so far the promises of the 
railroads have not amounted to anything; they refuse 
‘o allow their cars to be loaded for foreign lines and 
hen say that these lines will not furnish the necessary 
quipment to fill requisitions. The fight the railroad 
commission is making for lower rates for lumber ship- 
ments apparently has made the railroads less anxious 
io furnish cars; they believe that the lumbermen are 
in favor of rate reduction, though this is not the case. 
Perhaps the retailer might be, for he claims that his 
iargin is not large enough; but the farmer whom this 
ommission is trying to help will not benefit, nor will 
he manufacturer, for he has his schedule of mill 
rices and that is what he is after. 
W. D. Mihills, of the M. T. Jones company, has 
eturned from an extended stay in Orange, where he 
as been rushing the completion of the big mill. He 
iys that all the machinery is in and that when the 
ill was tried last Saturday it went smooth as glass. 
his mill is one of the finest in the state and will in- 
= the capacity of the Orange output 150,000 feet 
day. 
A, B. Spencer, a prominent wholesaler of San Anto- 
io, Spent several days in Houston last week trying to 
‘t out some shipments. He says that the mill at 
ong Leaf, La., has done fairly well but is suffering 
rom both the yellow fever and ear shortage. Mr. 
spencer is vice president of the Crowell & Spencer 
ynpany, Long Leaf. 
Last week occurred the sad death of J. V. Neeley, 
anager of the Neeley-Harris-Cunningham Company, 
}rominent retailer at Comanche. Mr. Harris will as- 
ime active management of the business, 
John F. Grant, of Galveston, was here last Thursday 
ud placed a few cars for his line of retail yards. He 
‘ys that trade around San Angelo is particularly 
‘ood and that his yards at Bay City are doing well; 
‘hat the trade along the coast country has found this 
he best year since 1898, 





CASUALTIES. 





Alabama. 

River Falls—The Horseshoe Lumber Company's plant at 
this point burned a few days ago at a loss of $4,000. It 
is being rebuilt, 

Georgia. 

Carrollton—The plant and lumber yards of G. W. & J. T. 

Moore were destroyed by fire recently; no insurance. 
Illinois. 

Chicago—Fire, which is supposed to have started in the 
paint shop of the plant of the Albert Kretzber Sash & Door 
Company, caused damages estimated at $10,000. 

Louisiana. 
Poplarville—The dry kiln, lumber sheds and a quantity 


of lumber belonging to Capt. T. R. White burned recently ; 
no insurance. ‘ 








Maine. 

Bangor—The plant of the Augusta Lumber Company on 
the Kennebec river was destroyed by fire last week, entailing 
a loss estimated at between $8,000 and $10,000. 

Caribou—The saw mill of Crockett Bros. was consumed 
by fire on October 7; loss $8,000, with $4,000 insurance. 
The plant will be rebuilt at once. 

Massachusetts. 

Cambridge—Goeffer Barrel Works were damaged by fire 
recently to the extent of $35,000; partially covered by in- 
surance. ie 

Mississippi. 

Newton—W. O. Perry & Co. sustained a loss of $3,000 
in the destruction of their woodworking plant on October 9. 
New Hampshire. 

Belmont—Smith & Phelps’ saw mill has been destroyed 
by fire; loss $10,000, partially covered by insurance. 

New York. 

Ferguson Hollow—The saw and planing mill of George 
Russell on Lake George burned October 9 at a loss of 
$3,500; no insrrance. 

Springfield—The R. D. Drysdale Lumber Company's plant 
was damaged by fire recently to an amount estimated at 
$1,000. 

Oregon. 

Tillameok—-Edward Donaldson’s saw mill was consumed 
by fire on October 10; loss partially covered by insurance. 
Texas. 

Esperanza—K. H. Richard’s saw mill in the northern part 
of Montgomery county burned on October 8, entailing a loss 
of about $5,000, with no insurance. 


THE CENTRAL SOUTH. 
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CRESCENT CITY NEWS. 

New OrLEANS, La., Oct. 17.—Trade conditions con- 
tinue satisfactory so far as orders and inquiries are 
concerned, Yellow pine is in excellent demand and the 
cypress trade has seldom been more satisfactory. Prices 
on all grades are firm. Export business is reported 
brisk, although the quarantines have not yet relaxed 
sufficiently to restore the export business to its full 
volume, a number of vessels having been deterred from 
entering the port. 

The yellow fever outbreak may be said to be prac- 
tically at an end. The list of new cases grows lighter 
daily and the end of the campaign is presaged by the 
reduction of the forces working under the marine hos- 
pital service and the consolidation of a number of the 
ward headquarters heretofore maintained. Travel is 
rapidly increasing and the hotels report respectable lists 
of arrivals daily. 

Most of the lumbermen who have been spending their 
summer vacations away are still absent, probably not 
from fear of the fever but because the fish are biting 
and life is sweet at the northern resorts. 

The Panama Canal & Trading Company, a local con- 
cern, was today awarded the contract for supplying 
1,500,000 feet of yellow pine lumber for the canal, to 
be delivered at Panama within the next thirty days. 
This is an emergency order, for which there were three 
bidders, Mobile and Chicago concerns competing. 

treat interest was aroused here by the publication in 
a local paper this morning of a dispatch from Jack- 
son, Miss., to the effect that the [Illinois Central had 
issued a tariff sheet making reductions on lumber ship- 
ments to northern points ranging from 114, to 2 cents 
a hundred. It is stated that the rate from Jackson to 
St. Louis is cut from 20 cents to 18 and the rate from 
Jackson to Nashville is reduced from 16 cents to 14. 
The dispatch advances the theory that the Illinois Cen- 
tral has taken this step to restore the old rate in effect 
prior to the 2-cent increase to Ohio river points north 
of the Ohio, over which has been a great deal of litiga- 
tion and concerning which suits are now pending in the 
Federal courts. The object advanced for the alleged 
restoration is to prevent the building of the projected 
New Orleans Great Northern railroad through to Mem- 
phis, converting it into a valuable feeder for the Central. 
Local Illinois Central freight officials deny all knowledge 
of any such reduction. 

Quarantines are beginning to relax. Ascension, East 
Baton Rouge, Iberville, Lafourche, Plaquemines, 
Rapides, St. Charles, St. John and Terrebonne parishes 
are open to passenger travel, although several of them 
require health certificates. 

The mill now being constructed by the United States 
Lumber Company at Sumrall, Miss., will, it is announced, 
be completed about November 15 and is to be one of the 
finest plants in the south. 

The rumor is current that the Brooks-Seanlan syndi- 
cate, of Minneapolis, has purchased the plant and hold- 
ings of the Banner Lumber Company at Kentwood, La. 
It was announced.some time ago that the concern would 
erect a large plant at Amite City. Early last spring 
a large tract of timber land passed into the company’s 
hands. It is not known whether the purchase of the 
Kentwood plant, if confirmed, will kill the Amite City 
project, but it is deemed probable that it will. 

The Kingston Lumber Company, Laurel, Miss., has 
sold its machine shops to the Laurel Foundry & Machine 
Company, which will continued to operate the plant. 

The Bay Springs Lumber Company, at Bay Springs, 
Miss., has been reorganized, with a capital of $100,000, 
and the eapacity of the plant will be enlarged. 

George S. Gardiner, president of the Eastman, Gardi- 
ner Lumber Company, of Laurel, Miss., had a confer- 
ence with President Roosevelt at Washington last week 
relative to the question of rate legislation. Mr. Gardi- 
ner is one of the best posted men on railroad rates in 
the country and has been a leader in the fight against 
the 2-cent increase on lumber by the ‘railroads. 

The question of car supply is beginning to loom 
ominously on the horizon of the southern lumber manu- 
facturers. So far the supply has been. fairly sufficient 





and there. has been no great amount. of complaint. Cars 





MONTANA, IDAHO, E. WASHINGTON. | 


If Service 
Is Any Object 


to you we want your orders. 
We havea modern, up-to-date 
equipment in every respect 
and can guarantee perfect mill- 
ing and prompt shipments in 


SASH & DOOR CUT STOCK, 


BOX SHOOKS, MOULDING, 
SIDING AND FINISH, ETC., 


all from the best Western 
White Pine. Tell us your 
needs and we will quote you 
delivered prices by return mail. 


Wm. Musser Lbr. & Mfg. Co. 


SPOKANE, WASH. 











Western White Pine 
Factory Stock 


is our specialty and we give good grades, good stock 

and good thickness. We also have good stocks of the 

following ready for immediate shipment: 
WESTERN WHITE PINE LUMBER, 
LATH and BOX SHOOKS and 
WASHINGTON FIR PRODUCTS. 


Delivered prices upon application. 


CASCADE LUMBER CO., "Fy yaxima 








WE MAKE THE FINEST 


Western White Pine Mouldings, 
Base and Finis 


Stock Smoothly run. Full Car Lots or 
Mixed with Yard Stock. 


WASHINGTON MILL CO., 


Spokane, Wash. 3 


Superior to Eastern White Pine, 
from Kiln Dried C and Better. 


Manufacturers of 
Western White Pine 
Lumber, Doors, Sash 
and Mill Work. 


SHOP LUMBER 


WESTERN PIN and YARD STOCK 


PACIFIC COAST Fir, Spruce and 
Cedar Lumber and Red Cedar Shingles. 


Personal inspection of stock shipped. 
orders the best. 


STATE LINE LUMBER CO. sci ‘tise. Spokane, Wash. 


Facilities for filling 











WESTERN PINE LUMBER 


in all forms for yard trade 


STEAM KILN DRIED FACTORY PLANK 
SASH and DOOR CUTTINGS. 


SPOKANE LUMBER COMPANY, 


MILAN, WASH. 











IDAHO RED CEDAR 


Posts, Poles, Piling and Shingles 
For delivered prices, write 


SAND POINT CEDAR CO., Ltd., 


SAND POINT, IDAHO. 











TELEGRAPH BILLS REDUCED 


For further particulars address American Lumberman, Chicago, lll. 





if you use the American 
Lumberman _Telecode. 
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OUR SPECIALTIES ARE 


FLOORING, CEILING, 
DROP SIDING an FINISH 


WELL MANUFACTURED. 








We are Car and Cargo Shippers. 
Capacity 200,000 ft. per 10 Hours. 


Mukilteo Lumber Co., Mukitteo, Wash. 
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Save Your Money 


BY USING THE 


RED BOOK. 


PUBLISHED SEMI-ANNUALLY in JANUARY and JULY. 


It contains a carefully prevared list of the 
buyers of lumber in car lots, both among the 
dealers and manufacturers. 

The book indicates their financial standing 
and manner of meeting obligations. Covers the 
UNITED STATES and MANITOBA. 

The trade recognizes this book as 
thority on the lines it covers. 

A well organized Collection Department is 
also operated and the same is open to you. 


WRITE FOR TERMS. 
Lumbermen’s Credit Association, 
ESTABLISHED 1878. 


77 E. Jackson Blvd., CHICAGO, 
16 Beaver St., NEW YORK CITY. 


MENTION THIS PAPER. 
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Handiest thing for the 
purpose you have ever 
seen. Every hard- 
wood lumberman 


Climax 
Tally Book oe ee 


hardwood inspector who knew what was wanted. 


Bound in sheep with stiff covers, and thumb and 


finger straps. Size of book when closed, 44x84 
inches. Price, $ .75 per copy, $4 for six copies; 
$7.50 for 12 copies. For sale by 


American Lumberman, 
315 Dearborn St. CHICAGO. 








have generally been delivered within a day or two of 
the appointed time. This has been brought about largely 
by the existence of rigid quarantines on certain other 
classes of freight. Now that the crops are beginning 
to move and the quarantines are being raised car con- 
gestion and famine seems inevitable and many railroad 
men frankly admit that the outlook in this respect is 
not encouraging. The movement of lumber is very 
brisk, both buyers and manufacturers being anxious to 
escape a shortage that may assume serious proportions 
at any time. 

Bids for the construction of the Denechaud hotel were 
opened Monday and the result will be announced in a 
few days. The building is to be nine stories in hight 
and the estimated cost is $500,000. Ten bids in all 
were submitted, four of the bidders being Chicago con- 
cerns. 

Exports during the week: 


Steamship Catalina, for Genoa, Barcelona and Malaga— 
1,459 pieces walnut lumber, 52,177 oak staves, 6,000 staves, 
560 pieces gum lumber, 67,200 staves, 22,224 pieces staves. 

Steamship City of Tampico, for Vera Cruz and Tampico 
(supplemental)—-625 bundles shingles, 2,379 pieces oak lum- 
ber, 1,659 pieces poplar lumber, 410 bundles lumber, 3,900 
bundles box shooks, 403 bundles lath, 570 pieces pine lum- 
ber, 335 pieces cypress lumber. 

Steamship Lacelsior, for -§22 
Lundles box shooks. 

Steamship Anglo Saxron, for Bordeaux (supplemental)— 
81,797 pieces French claret staves, 1,848 pieces gum lum- 
ber, 384 pieces pine lumber, 4,069 pieces pine lumber, 1,175,- 
698 pieces claret staves. 

Steamship El Monte, for New York—380 cars lumber. 

Steamship Bosnia, for Hamburg—12,951 pieces tank 
staves, 2 cars lumber dunnage, 5,532 pieces gum lumber, 
45,464 pieces pine lumber, 11,974 pieces oak lumber, 524 
bundles oak lumber, 4,290 pieces cottonwood lumber, 11 ash 
logs, 9 oak logs, 89 poplar logs, 1,393 pieces oak staves. 

Steamship Dagjfin, for Colon—10,000 feet pine lumber, 
108,040 fect yellow pine lumber, 105 pieces creosoted piling. 

Steamship Nicaraguan, for Liverpool (supplemental)— 
2,500 pieces oak lumber, 13,199 pieces staves, 12,262 pieces 
hogshead staves. 

Steamship Proteus, for New York—20 cars lumber. 

Steamship Milton, for Antwerp (supplemental) —3,189 
pieces gum boards, 4,700 pieces oak boards, 2,002 pieces cot- 
tonwood boards, 6.556 pieces pine boards. 

Bark Fortuna, for Portugal—77,400 pieces oak staves. 


Havana (supplemental) 


Incorporated recently: Kaupp Lumber Company, 
capital $100,000, domiciled at Shubuta, Miss.; F. M. 
Jaupp and others, incorporators; charter filed for ap- 
proval. Twin Lakes Lumber Company, capital $15,000, 
domiciled at Holladale, Miss.; incorporators, A. Young, 
T. W. Wrixen and others; charter filed for approval. 
Bay Springs Lumber Company, at Bay Springs, Miss., 
reorganized with a capital of $100,000; by W. B. Rogers, 
L. L. Denson, F. W. Pettibone, John Miller and C. N. 
Buffon; capacity will be increased, turpentine still and 
orchard will be established and electrie light plant, fur- 
nishing lights to plant and town, will be installed. 

The dry kiln and lumber sheds of Capt. T. R. White, 
at Poplarville, Miss., burned October 9, with consider- 
able loss, amount not definitely stated; no insurance. 

Two dry kilns of the Ellisville Lumber Company, at 
Ellisville, Miss., were destroyed by fire October 13. 


Loss, about $10,000. 





MATTERS AT MOBILE. 

MosiLz, ALA., Oct. 16.—If conditions among the mills 
had not already reached the zenith it might be said 
that there had been some improvement. All of the 
mills are declining more orders than they are accept- 
ing and the shipper is having a hard time trying to do 
business. Said a large shipper: ‘‘We sent out forty- 
eight inquiries, which we considered especially de- 
sirable cutting, without getting a single reply. And 
this was for February-July shipment.’’ The mills are 
inclined to refuse all orders and only the most desir- 
able are accepted. The congested condition of the 
mills makes it impossible for the shipper to do a very 
large business and this too just as the market abroad 
is brightening. All orders are filled from stocks aceu- 
mulated early in the season. Sawn timber is advanc- 
ing and prime is going skyward. Manufacturers’ ideas 
on values of the latter commodity are fast reaching 
$30. The demand from the River Plate is increasing 
and shippers would do well to place cargoes with reli- 
able mills before selling them. Rumors of $16 sched- 
ules being placed on the Gulf are not confirmed, but the 
market undoubtedly is advancing. 

The Crescent Lumber Company has gone into bank- 
ruptey. The stockholders were F. C. Turner and B. L. 
Stafford. A detailed statement of liabilities and assets 
cannot be obtained at this writing. This concern oper- 
ated a saw and planing mill in North Mobile. The 
plant is one of the finest milling properties in this 
section. 

The capital of the Loxley Lumber Company has 
been increased to $200,000. It originally was $100,000. 





FROM ALABAMA’S CAPITAL. 


MontTcoMEry, ALA., Oct. 16.—Lumber conditions are 
such that a man cannot get out in the trade and buy 
five cars at any one place with a delivery in any sort 
of reasonable time. All grades are in demand and 
all hard to find. Building material is in such demand 
that everywhere a man can locate a mill with any out- 
look for timber it is being set up. Several plants are 
going up on the line of the Eastern Railway of Ala- 
bama from Talladega to Pyreton, in Clay county. <A 
fairly good lot of timber remains in that section and 
it will be worked up to meet the demand. Prices con- 
tinue to soar and it looks as if they will go higher. 

Mills at Maplesville have taken the lead in import- 
ing Italian laborers and have found that it works well. 
One of the executive men says that the Italians are 
willing to work six days a week and will not lay off 
for every shower. They are buying little homes and 
many of them are raising crops of truck at odd times, 


out of which they will be able to get much of their 


living. So far they appear to be a very satisfactory 
elass of labor. 
W. L. Seals and associates have established the 


Montgomery Lumber Company, in Montgomery, with 
the plant formerly at Whitehall known as the Seals- 
Scott Lumber Company mill. 

Morgan Smith and F. C. MeCormick have estab- 
lished the Whitewater Mills on the Alabama Central, a 
new line out of Montgomery, at Autaugaville. They 
have a nice body of timber and will be busy for some 
time. 

The mill plant of the Horseshoe Lumber Company, 
at River Falls, burned a few days ago, causing a 
loss of about $4,000. It is being rebuilt rapidly. 





ON MISSISSIPPI SOUND. 


GULFpoRT, MIss., Oct. 16.—A touch of frost in the 
air brings hopes that these ‘‘ infernal quarantines’’ will 
be raised and that never again may the southland be 
tormented with any such senseless restrictions. Every- 
body is taking deep breaths, to be ready for the fall 
trade which already is crowding the manufacturers to 
the last notch. The interior demand grows stronger 
with the prices and foreign buyers find that there is 
no hope of low priced pitch pine or yellow pine com- 
ing forward. 

Eleven-inch and up primes and saps are in strong de- 
mand, but the interior market is so active that few of 
the manufacturers care to cut primes. Almost any tree 
will turn out merchantable lumber that sells for more 
than could be realized a year ago on primes. 

The sawn timber market is a little off. Cuba and the 
other West Indies and Central and South America eall 
for a large amount of framing material and most of 
the lumber going is for building. 

The most valuable cargo that has ever left the port 
was naval stores carried away by the steamship Neder- 
lands, for Hamburg, Germany, as follows: 2,124 barrels 
rosin, valued at $9,600, by the Standard Naval Stores 
Company; 15,044 barrels rosin, $67,936, by the 8. P. 
Shotter Company; 10,833 barrels rosin, $48,800, by the 
-atterson-Downing Company; also 32,500 gallons tur- 
pentine, $21,125; 167,500 gallons turpentine, $108,875, 
by the Antwerp Naval Stores Company. 

Clearances for the past week: 

Schooner Merico, for Santiago, Cuba, with 264,000 feet 
lumber, valued at $3,443; by the Lake Mills. 

Brig Havilah, San Juan, Porto Rico, 152,000 feet lumber, 
$2,129; 160,000 feet joists and scantling, $2,236; 4,000 Leer 
sawn timber, $51; by the L. N. Dantzler Lumber Company. 

Schooner Otis, Havana, Cuba, 48.000 feet lumber, $651; 
132,000 feet joists and scantling, $1,780; 31,000 feet sawn 
timber, $415; by the L. N. Dantzler Lumber Company. 

Ship Wellington. Rosario, Argentina, 297,000 feet lumber, 
$3,710; 557,000 feet joists and scantling, $4,659; by the 
Hl. Weston Lumber Company. 

Schooner JLillic, Cardenas, 264,000 feet 
$3,443; by S. S. Henry, jr. 

Schooner Nokomis, Cardenas, Cuba, 240,000 feet lumber, 
$2.734; by the Moragues Lumber Company. 

Bark Madura, Buenos Ayres, Argentina, 760,000 feet lum- 
ber, $9,501; by the H. Weston Lumber Company. 

Schooner Olga, Havana, 274,000 feet lumber, $3,833; by 
the Lake Mills. 

Schooner Andrew Adams, San Juan, Porto Rico, 500,000 
feet lumber. 3 . 

Schooner John W. Dana, Flizabethport, N. J., 442,000 feet 
lumber. 

Schooner Medford, Philadelphia, 898,000 feet lumber, 

Schooner Chauncey E. Burk, Newport News, 66,000 feet 
lumber. 

Barkentine Westficld, New York, 318,000 feet lumber. 


Cuba, lumber, 


Vessels in port: 

Steamships Good Hope and Sleidrecht; ships Oddero, Har- 
vest Queen, Errol, For and barks JVaranski and 
Edinburgh; schooner Katie Feore, 





IN SOUTHERN GEORGIA. 


Vauposta, Ga., Oct. 16.—The weather for the last 
fortnight has been very fine and shipments have been 
augmented, as the mills are able to get to their large 
timber. Up to the past ten days the weather has been 
so warm that the stock were unable to stand the work 
and the mills were forced to use their smaller timber. 
A light frost visited this section last week and as a 
result the weather is fine and bracing, and if the mills 
could secure cars the situation would be relieved. The 
mills are all so far behind on their orders that they will 
hardly consider new business. Quick shipments are 
worth so much above the regular market price as to be 
almost unreasonable. From all appearances the situa- 
tion will not be relieved before spring, if then. The 
labor question is still the paramount issue with the mills 
and few of them are making full time. Some of the 
small mills have to take their mill crews to the woods 
and haul in logs for a day or two and then go in ane 
saw them. Large mills are loaded up from three to fou. 
months, thus making it almost impossible to promise 
anything like reasonable delivery on orders. 

Prices are ranging along about the same as for the past 
sixty days, with no probability of a decrease this year. 
Large timbers are getting very scarce and stock from 
twelve inches up is hard to buy even at faney prices, and 
it will not be very long until timber that will make 12x12 
and bridge stringers will be gone. 

The Georgia Interstate Saw Mill Association met in 
Savannah last week and advanced the list price on all 
grades of lumber about $2 a thousand. This advance 
was made to keep in line with the market and not to 
raise prices, as no kind of stock could be bought for list 
price. Inquiries continue to pour in from all directions 
and the demand is as good as it has been for the last 
three or four months. Delivery is the main question 
now and mills that can make the delivery required are 
getting their own prices for material of all grades and 
classes. Coastwise people are accepting 1905 merchant- 
able inspection on nearly everything, which seems to 
indicate that their demand also is very heavy. 


OcrToBER 21, 1905. 


AMERICAN LUMBERMAN. 


55 





SOUTH ATLANTIC COAST. 


FROM THE OLD DOMINION. 


NorFo.k, VA., Oct. 18.—Enormous shipments of lum- 
ber are being made from interior points to Baltimore, 
Washington and Philadelphia. Last Thursday thirty- 
nine barges, loaded with lumber, were anchored in the 
harbor waiting for a tow to destinations. This is not 
an unusual sight, and until the cold weather shall set 
in considerable lumber will be transported in this 
manner from points in touch with the Albemarle & 
Chesapeake and the Dismal] Swamp canals. 

The Middle Creek Lumber Company, of Macon, N. 
C., was incorporated recently with $100,000 capital to 
manufacture and deal in lumber. W. C. Smith is the 
principal ineorporator, 

The Standard Turpentine & Lumber Company, Wind- 
sor, N. C., has been incorporated with $25,000 capital 
by Henry McSweeney as president, Aaron Kline as 
vice president and general manager and Albert Kline 
as secretary-treasurer. The concern will make turpen- 
tine, manufacture lumber and deal in naval stores, 

The saw mill plant belonging to Charles R. Billups, 
located at Etna Milis, Va., was damaged by fire last 
week to the extent of $1,500. 








IN NORTHEASTERN FLORIDA. 


JACKSONVILLE, FLA., Oct. 14.—Large tracts of timber 
lands in this state continue to change hands. H. 
Brown, of Live Oak, and L. T. Fraleigh, Albert Fra- 
leigh, James A. Hardee and T. B. Smith, of Madison, 
as a company have just bought 21,000 acres of timber 
land in Leon county, paying therefor $75,000. After 
these lands have been ‘‘turpentined’’ the timber will 
be cut. When this shall be done the land will be con- 
verted into a stock farm, especially for cattle. 

B. K. Thrower and C. D. Dennis have bought 20,000 
acres of timber lands near Bronson, in Levy county, 
on which a turpentine plant will be established. Then 
will be cut the timber for lumber and ties. Of course 
a pine tree is on its way to destruction when tapped 
for turpentine and the sooner it is converted into tim- 
ber the better, for it soon rots if left standing after 
the rosin has been extracted. By utilizing it as timber 
within a year after it has been tapped lumber almost 
as good as from virgin pine can be had. 

The large saw mill plant at Carter’s has been sold 
by W. J. Carter to Carter, Burnett & Dean, who will 
continue the business under the style of the Carter 
Manufacturing Company. This is one of the largest 
and best equipped saw mill plants in this state outside 
of Jacksonville and the price paid was about $125,000. 
Mr. Carter has sold also his interest in the lumber 
business in this city to the Dekle Lumber Company 
and probably will move to Tampa. 

T. V. Cashen’s saw mill plant, burned this summer, 
will be rebuilt and in operation by February, at a 
cost of $30,000. 

The market for lumber continues good. According 
to a large buyer the top is now at hand, for the buy- 
ers must supply their northern trade for buildings 
contracted for before the winter shall set in. Prices 
are as usual, no advance being observed over last 
week’s quotations, when the Georgia Interstate Saw 
Mill Association advanced rates all along the line. 

Shipments of lumber since last report: 


Steamship Comanche, New York, 400,000 feet lumber, 


2,000 bundles shingles. S 

Steamship Jroquois, New York, 2,500 bundles shingles. 

Schooner Collins W. Walton, Philadelphia, 320,000 feet 
lumber. 

Schooner Josephine Ellicott, Boston, 300,000 feet lumber 
(yellow pine) and 2,615 feet cypress. 

Steamship Huron, New York, 360,000 feet lumber. _ 

Schooner Charles A. Gilberg, New York, 280,295 feet 
cypress lumber. 

Steamship Onondaga, Boston, 500,000 feet lumber, 30,000 


shingles. 

Schooner Philadelphia, 390,000 feet 
_ Apache, New York, 375,000 feet lumber, 3,500 
bundles shingles. 

FROM THE MARYLAND METROPOLIS. 

BALTIMORE, MpD., Oct. 17.—The two subcommittees 
named at the time the hardwood section of the Balti- 
more Lumber Exchange was organized as a general 
committee to deal with all matters related to hard- 
woods held meetings last Tuesday afternoon. That 
on questions related to inspection, of which John L. 
Aleock is chairman, assembled in the office of John L. 
Aleock & Co. and that on freight rates, Richard P. 
Baer, chairman, held its session in the office of R. P. 
Baer & Co. Problems related to the two subjects were 
discussed, the session of the committee on inspection 
especially being extended. Both committees will re- 
port at a meeting of the general committee to be held 
next Tuesday and there is an intimation that im- 
portant action will be taken. 

Norman James, of N. W. James & Co.; E. P. Gill, of 
W. D. Gill & Son, and Lewis Dill, of Lewis Dill & Co., 
are expected to go to Chicago next week as the repre- 
sentatives respectively of the Baltimore Lumber Ex- 
change and the National Wholesale Lumber Dealers’ 
Association to attend a meeting of a general committee 
of the allied lumber associations relative to the ques- 
tion of car equipment, which is now pending before 
the Interstate Commerce Commission, a complaint hav- 
ing been filed some time ago against the railroads, As 
is generally known, it was decided at the Ottawa meet- 
ing that all of the eighteen organizations represented 
should’ join in the proceedings before the commission, 
and the general committee will. deliberate over what 


Thomas Winsmore, 





“zation. 


other steps should be taken in furtherance of the ob- 
ject in view. 

George L. Smith, of Indianapolis, Ind., surveyor 
general of the National Hardwood Lumber Association, 
was in Baltimore last Monday and Tuesday, stopping 
here in the course of an eastern tour of several weeks 
undertaken to increase the membership of the organi- 
He called on a number of hardwood firms and 
left Tuesday evening for Pittsburg after interest- 
ing various members of ‘the trade in the work and 
receiving assurances of codéperation. The matter will 
be brought up at the next meeting of the general 
committee of the hardwood section. Mr. Smith has 
been to Rochester, Buffalo, Philadelphia, New York 
and other eastern cities and is working his way west- 
ward. In a few weeks he will undertake a tour 
through the south. 

Norman James, of N. W. James & Co., extensive 
lumber dealers here, has gone on a business trip south. 
He will be away about one week. 

Among the visiting lumbermen here during the past 
few days was C. F. Omohundro, of May, S. C. He 
called on various southern pine firms, remaining sev: 
eral days. 

E. Moss, of Moss & Co., timber brokers of London, 
was in town this week. He is on a tour of the lum- 
bering regions of the eastern and southern states and 
will extend his travels over a large part of the coun- 
try. Mrs. Moss accompanies him. 

Among the first of the lumber firms in the field with 
calendars for 1906 is the Ryland & Brooks Lumber 
Company, which is distributing two beautifully col- 
ored specimens. One of them shows a handsome girl 
in red dress, with hat and plume to match, while the 
other is adorned with an attractive picture of an old 
Virginia homestead. 

From Birmingham, Ala., comes information that 
former Governor E. E. Jackson, the principal owner of 
the E, E. Jackson Lumber Company, with headquar- 
ters in this city, has bought all the holdings of the 
Gregory-Coe Lumber Company, with its plant at 
Stanton, Ala., except the lumber yard property and 
other belongings at Selma. The consideration is said 
to be upward of $100,000 and may be as high as $200,- 
000. The Gregory-Coe company owned, besides the 
big plant at Stanton, 17,000 acres of timber land in 
that vicinity, perhaps 8,000 acres of which has never 
been cut, and eighteen miles of railroad track. Among 
the owners of the company was the Kev. John G. 
Murray, pastor of the Protestant Episcopal church of 
St. Michael and All Angels, Baltimore. 

The recent report that the Charles T. Stran Com- 
pany had retired from business is accepted here at its 
real value. The company is one of the strongest whole- 
sale and commission firms in the market, is firmly 
established as a factor in the lumber trade, is widely 
and most favorably known, has no intention of re- 
tiring from business and will doubtless continue ac- 
tively in the lumber trade in this section for many 


years. 
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IN SOUTHWESTERN WASHINGTON. 

CENTRALIA, WASH., Oct. 14.—The Nudd & Taylor Com- 
pany, wooden eave gutters, is moving its plant to Seat- 
tle, where a large factory is being constructed. The 
dismantling of the factory here offers an opportunity 
for any one desirous of securing a good manufacturing 
site with factory buildings, power house, engines and 
boilers already established. Only the machinery will 
be moved to Seattle and the remainder of the plant is 
for sale. 

The Montesano Lumber Company has been reorgan- 
ized and incorporated as the Montesano Lumber & 
Manufacturing Company. The principal stockholders 
are: D. W. Ninemire, F, L. Carr, F. W. Byles, C. H. 
Clemons and B, G. Cheney. The company is capitalized 
at $50,000 and the plant will be enlarged and improved. 
These men are all prominent business men and the suc- 
cess of the company is assured. 

Considerable trouble has been experienced by the 
shingle mills on Grays harbor owing to a strike of the 
shingle weavers. It is thought that the matter will be 
speedily settled. 

The White Star Lumber Company, of Elma, is hav- 
ing a fine trade and its business is the best that it has 
ever been. This is a thoroughly up to date plant, em- 
ploying a hundred men and operating a logging rail- 
road. 

The Smith Shingle Company, of Elma, has just se- 
cured enough cedar timber to keep the mill running 
steadily for the next five years. 

The constructing of the new mill of the Fern Creek 
Lumber Company, of Frances, is progressing as rapidly 
as the weather will permit. 

Last week the Chehalis Lumber Company, of Littell, 
employed a Japanese fireman, which aroused the indig- 
nation of the white men and caused a strike. The super- 
intendent went to South Bend and employed a full 
crew of Japs. 

The Weyerhaeuser ‘Timber Company is making prep- 
arations for the erection next year of a large mill in 
Portland. The plant will cost $500,000 and will employ 
500 men. 

There is every reason to believe that the Chicago, 
Milwaukee & St. Paul railway is-coming to the coast 
and this is good news for the lumber manufacturers, 
for the road doubtless will parallel the Northern Pacific 
through a part of this territory and this will relieve 
the car shortage at once. The northwest is experienc- 
ing an unprecedented prosperity in the lumber trade 
and the shortage of cars is the only drawback. Were 
it possible to secure equipment as fast as needed every 
mill could run full time and realize a splendid profit 
on its work. : 
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Maybe You Think 


you know where you can get better service than we 
can give you, but until you have given us a chance 
to demonstrate our ability we shall not be satisfied 
that you are right. We don’t know of anyone who 
can ship 


FIR, CEDAR AND 
SPRUCE LUMBER 


RED CEDAR SHINGLES, 
or Long and Select Timber any quicker than we 


can. Can’t we quote you? Address all mail to main 
office, Tacoma. 


DOUD BROS. LUMBER CO. 


TACOMA, WASHINGTON. 









Eastern Office, 
317-318 Lumber Exchange, 
MINNEAPOLIS, MINN. 


Mills at 
Pittsburg, Wash. 

















Here’s a 
Great Snap 


For you if you want 
to try a mixed car for 


“we are especially 
equipped to ship 


MIXED | ona trus 
CARS 


RED CEDAR SHINGLES 
We ship over all lines and our prices are 


always satisfactory. 


Foster Lumber Co. 


TACOMA, WASHINGTON. 
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Pacific Fir Company, 


64 Dexter Horton Bank Bidg.. SEATTLE, WASH. 


Minneapolis, Office: 731 Lumber Exchange, 


Fir Bevel Siding. Flooring and Drop 
Siding, etc. Cedar Siding and Shingles. 


DAY LUMBER CO., 
Seattle, Wash. 


Every Ten Hours 


We make 1,500,000 
Red Cedar Shingles 


and can ship over any transcontinental 
line, but to facilitate Eastern shipments 
we carry a large stock at LaCrosse, 
hence can handle your rush orders 
satisfactorily. We want you to try our 


Black Cross Brand of extras and clears. 


They are made right and can’t help pleasing your 
customers. Address all correspondence to our Eastern 
oflice or wire your orders at Our expense. 


Cc. H. NICHOLS LUMBER CO. 


Batavian Bank Building, 
Western Office, SEATTLE, WASH. LA CROSSE, WIS. 
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Health 
Education 
Worship 
Pleasure 


Visit — 
Yellowstone 


Park 


All Thru Tickets good for stopover at the Park 


Very Low Rates 
via 


Northern Pacific Ry. 


For rates and further information write to C. A, 
Matthews, General Agent Passenger Department, 208 
South Clark Street, Chicago, Ill. Send six cents for 
Wonderland 1905 and four cents for Lewis and Clark 
booklet to A. M. Cleland, General Passenger Agent, St. 
Paul, Minn. 





TO MAKE MONEY you should use the Lumber 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicage, 














LOCAL AND PERSONAL. 


Fred W. Upham, of Upham & Agler, Bedford build- 
ing, this city, returned Monday from a five weeks’ 
tour of Europe, on which he was accompanied by Mrs. 
Upham. 

Gould C. Dietz, of the C. N. Dietz Lumber Company, 
Omaha, Neb., was in Chicago Tuesday on his way to 
French Lick, Ind., where he will remain a week or so 
for recuperation. 

D. D. Flanner, of Flanner & Reeves, Toledo, Ohio, a 
leading northern pine wholesale house of that city, with 
a branch at Duluth, Minn., was in Chicago Tuesday last 
accompanied by Mrs. Flanner. 

The P. G. Dodge Lumber Company, of this city, has 
recently started a sorting and shipping hardwood yard 
at North Nashville, Tenn. The company will assemble 
several million feet of hardwood lumber at the new 
yard the coming winter. 

Charles A. Glore, the well known retailer of Cen- 
tralia, Lil., arrived in Chicago Wednesday on his way 
home from the Portland Annual, whither he was accom- 
panied by his wife. Mr. Glore separated from the main 
party of excursionists at Los Angeles and has spent a 
montk since then in visiting relatives and various points 
en route eastward. 

The Edward Hines Lumber Company, of this city, 
last Monday shipped from its yard here to an Indiana 
firm two ‘‘toothpicks’’ of Washington fir, the dimen- 
sions of which were 20x20-80 feet long. The company 
keeps this class of steck, as well as everything else in 
the lumber or timber line, constantly on hand at Chi- 
cago for shipment on immediate notice. 

J. C. Turner, of the J. C. Turner Cypress Lumber 
Company, New York, with yards at Irvington, N. Y., 
passed through Chicago last week on his way to the 
Pacific coast, where he is having loaded 1,500,000 feet 
of redwood squares and shingles, mainly squares. The 
latter item in cypress is in somewhat scarce supply at 
the east, a condition which Mr. Turner with charac- 
teristic forethought is endeavoring to correct through 
the use of the California grown substitute. 

T. J. Bermingham, of William Hoskins & Co., Galena, 
[ll., was in Chicago Wednesday to attend the annual 
meeting of the stockholders of the Illinois Central Rail- 
road Company, which was held at the general offices of 
the company at the Central station that day. After 
the meeting the stockholders were entertained at lunch- 
eon. Cornelius Vanderbilt, of New York, represented 
the interests of his family in the company at the meet- 
ing, which was presided over by President Stuyvesant 
Fish. Fully 300 stockholders were in attendance. 





James D. Lacey, of the well known timber land firm 
J. D. Lacey & Co., this city and New Orleans, La., and 
T. Stewart White, of Grand Rapids, Mich., who makes 
his winter home at Santa Barbara, Cal., were recently 
on a tour of the Pacific coast, Mr. Lacey arriving home 
on Wednesday of this week. _He reports satisfactory 
trade conditions among lumbermen in the west and pros- 
pects for increased sales of timber lands this winter, 
and that the building era in the west is fully as pro- 
nounced as in the east, which means general improve- 
ments. 

Herman Paepcke, president of the Paepcke-Leicht 
Lumber Company, this city, has bought the John V. 
Farwell residence at the northeast corner of Lincoln 
Park boulevard and Pearson street, this city. The 
house is of stone, three stories high and was built by 
Mr. Farwell twenty years ago after designs made by 
the late John W. Root. The purchase price was re- 
ported as being $54,000 and Mr. Paepcke, it is said, 
will expend about $35,000 on improvements, which 
should make it one cf the most comfortable homes on 
the north side. 


James A. Wilson, formerly manager of the H. Wit- 
beck Company, this city, and now extensively interested 
in the Batavia Lumber & Coal Company, of Batavia, 
N. Y., has decided to continue his residence in Chicago, 
to the great satisfaction of his many friends here, in- 
stead of removing to New York state, as he contem- 
plated -last spring. Mr. Wilson occupies desk room 
with Walter Shoemaker & Co. at 1500 Fisher building. 
He left Tuesday last for a combined business and pleas- 
ure trip to the Pacific coast, and intends to return to 
Chicago in time to enjoy his Thanksgiving dinner in 
the family circle. 


Joseph Rathborne, president of the Louisiana Cypress 
Lumber Company, Limited, of Harvey, La., has been in 
Chicago this week. He returned from Europe late in 
September, having spent his usual holiday on the other 
side of the water, largely in Vulpere, in the Terasp dis- 
trict. He has some business matters requiring his at- 
tention in this locality for the time being but expects 
to leave shortly for New Orleans. Mr. Rathborne was 
in New York city for a few days and there met F. B. 
Williams, of Paterson, La.; W. L. Burton, of New 
Orleans; Jesse Cummings, of the new Cummings-Moberly 
Cypress Company, and 8. M. Bloss, manager of the 
Lyon Cypress Lumber Company, of Garyville, La., all 
cypress manufacturers who are looking over matters of 
importance in the east. Mr. Rathborne reports that all 
these gentlemen gave satisfactory views of trade con- 
ditions at the south. A good portion of recent months 
Mr. Rathborne has been accompanied by his son, Joseph 
Cornelius Rathborne, who will study another year at 
Sheffield School, Yale College, before getting his de- 
gree, when he will join his fortunes with those of his 
ather. ’ 


NEW FACTORS IN CYPRESS MANUFACTURE. 


A new cypress lumber manufacturing concern is about 
to be launched. Application has been made through the 
proper authorities of Louisiana for the incorporation 
of the Cummings-Moberly Cypress Company, the offi- 
cers of which are E. E. Moberly, of Chicago, president, 
and Jesse Cummings, vice president and _ treasurer. 
The company will incorporate for $25,000 and will erect 
a single band mill in St. Charles parish, Louisiana, 
which it is expected will cut about 40,000 feet a day. 

These gentlemen are not ambitious for a large pro- 
duction but to increase their business on conservative 
lines. Mr. Moberly is well known to the trade in Chi- 
cago as president of the Anguera Lumber Company and 
has been an independent factor here in the lumber trade 
for many years. He is also half owner of the very sub- 
stantial yellow pine manufacturing concern the Amos 
Kent Lumber Company, of Kentwood, La. Jesse Cum- 
mings has been identified with the cypress business for 
a number of years, during which time he has been 
prominent in the affairs of the Louisiana Cypress Lum- 
ber & Manufacturing Company, at Harvey, La. Both 
are young men of character and ability and have the 
good wishes of a multitude of people who will welcome 
them to the ranks of cypress manufacturers. 

The new company has two tracts of cypress in St. 
Charles parish, Louisiana, adequate to warrant its put- 
ting up a substantial plant. 

Mr. Cummings left Chicago for the south Monday 
of this week to look after the immediate matters of 
arranging for the plant and preparing for its con- 
struction. 





A MAN FROM KANSAS. 


‘¢Kansas never again will be mortgaged,’’ said C. W. 
Horn while on a visit with the AMERICAN LUMBERMAN 
force this week. Mr. Horn operates a planing mill 
establishment at Topeka, Kan., under the title of the 
E. Horn Company. ‘‘The outlook this year,’’ he con- 
tinued, ‘‘and for early spring trade as well, is the best 
we have ever had. From all I can hear and see Kan- 
sas crops this year have been record breakers and 
Kansas is in position to reap a just profit. This year’s 
trade has been excellent and last year also was a good 
one. In fact, we Kansas dealers have no complaint to 
make.’’ 

Relative to his own affairs Mr. Horn said that dur- 
ing the last few years he had noticed a commendable 
improvement in the character of houses built by farm- 
ers. In one case he had furnished millwork for a 
$7,000 residence for one of his country customers. In 
regard to the kinds of material used he said oak was 
in general demand notwithstanding its high price. The 
concern uses a great deal of oak, cypress, yellow pine 
and poplar. It also employs mahogany on some of its 
finer johs. Of late years and since the increase in 
the price of white pine sugar pine from the Pacific 
coast has been used and has proved very satisfactory. 

Mr. Horn is spending a considerable portion of his 
time in traveling over the country, taking what he cor- 
rectly considers to be a deserved and well earned 
recreation, 





CHANGING HIS SPHERE OF ACTIVITY. 

Fred D. Joues, known practically wherever wood- 
working machicery is used, has severed his connection 
with the Berlin Machine Works, of Beloit, Wis., after 
eighteen years of service, and has entered the ranks of 
the hustling exploiters of the products of the American 
Wood Working Machinery Company, of New York, 
Chicago and New Orleans. 

Mr. Jones has been especially well known to the trade 
for his direct participation in the building of many of 
the largest planing mills in the country and he has 
acquired a very large acquaintance with the most prom- 
inent lumbermen in all parts of the United States. He 
has an intimate practical knowledge of planing mill 
work and has been able to assist in planning and de- 
veloping some of the largest plants of that kind in this 
country. In his new -position he will make a specialty 
of the planing mill trade. 

Fred D. Jones was born May 24, 1862, in Oshkosh, 
Wis., the son of James B. Jones, a well known lumber- 
man and junior member of the lumber firm of Foster 
& Jones. Fred came to Chicago twenty-five years ago 
and served several years with the leading sash and door 
manufacturing concerns of this city. During this ap- 
prenticeship he a¢quired an intimate technical and prac- 
tical knowledge of woodworking machinery which served 
him admirably in his later career. His next connection 
was with the Berlin Machine Works, with which con- 
cern he was identified altogether eighten years. Dur- 
ing that period he was for years in charge of the Chi- 
eago branch of the Berlin works. When the heavy 
lumber trade of the south was initiated he went into 
that territory and stayed in that section several years. 
Later he returned to the north and was given the posi- 
tion of general salesman of the Berlin Machine Works, 
which he held for five years and until his last change 
of base now recorded. 

For the time being Mr. Jones is associated with the 
New York office of the American Wood Working Ma- 
chine Company as its western representative and has 
become permanently identified with the American com- 
pany; his long connection with the Berlin concern is 
evidence that he is not one of the kind who make hur- 
ried and ill advised changes, It is believed that in his 
new relationship he will make a record | even more 
enviable and commendable than that which marked his 
connection with his former employer. 

President J. E. McKelvey, of the American Wood Work- 
ing Machinery Company, was in Chicago on ‘Wednesday 
of. this week with Mr. Jones and confirmed this latest 
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instance of the company’s policy of augmenting its 
sales force with the best and most efficient lieutenants 
procurable. 

The American Wood Working Machinery Company is 
said to be the largest manufacturer of woodworking 
machinery in the United States if not in.the world. 
During the last three years this company has reéquipped 
nearly all of its shops with the most approved, per- 
fected labor saving tools and appliances and has in- 
creased the size of its plant in order to take care of 
its large and increasing business, which has doubled 
within the past five years. The company has also in- 
troduced a great many machines, with improvements 
peculiar to the American products, which have met with 
wi-lespread and ready sale. The American Wood Work- 
ing Machinery Company is before the trade today with 
a line of machinery intelligently adapted to the needs 
of all woodworking cstablishments, from those of the 
humblest shop to these of the largest furniture fac- 
tories and planing mills in existence. 





ALEXANDER LIKES THE COAST. 


Walter Alexander, of the Alexander Stewart Lumber 
Company, Wausau, Wis., and interested in many lumber 
manufacturing concerns in the north, south and on the 
Pacific coast, was a visitor in Seattle this week, accom- 
panied by his son Judd Alexander. Mr. Alexander had 
just come. from California, where he spent some time 
looking into the affairs of the McCloud River Lumber 
Company, in which he and his associates are interested. 
While in Seattle he met a former Wisconsin valley 
friend in the person of John Day, who in years gone by 
operated at Rhinelander with his brother in the Atlas 
Lumber Company and who resided in Minneapolis and 
Duluth for a number of years but is now located in New 
Orleans, where he is handling timber lands. In Seattle 
Mr. Alexander met many former Wisconsin friends who 
are engaged in either the lumber or the timber business 
in the west. He expressed himself as very much pleased 
with that part of the country and with Seattle in par- 
ticular and his son Judd went a little bit farther and 
declared that it would not be long before he would be 
located out there, as he was very much impressed with 
the opportunities offered a young man in that section. 





TWO NOTABLE PUBLICATIONS. 


While primarily designed for purely advertising pur- 
poses, two recent publications along mechanical lines 
have greatly enriched existing literature in mechanics. 
These are issued by the American Blower Company, of 
Detroit, Mich., with branches in New York, Chicago 
and London. One is a handsome pamphlet devoted to 
exploiting the ‘‘A B C’’ heating apparatus manu- 
factured by the American Blower Company.. Construc- 
tion, capacity, dimensions and prices are given ex- 
haustively, supplemented by fourteen full page half- 
tone illustrations of the ‘‘A B C’’ apparatus. A sec- 
tional view of a school house with the American com- 
pany’s heater installed, accompanied by a clear de- 
scription of its operation, gives an easily comprehended 
idea of its effective work. The pamphlet enumerates 
100 commodities for which the company’s drying ap- 
paratus is adapted, guaranteeing to dry them ‘‘on a 
commercial scale in the best possible condition, sav- 
ing time, space, fuel and labor in each case.’’ 

Simulating a conventional legal form, the American 
Blower Company publishes ‘‘Specifications for Type 
Vertical, Enclosed, Self-Oiling, High Speed, Automatic 
Engine,’’ one of the notable products of that com- 
pany. Descriptive text accompanies halftone engrav- 
ings of all details of the engine, showing construction, 
power, capability, speed, relationship and all other 
details, the whole comprising a graphic description of 
an engine that is‘widely and deservedly popular. 

Both publications doubtless can be procured upon 
application to any branch of the American Blower 
Company and both are valuable contributions to con- 
temporary literature of mechanics. 
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THE WEEKLY REGISTER. 


Among those interested in lumber or its kindred in- 
dustries visiting Chicago during the week ended Wednes- 
day, October 18, were the following: 

L. N. Anson, Merrill, Wis. B. C. Keator, Pittsburg, Pa. 


G. M. Anson, Merrill, Wis. J. E. Kelvey, New York. 
H. C. Boleom, Winona, Minn. F. L. Love, Memphis, Tenn. 
E. Blaisdell, Racine, Wis. J. T. McShane, Lincoln, Neb. 
S. M. Bloss, Garyville, La, J. G. McDonough, Eau Claire, 
Mrs. A. E. Cartier, Ludington, Wis. : 
Mich. L. A. Mueller, Davenport, Ia. 
W. E. Cummer, Jacksonville, J. McAlpine, Duluth, Minn. 
Fla. C. R. Mengel, Louisville, Ky. 
M. E. Dunn, Portland, Me. I. J. Miley, Philadelphia, Pa. 
J. Du Plain, Rockford, Il. N. W. McLeod, St. Louis, Mo. 
E. E. Finkbine, Des Moines, Ia. C. J. O'Donnell, Duluth, Minn. 
lkey, Minneapolis, Minn. J. D. O’Brien, St. Paul, Minn. 


H. S. Gi 
C. W. Horn, Topeka, Kan. 
A. Hume, Muskegon, Mich. 
Ir. D, Jones, New York. 


Cc. Turner, New York. 
B. Wolvin, Duluth, Minn. 
K. Warren, St. Louis, Mo. 
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A TENNESSEE INVOLUNTARY RECEIVERSHIP. 
(Special telegram to the AMERICAN LUMBERMAN.) 

BRISTOL, 'TENN., Oct. 19.—Col. Charles P. Tencray, 
of Elizabethton, Tenn., has been appointed receiver of 
the Boston Iron & Timber Company by Chancellor H. H. 
Haynes in a suit instituted at Elizabethton against the 
company for its dissolution by George K. Hamble, of 
New York, and William Spaulding, of Boston, the prin- 
cipal stockholders. The Boston Iron & Timber Com- 
pany is a Tennessee corporation chartered several years 
ago. The receiver has given bond and will wind up the 
business of the corporation as soon as possible. The 
holdings consist chiefly of timber and mineral lands 
Which will be converted into cash by the receiver and 
distributed pro rata among the creditors, The assets 
of the company are estimated at between $25,000 and 
$30,000 and the liabilities at about $60,000. 


A BUILDER OF HIS OWN SUCCESS. 

(Concluded from the Front Page.) 
ing for the continued life of the operations. The tim- 
ber owned extends over a large territory embraced 
in the counties of Manistee, Lake, Mason, Wexford, 
Benzie, Leelanaw and Kalkaska. The timber con- 
sists chiefly of hemlock, cedar and hardwoods as well 
as some pine. Ahead of the Manistee mill probably 
is a 15-year cut of the timber owned by the company. 
The heavier shipment of logs is now made over the 
Manistee & North-Eastern and the Manistee & Grand 
Rapids railroads, though some of the timber comes 
down the Manistee river. 

Politically Mr. Noud is a democrat and he has 
found time in his busy career to serve his party and 
the people at large in a manner beyond reproach. 
He has the distinction of having been mayor of 
Manistee and has served as a member of the town 
council for several years. He ever has been ready to 
assist in continuing and upbuilding the industries of 
Manistee and almost all the more recent enterprises 
in that city have received his support and in varying 
measure his guidance. 

Mr. Noud married, in 1870, Miss Susan A. McCurdy, 
of Manistee. His family relationships have been ex- 
ceptionally fortunate and several sturdy sons reflect 
the ability and business intelligence which have made 
Mr. Noud one of the best known Michigan lumber- 
men. He has two daughters—Mary G. and Maud A. 
Noud—and five sons—Thomas J., John F., Bernard D., 
Walter and Reuben P. Noud. The three older sons are 
engaged in business in which their father’s and their 
own interests are coincident. 

Mr. Noud is above all else a man who loves his 
family and home and all of his leisure time is spent 
with his family. He has few of the fads and fancies 
which appeal to many men of his class and is satis- 
fied to go on living a natural, unostentatious existence. 

Patrick Noud represents one of that class of northern 
lumbermen the advance guard of which now, unhappily, 
is diminishing rapidly, who are referred to respectfully 
and with sincere admiration as the ‘‘stalwarts’’ of the 
northern lumber trade. These are composed of the pio- 
neers of the industry, men almost without exception of 
powerful frame and rugged intellect, keen intelligence 
and rare foresight—men who ‘‘did things’’ personally 
or who devised and directed the initiates of successful 
exploitation of the northern woods. Often they have 
been men of but little educational acquirements—in the 
sense attributed conventionally to schooling—but they 
had a tutelage of their own that for their purposes 
served successfully their ends and they were all men 
whose memories are entitled to high places in the ranks 
of good citizenship. Sturdy in physique and brain, with- 
out exception characterized by laudable singleness of 


purpose, uncompromisingly honest, religiously jealous ° 


of the integrity of their promises, tireless and unfailing 
in their performance, they have left an impress of good 
examples in number as many as the roster of the indi- 
viduals in the histcry of the northern pine trade. Con- 
spicuous among such has been the subject of this sketch. 
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and work on the theory that a customer 
well pleased is the best advertisement. 
We can furnish anything in the line of 


FIR, CEDAR or SPRUCE 
LUMBER or 
RED CEDAR SHINGLES. 


We make a specialty of Red Cedar 
Beveled Siding and Shingles in mixed 
cars. Tell us your wants and we will 
gladly give you prices and time of 


delivery. 
LEWIS & HUGHES, 
General Office, | CHICAGO OFFICE, 


1502 Fisher Building. 
SEATTLE, WASH. | MINNEAPOLIS OFFICE, 
- _ — 804 Lumber Exchange. 
H. C. FRANCE, Oskaloosa, Iowa. | NEW YORK OFFICE. 
907 No. 18 Broadway. 


Special Representative. 
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Are You Ready? 


Try Upright Red Cedar 
Shingles in Straight Cars 


1x 4inch Vertical Grain Fir Flooring. 
36 x 4inch Fir Beaded Ceiling. 

1 x 6inch Fir Drop Siding. 
¥% x 6inch Cork Fir Bevel Siding. 

% x 4inch and 6 inch Red Cedar Siding. 


Quick Shipments. Grades Guaranteed. 


Fir Yard Stock a Specialty. 
Atlas Lbr.& Shingle Co. 


SEATTLE, WASH. 


= Eastern Representatives: J. D. Hayford, Fargo, N D.: 
j. A. Uhler. Burlington, Ia.; R. T. Means, McPherson, Kas. 
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We Can Easily Explain 


why our shipments are so prompt—its the large 
and well assorted stock we carry. When in a 
hurry, try us on 


FIR, CEDAR ana SPRUCE LUMBER 
and RED CEDAR SHINGLES. 


E. F. HEISSER LUMBER CO. 


Manufacturers and Wholesalers, 
Sales Office, Lumber Exchange, SEATTLE, WASH. 


FIR AND CEDAR LUMBER 
Red Cedar Shingles. 


SEND US YOUR INQUIRIES. 


Parker-Bell Lumber Co., 


Mills at 
Pilchuck and Milldale, Wash. SEATTLE, WASH. 


Fir, Cedar and Spruce Lumber, 


CEDAR SHINGLES. 


We especially cater to the Atlantic Coast Trade. 


Manufacturers 
* Agents, 


217 Bailey Bldg, SEATTLE,WASH. 


J.P. CRANSTON & C 


Eastern Office, 
Minneapolis, Minn. 








ROE: 
HARDWOOD LUMBERMEN (eto tor free sample pages 


of the “Climax Tally Book.’’ American Lumberman, Chicago, lil. 
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Brittingham & Young Co. 


HARDWOOD LUMBER 
MANUFACTURERS and WHOLESALERS. 


Wisconsin. 





Madison, - = 





We have in pile about 
I ,000,000 feet of 


WISCONSIN WHITE PINE, 


This stock 
is sawed from big logs, and is 


ready for shipment. 


first class in every particular. 
The stock is one inch and 
thicker, and the grade is No. 3 
Common and Better. We want 
to sell it on grade, all to one 


party. We have also, 


300,000 FEET ONE INCH 
LOG RUN SPRUCE 
and BALSAM. 


WE INVITE YOUR CORRESPONDENCE. 























A a, Bargain 


1 1er come back when 
ex] caelas s why we are anxious 
ne Of our 


Hardwood Lumber 
Hemlock Bill Stuff 


(all sizes and lengths) 
Lath, nee and Cedar Posts 


we can give you a deal that will mean 


DROP US A LINE. 


Wylie & Buell Lumber Co., 


BAY CITY, MICH. 








Hardwood Lumber = 


Prompt Shipments direct from 
our mills by rail or water. 


Hard Maple Flooring 


Manufactured by ourselves from 
our own timber. 











Correspondence solicited. 


DENNIS BROS., Grand Rapids, Mich. 


a MANUFACTURERS AND WHOLESALERS. = 


SATIN WALNUT. 


Buy it direct of the manufac- 
turer and be insured satisfaction. 


Long distance Phone. 














Foreign Correspondence Solicited 


Chas. F. Luehrmann Hardwood 


Sette a6 Lumber Co. rn a 
able ress nm an 
«.uenemann” St. Louis, Mo, Soon “ 


—v | aA, 
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In Law for Lumbermen 


LAW BOILED DOW + Write tor Particulars. § 


American Lumberman; 315 Dearborn St., Chicago. : 











2 
* 
e 
e 
‘ 
4 
e 





THE MARKETS. 


CURRENT MARKET CONDITIONS. 


It is possible that if it were not for the general 
ear shortage and the resultant slow delivery of lum- 
ber the trade over a large part of the country would 
realize that there had been some slight though recent 
slackening of demand. In the southwest, especially, 
reports indicate a falling off of the rural requirement 
and that the mills are accumulating some lumber. 
Reports from St. Louis and Kansas City reflect this 
state of affairs. At the greater eastern and western 
markets and consuming centers, however, there seems 
to have been no abatement of the demand for the 
classes of lumber and timber necessary to the carrying 
forward of the numerous building projects that are so 
much in evidence in all the large cities and many of 
the smaller ones. The call for car factory and rail- 
road material is still a pronounced feature of the re- 
quirement, and other large corporate interests and 
manufacturing plants are demanding an unusual 
amount of lumber and are taking all that is offered 
without much reference to price, “time of deliv ery be- 
ing the most urgent stipulation in such dealings. * In 
numerous instances prices are asked and paid for 
southern and northern pine in excess of association 
lists, the buyer paying such prices for the purpose of 
having the lumber delivered in a specified time. 

* * * 

In the northern part of the country white pine and 
hemlock are in extraordinary demand. It seems as 
if the market cannot be sufficiently supplied with 
these woods. Any lot of lumber of either kind offered 
is eagerly snapped up and the large consumers are 
paying outside prices in order to procure the lumber. 
There are no large stocks at any point in the pro- 
ducing field. At the Tonawandas the wholesale deal- 
ers have secured ample supplies, for which they are 
having a gcod demand. In the Saginaw valley the 
planing mill and other woodworking plants are not 
filling up as rapidly as their managers would like. 
At Chicago, Cleveland and other lake concentrat- 
ing points stocks probably are sufficient for a normal 
trade, but buyers for the large consumers are daily 
coming in for big bills of different sorts of lumber, so 
that stocks are being rapidly depleted and broken up. 
The general features in the northern pine and hem- 
Jock trade are these: unusually short stocks and an 
urgent and undiminished consumptive demand. The 
change that has taken place in the hemlock trade is 
especially noteworthy, particularly in the middle 
western states. Within two or three years—even 
within one year—the condition has developed from 
that of overstock to one of depletion, while prices 
have vaulted up to a level that a few years ago would 
have been considered high for white pine. 

* * * 


At the present time a car shortage is hindering the 
movement of northern pine and hemlock, as well as 
the hardwoods, at Saginaw and Bay City and through- 
out the east. This embargo is greatly preventing the 
gathering in of supplies at secondary points, so much 
desired at this season. In the Wisconsin river valley 
the railroads have relieved the car situation to a con- 
siderable extent and there is a little less stringency in 
the car supply at Minneapolis; but as a general thing 
there is mere than the usual amount of complaint 
about inadequate transportation facilities. 

* * * 


In the southwestern yellow pine field there has 
lately been some moderation in the demand on mill 
stocks, though producers in the majority of instances 
are still far behind their orders for delivery. Car 
shortage continues to be the general complaint, though 
mills located at some junction points are getting a 
fair service of cars. The retail yards throughout the 
Kansas City district seem to have been fairly well 
stocked, though reports frofm that section heretofore 
have dilated on the difficulty of getting the mills to 
deliver assorted lots. At the mills broken stocks have 


' been filled up to a degree and producers are in better 





riage to fill mixed orders. The rainy season is coming 
n, which will cause delay in logging and milling. 
* * * 


In all the yellow pine territory special railroad, car 
factory and structural bills are still in evidence and 
the mills are loaded with orders for such material. 
From the middle Gulf states is reported no hint of a 
falling off in demand for anything. In central Ala- 
bama local building is using up a large output of the 
smaller mills. In Georgia are a scarcity of labor, an 
overwhelming demand and prices altogether in the 
hands of the sellers. In the transmississippi country 
is a great call for No. 2 boards generally, but at Kan- 
sas City has been a heavy accumulation of No. 3 
boards. The southern pine trade as a whole is keeping 
up the remarkably good record of the season, with no 


| yielding in prices except on big orders for stuff that in- 


dividual mill concerns happen to have in overstock. 
* a * 


The cypress business is another branch of the lum- 
ber trade that is making an extraordinarily good 
record this year. The distribution of cypress at north- 
western points has been uninterrupted throughout the 
season and heavy shipments by both vessel and rail 
from the mills have been made. In the Kansas City 
district the demand has been large and a’ good trade 
has been reported at Memphis and St. Louis. While 


stocks at the mills have been equal to the requirements 
they never before have been drawn upon so lavishly 
as this year. In the southwest and middle west has 
been a uotable development of demand for the shop 
grade and for the good common grade that is worked 
into shiplap, drop siding and flooring. There has been 
a large call for No. 1 boards and certain descriptions 
of common dimension, and prices of some of these 
common kinds of lumber have been advanced by one 
mill concern from $1 to $3 a thousand in recent weeks, 
simply by force of the demand. An urgent call has 
arisen for cypress lath, but mill operators refuse to 
ship solid carloads of such product, reserving lath for 
end loading so as to piece it out among their customers. 
* * * 

Reports from Puget sound and Columbia river points 
are unanimously to the effect that a strong demand 
exists for fir, spruce, cedar and other coast woods. 
The call for timber and car stuff is particularly brisk 
and urgent. The requests for delivery of such product, 
as well as yard and planing mill stock, are far beyond 
the ability of shippers to deliver the stuff, such is the 
handicap of car shortage. A robust complaint among 
shippers is being lodged against the railroads on ac- 
count of a lack of cars. The coastwise list on fir at 
San Francisco has been advanced to $10.75 a thousand, 
which is an increase cf $1 to $1.50 a thousand. De- 
mand for lumber of all sorts in southern California 
continues active and large on account of the amount of 
building in progress. There is a good demand for 
the clear and Eureka grades of red cedar shingles and 
fewer stars than formerly are going to the Minnesota 
Transfer on account of a shortage of cars. All the 
red cedar shingle mills in the Puget sound country 
will shut down December 1 for two months. 

* * * 


The hardwood lumber trade is not quite as energetic 
as that in the softwoods, mainly owing to some lack 
of foreign outlet and the moderate way the furniture 
factories have been running thus far this year. There 
is a good demand, however, for all classes of hardwoods 
used in interior finish in practically all markets. In 
Baltimore the demand for hardwood is reported to be 
rushing. In that city is an unusual demand for oak, 
quarter sawed and plain, for interior building purposes, 
The hardwood trade as a whole is normal, while mill 
stocks are light everywhere—indeed are unusually 
small in the matter of plain oak and quarter sawed 
white oak. Memphis reports light stocks of the lead- 
ing wood and a good demand. St. Louis proclaims sat- 
isfactory conditions. Pittsburg gives out that poplar 
is in demand there, with all salable that is arriving. 
Other points east and west report a fair to good 
demand for firsts and seconds poplar. Birch is a lead- 
ing hardwood in the east. Chestnut is searce and 
high of price. The two kinds of elm are wanted at 
all points. Rough maple is in good supply and sells only 
steadily—no rush in it. Maple flooring is wanted 
faster than the factories can turn it out. 

* * * 

All the spruce lumber that can be placed on the 

market in the east is readily absorbed. 
* * * 

North Carolina pine is in more ample supply than 
formerly, the demand continuing good and prices firm. 
A majority of the operators have ample orders on hand, 
and the early approach of winter may preclude the pos- 
sibility of any surplus accumulating this fall. 


Northern Pine. 


Chicago. The local trade, like that in other markets 
and all over the country where northern pine is mar- 
keted and distributed, continues to be influenced by 
difficulty in procuring adequate stocks and assortments 
to satisfy the wants of retail dealers and consumers. 
There is less difficulty in selling lumber than in getting 
hold of the lumber to sell. It has become a question 
of finding the required sorts, sizes and qualities at 
prices that are not so high as to be prohibitive. Upon 
the part of consumers and retail dealers lately 
has come the inclination to drop into the habit of 
buying from hand to mouth with the object of exactly 
meeting the everyday requirement and but little more. 
This feature is natural at a time so near the close of 
the season, when it is expected that demand will 
slacken somewhat and soon the business of the year 
will be underscored for a final balancing of the books. 
It is to be recognized that from now until the close of 
the year will be less looking about for chances to buy 
for the future. In fact it is about all that buyers can 
do to provide for the present. Moreover, so long as 
prices are at the present comparatively high range 
buyers will be content to handle current business 
without much reference to the future. 

The general demand for immediate delivery and con- 
sumption continues urgent and promises thus to con- 
tinue until cold weather shall stop outdoor work. All 
available lumber is wanted in a wholesale way as fast 
as it can be delivered, and often far in advance of de- 
livery. In the factory and box manufacturing line the 
demand is all the time equal to the ready absorption of 
the supply, showing no abatement. In fact, the north- 
ern pine business is continually in a state of being sold 
ahead and the main effort of producers and dealers is 
devoted to hustling forward lumber as rapidly as 
needed to satisfy the wants of trade and consumption. 

An adequate and important local authority charac- 
terizes the condition as follows: 


The demand is about as strong as for the past two 
months. Buyers are busy in attempts to locate purchasable 
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stocks and cannot easily find them. In one instance a buyer 
entered a local wholesale yard office and called for several 
descriptions of stock aggregating over 2,000,000 feet, and 
finding that it could be furnished took it all without a 
moment’s hesitation. This shows how large and urgent the 
demand is at even this late period in the season. Though the 
prices asked for lumber appear fantastic as compared to 
those of former years eager buyers pay them without much 
demur, so urgent is the demand. 


The receipts of lumber by water at the port of 
Chicago last week were 15,478,000 feet and of shingles 
320,000. In the corresponding week last year the lake 
receipts were 18,426,000 feet and in 1903 21,375,000. 


Chicago Lumber Receipts and Shipments. 
Reported by George I*. Stone, secretary of the Board of 
rrade. 
RECEIPTS—-WEEK ENDED OCTOBER 14. 





Lumber. Shingles. 

OOD. BECKERS KECCADS@ CORRE SCENE 48,915,000 9,640,000 
OO ne rbue wine eens «cawawee 48,189,000 10,841,000 
PORNO. 6.05086 00s scaiswews 726,000 rere Te 
WGRTORNO 6. cco viewers ceRens See ofelesiecd 1,201,000 

TOTAL RECEIPTS JANUARY 1 TO OCTOBER 14. 

Lumber. Shingles. 

DID iciccterd cle einee eee ani wear 1,681,803,000 469,075,000 
a, MO LE ee eee CC Tee 1,223,246,000 359,855,000 





FRCFERBOD. 00s. dec eaceccn'ns 458,557,000 109,220,000 
SHIPMENTS—WEEK ENDED OCTOBER 14. 





Lumber. Shingles. 

TROD jtiees Hace Cans eenwoun axe 21,267,000 6,071,000 
TE: KctReaser eke eux eceent 18,140,000 6,843,000 
Pe re rg 3,127,000 éamedews 
DE aS tawnceee dees os 772,000 


TOTAL SHIPMENTS JANUARY 1 TO OCTOBER 14. 








Lumber. Shingles. 

Ll) re roe we ere eT 754,519,000 348,635,000 
FUG Avivna nese Ne Ceateungaurs 636,446,000 348,215,000 
BUICICREOD ¢ ovtactuccneees 118,073,000 420,000 

Permits issued by the Chicago building department 
during the week ended October 18 were: 

CLASS— No. Value. 
BIRO WTI oi oaiw nce hace oad cs 0.8 winsiaaiae ws 6 §$ 4,200 
$ 1,000 and under $ 5,000 79 178,600 

5,000 and under 10,000 30 185.400 

10,000 and under = 25,000 10 128,400 
25,000 and under 50,000 Ke 5 170,000 
C.. Cy eRe, WENOMOURG. «ic cecnccee see 1 175,000 
Congress Apartment building, hotel....... 1 750,000 
| EEOC On tee ee eee Ye ee 132 $1,591,600 
Totals preceding week.........ssee- 124 1,219,825 
Totals corresponding week 1904...... 121 1,290,700 
Totals from Jan. 1 to Oct. 18, 1905..5,712 52,228,415 
Totals corresponding period 1904.....4,585 33.991,645 
Totals corresponding period 19038..... 4,166 32,215,195 
Totals corresponding period 1902..... 4,200 42,311,740 





Minneapolis, Minn. The car shortage has been re- 
lieved to some extent and manufacturers are getting 
rush orders filled with fair success. Demand from the 
large consumers continue to be heavy and certain lines 
of stock, particularly low grade boards, are being 
cleaned up fast. The prospects are that very light 
stocks will be carried over by the local mills and that 
they will not be in position to handle any big spring 
trade. Prices continue strong and on big lots that are 
badly wanted the buyers are bidding up above list in 
many cases. Receipts and shipments for the week 
ended October 16 were: 








Receipts. Shipments. 

Lo) EE ETRE POET 400,000 1,744,000 
Li Re ee reir 400,000 1,504.000 
i Cee ern Ce et 672,000 1,664,000 
Serer ere 592,000 1,680,000 
PANO ive o satis ebis ween aie oleae 704,000 1,632,000 
RURAL: Wes'e arn exe aS lee am haste wid wires 688,000 1,344,000 
Ll) ere eicrererrrec C 9,568.000 
TR OU as 6. ire i 6xe ew adere anes 3,248,000 8,176.000 
BMORORMONS epi ants cae sike 208,000 1,392,000 
Corresponding week last year... .2,656,000 8,496,000 


Saginaw Valley. The white pine trade is limited 
only by the ability of dealers to deliver the goods, the 
car famine affecting trade greatly. Prices are firm and 
dealers are getting in several million feet weekly by 
boat, but to get the cars to ship the lumber after 
it has been sold is a vexatious problem. Dealers are 
going into the winter with fair stocks, taking the good 
trade during the season into account, 

New York. Prices are strong and demand good. 
Some good orders have been placed for stocks to carry 
well into the winter and inquiries indicate good busi- 
ness for the remainder of this month and November. 
Manufacturing trade is in good shape, 





North Tonawanda, N. Y. Perhaps-no other branch of 
the industry is being so greatly embarrassed by the 
car shortage as the white pine. Demand has been 
exceptionally brisk for several weeks and with the 
increased business comes a growing scarcity of cars. 
The excessive demand for  canalboats has 
caused a scarcity of canal tonnage, which works to 
the detriment of shippers. Every effort is being made 
to secure relief. While receipts have been heavy. dur- 
ing the last two months there is still a scarcity of 
barn boards, No. 1 of which is selling from $28 to $38, 
f, o. b. Tonawanda. 


Buffalo, N. Y. ‘‘Business in white pine is just as 
good as the car situation will let it be’’ is the report 
made this week by an all around dealer. All grades are 
scarce, but the box trade is taking all the surplus in 
that line and low grades are next to impessible to get. 


Boston, Mass. Offerings are very small and demand 
is large enough to keep stocks practically cleaned up. 








Baltimore, Md. A relatively brisk demand prevails 
for stocks and yardmen make liberal purchases to sup- 


ply local needs. All the activities that call for the 
use of white pine are stimulated by the present pros- 
perous business conditions, with every prospect that 
the present state of affairs will continue for an in- 
definite period. Values are very firm. 





Philadelphia, Pa. Market here firm with an upward 
tendency and taking all stock offered. 





Spruce. 


New York. The market is practically in the hands 
of the seller. Prices are strong and the inquiry good 
with no surplus stocks offered for distribution. Manu- 
facturers believe prices will advance before the sea- 
son shall close. 








Boston, Mass. The market is in an unsettled condi- 
tion so far as prices are concerned. One of the large 
factors will not sell under $24 and $25 and on special 
orders demand prices based on $25 and $27. Another 
large dealer has not sold anything at more than $24 
and he considers this figure a fair basis to work from. 
Stocks are small and orders free. It is estimated that 
fully 75 percent of the mills in northern Maine are 
practically shut down. 





Philadelphia, Pa. Bringing from $1.25 to $1.50 over 
base and no stock to speak of in sight. Demand 
strong and steady. 


White Cedar. 


Chicago. The fall demand for posts has made a fair 
showing and up to the present the tendency is to 
increase. This is natural at this season as farmers, 
villagers, the railroads and others are hustling work 
forward to a finish for the season. As cold weather 
approaches no one is surprised to see some decline in 
the demand for trolley, telegraph and telephone poles, 
though the demand, considering the lateness of the 
season, has kept up very well. 

Minneapolis, Minn. The demand for poles is hold- 
ing up surprisingly well, considering the lateness of 
the season—long poles principally, as the telegraph 
lines and big telephone companies are carrying on 
considerable repair work. Rush orders for posts con- 
tinue to come in, taking dealers by surprise, as they 
are not used to selling many posts so late in the sea- 
son. Most retail dealers have been caught short of 
posts with an unexpected demand. Prices are a little 
better but still weak, while poles are firm. 


—o—OOeOoooeere—™~ 


Buffalo, N. Y. Demand for cedar posts is good and 
stocks are only moderate, ties not being handled here 
regularly in quantity. Jobbers quote 10-foot white 
cedar posts, 5-inch top and over, at 30:cents; 8-foot, 
41%4-inch top and over, 20 cents; also a smaller top 
8-foot, used by vineyardists, at 13 cents. It is no 
longer possible to obtain a supply of large sizes, espe- 
cially such as are suitable for special telegraph poles. 











Hardwoods. 





Chicago. The local and nearby demand is about 
measured by the consumptive requirement. There is 
less urgency in the call than that for the soft woods 
ordinarily used for building purposes, but within re- 
cent time dealers are cognizant of a little expansion 
that they think foretokens a good trade during the 
remainder of the fall and in the winter. It is prob- 
able, however, that there will not be a marked increase 
of purchasing for stocking up purposes until after 
the beginning of next year, as the tendency will be, as 
in the closing weeks of preceding years, to restrict 
purchases to current wants until after the new year. 

There is a better call for southern hardwoods than 
for northern lumber. It is claimed that dry oak, ash 
and other southern woods at the smaller and scattering 
mills have about all been picked up, which places 
stocks at the larger points in a good relation with the 
general trade. Quartered southern white oak has sold 
steadily all season and there is little surplus visible. 
Quartered red oak in the general market has scarcely 
been as active as white oak, but has moved off with 
fair celerity in this market, where it has always been 
in good repute. If the furniture factories had been 
operating with the energy of some former years there 
would have been a livelier demand for all the hard- 
woods, northern as well as southern. The main call 
comes from the manufacturers of interior finish and 
forms of factory work other than furniture making, 
including car building. The local yards largely depend 
upon the furniture trade for the absorption of their 
miscellaneous stocks and hence have felt a lack of that 
requirement to some degree. The men who handle rail- 
road and car factory lumber have done and are doing a 
good business, 

It is held that there is no large surplus of lumber 
in southern producers’ hands, nor will there be for 
the coming six months. Lumber is moving out about 
as fast as it can be produced. Plain sawed oak, espe- 
cially, is all the time sold up close to the saw. First 
and. second cottonwood is showing much strength. 

Northern dry hardwoods are generally plentiful, but 
there lately has been some increase of demand because 





























WALNUT ONLY 


We manufacture and export walnut exclusively 
and constantly have ample stocks and high class 
lumber. We are always in the market for 


GOOD WALNUT LOGS. 


Lesh, Prouty & Abbott Co. 


| Telecode used. EAST CHICAGO, IND. | 
































Poplar, Oak, Basswood, 
Ash and Chestnut 


FROM THE MANUFACTURERS 


R. E. WOOD LUMBER CO. 


General Sales Offices, 


608-613 Continental Trust Building. Baltimore, Md. 





Cypress Lumber Coserecees 


Manufacturer of Hardwoods and Cypress, 


Plain and Quartered White and Red Oak, Yellow 
Poplar, Yellow Pine, Walnut, etc. Millsin Tenn., 
Ala.,and Va. Office, Gestand Dalton Av. Yards, 
1211, 15 Gest St., through to New Court St., and 
Gest and Dalton Av, 


deaeeeeeCincinnati, Ohio 
gas KENTUCKY HARDWOODS “Sing 


























If This 
Attracts You 


that’s evidence enough for us 
that you are wide awake and 
progressive and if you'll 
merely tell us your require- 
ments in our line we will 
make a special eftort to give you a good deal. 
We constantly carry a high class stock of 


POPLAR 


AND QUARTER SAWED WHITE OAK 


and want an opportunity to sell people who 
will appreciate our efforts to satisfy. Write us 
fully and we'll tell you what we can do. 


Kentucky River Poplar Co., Inc. 


Address Mail to Main Office, 


SAW MILLS: FRANKFORT, KY. 


Frankfort, Irvine, Valley View. 














It’s Nothing 
Unusual For Us 


to get orders out promptly even 
tho’ we don’t make a lot of 
noise about it. Fact of the mat- 
ter is we always carry a large 
stock and right now would like 
to quote you on a stock of 
12,000,000 feet of well assorted 
and selected rough 





‘POPLAR 


Bevel Siding, Drop Siding, Ceiling, 
Casing, Shelving, Corner Boards, 


Base, Door and Window Jambs, 
Ale and Beer Staves, Heading. 


Prices are yours for the asking. 


SWANN-DAY LUMBER CO. 


CLAY CITY, KENTUCKY. 
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If you want 

k Service - e 

drop us a line for eS 
e make a “ 

H Ity of 


WISCONSIN * 
Basswood, Birch, Oak and Elm 


Also Southern plain and QOuartered Red 
and White Oak, Our milling is perfect 
and prices are right. 


UPHAM & AGLER, 
Bedford Bldg., CHICAGO. 





Telephone, 
Harrison 4280. 
































WE MANUFACTURE 


WOOD LUMBE 


WM.H.WHITE &CO. 


BOYNECITY. MICH. 














Boyne City Lumber Co. 


Manufacturers —————_—_ 


HARDWOOD LUMBER 


SELECT STOCK, Boyne City, Mich. 


PROMPT SHIPMENTS. 























HARDWOOD LUMBER 


We have for quick shipment 170,000 feet DRY 
BIRCH, First and Seconds and Common 
2, 2%, 3 and 4 inch. 


Main Office and Yard: 
Leomis and Twenty-Second Streets 
CHICAGO, ILL. 


SPECIALS: 


2 Cars 1 Inch, 1 and 2 Quarter Sawed Red Oak. 
10 Cars 1 1-2 Inch Common and B Gum. 

5 Cars 1 1-4 Inch L. R. Gum. 

1 and 1 1-4 Inch Basswood All Grades. 

1 Inch and Thicker Birch. 


WRITE FOR DELIVERED PRICES. 


G. W. Jones Lumber Co., 
APPLETON, WIS. 


Chicago Office: 
1717 Railway Exchange. 


HEATH-WITBECK COMPANY 








MAHOGANY AND 
SPANISH CEDAR. 


MAHOGANY and CEDAR VENEERS. 


q 
} Office, Mill, Yard and Salesrooms, Chelsea, Mass. 


NOS. 1 TO 41 BROADWAY, 


— ee 


q 

q 
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q ‘ 

] Importers and Manufacturers 
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CHAPIN’S LVMBER RECKONER 


THE TABLES reduce to board measure all the 
fractional sizes of lumber. Reliability guar- 
anteed. Sample pages free. Price, postpaid: 


Bound in Morrocco, lap and pocket, $3,00. 
Bound in Cloth, $2.00. 


For Sale by AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO. 























of the limited supply of southern lumber. Birch re- 
cently has shown some gain in requirement. Basswood 
is rather dull, but should be a good purchase at ruling 
prices. ‘There is a good local demand for both hard 
and soft elm. Maple is steady, with no change in 
demand. Maple flooring manufacturers were never 
busier, their product being sold ahead of production. 

St. Louis, Mo. Rains through the south have af- 
fected logging and receipts are beginning to show a 
decrease. Planing mills are buying freely, as are furni- 
ture factorics. Plain sawed oak is very strong, with 
a rather small stock on hand to meet the demand. 
Quarter sawed oak is being inquired for much more 
freely and the indications are that it will be in big 
demand soon. Ash continues firm in the thick stock 
and a slight improvement is noticed in inch. Owing to 
the scarcity of the lower grades of cypress and the 
advance asked the demand for gum in all grades has 
shown a big improvement. Considerable low grade 
gum has been moved at fair prices and the outlook is 
for a continuance of a good movement. Cottonwood 
is quiet; upper grades move fairly but the lower are 
not in demand. Poplar continues to move freely in 
the upper grades and the demand seems to improve; 
lower grades are quiet. Stocks on hand of dry are 
small and indications are that prices will remain firm. 

Memphis, Tenn. Demand is increasing in the domestic 
situation. The foreign market, so far as reflected here, 
does not get any better. The mills are running more 
freely and production is increasing, but in view of the 
larger sales and the bigger shipments there is no ac- 
cumulation of lumber and the market presents an un- 
usually firm front. Sellers here have held out for full 
values throughout the spring and summer dullness and 
they say they cannot now see any good reason for shad- 
ing prices when the demand is getting better. De- 
mand for plain oak, ash and cypress is excellent, 
quarter sawn oak is rather quiet but steady, poplar 
and cottonwood move readily in the higher grades but 
are slower in the lower and gum is holding its own. 


The shortage of cars is inter- 
fering seriously with delivery of stock, even in Min- 
neapolis. Rolling stock is so well cornered for the 
movement of grain and merchandise that lumber in- 
terests hardly get a look in and the hardwood trade is 
complaining about the handicap. Local demand is not 
as strong as it was, but no tendency to weakness is 
evidenced in the prices quoted. A fair demand comes 
from the country yards, principally for small quanti- 
ties of hardwoods in mixed cars with sash and door 
stock. Southern oak is selling better than in any 
previous year, northern being almost out of the market. 


Minneapolis, Minn. 





New York. The market, while not weak, does not 
respond as actively as the softwoods and stock is easy 
to procure, except in plain and some quartered oak 
stocks. There seems to be a good supply of maple 
and one manufacturer stated during the week that 
there was an oversupply on the larger sizes of maple. 
Chestnut is strong, but partly because it is one of the 
scarce woods, as is also the case with ash. Birch is 
in better demand than other hardwoods, but as most 
furniture factories are running only moderately the 
demand is not as good as dealers would like to see it, 
although signs of improvement are visible. 


c—<—_—_e—e_eeoeoen 


Buffalo, N. Y. Chestnut has had a big run lately. 
As a rule the improvement in supply is in plain oak. 
Quartered oak sells better than it did, though the price 
is still far enough above plain to keep it quiet. Ash 
is improving and birch is always a good seller. 





Boston, Mass. Values have shown a hardening tend- 
ency and in some instances a slight improvement is 
reported in demand. From producing centers letters 
have been received stating that the drying of red gum 
has been perfected so that satisfaction is guaranteed. 
Inch ones and twos are quoted at $35. Several com- 
plain that the demand for clear maple flooring has 
ruled light; prices hold at $39. Inch maple is held at 
$33. Plain oak ranges from $49 to $52 for inch. 


——_—eowoone 


Baltimore, Md. The extraordinary activity reported 
in the principal hardwoods is still in evidence, good 
dry oak especially being eagerly sought and the mills 
being overrun with orders. The favorable weather 
of the last month has aided materially in the produc- 
tion and supplies are somewhat easier, but require- 
ments are increased and no accumulations of stocks are 
to be found anywhere. The car shortage is beginning 
to trouble the trade somewhat and is likely to become 
more pronounced in the near future. Export move- 
ment leaves much to be desired. Foreign brokers and 
consumers are not willing to pay the prices which the 
exporter must receive to make even a small profit and 
shépments are reduced. 

Philadelphia, Pa. Firm and steady. Demand excel- 
lent. Oak and chestnut are scarce. Quartered oak is 
in good demand, with plenty of stock. Ash is firm 
and in good supply. 





Hemlock. 





Chicago. In framing dimension hemlock has dis- 
tanced all competitors in this market and surrounding 
territory. It is the main dependence now. The price 


range, from $15 to $17 a thousand, is in striking con- 
trast to prices a few years ago, when hemlock went 
begging at $5 to $7 a thousand. Prior to 1899 local 
dealers would have been glad to -have nearly ap- 
proached that price level for norway and white pine 
piece stuff. The market opened last spring with some 
apprehension on the part of producers and dealers as 
to whether the demand should equal the supply, and 
they are now making strenuous effort to satisfy the 
requirement. Extensive building operations in city 
and suburbs, as well as in the interior towns and on 
farms, have eaten away the output of the mills so 
that the present prospect is that when the season shall 
close a smaller amount of unsold hemlock will be at 
the mills or in the wholesale yards than ever before 
was known. The present tendency is to conserve stocks 
and insist upon firm prices for all hemlock lumber. 
OP DD DI I It 

Saginaw Valley. Trade is active, with a good de- 
mand for special bills as well as other grades of 
piece stuff. There doesn’t appear to be any more 
stock in sight than the trade wants and will take 
if the cars can be had to move the lumber when sold. 
Prices are very firm, with an upward tendency, al- 
though the revival of the southern pine industry with 
the advent of cold weather may affect the hemlock 
trade. It is not thought, however, that the southern 
peaple will get their lumber on the market in sufficient 
volume to cut into the hemlock trade right away. 





New York. Everything indicates a strong market 
and the only difficulty is to get cars with which to 
move lumber that is ready to be shipped. Dry stock 
remains very scarce and practically nothing is of- 
fered in 2x4, 18 and 20, and fancy prices are offered 
for prompt shipments. As a result of the heavy de- 
mand in these sizes it is intimated that an advance 
may be forthcoming in 2x8 and 2x12, the 2x4 now 
selling for $23. Mills are far behind in sawing and 
more than one order has been turned down at $1 above 
the market where purchasers thought they could get 
prompt shipments by offering the premium. All dealers 
report plenty of orders. 





Buffalo, N. Y. Demand for all cuts and grades is 
fully up to anything previously reported. The amount 
moving is as great as the conditions will permit. If 
it could be handled faster and shipped faster more 
would be sold. No other wood is competing with hem- 
lock and no hemlock is crowding its way east from 
upper lake sources, so it has a free field. Prices are 
strong, but no farther advance is in sight. 

Boston, Mass. With a good call offerings from the 
mills are not large and stocks in the yards are small. 
Prices rule firm. Eastern is firm at $16.50 to $18. No. 
2 Pennsylvania boards are in demand at $19.25. 





Philadelphia, Pa. No change from last report; a con- 
tinued scarcity of stock and stiffer prices. 





Poplar. 





Chicago. In this market, as elsewhere, firsts and 
seconds are selling more freely than the lower grades. 
There is noticeable some improvement in demand, but 
it still lacks the life and urgency that dealers would 
like to see. Squares are moving better than for years 
and it is claimed that a scarcity has developed for such 
product. Prices of firsts and seconds are steady, but 
the lower grades have a tendency to weakness, though 
No. 1 common is selling with increased freedom and 
at $1 a thousand more than thirty days ago. 





New York. While a few orders are booked, the situ- 
ation is comparatively weak and orders are taken on 
a buyer’s base of prices. Very little call comes from 
yards or manufacturing quarters, but dealers look for a 
better trade later in the season. 





Boston, Mass. A firmer feeling is reported. Stocks 
of dry are small. This with a good demand has tended 
to stiffen prices. Inch, ones and twos, is still quoted 
at $46 to $49.50. 

Baltimore, Md. The wood does not approach others 
in point of activity and fails to bring corresponding 
prices. The advance in the quotations decreed by the 
manufacturers still seems to affect the demand, which 
is restricted, so that stocks have become rather liberal. 
The foreign market is no better than the home trade, 
being without special snap. 


——OoOOoOoO;CNY 


Strong and steady on ones and 
Common plentiful and quiet. 


Pacific Coast Woods. 
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Tacoma, Wash. Manufacturers all report an. enor- 
mous demand for everything. Prices are exceedingly 
stiff. and -advancing. and -the- mills are crowded ‘with 
business and turning down orders right and left. 
All kinds of big inquiries are coming in,.but at most 
of the country mills: it is,said: cars can’t be had for 
local shipments on thé Northern Pacific, let alone 
going east. Inquiries are coming in for shipment over 


Philadelphia, Pa. 
twos. 
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six months ahead, notably for car material, the mini- 
mum price of which is at list. A greater demand pre- 
vails for car material than ever before in the history 
of the northwest and railroad construction material 
is also very much in demand. Bridge ties listed at 
$8.50 have‘ brought $10 this week for shipment in 
thirty days and the market price is about $9 without 
a delivery guarantee as to time. When car conditions 
shall get easier more stuff will be shipped. Just now 
it is very hard to get in an order. Local trade is 
pretty lively and cargo trade is good, particularly 
coastwise. Foreign shipments from the Puget sound 
customs district for September were 9,659,000 feet, as 
compared to 15,633,000 feet last year. Indications are 
that October foreign shipments will be much larger. 
Seattle, Wash. Orders continue to be plentiful. Car 
material order purchasing agents are finding it diffi- 
cult to place, owing to the general business conditions 
at the mills. Most of them will be taken after the 
iime of shipment shall have been postponed sufficiently 
to prevent harm to the regular trade. Few shipments 
ure being sent forward owing to the car shortage and 
this will continue until the western grain crop shall 
reach tidewater. The list in every class is firm. 
Chicago. ‘he demand as realized by dealers in this 
city who handle Pacific coast woods is very large, par- 
ticularly for railroad and car shop material; likewise 
there is a gcod ecail for factory and yard stock, show- 
ing as a whole a great expansion of demand this year 
for Pacific slope lumber in the middle west. Dealers 
find difficulty in getting lumber forward to destina- 
tion on account of inadequate railroad service. Re- 
cent advances in prices are being fully sustained, espe- 
cially in ease the stuff can be delivered in a reasonable 


time. 

Kansas City, Mo. Prices on all kinds of coast lum- 
ber are well sustained and the markets have never 
been firmer at this time of the year, if ever before. 
The demand cannot be supplied owing to the car fam- 
ine. Jobbers say that the car famine in the northwest 
has never been more serious and that they are losing 
lots of business by not being able to aysure their cus- 
tomers of prompt shipment, 





Southern Pine. 


St. Louis, Mo. A slightly reduced demand locally 
is a feature. This is not alarming and no doubt is 
due to the natural decrease in building which occurs 
at this time of the year. Manufacturers are holding 
their prices are firm as usual with the exception that 
they are offering surplus items of odds and ends at 
concessions of from 50 cents to 75 cents off the August 
list. No. 2 yellow pine boards seem to be becoming 
somewhat scarce at the mill, but No. 3 boards are 
being shipped into this market in greater quantities 
than it will consume and this has caused prices to 
weaken. Lath are still very scarce and are being sold 
here at $3.50 for No. 1 and $3.25 for No. 2. The de- 
mand for No. 1 common flooring and partition is 
greater than the supply. 








Chicago. Dealers have sufficient trouble in getting 
lumber delivered when they want it without wasting 
any worry about the size of the demand or its pros- 
pects in the near future. It is said that the supply 
offered is somewhat more abundant than a few weeks 
ago and that some concessions in prices have occa- 
sionally been made in cases where mill operators were 
desirous of moving certain descriptions of lumber of 
which they had accumulated a surplus. It is probable, 
however, that such concessions, if any, represent only 
a scaling down of average prices from the excess aver- 
age that prevailed during the late summer, caused by 
asking prices on rush orders above the regular list. 
Car shortage is a feature of the situation that is both- 
ering dealers and preventing an overaccumulation of 
lumber at secondary points. It is probable that there 
will be little change in either demand or prices for at 
least a month. In December probably there will be a 
sloping off in demand, such as is customary in that 
last month of the year, but when that shall come there 
will be no great surplus left anywhere. 


——e—eeo—ornrnesee 


Kansas City, Mo. Mills that supply the southwest 
are still considerably behind on their orders and while 
stecks are in better assortment and it is easier to 
get out mixed orders than for months, shipments are 
annoyingly slow because of the poor car service. A 
very few manufacturers report that they are not hav- 
ing any serious trouble, but it is found that these 
are located at junction points. Many of the mills 
have been compelled. to shut down at times during 
the past thirty days and the kicks from dealers be- 
cause of delayed shipments and slow delivery of yel- 
low pine are both vigorous and numerous. As yet 
there has been no break in prices on stock in mixed 
lots for prompt shipment and the manufacturers are 
seemingly as independent as ever. 





New Orleans, La. The pine market has shown little 
change during the past week—the same strong de- 
mand, with prices firm and manufacturers in many in- 
stances operating their plants overtime to keep within 
sighting distance of their orders. The car supply has 
been fairly satisfactory, but the usual shortage is an- 
ticipated when the crops shall begin to move in volume. 


Boston, Mass. Demand shows little or no abatement. 
Wholesalers are constantly in receipt of orders that 
they cannot get the mills to accept. An order was 
offered one dealer and he sent it to eight mills and in 
each case it was turned down because of the early date 
of shipment demanded. A rift is quoted at $36, B rift 
$34 and C rift $30. 


North Carolina Pine. 


Norfolk, Va. Unusual activity prevailed last week, 
with the demand very steady and prices firm. The 
mills are getting out their maximum output, but the 
supply continues short of the demand, and especially 
is this the case in the upper grades. Shipments are of 
an average volume, but the outlook regarding the 
movement is not favorable in view of indications of 
a car shortage. As the cooler weather advances busi- 
ness seems to be getting more active and it will be a 
question of lumber, not orders. Local building seems 
to be on a boom and contractors are rushing work to 
complete it before the severe weather shall set in. 











Baltimore, Md. Stocks continue to be in brisk de- 
mand, with the local supply not in excess of the re- 
quirements and no accumulations at the mills. Deal- 
ers find a ready market for all the lumber of fair 
quality which they can get and prices are maintained. 
Boxmakers are busy and consumption extensive. The 
outlook for a continuance of an active demand for 
stocks is very good and a buoyant feeling prevails. 

New York. While large blocks of stock are distrib- 
uted throughout the market practically little headway 
has been made because the demand holds up phe- 
nomenally well and inquiries continue to keep dealers 
on their guard. Mills are reported sold up for a con- 
siderable time ahead and dry stocks in a large num- 
ber of cases are hard to get. The general feeling is 
that the situation has eased up a little and that it is 
not so difficult to get orders filled as a month ago. 





Boston, Mass. North Carolina is not as active as it 
was during the latter part of August and early Septem- 
ber. Then orders were being placed in anticipation of 
an advance. Mills are still fully sixty days behind in 
deliveries. A few inquiries are being received for 
early spring shipment. 





Cypress. 





St. Louis, Mo. The market is quiet. No very large 
orders have been placed lately, although several of the 
large buyers are in the market for orders ranging 
from 500,000 to 1,000,000 feet. One of the mills in 
Louisiana has recently taken independent action and 
advanced prices on siding, fencing and flooring, No. 
1 boards and shiplap and certain No. 1 common dimen- 
sion from $1 to $3. All the Louisiana mills are main- 
taining the red list strictly. Lath are being sought by 
the buyers and the mills refuse to accept orders except 
for end loading and the price is $3 f. 0. b. mill. Sash 
and door manufacturers and planing mills are very 
busy, but most of them have bought heavily and are 
not placing any orders. 





Kansas City, Mo. Demand from the southwest for 
the season has been better than normal and the manu- 
facturers have been well satisfied with the volume of 
trade from this section. While orders are not coming 
in as freely now as a while back the demand is steady 
and well distributed over the territory. For the last 
two or three weeks complaints have come of a car 
shortage in the cypress country and shipments are 
not coming forward as promptly as could be desired. 
Prices are on a steady basis, as they have been through 
the year, and as far as can be learned no changes in the 
list are contemplated, 





New Orleans, La. Conditions are satisfactory and 
the state of the market is classed by the manufac- 
turers as very good. Orders are coming in freely from 
all sections, showing that the demand is growing 
throughout the teritory where cypress is sold. Prices 
are firm and the mills are well supplied with orders at 
red list prices. No trouble is experienced in getting 
orders at these prices, as customers who need cypress 
are prepared to pay the list in order to secure prompt 
shipment and delivery. October 1 prices on common 
lumber were advanced slightly, the advance becom- 
ing effective immediately; 1x6 No. 1 common went up 
$2; 1x8, 1x10, 1x12 boards, shiplap and grooved roof- 
ing also went up $2; 2-inch No. 1 common dimension 
was advanced $1. No change occurred in the prices 
of shop and upper grades, but an advance in the list 
of these items may yet be made this month. 





Chicago. The season’s trade so far has been very 
satisfactory to dealers. There has been a noteworthy 
broadening of the demand and prices have been steady. 
Shop or factory lumber has had a better call than in 
any preceding season. Especially has inch shop come 
into demand to an extent never before known. Cy- 
press is gradually making its way in places and for 
uses to an extent very encouraging to the trade. A 
large demand for lath has developed—more, in fact, 
than the dealers can satisfy. It is thought by local 
men that there soon will be an advance in prices of 
cypress lumber in the leading sorts. 
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Just How Much 
Better We Serve 


our customers than the other fellows do 
is for you to decide and the only way to 
judge us fairly is to send us a trial order. 
This week we would especially like to 
hear from you as we are making some 
nice prices on a large stock of 


Well Assorted Selected Rough 


(VV) POPLAR 


Also quartered White Oak, Plain Oak, 
Ash, Chestnut and Walnut, absolutely 
dry—all lengths and thicknesses. 


_ Inquiries from consuming trade will re-~ 
ceive prompt attention. We can ship at a 
moment’s notice. Ask for prices. 


Vestal Lumber & Mfg Co., Inc. 


Band Mills at KNOXVILLE, TENN. 
4 


Knoxville and Baxter, Tenn. 








THAT’S RIGHT — 
Just tell us Your 
requirements 


and let us demonstrate our 
ability to serve you satisfac- 
torily. We carry a good stock 
on hand and cater to export as well as domestic trade. 
This week we would like to have your inquiries on 


MOULDING 
AND INTERIOR FINISH 


also rough and dressed poplar in all lengths, thick- 
nesses and widths, and bevel siding. A line from you 
will bring our prices by return mail. What do you 
need? 


THE KENOVA POPLAR MFG. 62., 


5 KENOVA, WEST VIRGINIA. 














NORTHERN STOCK 


Hemlock, 
Birch, 
Basswood, 
Rock Elm, Sycamore, 
Soft Elm, Poplar, 


Ash, Cypress, 
Oak. Gum. 


Page & Landeck Lumber Company, 


WELLS BLDG., MILWAUKEE, WIS. 


SOUTHERN STOCK 


Qtd. White and 
Red Oak, 

Plain White and 
Red Oak, 











We are manufacturers 
and exporters of 


HARDWOOD 


CYPRESS, COTTONWOOD, OAK, 
POPLAR and RED GUM. Also 
staves, Cooperage stock, box shooks, 
lath, shingles, etc. 


THE SOUTHWESTERN LUMBER & BOX CO. 


605 Hibernia Bank Bidg.. NEW ORLEANS, LA. 




















End-Matched | 


and 


Kiln Dried 
Bored 
Polished 





Our Planing Mill is running 


Sanford & po dann 
Treadway ' BASSWOOD 


Mixed Cars Mouldings, 
Menominee, Mich. eusng aa pert eamities 
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New York. All dealers are busy and the market | With no surplus most of the mills continue their policy WANTED-—A YOUNG MAN 


is as strong as at any time during September, when 
it was considered the strongest for many months. 
Prices are firm, with very little shading except on very 
large blocks. While there is a little delay in filling 
orders, some good sized stocks are within easy call 
and seem to be sufficient to meet requirements. The 
yellow fever feature is practically eliminated. 
i 
Buffalo, N. Y. Dealers express surprise that cypress 
does not show a disposition to advance, though the 
demand has not been equal to that in most other 
woods. The list price was cut early in the year, but is 
not now, and the small stocks at the mills show that 
the situation is much stronger. Only light stocks are 
earried here, 
—or~rnr eee 
Boston, Mass. Demagd is mproving. Talk of higher 
prices has cause to place orders in anticipation 
of their wants. e firm. Inch, ones and twos, 
is still quoted ¢ some mills are asking $47.50, 
but no saies har vorted. 
\ id 
Baltimore, Md. are sufficient to meet cur- 
rent requirements, though there appears to be no 
marked surplusage of stocks at the mills. The pres- 
sure to place orders at the mills seems to have heen re- 
laxed and delivery is subject to less delay in conse- 
quence of the ability of the manufacturers to meet the 
ealls upon them, The prospects of a continuance of 
atisfactory trade conditions are very encouraging. 


Shingles and Lath. 


Chicago. Red cedar shingles are likely to hold 
steady in demand and price in view of the shutting 
down of so many mills. Owing to a reduction of the 
output of the white cedar mills this season, consequent 
upon discouragement with last year’s demand and 
prices, such shingles are taking on a stronger tone in 
the market. Good cedars are worth about $2.70 a 
thousand, which is at least 25 cents better than at this 








time last year. Receipts by water lately have been 
light. It looks as if better times are coming for white 


cedar shingles, 
eee 

Minneapolis, Minn. Demand has slackened some- 
what on account of unfavorable weather and a slight 
weakness is reported in stars, which are generally 
held at $2.40. Clears are still strong at $2.85. Nearly 
all dealers are sold ahead and there is not enough tran- 
sit stock to be a factor. With a return of pleasant 
weather dealers expect a good shingle trade for an- 
other month, 


PPA POOwr—r—w—"" 
Los Angeles, Cal. September showed receipts of 
over 23,000,000 shingles and still the market is some- 


what poorly supplied and shingles are high; $2.05 is a 
regular asking price at the San Pedro wholesale yards. 
In town dealers are quoting on rather a close margin, 
all the way from $2.35 to $2.50 for No. 1 redwood, 
while out in the country they are selling readily at 
$2.75 to $2.85. With an excellent trade in lath all 
the season the demand is good at present. A fair 
supply was received in September, but the stock has 
run down again and still prices are low. Reports yes- 
terday said lath were selling at $3.35 at wholesale, 
although some were asking $3.50, while the big lime 
houses are putting them in on jobs at $3.70 and per- 
haps less. It is said there has not been as much mis- 
sion style of building this season as formerly, and thus 
the call for lath has not been what it usually is. 


——ornr—rr~*”re—* 


Tacoma, Wash. The car shortage is assisting mate- 
rially in maintaining the price of shingles and cars in 
transit are a particularly good thing to have. A good 
many orders are coming in and a good many shingles 
are at the mills, some of which are unable to run be- 
cause of inability to move stock. 


PAPI 


Seattle, Wash. Clears at the mills are as firm as 
ever. Stars, owing to all routes of shipment except 
the Minnesota Transfer being closed, probably are not 
quite so strong. Very few stars are sent to Minnesota 
Transfer as compared with clears and the general car 
shortage 1s having an effect. Orders for clears and 
Eurekas are heavy and the star demand is entirely sat- 
isfactory to the trade. The closedown movement is 
now an assured fact for the near future. On Decem- 
ber 1 all shingle mills in this state wil! be stilled for 
two months at least and possibly three. 

LPP LI I IS 

Kansas City, Mo. The car shortage on the coast is 
a very serious proposition for the red cedar shingle 
manufacturers and jobbers. For three weeks transit 
ears have been scarce and the supply is not up to 
the demand. The new order of the Burlington road 
in refusing to allow its cars to go off its system will, 
if carried out, be a severe blow to the transit car 
business and ultimately will result in forcing the 
dealers to place orders for coast shipment. Prices on 
red cedar shingles have never been firmer and seldom 
as firm as at this time. Stars are stiff at $2.61 and 
clears at $3.08 on Kansas City rate and the jobbers 
are disposing of all the cars they can possibly get 
started in this direction at these figures. 


——_——oeoroornt 


New Orleans, La. Cypress lath continue in big 
demand with prices firm at $3 f. 0. b. mills. Some 


customers are paying premiums of 25 to 50 cents to 
secure carload orders promptly placed and delivered. 





of accepting and shipping lath in mixed car orders 
only. Very few straight car orders are being ac- 
cepted. Demand for cypress shingles continues good 
and stocks at the mills are given no chance to accumu- 
late. Bests are scarce at all mills and during the last 
two weeks a growing demand has been noted for 
primes and lower grades. -Good stocks of these at hand 
in the mills have enabled the manufacturers to handle 
orders promptly. Prices are very firm at $3.50 for 
bests and $3 for primes, delivered on a 22-cent rate. 





North Tonawanda, N. Y. A decrease of 5 cents in 
the price of all grades of red cedars has been author- 
ized, but dealers do not appear to understand why 
quotations should weaken under prevailing conditions, 
stock being decidedly scarce and the prospects for a 
better supply for some time to come being dull indeed. 
Consumers are paying more attention to other shingles 
and jobbers who have handled nothing else but red 
cedars are handling white pine and white cedars freely 
in order to supply customers who cannot wait. 





Buffalo, N. Y. A surprising continuation of the de- 
mand for shingles, especially red cedars, is seemingly 
independent of the great amount coming in, With the 
receipts double those of last season the consumption 
is so great that dealers fear a scarcity for winter. Red 
cedar clears are the favorite, having advanced much 
more in price than any other grade or sort. 

, ad 


Boston, Mass. Lath are exceptionally strong, with 
a good demand. Many mills are shut down. One 
large factor is quoting $4 for 1%-inch, $4.25 for 11%4- 
inch and $4.50 for 15¢-inch. These prices are fully 25 
cents above the general market. Shingles continue to 
move slowly, with prices steady, on the basis of $3.35 
to $3.40 for the best. The majority of buyers are sat- 
isfied with an extra selling at $3.25 to $3.30. 


Cooperage. 








Chicago. The market is to a degree showing im- 
provement. There is considerable movement in staves 
and hoops for high grade packages, such as tierces, pork 
barrels, oil barrels ete. Demand for slack barrel stock 
is but moderate. 





Buffalo, N. Y. With a better feeling in slack job- 
bers do not quote any higher prices. Hoops are de- 
cidedly stronger and it is expected that flour barrel 
staves will add still more to their already slight im- 
provement, as the demand for barrels in that line is 
large. Some of the factories have gone into the apple 
barrel trade, which is good, though the crop is not 
large enough to take all the second class stock on hand. 
Elm staves are quoted at $8.50 to $9 for first class, 
basswood heading at 5% to 5%e for first class and 
coiled hoops at $9 for 6-foot. 





DEPARTMENT 





Advertisements will be inserted in this department 
at the following rates: 


For one week, . ° ° 25 cents a line. 
For two weeks, = . - 465 cents a line. 
For three weeks, . . Ss 60 cents a line, 
For four weeks, « ° ° - 765 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 


Wanled:Cmployees | 


FRED RIVETTE WANTED. 

_Any one knowing the whereabouts of the above will 
kindly notify his mother, who has not heard from him for 
a number of years. His last companions known of are 
Claude Brebander, Chas. E. Jackson and James Hager. Any 
information leading to his whereabouts will be thankfully 
received by his mother, MRS. JOSEPH RIVETTE, 13 Tur- 
ner St., Grand Rapids, Mich. 








To act as solicitor and collector for a retail yard in Chicago 
Write fully experience, give references and state Salary ex. 
pected. Address ‘A. 7,” care AMERICAN LUMBERMAN 


WANTED-SALESMAN. 
A competent sash and door salesman to travel in Ohi, 
Adddess “A, 15,” care AMERICAN LUMBERMAN. 


WANTED-—BY A CENTRAL ARKANSAS MILL. 
With twelve to fifteen million capacity, logging contracto; 
who has had experience in a hilly country. ‘ 

dress “A, 4,” care AMERICAN LUMBERMAN. 


WANTED—-IMMEDIATELY 
A high class, experienced hardwood traveling salesman. 
Address, stating age, experience, salary wanted and otic; 
particulars, P. O. BOX NO. 1149, Pittsburg, Pa 


WANTED-—AN UP-TO-DATE BOOKKEEPER 
For a yellow pine mill healthily located. Must be sobe; 
industrious and capable of handling books for a 30 million 
cut. When replying state age, salary expected, experien 
and give references covering ten years past. State whey 
you could report for duty. ‘ 

Address “A, 2,” care AMERICAN LUMBERMAN 


WANTED-—TRAVELING SALESMAN 
To represent a good sash and door house. Man calling on 
the lumber trade in the east. Good commission to the rig}; 
man. Address “R. 384,” care AMERICAN LUMBERMAN 


WANTED—AN Al PANEL MAN 
For a veneer plant; one who thoroughly understands jis 
business; none other need apply. Address, with full par- 
ticulars, A. P. & L. CO., care AMERICAN LUMBERMAN. 


WANTED-— EXPERIENCED LATH MILL MAN 
Hither on salary or by the thousand. None but first class 
man need apply. 

Address 























“A, 1,” care AMERICAN LUMBERMAN. 


WANTED—OFFICE MAN 
With experience in wholesale lumber business. Preference 
given man with knowledge of car building trade. Good 
salary to right man. Apply with references. 
MARBURY & SPEER COMPANY, Marbury, Ala 


ORDER OR ESTIMATE CLERK 
For Chicago factory who can draw off millwork accurately 
from plans. Begin now or January 1. 
Address “A, 36,” care AMERICAN LUMBERMAN. 











WANTED—HARDWOOD SALESMAN 
To cover Ohio, Indiana, Pennsylvania and New York staie. 
Must be thoroughly reliable, competent, a hustler and well 
acquainted with the trade. Good salary to the right man. 
Give age, references etc. 
Address “A, 18,” care AMERICAN LUMBERMAN. 





WANTED-SHAPER HAND AND STOCK CUTTER 
And several bench hands in an interior finish, sash and 
door factory in northern Ohio; good schools; living ex- 
penses and rents low. 

Address “T. 76,” care AMERICAN LUMBERMAN. 


WANTED—FIRST CLASS MACHINE MAN 
Capable of setting up and operating hardwood flooring ma- 
chines and moulders; give reference, state where formerly 
employed and salary expected; permanent position and 
advancement for right man. 

Address “A. 38,” care AMERICAN LUMBERMAN. 


WANTED—TEN MILLWRIGHTS 
Address F, E. VAN ALSTINE, Ora, Miss. 


WANTED—COMPETENT DRAFTSMAN 
Capable of billing into factory in a general sash and door 
interior finish factory. 

Address “A, 25," care AMERICAN LUMBERMAN. 


WANTED-—SHOP SUPERINTENDENT AND 
Draftsman, capable of handling a force of men and billing 
work into factory, for a general sash, door and mill work 
factory. Address ‘‘A. 26,” care AMERICAN LUMBERMAN. 


WANTED—YARD MANAGER FOR YARD 
In Southern Minnesota; must be competent and good col- 
lector. Address ‘A. 35,’ care AMERICAN LUMBERMAN. 


MILLWRIGHT, FIRST CLASS, 
who can and is willing to look after.saw and planing mill 
and see that repairs are made, nights and Sundays, so that 
mill need lose no time; output, 80,000 feet; healthy loca- 
tion in central Alabama; state salary and give references. 
dress “A, 27,”’ care AMERICAN LUMBERMAN. 


WANTED—A HARDWOOD SALESMAN. 
Practical, common sense man; prefer one having manufuac- 
turing knowledge. 
Address 








Long job. 

















“A, 29,’ care AMERICAN LUMBERMAN. 


WANTED—YARD MANAGER 
For retail yard in Illinois; give experience and references. 
Address “A, 28,’ care AMERICAN LUMBERMAN. 








WANTED—ASSISTANT ESTIMATE CLERK 
In wholesale Chicago sash and door house.  Principaily 
country figuring. No plan work. Give age, experience and 
salary expected. 


dress “KE. 10,” care AMERICAN LUMBERMAN. 


WANTED. 

Lumber yard in Chicago wants best outside salesman of 
lumber and mill work that money can hire. Jobbing and 
contractors’ trade. Address, stating salary desired, 

“W. 56,” care AMERICAN LUMBERMAN. 








WANTED—FOREMAN 

An experienced planing mill foreman for sash, door and 
special work.: Lovated in a small northern Ohio town, 
where iiving expenses and rents are low. Also good schools. 

Address “T. 75,” care AMERICAN LUMBERMAN. 
WANTED-—SASH AND DOOR ESTIMATOR. 
A practical man to take charge of estimating depart- 
ment. Must be experienced, capable of handling plan and 
list work, also correspondence. A high grade man of char- 
acter and ability required. Habits must be beyond criticism. 
Position open January 1. State salary required in reply. 











Address A. 12,” care AMERICAN LUMBERMAN. 
WANTED-SALESMAN. 
A good, live lumber salesman with experience to sell 


lumber in car lots to railroads, factories and mantfac- 
turers in Chicago. } 


Address “A. 6,” care AMERICAN LUMBERMAN. 





WANTED. 

Large retail lumber yard in Chicago wants man of lon 
experience and competent to take the management of tli 
yard. Address, stating salary desired, 

“W. 57,” care AMERICAN LUMBERMAN. 


WANTED-—TRAVELING SALESMAN ; 
Experienced in sash and doors to cover North Dakota. Ad 
dress, with references, also state experience, salary expecte’ 
and how soon you could come, 

THE RADFORD CO., Duluth, Minn. 


WANTED-—CYPRESS SAW MILL MANAGER. 

A thoroughly qualified saw mill manager to take ful! 

charge in all departments, from stump to cars, of a mod 

ern cypress ‘plant. Good salary and permanent position. 
A splendid opportunity for a good man. F 
Address “TT, 58,” care AMERICAN LUMBERMAN. 














